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SEE YOUR ADVERTISEMENT 
IN THE MARCH 25th 
SATURDAY EVENING POST 


She is the girl we selected from hundreds of models to tell your 
customers and prospects the story about Webster's Micrometric 
carbon paper. She is telling secretaries from Maine to California 
how, with the aid of this Micrometric feature, it will be easier 


for them to do neat typing. 
ping 


Think what this advertising means to you! It’s another push for 


the only carbon paper that has five extra sales features. It’s another 


step in the forward march of the famous Webster name — today, 
as fifty years ago — it is the trusted name that thousands use as a 


buying guide for quality carbon papers and typewriter ribbons. It 
is the name you can depend on for steady sales and profits, now and 


for years to come. 


F.S. WEBSTER CO. 


<5 1939] 
1d ¢ ocean 


eS é \ 


13 Amherst Street, Cambridge, Mass. 




















Then she learned about 
WEBSTER’S MICROMETRIC 
Carbon Paper 


This friendly tip put her wise. The 
vertical scale on each sheet of carbon 
paper made it easy for her to space 
letters evenly. She could remove the 
carbon paper quickly by the white 
scale without smudging her fingers. 
Best of all, she told the office manager 
about it. He was impressed with the 
fact that this improved carbon paper 
would cost no more than other 
quality sheets. 


Ask your dealer to show you samples 
of Micrometric Paper. 
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{OFFICE APPLIANCES is 
a news and technical trade 
journal, serving the entire in- 
dustry of office equipment 
It covers the manufacture 
and distribution of office ma- 
chinery, office devices, office 
furniture, office supplies and 
the entire range of commer- 
cial stationery. Its compre- 
hensive news reports of the 
industry and its valuable spe- 
cial articles upon subjects 
germane to its field have 
given it unusual prestige. It 
serves a clientele composed 
of managers and agents for 
the various office machines, 
devices and supplies, com- 
mercial furniture, commer- 
cial stationery dealers and 
many of the largest corpora- 
tions in the United States. 
It also reaches some dealers 
in fifty-four other countries 
who deal in American office 
equipment. 


[No person, firm or corpo- 
ration, either directly or in- 
directly connected with the 
industry the journal repre- 
sents, has any share in its 
ownership or voice in shap- 
ing its policy, which has in 
view at all times the best in- 
terests of the field it serves. 
It aims to discuss all sub- 
jects fairly, and to furnish 
its readers reliable informa- 
tion concerning the progress 
and development of the of- 
fice appliance industry. It 
will answer any questions 
germane to its field to the 
best of its ability, and it asks 
its readers in all parts of the 
world to aid it with inquiries 
and suggestions to which it 
will give prompt and earnest 
consideration. 
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{SUBSCRIPTION RATES 
in the United States and its 
possessions and Mexico—one 
year, $2.00; two years, $3.00; 
three years, $4.00. Canada— 
one year, $2.50; two years, 
$4.00; three years, $5.50. 
Foreign — one year, $3.00; 
two years, $5.00. Remit- 
tances may be made by 
personal checks, drafts on 
New York or Chicago, Post- 
office or Express Money Or- 
ders, or in Amerizan Postage 
Stamps or currency, if sent 
by registered mail. Single 
copies, twenty-five cents. 
{CHANGE OF ADDRESS. 
Subscribers may have their 
mailing addresses changed as 
often as desired. Notice re- 
ceived before the fifteenth of 
the month will permit de- 
livery of next issue at new 
address. Both old and new 
addresses must be given. 
{CONTRIBUTIONS are in- 
vited upon any topic of in- 
terest to this trade. All ac- 
cepted manuscripts will be 
paid for at space rates. Un- 
accepted manuscripts will 
not be returned unless post- 
age is enclosed by the sender. 
Correspondents should give 
their names and addresses, 
which will be withheld from 
publication if requested. 
{ADVERTISING RATES 
upon application—only ar- 
ticles of office equipment or 
directly related products 
eligible. 

Entered as Second-Class 
Matter, July 8, 1905, at the 
Postoffice at Chicago, IIL, 
under Act of March 3, 1879. 
{|“Office Appliances” is regis- 
tered in the United States Pat- 
ent Office, Washington, D. C. 


{COPYRIGHT. Contents 
covered by Copyright, 1939, 
by the Office Appliance 
Company. 
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These advertisements present the products of the leading manufacturers in each division of the industry. 
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Because of the ground 


for honest differences of opinion, the publishers obviously cannot undertake to guarantee transactions between advertisers and 


customers. They do, however, 
A 
Acco Products, Inc. 136 
Ace Fastener Corp. 122 
Acme Card System Co. 109 
Acme Visible Records, Inc. 109 
Adams, Henry T., Mfg. Co. 141 
Addressing Mach. & Equip. Co...142 
Aigner, G. J., Co. 119 
Allen Calculators, Inc. 57 
Allen & Co. 135 
Allen-Wales Add. Mach. Corp...143 
All-Steel-Equip. Co 105 
Alma Desk Co. 126 
Amer. Autmtc. Electric Sales 
Co. 117 
American Can Company 80 
Amer. Number. Machine Co. 143 
Amer. Writing Machine Co. 52 
Ames Supply Company 49 
Anderson-Hickey Co., Ine. 103 


Artility Metal Products Inc. 142 


Art Metal Construction Co. 53 
Art Steel Co., Inc. 136 
Automatic File & Index Co 61 
Autopoint Co. 87 
B 
Rankers Box Co 50 
Barkley, C. L., & Co. 108 
Bassick Company 106 
Bates Mfg. Co., The 95 
Beach Publishing Co. 138 
Bentson Mfg. Co. 108 


Better Packages, Inc. 142 
Bickett, L. M., Co 137 


Bright Chair Co. 136 
Bristow, Stanley R. 142 
British Stationer 144 
Browne-Morse Co. 139 
Buckeye Ribbon & Carbon Co... 74 
Bushnell, Alvah, Co. 145 
Cc 
Canvas Products Corp. 141 
Carter's Ink Co., The 91 
Cel-U-Dex Corp. 141 
Clarotype Co., The 141 
Cloyes Gear Works 142 
Codo Mfg. Corp 115 
Collier-Keyworth Co 130 
Columbia Rib. & Car. Mfg. 
Co. 89 
Columbia Steel Equipment Co. 85 
Cook, The H. C., Co 124 
Corona Typewriter 41 
Corry-Jamestown Mfg. Corp. 93 
Cramer Air-Flow Chairs 140 
Crown Ribbon & Carbon Co 140 
Currier Mfg. Co. 138 
Cushman & Denison Mfg. Co...141 
D 
Darnell Corp 139 
Dawn Mfg. Corp., The 142 
Defiance Sales Corp. 133 
Dick, A. B., Co. 89 
Dictaphone Corporation 71 
Doppelt, Charles, & Co. 111 
Downey, C. L., Co. 27 
E 
Eaton Paper Corp. 119 
Efficiency Equipment Co. 83 


Elliott Address. Mach. Co. 140 


offer their services 


in resolving any disagreements 


through the journal. 


Eliiott-Fisher Back Cover Jasper Office Furniture C« 
Esterbrook Steel Pen Co. 139 Jasper Seating Co. 
Evansville Desk Co. 116 K 
Ever Ready Calendar Mfg. Co... 54 Keen Mfg. Co. 

r Kellogg, A. W., Sales Co 
Faber, A. W., Inc. 121 Kilian Mfg. Corp. 
Iastener Corporation 112 r 
Faultless Caster Corp. 140 Leopold Co., The 
Free Hand Binder Co. 143 Little, A. P., Inc. 
Fritz-Cross Co., The 144 Loose Leaf Metals Co 
Fulton Specialty Cx« 112 M 
E a. : Manifold Supplies Co. 
Gaylo Mfg. Co. ss Marble, The B. L., Chair Co. 
General Fireproofing Co. 43 Markilo Co. 
a ‘‘  Markwell Mfg. Co. 
Goes Lithographing Co 141 Maxee Mile. Cece. 
Graff, Geo. B., Co 114 Mellicke Gvetems, Inc 
Grand Rapids L. L. Binder Co. 138 Meilink Steel Safe Co. 
Graphic Duplicator Co. 145 120, 137, 
ee nite 2 ema - Metal Office Furniture Co 
Gunn Furniture Co. 66 Methodes 

” Meyer & Wenthe 
H. A. Ink Eradicator Co 140 Mimeograph, The 
mwelter Co. 142 Minnesota Mining & Mfg. Co. 
Hanson Scale Co 143 Mitchell Binder Co. 


Harding, Milo, Co. 


Harriman-Welts Products Co. 


ads Mittag & Volger, Inc. 


Moore Push-Pin Co. 

Harter Corporation, The 78 Mune Meaty Ge. 
Hevenor Map Co., The 39 Murphy Chair Co. 
Heyer Corporation, The 147 ietealites Sine Das. 
Higgins, Chas. M., & Co 121 N 
High Point Bd. & Chair Co. 12¢ 
Hileo Corp. 100 Nat'l Brief Case Mfg. Co 
Hunt, C. Howard, Pen Co. 144 Nat'l Office Cushion Co. 

I Nat'l Vuleanized Fibre Co. 
Imperial Desk Co. 60 Neva-Clog Products, Inc. 
Imperial Mfg. Co. 48 Neverknot Co., The 
Imperial Methods Co. 76 New Indiana Chair Co 
Indiana Cash Drawer Co 79 0 
Indiana Desk Co. 134 Old Town Ribbon & Carbon 
Ink Specialties Co 124 Co 
Interstate Metal Products Co... 96 Oxford Filing Supply Co 
Invincible Metal Furniture Co. 101 P 

J Pacific Ch. & Ribbon Mfg. Co. 
Jasper Chair Co. 45 Parrot Speed Fastener Corp. 





THE SERVICE BUREAU 


of Office Appliances is maintained for the exclusive 
use of subscribers and advertisers. 
commissions 
practically every member of the staff. 
personal letters all inquiries upon matters germane to 
the field, it furnishes special reports upon articles of 
office equipment, supplies names of manufacturers of 
any article wanted, puts man and job together, pre- 
copy, 
agents and dealers in nearly every country, aids for- 
eign dealers in securing U. 
other ways performs useful service, all without charge. 
Subscribers in every land have made, and are making, 
good use of this bureau; manufacturers in every sec- 
field have evidence of its proved value. 
requests for catalogues to bring their files 
or to replace the file in case of fire or 
other form of destruction, are broadcasted in a bulle- 
tin which is mailed frequently to leading manufac- 


of its various 


pares advertising 


tion of the 
Subscribers’ 
up to date, 


In the execution 
bureau calls upon 
It answers by 


this 


furnishes list of desirable 


S. A. lines, and in many 


turers. 





which 





result 


from relations established 


Peerless Key-Imperial Mfg. Co. 48 


Peerless Steel Equip. Co. 122 
Perfect Rubber Seat Cushion 
Co. he ..139 
’hillips Process Co. 116 
Polar Mfg. Co. 134 
Postindex Co. 55 
Pronto File Corp. 88 
Pruitt Co., The 140 
Q 
Quality Park Envelope Co. 110 
RK 
Raphael Shops, Inc. 139 
Regal Typewriter Co. 98 
Reliable Tw. & A. M. Corp. 143 
Remington Rand Inc. 65 
Rishel, J. K., Furniture Co. 131 
Rivet-O Mfg. Co. 135 
Roberts, Weldon, Rubber Co._...114 
Rockwell-Barnes Co. 63 
Rotospeed Co., The 129 
toyal Metal Mfg. Co. 86 
Royal Typewriter Co. 146 
Ss 
St. Johns Table Co. 123 
Sanymetal Products Co. 127 
Scat, Dr., Chemical Co. 138 
Shaw-Walker Co. 73 
Sheaffer, W. A., Pen Co. 82 
Shelbyville Desk Co. 139 
Sheppard, C. E., Co. 84 
Sherman-Manson Mfg. Co. 58 
Shipman-Ward Mfg. Co. 107 
Sikes Co., Ine. 110 
Smith, L. C., & Corona 
Typewriters Inc. 41 
Speed Key Mfg. Co. 141 
Speed-O-Print Corp. 59 
Spencerian Pen Co. 103 
Stationers Loose Leaf Co. 94 
Stationers Manufacturing Co...138 
Stein Bros. Mfg. Co. 114 
Storms, H. M., Co. 118 
Sturgis Posture Chair Co. 107 
Sundstrand Back Cover 
x 
Technygraph, The 136 
Toledo Metal Furniture Co. 130 
Triner Scale & Mfg. Co. 123 
Troy Sunshade Co. 81 
Trussell Mfg. Co. 115 
Tubular Specialty Mfg. Co. 136 
U 
Underwd. Elliott-Fisher Back Cover 
U. S. Tw. Ribbon Mfg. Co. 132 
Vv 
Vail Manufacturing Co. 72 
Varat, Murray, Co. 120 


Victor Safe & Equipment Co...102 


Vogel-Peterson Co. 131 
Ww 
Wagemaker Co. 111 


Warshaw Mfg. Co. 129 
Webster, F. S., Co. 


tr 


Weis Mfg. Co. 67, 68, 69, 70 

Wiggins, John C., Co. 138 

Wolber Mfg. Co. 113 
Y 


Yawman and Erbe Mfg. Co.....125 








For the benefit of the subscribers the lines advertised are here classified. Many of the requirements of the modern business office 
are represented. Should subscribers be interested in any article of office equipment not listed here, they are cordially invited to 
communicate with the service bureau, through which the information will be promptly and cheerfully furnished by letter, without 


Adding Machine Cash Drawer Bases 
Indiana Cash Drawer Co 


Adding Machine Parts 
American Writing Machine Co 
Ames Supply Co 
Cloyes Gear Works 
Shipman-Ward Mfg. Co 


adding Machine Rolls & Paper 
Rockwell-Barnes Co 


Adding Machines 


Allen Calculators, Inc 

Allen-Wales Add. Mach. Corp 

Remington Rand Inc 

Sundstrand Back Cover 
Adding Machines (Stylus) 


Reliable Typwr. & A. M. Corp 


Adding Machines, Rebuilt & Used 


Pruitt Co., The 

Reliable Typewr. & A. M. Corp 
Adding Typewriters 

Underwood Elliott Fisher 

Co. Back Ce 


Addressing Machines 
Elliott Address. Mach. Co 


Addressing Machines, Used 


Addressing Mach. & Equipm. Co 
Adhesives 
(See Inks, Adhesives, etc.) 


Arch and Clip Board Files 


Amer.-Automatic Electric Sales (« 
Cushman & Denison Mfg. Co 
Free Hand Binder Co 
Globe-Wernicke Co. 
Rockwell-Barnes Co. 
Shaw-Walker Co 
Yawman & Erbe Mfg. Co 

Ash Trays, Office 
Defiance Sales Corp 


Banker's Note Cases 

Art Steel Co 

General Fireproofing Co 
Globe-Wernicke Co. 

Victor Safe & Equipment Co 
Billing Machines 

Remington Rand Ine 
Underwood Elliott Fisher 


Co. Back ( 
Binders, Catalogue and Periodical 

Acco Products, Inc 

Aigner, G. J., & Co 

Grand Rapids L. L. Binder Co 


Mitchell-Binder Co. 
Binders, Permanent Storage 
Bankers Box Co 
Binders, String 
Bankers Box Co 
Blank Books 
Rockwell-Barnes 
Blueprint and Plan File Cabinets 
All-Steel-Equip Co 
Anderson-Hickey Co 


Co 


Art-Metal Construction Co 
Art Steel Co 
Browne-Morse Co 
Columbia Steel Equip. Co 
Corry-Jamestown Mfg. Corp 


General Fireproofing Co. 


Globe-Wernicke Co 

Peerless Steel Equip. Co 
Shaw-Walker Co. 

Yawman and Erbe Mfg. Co 


Bond Boxes 
Art Steel Co 
General Fireproofing Co 


Globe-Wernicke Co 
Book Cases 
All-Steel-Equip Co 
Alma Desk Co 
Art Metal Construction Co 
Browne-Morse Co 


Mfg. Co 
Co 


Corry-Jamestown 
General Fireproofing 
Globe-Wernicke Co 
Gunn Furniture Co 
Peerless Steel Equipment Co 
Shaw-Walker Co 
Weis Mfg. Co 
Yawman and 
Book Rings 
Adams, Henry T., Mfg. Co 
Bookkeeping Machines 
Underwood Elliott Fisher 
Co. 
Box Letter Files 
Art Steel Co 
Globe-Wernicke Co. 
Rockwell-Barnes Co 
Weis Mfg. Co 67, 68, 69 
Brief and Zipper Cases 
Doppelt, Charles, & 
National Brief Case 
Stein Bros. Mfg. Co 
Varat, Murray, Co 


68, 69 


Erbe Mfg. Co 


Back (« 


Co. 
Mfg. ( 


143 


140 
14 


ver 
140 


142 


over 


50 








obligation. 
Calculating Devices Coin Bags, Trays and Wrappers 
Meilicke Systems, Inc 142 Art Steel Co 
Reliable Typewr. & A. M. Corp 143 Downey, C. L Co. 
Calculating Machines Copyholders 
Allen Calculators. Ine 57 Acco Products, Ine 
Allen-Wales Add. Mach. Co 143 Amer. Autmte. Electric Sales Co 
Sundstrand Back Cover Dawn Mfg. Corp The 
Calculating Machines, Used Costumers 
Pruitt Co., The 140 Peerless Steel Equipment Co 
Reliable Typewr. & A. M. Corp.....143 Royal Metal Mfg. Co 
Sanymetal Products Co 
— tbh watt Caton Troy Sunshade Co 
jess: ea Vogel-Peterson Co 
Card Index Boxes and Trays ‘ Cushions and Pads, Chair 
All-Steel-Equip Co 105 Bickett. L. M.. Co 
oo eek Sennen Co = Nat’l Office Cushion Co 
Restens| Sif. Ga 108 Perfect Rubber Seat Cushion Co. 
Columbia Steel Equip. Co. a5 one aa ee 
Corry-Jamestown Mfg. Corp 93 Shipman ard Mfg. Ce 
Globe-Wernicke Co. 47 Cuspidor Mats 
Guide System & Supply Co. 64 Polar Mfg. ( 
Imperial Methods Co 76 Shipman-Ward Mfg. (« 
Invincible Metal Furn. Co 101 
Metal Office Furn. Co 90 Cuspidors 
Peerless Steel Equipment Co. 2 Art Steel Co 
— Walker Co Dating Stamps 
agemaker Co - ? 
Warshaw Mfg. Co Amer. Number. Machine Co 
~ ae . Bates Mfg. Co., The 
Weis Mfg. Co 67, 68, 69, TO Fulton Specialty Co 
Yawman and Erbe Mfg. Co 125 Sinee iy. Wentie 
Cards, Business (Book Form) Rivet-O-Mfg. Co 
Wiggins, John B., Co 138 Desk Bumpers 
Cash Boxes Polar Mfg. Co 
t Steel Co 36 
aenitah Wisenseuuas ta 136 Desk Calendar Pads 
: ord Defiance Sales Corp 
Cash Tills Ever Ready Calendar Mfg. Co 
Indiana Cash Drawer Co 79 Desk Pads & Tops 
Casters, Caster Bearings, Slides Aigner, G. J., & 
tassick Co 106 Amer. Autmte. Electric Sales Co 
Darnell Corp 139 Polar Mfg. Co 
Faultless Caster Corp 140 Wagemaker Co 
Killen Mfg. Corp 114 Desk Pending-Letters Holders 
Celluloid Envelopes Acco Products, Inc 
— 138 Desk Pen & Ink Sets 
Chair trons Sheaffer, W. A Pen (C¢ 
Bassick Co 106 
Collier-Keyworth Co 130 Desk Trays 
Aigner, G. J & Co 
Chair Mats Art Metal Construction Co 
Amer Autmte. Electric Sales Co._117 Art Steel Co., Inc 
Bickett, L. M Co 137 Automat. File & Index Co 
Globe-Wernicke Co 17 Corry-Jamestown Mfg. Corp 
Polar Mfg. Co. 13 Currier Mfg. Co 
Shipman-Ward Mfg. Co 107 General Fireproofing Co 
Globe-Wernicke Co 
Chairs, Office Inperial Methods Co 
Artility Metal Products, Inc 142 Peerless Steel Equipment Co 
Bright Chair Co 136 Shaw-Walker Co 
Cramer Air-Flow Chairs 140 Weis Mfg. Co 67. 68. 69 
Fritz-Cross Co., The 144 Yawman and Erbe Mfg. Co 
Gaylo Mfg. Co 128 ’ 
General Fireprofing Co. 43 Desk Work Distributors 
Harter Corp 7 Art Steel Co., Ine 
High Point Bd. & Chair Co 126 Bristow, Stanley R 
Jasper Chair Co 15 Globe Wernicke Co 
Jasper Seating Co 115 Polar Mfg Co 
Marble, The B. L., Chair Co 104 Victor Safe & Equipment Co 
Murphy Chair Co 99 Weis Mfg. ( 68, 69 
New Indiana Chair Co 13 Desks 
Raphael Shops Inc. 139 Alma Desk Co 
Royal Metal Mfg. Co o Art Metal Construction Co 
Shaw Walker Co é Autmte. File & Index Co 
Sikes Co., Ine 110 Bentson Mfg. Co 
Sturgis Posture ¢ hair Co. 107 Browne-Morse Co 
Toledo Metal Furn. Co 130 Columbia Steel Equip. Co 
Troy Sunshade Co 81 Corry-Jamestown Mfg. Corp 
Chairs, Folding Evansville Desk Co 
Gaylo Mfg. Co 128 General Fireproofing (« 
Globe-Wernicke (Ce 
Chairs (Posture) Gunn Furniture Co 
Amer. Autmtc. Electric Sales Co....117 Imperial Desk ( 
Artility Metal Products, Inc 119 Indiana Desk Co 
Bright Chair Co 136 Invincible Metal Furn. Co 
Cramer Air-Flow Chairs 140 Jasper Office Furn. Co 
Fritz-Cross Co., The 144 Leopold Co., The 
Gaylo Mf Co 128 Metal Office Furniture Co 
General Fireproofing Co 13 Peerless Steel Equipment Co 
Harter Corp 78 Rishel, J. K Furniture Co 
High Point Bd. & Chair Co 126 Royal Metal Mfg. ( 
Jasper Chair Co 1” Shaw-Walker Co 
Jasper Seating Co 115 Shelbyville Desk Co 
Marble, The B. L., Chair Co 104 Troy Sunshade Co 
Murphy Chair Co 99 Victor Safe & Equipt. Co 
Royal Metal Mfg. Co RE Wagemaker Co 
Shaw-Walker Co 73 Yawman and Erbe Mfg. Ce 
Sikes Co Ine 110 5 ‘ 2 
Sturgis Posture Chair Co 107 Dictation Machines 
Toledo Metal Furn. Co 130 Dictaphone Corp 
Cheek Protectors & Writers Duplicating Machines 
Hall-Welter Co 142 Amer. Writing Machine Co. 
Dick, A. B., Co 
Check Protectors & Writers, Used Elliott Address. Machine Co 
Pruitt Co The 140 Graphic Duplicator Co 
Reliable Typewr. & A. M. Corp..143 Harding, Milo, Co 
Heyer Corporation, The 
Checks, Stamped Metal Hileo Corp 
Meyer & Wenthe 129 Keen Mfg. Co 


119 
117 
134 
111 


Mimeograph, The 39 
Rivet-O-Mfg. Co. 135 
Rotospeed Co., The 129 
Shipman-Ward Mfg. Co. 107 
Smith, L. C., & Corona Type. 41 
Speed-O-Print Corp. 59 
Wolber Mfg. Co. 118 
Duplicating Machines, Used 
Pruitt Co., The eid 140 
Duplicating Machine Slip Sheeter 
Addressing Machine & Equipm. Co.142 
Duplicating Machine Supplies 
Columbia Rib. & Carb. Co..... . 89 
Dick, A. B., Co. ‘ 39 
Graphic Duplicator Co. 145 
Harding. Milo, Co. ~~... 137 
Heyer Corp., The 147 
Hileo Corp. 100 
Ink Specialties Co. 124 
Keen Mfg. Co. 132 
Manifold Supplies Co. 46 
Mimeograph, The 39 
Mittag & Volger, Inc. 125 
Rotospeed Co., The 129 
Shipman-Ward Mfg. Co. 107 
Smith, L. C., & Corona Type. 41 
Speed-O-Print Corp. _ ......... 59 
Technygraph, The 136 
Victor Safe & Equipment Co........102 
Wolber Mfg. Co. 113 
Envelope Sealers 
Elliott Address. Machine Co 140 
Envelopes 
Bushnell, Alvah, Co. 145 
Globe-Wernicke Co. 7 
Quality Park Envelope Co. 110 
Envelopes, Celluloid 
Markilo Co 138 
Eradiecators, Ink 
Carter's Ink Co., The 91 
H. A. Ink Eradicator Co. 140 
Heyer Corp., The 147 
Erasers, Rubber 
Faber, A. W., Ine 121 
Roberts, Weldon, Rubber Co. 114 
Expense Books 
Beach Publ. Co 138 
Eyelets & Eyelet Fasteners 
Bates Mfg. Co., The 95 
Markwell Mfg. Co 56 
Rivet-O-Mfg. Co 135 
File Boxes, Collapsible Corrugated 
Bankers Box Co. 50 
Barkley, C. L., Co 168 
Globe-Wernicke Co. - 47 
Guide System & Supply Co. 64 
Oxford Filing Supply Co. 97 
Pronto File Corp 88 
Weis Mfg. Co. 67, 68, 69, 70 
File Boxes, Metal 
Art Metal Construction Co. 53 
Art Steel Co 136 
Corry-Jamestown Mfg. Corp.. 93 
Currier Mfg. Co. 138 
Peerless Steel Equipment Co. 122 
Pronto File Corp. . 88 
Rockwell-Barnes Co. 63 
Victor Safe & Equipment Co. 162 
Filing Cab. Ball & Roller Bearings 
Kilian Mfg. Corp 114 
Filing Cabinets, Insulated 
Shaw-Walker Co. 73 
Victor Safe & Equipment Co 102 
Filing Cabinets, Metal 
All-Steel-Equip Co. 105 
Anderson-Hickey Co 103 
Art Metal Construction Co. 53 
Art Steel Co. 136 
Autmte, File & Index Co. 61 
Bentson Mfg. Co 108 
Browne-Morse Co 139 
Columbia Steel Equip. Co. 85 
Corry-Jamestown Mfg. Corp 93 
General Fireproofing Co. 43 
Globe -Wernicke Co 47 
Invincible Metal Furn. Co 101 
Metal Office Furn. Co. i 90 
Peerless Steel Equipment Co 122 
Pronto File Corp. 88 
Remington Rand Ine. 65 
Shaw-Walker Co 7: 
Victor Safe & Equipment Co. 102 
Yawman and Erbe Mfg. Co. 125 
Filing Cabinets, Wood 
Globe-Wernicke Co. ents 
Imperial Methods Co . 16 
Le kt) eT } | | 
Weis Mfg. Co. 67, 68, 69, 70 
Yawman and Erbe Mfg. Co. 125 


THE CLASSIFICATIONS 
(Continued on page 6) 
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THE CLASSIFICATIONS 


(Continued from page 


Filing Supplies 

Acco Products, Ine 

Aigner, G. J., & Co 

Art Metal Construction Co 
Barkley, C. L.. & Co 
Browne~-Morse Co 
Bushnell, Alvah, Co 
Corry-Jamestown Mfg 
General Fireproofing 
Globe-Wernicke Co 
Guide System & Supply (c 
Imperial Methods Co 

Metal Office Furniture Co 
Oxford Filing Supply Co 
Pronto File Corp 

Quality Park Envelope Co 
Rockwell- Barnes Co 
Shaw-Walker Co 

Victor Safe & Equipment (¢ 
Warshaw Mfg. Co 

Weis Mfg 
Yawman & Erbe 


Co 
Co. 


Mfg. Co 


Finger Pads 


Parrot Speed 


Folders 


Fastener 
Fibing 


Special Prtd 
Mfg. Co 


(See Supplies 
Forms, 
Stationers 


Fountain Pens 
Carter's Ink Co 
Esterbrook Steel 
Sheaffer, W 4 

Pen 


The 
Per 
Pen 
to 


Spencerian 


Gummed Cellulose Tape 


Minnesota Mining & Mfg. ¢ 


Gummed Cloth Rings 
Graff, Geo. B Ce 
Warshaw Mfg. Co 


Gummed Tape Sealers 


Minnesota Mining & Mfg 


index Card Signals 
Cook H. ¢ Co 
Graff, Ge« BR 
Victor Safe & 


index Tabs 
Aigner, G J & Co 
Barkley, (. L., & ¢ 
Cell-U-Dex Corp 
Globe-Wernicke Co 

Guide System & Supply Co 
Markilo Co 
Parrot Speed 
Shaw-Walker 
Victor Safe 


Ine 
Co 
Equipt. Co 


Fastener 
Co 

& Equipt. Co 
Inks, Adhesives, Ete. 
Carter's Ink Ce The 
Harriman-Welts Prod 
Higgins, Chas. M A 
Ink Specialties Co 
Rivet-O-Mfge. Co 
Sheaffer, W A 


Pen Co 


Inkstands 
Cushman & Denison 
Deflance Sales 


Office 


Mfg. ¢ 


Corp 


Knives, 
Autopoint 


Leads for Mechanical Pencils 
Autopoint C¢ 
Faber, A. W 


Sheaffer, W \ 


Ine 


Pen €¢ 


Leather Goods 
Doppelt, Charles 
National Brief C 
Stein Bros. Mfg 
Varat, Murray Co 


& Ce 
Mfg. ¢ 


ase 


Leather Upholstered Furniture 
Bright Chair Co 
Jasper Chair Co 
New Indiana Chair Co 
Raphael Shops. Inc 


Letter Trays (See Desk Trays 
Letterheads 

Lithographing Co 
Stationers Mfg. C« 


Wiggins, John B a 


Goes 


Library Equipment 
All-Steel-Equip Co 

Art Metal Construction Co 
Art Steel Co 
Corry-Jamestown Mfg. Cor; 
General Fireproofing Co 
Globe-Wernicke Co. 

Peerless Steel Equipment Co 
Shaw-Walker Co 

Yawman and Erbe Mfg. Co 
Lockers and Storage Cabinets 
All Steel-Equip Co 
Anderson-Hickey (x 

Art Metal Construction Co 
Art Steel Co 

Browne-Morse Co 
Corry-Jamestown Mfg. Co 
General Fireproofing Co 
Globe-Wernicke Co 
Interstate Metal Products Cx 
Invincible Metal Furn. Co 
Metal Office Furniture Co 
Shaw-Walker Co. 

Yawman and Erbe Mfg. Co 
Loose Leaf Books & Systems 
Adams, Henry T., Mfg. Co 
Aigner, G. J., & Co 


Grand Binder 


Rapids L. L 


Co 67 8 


) 


Corp 


Corp 


0 


111 
104 
114 


120 


x 


Co 
Co 


The ¢ E., 
Leaf 


Sheppard 
Stationers Loose 
Trussell Mfg. Co 


Loose Leaf Envelopes, Celluloid 


Markilo Co 


Loose Leaf Metals and Devices 
Adams. Henry T Mfg. Co 
Grand Rapids L. L. Binder 
Loose Leaf Metals Co 28 
Stationers Leaf Co 


Canvas 


Mail Distributors 
Bristow, Stanley R 
Globe-Wernicke Co 
Victor Safe & Equipment Co 


Map Tacks 
Graff, George B Co 
Moore Push-Pin Co 


Loose 


Products Corp 


Maps 
Hevenor 


Matched Office Suites 
Art Metal Construction Co 
General Fireproofing Co 
Globe-Wernicke Co 
Leopold Co., The 8 
Rishel, J. K Furniture Co l 
Royal Metal Mfg. (% Ri 
Troy Sunshade Co % 


Map Co., The 


Memorandum Books 
Rockwell-Barnes Co 
Trussell Mfg. Co 


Memorandum Devices 
Autopoint Co . 
Bates Mfg. Co., The 
Bristow Stanley R 
Currier Mfg. Co 
Mayer Mfg. Corp 


Mending Tape 
Minnesota Mining 
Warshaw Mfg. Co 


& Mfg. ¢ 


Moisteners 
Retter Packages 
Kellogg A.W 
Rivet-O-Mfg Co 


Inc 


Sales 


Numbering Machines 
Amer. Numbering Mach. (« 
Bates Mfg. Co., The 


Office Partitions and Railings 
Globe-Wernicke Co 


Pads, Figuring 
Rockwell-Barnes Co f 
Paper 
Eaton Paper 
Rockwell- Barnes 


Paper Clamps 
Acco Products, Inc 
Cushman & Denison Mfg. ¢ 14 
Esterbrook Pen Mfg. Co l 
Hunt, € Pen Co 

Paper Clips 
Acco Products Ine ( 
Cook, H. ¢ Co 12 
Cushman & Denison Mfg 
Deflance Sales Corp 
Fulton ialty Co l 
Graff, George B Co l 
Vail Manufacturing Co 

Paper Fastening Machines 


Corp 
Co 


Steel 


Howard 


Spec 


Ace Fastener Corp 

Amer. Autmtc. Electric Sales Co. 1 
Bates Mfg. Co., The 9 
Fastener Corp 1! 
Markwell Mfg. Co 

Neva-Clog Products, Inc 

Parrot Speed Fastener Corp l 
Victor Safe & Equipment Co 0 
Paste (See Inks, Adhesives, Et 
Pencil Sharpeners 

Graff, George B., ¢ 

Hunt, C. Howard, Pen Co 
Pencils, Wood Cased 

Faber A. W Tn 
Pencils, Mechanical 

Autopoint Co 8 
Carter's Ink Co., The 

Esterbrook Steel Pen Co 

Sheaffer, W 4 Pen Co a9 
Pens 

Esterbrook Steel Pen Co 

Hunt, C. Howard, Pen Co | 
Spencerian Pen Co l 
Pieture Hooks 

Moore Push-Pin Co 
Pins and Pin Containers 

Vail Mfg Co 72 
Platens, Typewriter 

Amer. Writing Machine Co 2 
Ames Supply Co 49 
Shipman-Ward Mfg. Co 107 
Postal Scales 

Hanson Scale Co j 
Shipman-Ward Mfg. Co 107 
Triner Scale & Mfg. Co 12 
Publications 

British Stationer 

Methodes 
Punches 

Acco Products, Inc 

Bates Mfg. Co The ' 
Defiance Sales Corp l 
Globe-Wernicke Co 

Mitchell Binder Co 





Push Pins 
Moore Push-Pin Co 

Ribbons and Carbons 
Aller & Co 
(mer. Writing Machine ¢ 
Ames Supply Co. 
Buckeye Ribbon & Carbon (« 
‘-arter s Ir k Co The 
Codo Mfg (orp 
Columbia R. & ¢ Mfg. ¢ 
Crown Ribbon & Carbon ¢ 
Imperial Mfg. Co 
Little A P Ine 
Manifold Supplies Co 
Mittag & Volger, Inc 
Ol Town Ribbon & Carbon 
Pa Carbon & Ribbon Mfg 
Phillips Process Co 
Remington Rand Inc 
Royal Typewriter Co Ine 
Shipman-Ward Mfg. Co 
Smith L. C Corona Tws 
Spencerian Pen (C¢ 


Storms, H. M ce 
Underwood Elliott Fisher 
‘ Ba 


I ~ 


“ypewriter Rit 
Webster F s Co 


Rubber Bands 
Faber A.W Ine 
Robert Weldon, Rubber ( 
Shipman-Ward Mfg. Co 


Rubber Stamps 


Meyer & Wenthe 
Rubber Type Outfits 

Fultor Specialty ¢ 
Safes 


Art Metal Construction Co 


General Fireproofing Co 
Globe-Wernicke Co 

Meilink Steel Safe Ce 120 

Remington Rand _ Ine 

Shaw-Walker Co 

Victor Safe & Equipment ¢ 

Yawman and Erbe Mfg. C¢ 
Salesbooks 

Stationers Mfg. Co 
Scrapbooks 

Globe-Wernicke Co 

Weis Mfg. Co 67, ¢ 


Secretary Desks 
Art Metal Construction Co 


General Fireproofing Co 


Globe-Wernicke Co 

Peerless Steel Equipment Ce 
Shelving 

All Steel-Equip (¢ 

Art Metal Construction (C¢ 

Art Steel Co 

Browne-Morse Co 

Corry-Jamestown Mfg. Cort 

General Fireproofing C« 

Globe-Wernicke Co 
Smoking Stands, Office 

Royal Metal Mfg. Ce 


Sorting Devices 
Currier Mf ar 
Stamp Pads 
Bates Mfg. Co., The 
Carter's Ink Co 
Fulton Specialty Co 
Meyer & Wenthe 
Phillips Process Co 
Rivet-O-Mfg. Co 
Rockwell-Barnes Co 
Victor Safe & Equipment ¢ 


Machines 
Co 


Stands for Office 
Equip 
Ames Supply Co 
Ande Hickey Co 
Art Steel Co 
Jamestown Mfg 
Mfg. Co The 
General Fireproofing Co 
Wernicke Co 
Harter Corp 
Peerless Steel 
Pruitt Co., The 


\ Steel 
rson 


( orry 
Gaylo 


Globe 


Equipment ¢ 


Sherman-Manson Mfg. (« 
Shipman-Ward Mfg Co 
Toledo Metal Furniture Co 
Tubular Specialty Mfg. Co 
Staple Extractors 
Ace Fastener Corp 
Markwe Mfg. Co 
Staples and Stapling Machines 
Ace Fastener Corp 
Bates Mfg. Co., The 
Fastener Corp 
Mfg or 


“ Products, Inc 





Parrot Speed Fastener Cort 

Vail Manufacturing C¢ 
Stenographers’ Note Books 

Rockwell-Barnes Co 


Trussell Mfg. Co 


Storage and Transfer Cases 


All-Steel-Equip Co 

Art Metal Construction (C<« 
Ar Steel Co 

Bankers Box Co. 

Barkley ( L & { 
Bentson Mfg. Co 
Browne-Morse Co 

Coh ia Steel Equi Co 
Cor amestown Mfg. Corp 








APPLIANCES 


OFFICE 


Efficiency Equipment Co a3 


General Fireproofing Co 43 
Globe-Wernicke Co. 47 
Guide System & Supply Co 64 
Imperial Methods Co 76 
Invincible Metal Furn. Co 101 
Metal Office Furn. Co an 
Oxford Filing Supply Co. Q7 
Peerless Steel Equip. Co 122 
Pronto File Corp as 
Rockwell-Barnes (< &3 
Shaw-Walker (« 73 
Wagemaker Co 111 
Weis Mfg. Co 67. 68, 69, 70 
Yawman and Erbe Mfg. Co 12 
Swinging Typewriter Stands 
Amer. Writing Machine Co 52 
Globe-Wernicke Co 47 
Weis Mfg. Co 67. 68. 69. 70 
Tables 
Art Metal Construction Co 53 
Art Steel Co 136 
Browne-Morse Co 139 
Corry-Jamestown Mfg. Corp y 
General Fireproofing Co 43 
Globe-Wernicke Co 47 
Interstate Metal Products (¢ 6 
Mutschler Bros. Co 117 
Peerless Steel Equipment Co 122 
Shaw-Walker Co 7 
St. Johns Table Co 123 
Victor Safe & Equipment Co 102 
Tabulating & Statistic. Machines 
Remington Rand Ine 65 
Telephone Accessories 
Bates Mfg. Co The Qs 
Neverknot Co The 140 
Victor Safe & Equipt. Co. 102 
Telephone Stands 
Art Metal Construction Co 5S 
Art Steel €« 136 
General Fireproofing (C« 43 
Globe-Wernicke 47 
Peerless Steel Equipment Co 122 
Shaw-Walker Co 7 
Yawman and Erbe Mfg. C 12 
Thumb Tacks 
Graff, George B., Co 114 
Moore Push-Pin Co 139 
Vail Manufacturing (¢ 72 
Type, Typewriter 
Amer. Writing Machine Co 2 
Ames Supply Co 44 
Shipman-Ward Mfg. Co 107 
Typewriter Cleaning Material 
Amer. Writing Machine Co 52 
Ames Supply Co 49 
Clarotype Co 141 
Mittag & Volger, Ine 125 
Rivet-O-Mfg. Co 135 
Seat, Dr., Chemical Co 138 
Shipman-Ward Mfg. Co 107 
Webster KF Ss Co 2 


Typewriter Cushion Keys 





Amer. Writing Machine Co »2 
Ames Supply Co 49 
Munson Supply Co 115 
Peerless Key-Imperial Mfg. Co 48 
Shipman-Ward Mfg. Co 107 
Speed Key Mfg. Co 141 
Typewriter Cushion Knobs and Bases 
Amer. Writing Machine Co 2 
Ames Supply Co 49 
tickett, L. M Co 137 
Peerless Key-Imperial Mfg. Co 18 
Shipman-Ward Mfg. Co 107 
Typewriter Parts and Tools 
Amer. Writing Machine Co 2 
Ames Supply Co 49 
Shipman-Ward Mfg ¢ 107 
Typewriters, Mfrs. of 
Corona Typewriter 41 
Remington Rand Ine 65 
Royal Typewriter Co 14¢ 
Smith, L. C., & Corona Tws 41 
Underwood Elliott Fisher 
Co Back Cover 
Typewriters Rebuilt and Used 
Amer. Writing Machine Co 52 
Pruitt Co., The 140 
Regal Typewriter Co 98 
Reliable Tw. & A. M. Corp 143 
Shipman-Ward Mfg. Co 107 
Visible Systems Equipment 
Acme Card System Co 109 
Acme Visible Reeords, Inc 109 
Aigner, G. J & Co 119 
Art Metal Construction Co 53 
Automatic File & Index Co 61 
Globe-Wernicke Co 
Postindex C¢ 
Remington Rand Inc 
Shaw-Walker Co y 
Sheppard, C. E. Co 84 
Victor Safe & Equipt. Co 102 
Yawman and Erbe Mfg. Co 125 
Wardrobe Racks 
Vogel-Peterson Co 131 
Waste Baskets 
American Can Co gn 
Art Steel Cc 13¢ 
Corry-Jamestown Mfg. Corp 93 
General Fireproofing Co 43 
Globe-Wernicke Co 47 
Metal Office Furniture Co 90 
National Vulcanized Fibre Co 14 
Peerless Steel Equipment Co 122 
Shaw-Walker Co 73 
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WANTS AND TOR SALE 


The rate for classified advertisements is eight cents a word, minimum charge, $1.60. 


SITUATIONS WANTED 


with large retail stationer desires 
lity, well known in industry 
1 and needs, must be A-l 


MANAGER 
persor 


AND MERCHANDISING 


factory 


BUYER 


position as 





representative excellent 


splendid understanding commercial stationers’ prol 
proposition, your opportunity to obtain services of experienced, intelligent man 
would come to you well recommended by leaders in this industry Address C-133 
are Office Appliances, Chicage 

SALESMAN WHO HAS TRAVELED most of United States in recent years 
for manufacturers of stationery specialties and later operated own wholesale busi 
ness is open for new onnectior Knows nearl Il leading dealers Has an 
excellent sales record Will gladly consider any article sold by office supply dealers 
vhether it be stationery furniture or mechanical Address C-132, care Office 
Appliances, Chicago. 

SERVICE MAN with twelve year xperience now employed seeks connection 
where ability will create its own compensatior Expert on all makes of typewriters 
Well posted also on adding machines and calculators Competent to handle any 
size shop and give production as well as quality First-class references Located 
in the East Will consider opening in any sectior Address C-131, care Office 


Appliances, Chicago 


MECHANI( including type C and D Age 
Would consider any place 
Appliances, Chicago 


FISHER 
experience Now employed 


SUNDSTRAND ELLIOTT 
thirty-four Sixteen years 
vith a reputable concern Address C-128, care Office 


equipment and 
open for new connection 
sales agent Will 
Address (C-127 


SALESMAN WITH SIXTEEN YEARS’ EXPERIENCE in filing 

fanfold forms and metered mail equ 
selling direct r with estab 
United States Can show an excellent 


Appliances, Chicage 


ment is 





supplies 


vith manufacturer shed dealer or 
o to any part of record 


eare Office 


and General 


EXECUTIVE with 23 years experience as Secretary-Treasurer 
Export Manager witl one if America’s largest manufacturers of steel office 
equipment Address C-12¢ are Office Appliances, Chicage 


SALESMEN WANTED 


MANUFACTURER of high grade corporation and suite furniture has territory 
jilable to experienced office furniture salesmen i New England and in the 

northwest Both territories ive bee regularly overed and are producing This 
an opportunity for class met Address P-17 care Office Appliances 

Chicago 

SALESMEN SELLING DIRECT to offices can profitably handle Desk-Stocking 









Guards Instantly attached without glue or nails—simply press on Quick seller 
Every office a prospect Small brief ase holds large stock Retails for 25« 
big profit Write Ideal L r. Compar 125 N. Clark Street, Chicago, MTlinois 
UP-TO-DATE LINE of office lesks nd accessorie available to the right man 
overing Pennsylvania, New York and New England, exclusive of metropolitan area 
and’ = Philadelphia Must be aggressive ind thoroughly understand wood office 
furniture An opportunity for a ¢ 1 man t produce an attractive volume Address 
-178, care Office Appliance Cl ‘ 

SELL KOIL-O-MATIK t lealers On! RUBBER COVERED invention § that 
coils telephone and electric cord oT f the i Prevents Kinks and Snarls 
Can't seratch Abolishes dangers of ‘ al Dandy side line with 
liberal commissions Mentior erritory re and handled Neverknot Co 
Dept 1525 Ravenswood Ave Chicag Il 

DESK LAMP SALESMEN wanted fur up-to-date line Territory open west of 


Mississippi River to Utah ilso Florida, Georgia Alabama and Mississippi Com 


mission Give full particulars Address P-167, eare Office Appliances, Chicago 
EXPERIENCED SALESMEN, to sell 2 new items, small moistener and gluing 
machine (Pat pend to ationers all te toric except New York on com 


tission basis. Give full particulars P-174, care Office Appliances, Chicago 








FOLDING CHAIR LINE, bot vood and metal, available for all territories State 
lines now carried The Walter S. Kraus Co Woodside New York 

DEALERS AND JOBBERS WANTED 
WELL ESTABLISHED manufacturer of high grade Intercommunication systems 
has some exclusive franchises available voul welcome nquiries from responsible 
lealers Address P-180, ear Office Appliances, Chicage 
QUALITY LINE of bank nd sines supplies ivailable to exclusive jobbers or 
lealers for States of 
Arizona Georgia Minnesota N Dakota Utal 
Arkansas Idaho Montana So. Dakota Washingtor 
California Towa Nebrask Oklahoma Wisconsin 
Colorado Kansas Nevada Oregor Wyoming 
Delaware Kentucky New Mexico Tennessec 
Write today for: informatior these ex e territories AMES SAFETY 





Somerville Post Office, Boston, Mass 


ENVELOPE CO 


MECHANICS WANTED 


MECHANICS WANTED—\typewriter mechani S adding machine mechanic 

Pruitt Corporation 125 Nort LaSalle Street. Chica 

WANTED—Mechanic traine on Sundstrand Adding Machine Underwood Type 
riters must be single: locatior ty of 0 in Southwest Prefer young man 

who is energetic and willing to work Emy er is Sales Agent for tT E. F. Co 

Address P-179, care Office Appliances, Chicag 

Typewriter and Adding Machine Mechar val i—Ex ed Permanent Positior 
Some outside selling required—State full qualif ons L. ( Smith 134 8S 

Mair Decatur, Il 

WANTED TYPEWRITER MECHANIC having experience or iding and calculating 

machines Give references and experience first é r Address P-I18f ure Office 

Appliances, Chicago 


RIBBON & CARBON RESEARCH MAN WANTED 





WANTED Man experience , rbon paper ar typewriter ribb manufacture 
Able to do research work Rey r experience Address 
P-18 are Office Appliances, Cl af 

REPRESENTATIVES AVAILABLE 
MANUFACTURERS ATTENTION We have over } top dealer accounts in ten 
western states handling office equipment and supplic Will consider one additional 


ne Address €-129, care Office Appliances ( ig 


Minnesota and nearby states is in position to handle an 
additional line. Now selling desks and stationery specialty. Interested particularly 
in some other product sold to stationery dealers. Age thirty-one, married, excellent 
health. Present employers will be given as references as well as others if desired 
Address C-134, care Office Appliances, Chicago. 


SALESMAN traveling 


MANUFACTURERS’ REPRESENTATIVE covering New England, New York State 
and Pennsylvania contacting Stationery and Office Equipment dealers desires addi 


tional strong line Address C-130, care Office Appliances, Chicago. 





= = ——— 


REPRESENTATIVES WANTED 


MANUFACTURER high grade office appliance nationally used seeks sales agents 
selling similar noncompetitive specialty to users in large cities. Valuable exclusive 
franchise. Opportunity add steady substantial earnings to present income. Refer 


ences Address P-184, care Office Appliances, Chicago 





MEN NOW SELLING TO OFFICES can sell our office specialty successfully. A 
tested and simplified selling plan makes our proposition very attractive 


thoroughly 
Write for complete details Address P-183, care Office Appliances, 


and profitable 
Chicago. 


KNOWN MANUFACTURER of high grade line of stands for 
files, ete has opening for commission men to 
non-competing lines. Exclusive territory arrange- 

coverage in Philadelphia and surrounding territory; 

P-176, care Office Appliances, Chicago. 


NATIONALLY 
typewriters 
earry line 
ments 


ilso southeastern Tf Ss 


machines 
present 
desirous for 


Address 


business 
along with 


especially 


MANUFACTURER OF COMMUNICATION SYSTEMS interested in securing sales 
ealling on office equipment concerns Good proposition for the 
Address P-181, care Office Appliances, Chicago. 


representatives 
right parties 


SELL THE GEM Post Card Stencil Duplicator, every store and business a prospect 

$7.50 complete with supplies Bond Equipment, St. Louis 

to sell Underwood and allied lines in western state 
Salary and commission Write P-168, care Office 


SALESMAN MECHANI( 
territory Must have car 
Appliances, Chicago 


FOUNTAIN PEN REPAIRING 


WELTY’S REPAIR ALL MAKES Fountain Pens, ‘‘Vaku-um"’ Pens, Desk Pens, 


Pencils, et« repaired at standard prices. We feature Sheaffer, Parker, Waterman, 


Wahl, Welty, Conklin, ete but can repair all other makes. Names engraved in 
22K gold. We feature Gold Pen Points and Repairing. Mail all makes to ONE 
place for better service (Est. 1904.) Welty Pen and Repair Co., 38 8. State St 


Chicago 


SALES LETTERS 


For years I have built letters that pull sales 


LETTERS WILL BUILD SALES 
You need them more than ever now Send me your data for new letters, or 
unsuccessful letters for reshaping Particulars on request Address H. M. Gold 


thwait, 123 Washington Ave Santa Fe, N. Mex. 


ADDING MACHINE PARTS, TYPE, ETC. 


ribbons and type now ready 


NEW PRICE LIST of adding machine parts 
Send for yours The Pioneer Adding Machine Parts Man—I. A. Dehn, Jr 
1643 10ist Avenue, Oakland, Calif 


DICTATING MACHINE PARTS 


When you need parts, 
Chicago. Management 


No order too small 


COMPLETE AND VARIED STOCK 
32 Western Ave., 


write Central Dictating Service 2632 N 
G. Koep 


RETAIL BUSINESS FOR SALE 


OPPORTUNITY FOR GENTLEMAN WITH SELLING ABILITY interested in 








investing moderate cash in suecessful office machine business which is rapidly 
expanding ablished by present owner in 1931 and during depression built 
this business to be one of the largest of its kind in this territory. (20 miles from 
New York City In 1935-36-37-38 net over $20,000 Inventory at cost approxi 
mately $15,000 including Accounts Receivables of $2,500 Authorized agent for 
best selling standard typewriter and adding machine Correspondence in strict 
confidence P 





ire Office Appliances, Chicago 


BEST EQUIPPED BUSINESS of its kind in the south, handling all makes 


new and used Office Machines Fixtures and Supplies, distributor for Royal 
Typewriters, Dictaphon R. ¢ Allen, Speed-O-Print and other popular lines 
established thirty years, have experienced crew of six people, will retire when I 
find buyer capable of taking charge and carrying on business. Will sell at invoice 
price and spend sufficient time getting new owner acquainted with customers 
Address B. F. ¢ Box 978, Abilene, Texas 


Office machine and equipment business in seaport city 
90,000 in Have the leading lines typewriter, adding machine, calculating 
lressing machine Best reputation and good will. Good reason 


ress P-170, care Office Appliances, Chicago. 


WANTED TO SELL 
south 
machine and ad 
for selling Add 


STATIONERY STORE in prosperous Central Indiana City of 25,000 population; 


ffice supplies and furniture, school supplies and books; $33,000 volume last two 
years; splendid opportunity to buy established business—priced to sell—terms 
to suit—reply P-171, care Office Appliances, Chicago 





Adding Machine Business on the Southwest 


FOR SALE—TYPEWRITER and 


side of Los Angeles, Calif Fully equipped shop, also living quarters Nice 
tock of parts Have three portable dealerships Business good. Write for more 
particulars if interested Address P-169, care Office Appliances, Chicago. 


sales and service business, established 1923, in 
Gross service business over $4,000 yearly 


FOR SALE or Machines 





Middle Western towr 13,000 population 
Agency for Underwood, E tt-Fisher typewriters and adding machines Address 
P-17 ca Off Appliances, Chicago 


OFFICE FURNITURE & EQUIPMENT business located in large city 


PROFITABLE 
lif About thirteen thousand needed 





in So Calif Established eleven years 
to handle Good r for selling Address P-177, care Office Appliances, Chicago. 


BUSINESS OPPORTUNITIES 
PROVEN small articles of merit for Office and Fectory. Exclusive 


WANTED 
royalty only Our rogressive manufacturing and merchandising facilities estab 
ished mans ear Address P-182, care Office Appliances, Chicago. 








WANTS AND FOR SALE—Continued on page 8. 








OFFICE APPLIANCES 


WANTS AND FOR SALE—Continued from page 7. DICTA PHONES—EDIPHONES—established 1923, Largest stock—all models. Write 
— CB agg Py ED 7 " = - . for prices of machines and our Cleartone Cylinders American Dictating Machine 
FOR SALE AND WANTED TO BUY Co., 235 Fifth Ave., New York, N 


DICTAPHONES, EDIPHONES, SUPPLIES—headquarters—machines bought, sold 









































ELLIOTT-FISHER MACHINES—Burroughs—Moon UHopkins—-Adding Machines . : : . 
Calculating Machines—-bought and sold Chicago Office Appliance Co 533 8 Wholesale, Retail—Write us Chicago Dictating Machine Co., 28 S. Wells St 
Dearborn, Chicago Chicago 
BURROUGHS, MOON HOPKINS Elliott-Fisher, Remington Accounting Ma ,\DDRESSOGRAPHS Duplicators Dictaphones Multigraphs Sealers Folders 
chines, and everything in the office machinery line. State model, serial number Typewriters, Adding Machines. Write for FREE Money Making Circular, Pruitt 
and we will quote highest cash prices International Office Appliances, Inc 2t 27 Pruitt Bleg Chicago 
Broadway, New York City 4 
ss KARDEX, ACME, POSTINDEX, et visible filing equipment of all types bought 
ELLIOTT-FISHER Machines Adding Machines, Comptometers, Burroughs and nd = sold We = specialize in this field and offer full cooperation to dealers 
Monroe Calculators, Typewriters and all office machines bought and sold. Teeter Commercial Card System, 395 Broadway, New York City 
Warsh Co., 849 N. 3rd St., Milwaukee, Wis 
—E KARDEX Acme, Rand, Post Index Visible Cabinets, Book Units and Panel 
BU RROUGHS—Duplexes Moon Hopkins Bookkeeping Machines Kardex \ Equipment Sought and Sold Largest stock in the world Universal Office 
types office machines bought and sold Fort Pitt Typewriter Co 644 Liberty Equipment Co, Ine 561 Broadway, New York City 
Avenue, Pittsburgh, Pa 
1\LL TYPES machine motors—guaranteed 100 per cent rebuilt Machine handles 
ELLIOTT-FISHER machines, typewriters, adding machines—all office equipment all types Dictaphone, Ediphone and Burroughs parts. Sole distributor for Clear-Cut 
bought and sold Ww J. Crowley Company 134 Caswell Bldg Milwaukee Wis Type Cleaner All Office Machines Company, 220 S. Laramie Avenue, Chicago, Tl 
WE BUY AND SELL Dictaphones Ediphones, Typewriters Adding Machine MULTIGRAPH RIBBONS remanufactured Duplicator inks and typewriter ribbons 
Write us regarding what you have to sell and what your needs are. Prompt actior Established over ten years Write us, save money Lewis Co 113 W. State St 
Mid-City Office Machines, 415 N. State St., Chicago Milwaukee Wis 
Export Statistics by United States D t t of C 
The statistics here presented are preliminary and subject to revision in the annual published reports. 
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‘NEW TRADE LITERATURE 





(Catalogues, pamphlets, broadsides, folders and other publicity 
material recently released) 


The G. J. Aigner Company.—On the premise that modern merchandising 
calis for the manufacturer to assist his dealers in increasing sales, the 
G. J. Aigner Company, 503 South Jefferson street, Chicago, Ill., has pre 
pared a new insert sheet for the use of dealers and their salesmen. The 
insert sheet has an insertable tab. Because of its character it will be a 
useful addition to dealers’ price books. It carries illustrations of various 
indexes together with suggestions on the use of insertable tabbing. 

American Pad & Paper Company..-A new, seventy-eight page catalogue 
of its Efficiency line of commercial stationery has just been published by 
the American Pad & Paper Company, Holyoke, Mass. The catalogue is 
enclosed in a two-color stiff cover by Wire-O binding. Many illustrations 
are included, with an alphabetical and numerical index within and a gen 
eral index on the cover for easy and quick reference. Dealers making 
inquiries should refer to catalogue No. 16. The company maintains sales 
offices at 173 Madison street, Chicago; 305 Broadway, New York City, and 
40 Hanover building, Baltimore, Md. 

Boorum & Pease Company.—-Dealing entirely with the firm’s lines 
visible record equipment, a new catalogue, No. V 10, has been issued to 
the trade by the Boorum & Pease Company, Brooklyn, N. Y. Containing 
forty-eight pages of high-grade stock and made in a handy pocket size, the 
catalogue is well illustrated with pictures large enough to properly present 
the equipment, such as the automatic shift type binder, in all its detail 
Full descriptions and prices are included with each item shown. With the 
catalogue goes a letter explaining the inauguration of the company’s Vis 
ible Service Bulletin whereby an assortment of forms will be sent monthly 
that purchases demonstrators of the B&P 





f 
of 


to each dealer organization 
equipment 

The Duplicator Corporation._-Containing sixty-four well-illustrated pages 
enclosed in an attractive red cover and bound on Wire-O binding, a new 
catalogue has been issued by the Duplicator Corporation, Minneapolis 
Minn. An unusual feature of the book is the fact that the reading matter 
and illustrations on every page were made with the duplicators which the 
company manufactures, known to the trade as the Dusco line. There are 
five large pictures of the Commander line and two of the Challenger while 
other illustrations show the firm's duplicator inks, colored inks (presented 
in color), correction fluids, artist's model scopes, lettering guides in many 
available styles, styli and numerous other items and instruments for pro 
ducing practically every type of stencil work for duplicator reproduction 
Copies of the new catalogue are available to dealers. 

The Globe-Wernicke Co.An attractive catalogue covering the GW line of 
stationers office accessories has recently been released by The Globe-Wernicke 
Co., Cincinnati, O., according to General Sales Manager H. C. Anderson. The 
catalogue, which is profusely illustrated and shows resale prices of all 
items, is available to dealers who write to the company’s home offices. 

Milwaukee Chair Company.Containing ninety-six pages of high-grade 
paper plastic-bound in an attractive black folder, a new catalogue, listed 
as the No. 59, has been issued by the Milwaukee Chair Company, Mil 
waukee, Wis. Every type of chair manufactured by the company is illus 
trated with unusually large photographs in black and white and in color 
Other pages show actual installations and testimonials from public officials 
who have been concerned in Milwaukee Chair Company products placed in 
service in public buildings. The last three pages are devoted to an index 
of chair numbers and a telegraphic code for dealers 








BUSINESS OPPORTUNITIES 


Wanted Here at Home 


Lines Wanted for the Northwest.__Frank Godwin, 120 Pine street, Bara 
boo, Wis., plans to establish himself as a manufacturers’ representative 
He has been traveling the Northwest for the Carter’s Ink Company for 
eighteen years. He expects to make the same territory as before, which 
includes Minnesota, Wisconsin, Iowa and the Dakotas. He is interested 
particularly in office supply lines for both the retail and jobbing trade 
He desires to hear from manufacturers seeking live representation in that 
section 

Stationery Line Wanted for Southwest.—Loraine Saxon, 524 S. Fourth 
street, Waco, Texas, representative for Spencerian Pen Company, traveling 
Texas, Oklahoma, Arkansas and Louisiana, is in a position to handle one 
additional line to be sold to stationery trade in that vicinity. Formerly 
salesman and store manager for leading retailer, he is well informed 
on practically all lines of office supplies including filing equipment. Covers 
territory thoroughly at frequent intervals. Mr. Saxon should be in a 
position to do good work for some manufacturer seeking new southwest 
representation. 

Newspaper Seeks Manufacturers Cataiogues...The New York Daily News, 
through Purchasing Agent A. F. Heig, asks manufacturers of office supplies, 
furniture, equipment and specialties to send their catalogues for the paper's 





files. 


Wanted Abroad 


Business Machine Enterprise Opened at Helsinki.—An office machine 
business was organized at Helsinki, Finland, title Oy Konttorityo, cap 
italized at 900,000 Finnish marks, fully paid in. This business is headed 
by Markus Hynninen as general director. Previously he had been affiliat 
ed with Oy Systema. This business is local representative for a number 
of European manufacturers. These include Wanderer Werke, Chemnitz; 
Aktiebolaget Addo; Aktiebolaget Original Odhner, Roto u. Debego Werke, 
A. G., Konigslutter am Elm. Mr. Hynninen will be pleased to receive 
offers from American manufacturers seeking representation in Finland. 
Communications should be addressed to the company at Aleksanterinkatu 
88, Helsinki. 

Lines Wanted for Sweden.—Eric Olsson & Co., Hagalundsvagen 13 
Sundbyberg, Sweden, would like to get in touch with American 
manufacturers of articles for office use interested in making new 
arrangements for Swedish representation. The letter does not indicate 
the specific types of equipment. There is a suggestion that they 
should particularly like new specialties and probably older ones which 
may not yet have been widely introduced in that country. We do not 
have credit information. 








OFFICE APPLIANCES 


Current Corporation Reports 


Earnings of The Globe-Wernicke Co., for the year ending December 31, 
1938, were $66,491.89, before deducting the interest on outstanding 6 per 
cent first mortgage bonds amounting to $51,860.33 and Federal income taxes 
of $1,412.97, making the net profit $13,218.59, according to the annual state 
President J. S. Sprott. While this represents a 


ment made public by é 
19387, the management maintains 


decline in earnings when compared with 
its unbroken record of profitable operation since the reorganization in 1934. 
During the year dividends were paid on 7 per cent preferred stock and 10 
cents per share on common stock. The ratio of current assets to current 


liabilities is 8.86 to 1 


tand, Inec., reports for the quarter ended December 31, net 


Remington 
interest, taxes, ete., equal after pre 


income of $921,188 after all charges, 
ferred dividend requirements, to 45 cents a share on the 1,584,894 shares 
of common stock outstanding. This compares with a net income of 
$1,391,497, or 76 cents a share in the December, 1937, quarter, and $413,123, 
or 13 cents a share in the September, 1938, quarter. For the nine months 
ended December 31, 1938, net income amounted to $1,427,463, or 50 cents 
2 common share, as compared with a net income of $3,774,066, or $2.02 a 
share in the same period of the preceding fiscal year. (New York Herald 


Tribune, January 31, 1939.) 


At a special meeting held last month the board of directors of the W. A 
Sheaffer Pen Company, Fort Madison, Iowa, declared a dividend of one 
dollar per share, plus an extra twenty-five cents on the common stock. The 

2! stock of record as of the close of 
business on February 14. The stock books were not closed. At the same 
time the directors reported that January sales were second largest in the 
company’s history, exceeded only by 1929, maintaining the improved sales 
ratio indicated by the company’s November and December business which 
was the largest in nine years. The company’s fiscal year closed February 
28 and the annual report of the company will be available and mailed to 
ill stockholders about April 15 


? 


$1.25 dividend was paid February 25 on 


Net profit of Underwood Elliott Fisher Co. for 1938 was $1,767,596 after 
ill charges and taxes, equal to $2.41 a share on common stock, compared 
with net of $4,913,368, or $6.70 a share for 1937, according to the annual 
report, sent to stockholders yesterday by Philip D. Wagoner, president. 

Sales for 1938 were off 24 per cent against the preceding year, or $23.- 
$26,949, against $30,767,443. Net for the fourth quarter was equal to 75 
cents a share, against $2.08 in the comparable period of 1938, 

Sales volume for 1939 to date is in line with the gradual improvement 
of general business, Mr. Wagoner states, adding that the company’s ex 
hibition at the New York World's Fair should stimulate sales. 

Current assets as of Dec. 31, including $5,620,531 cash, amounted to 
$19,248,764, and current liabilities were $1,563,034, compared with cash 
of $4,854,475, current assets of $19,478,929 and current liabilities of 
$2,160,956 at the end of 1937. Inventories declined to $8,442,784, against 
$8,979,598. (New York Herald-Tribune, February 18, 1939.) 


According to a Springfield, Mass., newspaper for February 16, 1939. 
‘Sharp increases in taxes played an important part in the deficit of 
$191,056 reported on February 15 by the United States Envelope Company 
for 1938 The deficit includes an allowance of $316,377 for depreciation 
ind is the first to be reported by the company since the depression began 
In 1987 the company had a net profit of $428,684 and in 1936 earned 
The company’s tax bill of $335,847 last year was equal to $5.07 
i share on outstanding capital stock. The social security tax alone was 
$149,348 or $2.26 per share. The company’s tax bill has increased sixty 
per cent since 1936 when all direct taxes totaled $209,649. The report 
which was mailed to stockholders was in part as follows: 

“This loss is due principally to the recession in business, which, start 
ing during the second six months of 1937, continued until the latter 
part of September, 1938, resulting in curtailed production in all of our 
plants. The recession resulted in unstable prices and under the condi 
tions prevailing it was not practical for the company to act effectively 
in reference to the price situation. This, together with increased taxes, 
labor and transportation costs, has been the underlying cause of the loss 
suffered by the company. 

“The loss for the first six months period of 1938 was greater than for 
the second six months period. The increase in business from October 1 
enabled the company to recoup its losses to a considerable degree, but 
the three months period of improved conditions was not long enough 
to offset the losses sustained during the first nine months operation. 

“Notwithstanding the late recession in business, the company has main 
tained its relative position in the industry by obtaining its reasonable 
proportion of the total volume of business placed; therefore it is in a 
favorable position to re-establish reasonable earnings with a continuance 
of improved business conditions 

The company closed the year in a sound financial position. Its 
$4,209,381.99, compared with current liabilities of 


$470,637 


cur 
rent assets were $371, 
469.09, a ratio of 11.8 to 1 

“Dividends of $7.00 per share on the preferred stock and $2.50 per 
share on the common stock were paid during the year. Your board of 
directors has declared a dividend of $3.50 per share on the preferred 
stock, payable March 1, 1939 No action has been taken relative to 


dividend on common stock.” 





MISSING MACHINES 





The following companies or individuals ask dealers everywhere to be on 

the lookout for office machines (described and numbered beside the firm’s 

or person's name) which are reported lost, stolen or strayed. Informa- 

tion concerning the whereahouts of these machines should be forwarded 
to those concerned at the earliest opportunity. 





Miss Anna Glance, 7741 Bennett avenue, Chicago.—Corona Sterling port 
able, No. 1A16819. 

V. A. Wyntor, 1407 Kimball building, Chicago.—Corona Standard, N« 
2C'173386 

The Charles Rosner Company, 85 Second street, Newburgh, N. Y.—Rem- 
ington Noiseless portable typewriter No. ND-158703. 

All Office Machines Company, 220 South Laramie avenue, Chicago.—Bur 
roughs portable adding machine No. 8-1068811, and Royal portable No 
0-667916 
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PATENTS 


Copies of patents shown here can be obtained 
from the Commissioner of Patents, Washington, 
D. C., for ten cents each in cash, postoffice 
money orders or certified check. Stamps and 
personal checks not accepted. 





2,144,650. Addressing Machine Harmon P. El- 
liott, Watertown, Mass. Application July 25, 1936 
Serial No. 92,582. Granted January 24, 1939. 

2,144,658. Multiple Fountain Pen. Albert Hirth, 
deceased, late of Stuttgart, Germany, by Albert 
Koch, executor, Stuttgart, Germany Applicatior 
August 17, 1937, Serial No. 159,478. in Germany 
March 2, 1936. Granted January 24, (939 

2,145,142. Eraser Attachment for Typewriters 
Frederick William Stout. New York, N. Y Appli- 
cation June 24, 1938, Serial Ne. 215,70! Granted 
January 24, 1939. 

2,145,254. Combined Calculating and Recording 
Machine. Harry A. Foothorap, Harrisburg, Pa., 


assignor, by mesne assignments, to Underwood Elliott 


Fisher Company, New York, N. Y., a corporation 
of Delaware Application December 30, 1932, Serial 
No. 649,663. Granted January 31, 1939 

2,145,301. Addressing Harmon P. Elliott, Wa- 
tertown, Mass. Application January 31, 1938, Serial 
No. 187,837. Granted January 31, 1939 

2,145,314, Cash Drawer John J. Murtaugh, ir 
Floral Park, WN. Y., assiaror to The Mosler Safe 
Co., a corporation of New York Application January 
9. 1937, Serial No. 119,732 Granted January 31, 
1939. 

2,145,480 Weighing Scale Marius H. Hansen, 
Chicago, tll., assignor to Hanson Scale Company, 
Chicago, Ill, a corporation of Illinois. Application 
September 19, 1936, Serial No. (01,592 Granted 
January 31, 1939. 

2,145,729 Duplicating Apparatus Alfred Marchev, 


assignor to Ditto, Incorporated, 
corporation of West Virginia 
Application May 29, 1936, Serial No 82,402 
Granted January 3!, 1939. 


2,146,008. Loose Leaf Binder. Edward F. Buenger. 
Oak Park, IJll.. assignor te Wilson-Jones Company 
Chicago, Jll., a corporation of Massachusetts. Ap- 
plication May 21, 1936, Serial No. 80,986 Granted 
February 7, 1939 


2,146,057. Typewriting and Like Machines Elbert 
S. Dodge, Ilion, N. Y., assignor to Remington Rand 
Ine., Buffalo, N Y.. a corporation of Delaware. 
Application October 9, 1936, Serial Neo 104,745. 
Granted February 7, (939. 


2,146,110. 
Dummer and Azel Gay, 
to Multipost Co., Rochester, N. Y., a corporation 
of New York. Application December 24, 1936, Serial 
No. 117,486. Granted February 7, 1939 


2,146,283. Card Punching Machine 
Bryce, Bloomfield, N. J assignor to 
Business Machines Cornoration, New York, N Y 
a corporation of New York Application June 2! 
1935, Serial No. 27,634. Granted February 7, 1939 


2,146,288. Pencil Pointer or the Like Harold 
L. De Lisle, Two Rivers, Wis. Apolication March 
3, 1937, Serial No. 128,732 Granted February 7, 
1939 


La Grange. iili., 
Chicago, Ill, a 


Edward ] 
assignors 


Envelope Opening Machine 
Rochester, N. Y., 


James W 
International 


2,146,465. Copy Holder for Use With Typewriters, 
Calculating, and Like Machines Thomas Lewis 
Coppock, Buenos Aires, Argentina Application Sep- 
tember 13, 1937, Serial No. 163,666. In Great 
Britain September 17, (936 Granted February 7 
1939. 

2,146,621. Duplicator Truman L Butterfield, 
Middlebury, Vt Application September 1{8, 1937, 
Serial No. 164,597. Granted February 7, 1939 
2,146,821. Typewriting Machine William F 
Halmond, West Hartford, Conn., assigzor to Under- 
wood Elliott Fisher Company, New York, N. Y a 


corporation of Delaware. Application April 16, 1936, 
Serial No. 74,637. Granted February 14, 1939 

2,146,841. Mechanical Pencil Paul S. Hauton. 
Atlanta, Ga. Anoolication January 7, 1935, Serial 
No. 66! Renewed June 25, 1938. Granted February 
14, 1939. 

2,146,874 Typewriter Carlos Wittenmyer, Mount 
Clemens, Mich. Application February 19, 1937, Serial 
No. 126,626. Granted February 14, 1939 

2,146,890 Pencil Sharpener Arthur R. Frederick 
Brooklyn, WN. Y. Application June 7, 1937, Serial 
No. 146,921. Granted February 14, 1939. 

2,146,998. Duplicator Leo R. Starr, Chatham 
Ontario, Canada. Application March (6, 1938, Serial 
No. 196,245. Granted February 14, (939 

2,147,051. Business Machine. Robert L. Muller 
Detroit, Mich., assignor te Burroughs Adding Ma- 
chine Company, Detroit, Mich... a corporation § of 
Michigan. Application June 1{, (936, Serial No 
82,731. Renewed December 24 1937 Granted 
February [4, 1939. 

2,147,359. Calculating Machine Edward C. Wal- 
ter, Orange, N. J., assignor to Monroe Calculating 


Machine Company, Orange, N. J., a corporation of 


Delaware Application June 9, 1936, Serial No 
84,378. Granted February (4, 1939 

2, 147,380. Staple Driving Machine Roy E 
Peterson, Norwalk, Conn., assignor to The E. H. 
Hotchkiss Company, Norwalk. Conn., a corporation 
of Connecticut Application January {!, 1937, Serial 
No. 119,92! Granted February 14, 1939 
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Alfred Marchev, 
Chicago, Ill, as- 
Chicago, il., a 


2,147,410. 
La Grange, 
signors to 


Duplicating Mechanism 
and Henry P. Keil, 
Ditto, Incorporated, 


corporation of West Virgizia. Application January 
it, 1937, Serial No. 120,012. Granted February |4, 
1939. 

2,147,439. Chair and Adjustable Back Support 
Therefor. Walter F. Herold, Bridgeport, Conn., 
assignor to The Bassick Company, Bridgeport, Conn., 
a corporation of Connecticut. Application December 
24, 1936, Serial No. 117,608. Granted February /4, 
1939. 

2,147,561. Ink Eraser. Francis L. Sherlock, 
Nanaimo, British Columbia, Canada. Application 
April t!, 1938, Serial No. 201,378. Granted February 
14, 1939. 


DESIGN PATENTS 


113,102 Design for a Combination Desk Unit. 
Francis M. Aimes, Yonkers, N. Y. Application October 
8, 1938, Serial No. 80,321. Granted January 31/, 1939. 

113,140. Design for a Desk or Similar Article. 
Theodore T. Haag, Plainfield, WN. J., assignor to 
Security Steel Equipment Corporation, Avenel, N. J., 
a corporation of New Jersey. Application Novembe 
17, 1938, Serial No. 81,179. Granted January 31, 


Design for a Typewriting Machine. James 
H. Rand, IJr., Stamford, and Russell G. Thompson, 
West Hartford, Conn., assignors to Remington Rand 
Inc., Buffalo, WN. Y., a corporation of Delaware. 
Application November 30, 1938, Serial No. 81,490, 
Granted January 31, 1939. 














HAROLD J. HAMPTON 


President 











CHARLES P. GARVIN 
General Manager 





N. S. A. EXECUTIVES WHO WILL START ON RE- 
GIONAL MEETING SWING THIS MONTH.—President 
Hampton and General Manager Garvin will participate 
in all District Meetings of the National Stationers Associa- 
tion this year, beginning with the Fourth Regional in Holly- 
wood, Fla., March 16 and 17, and concluding with the 
Third District gathering in Atlantic City, June 16 and 17. 
Their previous records assure valuable contributions all 


"Along the Way with N. S. A." See page 79. 
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APPLIANCES 


THE NEWS AND TECHNICAL 


TRADE JOURNAL OF 
OFFICE EQUIPMENT 


Portable Typewriters and 
Dealer Distribution 


Since 1902, when Frank S. Rose 
conceived ideas for a visible line, 
Straight stroke portable type- 
writer, that division of the office 
equipment industry has grown 
with amazing speed. The rapid 
development of mechanical im- 
provements has made change a 
constant characteristic. 

The apparent opportunities in 
the field attracted some manu- 
facturers in other lines, but none 
of the models they offered sur- 
vived. The portables of the es- 
tablished typewriter producers 
captured and retained public 
favor. Generally stabilized condi- 
tions followed. Of late, however, 
that stability has been subject 
to some disturbance, due chiefly 
to the large variety of models 
produced. 

Schools and homes _ received 
early recognition as logical mar- 
kets for portable typewriters. It 
was considered that certain lower 
priced machines without all fea- 
tures of the standard model 
portables would function satis- 
factorily for such usage. An un- 
expected effect was that prospects 
who would and should have 
bought the more complete ma- 
chines became purchasers of the 
cheaper models. 

To the circumstances it seems 
appropriate to apply the wisdom 
in Emerson's words, “We shall not 
cut the top so thin that there is 





A Discussion of the Present 
Market, with Illuminating Com- 
ments and Suggestions by Two 


Prominent Dealers 


no bottom. Always there is the 
other side.” Solving one aspect of 
the problem emphasizes the un- 
solved phases by contrast. Which 
reminds of the truism expressed 
frequently in these columns—in 
the solution of every problem 
there resides the germ of a new 
problem. Probably there is no ulti- 
mate answer to the portable type- 
writer controversy but there can 
be no doubt that progress is being 
made toward the ideal of mutual 
satisfaction of all concerned. 

The splendid advance thus far 
recorded is largely attributable to 
those clear thinking men among 
manufacturers and dealers who 
have applied their talents to the 
solution of industry problems. 
Among those who have been per- 
turbed about recent conditions are 
Lamont H. Wood, immediate past 
president of the National Type- 
writer and Office Machine Dealers 
Association, at present regaining 
his health at the Desert Sanator- 
ium, Tucson, Ariz., and Anton P. 


Pohl, Jr., president of the Office 
Machine Dealers Association of 
New York. Each presents a case, 
Mr. Wood from a general stand- 
point and Mr. Pohl with particular 
reference to the New York Fair 
Trade Law, and each offers sug- 
gestions for improvement. 


Portable Typewriters and Their 
Future 


Mr. Wood writes, “During the 
last half of 1938, typewriter deal- 
ers of the nation perforce mer- 
chandised the new low-priced 
portable typewriters placed upon 
the market. These new models, ac- 
cording to the manufacturers, are 
intended for use as leaders. In- 
stead of stimulating sales of other 
models, the low-priced machines 
are purchased and the higher 
priced, higher profit portables are 
left on the shelves. 

“A few years ago, when a num- 
ber of low-priced portables were 
put into distribution, their eco- 
nomic unsoundness in the dealer 
merchandising scheme was recog- 
nized by some producers and the 
machines withdrawn. Today the 
error of the past is being repeated. 
The new low-priced machines are 
so extensively advertised that the 
dealer is forced to sell them, many 


times to customers who were 
potential purchasers of better 
merchandise. Further, a _ large 


percentage of buyers of the low- 
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priced portables are not satisfied. 
Their disesteem is extended to all 
portables, which builds a sales re- 
sistance to the higher priced 
models. 

“The experience of our firm, the 
Midwest Typewriter Company, 
Kansas City, Mo., is typical. Since 
the recent introduction of the low- 
priced machines, we have traded- 
in quite a number of them. In 
most cases these customers strong- 
ly resisted efforts to sell them oth- 
er portables. They inclined to the 
purchase of rebuilt standard size 
machines instead of better grade 
portables. In the infrequent in- 
stances when a better portable 
was purchased, the buyer switched 
to a make different from the un- 
satisfactory low-priced machine. 
If manufacturers persist in the 
production of non-standard, low- 
priced portables, it is my consid- 
ered opinion that the sale of high- 
er priced machines will be greatly 
curtailed and that the greater 
number of lower priced units sold 
will not increase the total dollar 
volume figure. 

“A healthy merchandising plan 
is one that will change one-timc 
purchasers into regular custom- 
ers. Most low-priced portable buy- 
ers remain one-timers. It is only 
by elimination of the machines in 
the lower price brackets that cus- 
tomer confidence can be built with 
mechanically efficient, fully 
equipped portables. 

“The portable typewriter mar- 
ket is in its infancy. To my mind 
it will never approach its poten- 
tial if the desire for immediate 
volume is permitted to sway judg- 
ment, with sacrifice of quality 
and satisfied customers. 


Dealers’ Market Limited 


“About ninety per cent of the 
typewriter dealers in the United 
States have a limited market for 
portables. Consequently the profit 
figure should be calculated per 
unit instead of on a straight per- 
centage basis. Dealers who know 
the cost of doing business are 
aware of the fact that sales costs 
are about the same for each port- 
able machine regardless of its re- 
tail price. Therefore the gross 
profit per unit should be high 
enough to assure a net profit on 
each transaction. The informed 
dealer will not permit his net 
profit to dwindle by pushing low- 
priced, low-profit portables. He 
turns to rebuilt standard ma- 
chines on which he may earn an 
adequate profit per unit. The re- 


sult will be a reduction in the sale 
of portable typewriters through 
typewriter dealers. 

“In the public mind, the down- 
ward trend in prices indicated by 
the introduction and advertising 
of the low-priced portables has led 
to the unfortunate assumption 
that a good used portable, which 
was in the higher priced bracket 
when new, should be available at a 
retail figure as low as $10.00 or 
$15.00. Actually, these machines 
should be listed at figures higher 
than the prices of the inexpensive 
new portables. 

“Which is the better way of do- 
ing business? Selling new, low- 
priced portable typewriters, mak- 
ing half the profit that should be 
earned and having dissatisfied 
customers? Or selling better grade 
machines, making a _ substantial 
profit and having satisfied cus- 
tomers? Ultimately, dealers like 
manufacturers must make a cer- 
tain profit per unit. Computed on 
the percentage basis, the volume 
just isn’t there.” 


Portable Typewriters and New 
York Fair Trade Law 


On the twenty-second day of 
last December, the New York Su- 
preme Court issued an injunction 
restraining a local dealer from 
selling portable typewriters at less 
than prices fixed by contract un- 
der the New York Fair Trade Law. 

The action was brought by the 
Office Machine Dealers Associa- 
tion of New York. The result is 
said to have been substantial im- 
provement in portable typewriter 
trade conditions throughout the 
State. 


But here and there two ques- 
tions are occasionally put — has 
pegging the price of certain 
models reduced the volume of 
business in portables, and has it 
also stimulated production of low- 
er priced models which were sold 
with little or no profit by the deal- 
ers who distribute the major por- 
tion of portable machines? To 
which questions, Anton P. Pohl, 
Jr., makes answer: 

“After many months of pains- 
taking effort, the Office Machine 
Dealers Association of New York 
has enforced their contracts un- 
der the New York Fair Trade Law, 
with the result that little, if any 
price cutting is now being done by 
any retailer in the city of New 
York. A look back to the chaotic 
condition existing in the New 
York market prior to the Fair 
Trade Act discloses remarkable 
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improvement in the situation. It 
would appear that if the Associa- 
tion had not taken its action the 
law would not have been enforced. 
“Price control must always be 
beneficial to both manufacturer 
and distributor: it is a guarantee 
of quality which affords the user 
the full measure of value. It pro- 
tects the prestige of the retailers. 
No retailer in any field ever ex- 
perienced permanent loss of busi- 
ness because of carrying quality 
goods of reputable manufacturers. 
Fixed prices is protection to the 
consumer. If any article be priced 
too high, blame for loss of sales 
falls upon the manufacturer. 


“Has pegging the price reduced 
the volume of business in port- 
ables? Evidence to the contrary 
would seem to be furnished by the 
advertisements of one of the lead- 
ing manufacturers, which states 
that more business was done in 
the year 1938 than in any other 
year in the history of the com- 
pany. And I have it upon reliable 
authority that seventy-five per 
cent of the sales making up this 
business were on the top standard 
and price machines. Isn’t this an 
answer to the question? 

“Price pegging protects legiti- 
mate typewriter and office ma- 
chine dealers against retailers of 
general lines with whom a type- 
writer department is but inci- 
dental to their business. Typewrit- 
er dealers maintain efficient serv- 
ice departments for customers, the 
expense of which cannot be cov- 
ered without fair profit on the 
machine. 

“As the lower priced models 
which range from ten dollars or 
thereabouts up to thirty dollars 
were introduced four or five years 
ago, it can hardly be considered 
that their production was impelled 
by the fair trade enactment. One 
bad influence they have is to 
establish the notion in the mind of 
the consumer that the top grade 
machines are priced too high. 
Various advertisements of the 
lower standard machines and pla- 
cards with window displays con- 
tain nothing to inform the public 
that these machines lack any of 
the features of the complete, full 
built models, in some cases even 
creating the impression that the 
machines are mechanically equal 
to the higher priced models. 
Which makes it difficult for sales- 
men to convince a consumer that 
the top grade machine is worth 
the price charged. 

“Until the New York Fair Trade 
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Law was passed, the legitimate 
dealer was forced to meet the 
prices of this competition. Under 
the Fair Trade Laws, they can now 
sell quality ensuring satisfaction 
to the user and affording fair 
profit to themselves. 


“The dealers in New York sell 
the products of the four manu- 
facturers of the best portable type- 
writers in the world. As typewriter 
dealers we qualify as logical dis- 
tributors for these machines. Giv- 
en the opportunity, we can build 
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a mutually satisfactory sales vol- 
ume. 

“T make a suggestion. Give us 
three models — price protected — 
distinctly different—and watch 
the sales and profits climb and the 

isfaction of the users increase.” 


‘Air Conditioners a Great Field 
For Office Outfitters” 


QO FFICE EQUIPMENT dealers 
most everywhere could engage in 
the sale of air conditioning equip- 
ment with profit, if willing to de- 
vote some attention to the product 
and its promising market. 

We feel confident of this after 
having had part of a season’s ex- 
perience with room coolers last 
year. It was such that we are very 
much interested in our Air Condi- 
tioning Department, even though 
it is concerned with a seasonal 
product. 

With the thought in mind that 
air conditioning is rapidly becom- 
ing just as important for summer 
use as heat is for winter, we visu- 
alize a large field in this line. 

On all of our advertising we 
stress the fact that we can furnish 
everything for the office and store, 
and this equipment together with 
our other lines supports that 
statement. 

When we signed the contract in 
July 1938 with the manufacturer 
whose units we handle, we decided 
that we would promptly install the 
equipment in our own establish- 
ment—which we did. This installa- 
tion was used as our first demon- 
stration. 

The month of July, as you can 
understand, was rather late in the 
season for the sale of these units. 
Nevertheless, we sold and installed 
about six units before the 1938 
season ended. These installations 
went in banks, drug stores, shoe 
stores, barber shops, and abstract 
offices. 

We contracted with a local 
plumber and electrician to make 
all our installations, and after 
their first one they were just as 
efficient as could be expected. A 
mechanic in our machine depart- 
ment proved capable of making 
the necessary mechanical adjust- 
ments after installation. So the 


Stationer Tells How His Firm 

Offset Summer Slump Last Year 

by Adding Line of Air Condi- 

tioning Units, Sees Promising 

Future in Growing Demand for 
Room Comfort 


By TREHER FIRMIN 


President, Firmin-Greer Company 
Marshall, Texas 
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new line required no additional 
overhead. 


Technical Information Needed 
Is Easily Obtained 


The question has been asked as 
to how much technical informa- 
tion is needed to do an effective 
selling job. So far as technical 
knowledge is concerned, we be- 
lieve that a salesman with ordi- 
nary intellect who will take one 
night and read the manual put out 
by the manufacturer of air condi- 
tioning units can then go out and 
intelligently offer air conditioning 
to the public. I refer particularly 
to the self-contained type of unit. 


We were provided with ample 
information and the forms needed 
for making the required computa- 
tions. The forms enable us to 
compute the B.T.U.’s, and this 
knowledge together with the cubic 
space, type of room construction 
and type of roof (should it be a 
one-story building) give us the 
necessary information to deter- 
mine the size of unit needed prop- 
erly to air condition the space 
under consideration. 

The company we represent has 
distributors all over the country. 
This is an advantage in our case, 
as there is a factory trained engi- 
neer nearby who is always ready 
to assist us, should we run into a 
complicated installation. I pre- 
sume this would also be found 
true in other sections. 

When we added this department 
to our business last summer, we 
looked on it as if we were adding 
just another machine to our gen- 
eral office machine list, and one 
whose value—like a bookkeeping 
machine—does not need to be 
proved. Our experience seemed to 
bear this out. Room comfort is 
becoming increasingly recognized 
as important in all lines of busi- 
ness, for the benefit of both the 
workers and customers. 

We have quite a few nice pros- 
pects for the 1939 season, and ex- 
pect to make several installations 
this summer. With these units 
running from $395 up to $1350, you 
can readily see how this brings up 
the gross business, which usually 
shows a slump for the summer 
period. 

Here is a great field for the 
wide-awake stationery store han- 
dling other office appliances. Of- 
fice outfitters, we believe, are logi- 
cally the ones to be suppliers of 
air conditioning units to the trade 
which they are already serving. 
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Short Quiz for Stationers 


NOTE.—In last month’s number 
was presented a quiz for type- 
writer dealers. Now comes this one 
for stationers. Self analysis by the 
question-and-answer method is 
conducive to thoughts upon spe- 
cific ideas which may lead to im- 
provement both in policies and 
practices. 


I: YOU are a commercial sta- 
tionery and office equipment deal- 
er, here is a chance to get a line 
on your I. Q. as related to man- 
agement in your line of business. 

Check the answer you consider 
correct on each of the ten queries. 
Allow yourself 10 points for each 
one you get right. If you score 100, 
you may rate yourself good enough 
to succeed without help of the 
W.P.A. or any government sub- 
sidy. You will find right answers 
at the end of the quiz. 

Now check the answers you con- 
sider correct. 

1. A dealer wanting to use the 
most effective methods of mak- 
ing his displays arouse interest 
would— 

(a) tell his sales people to get 
busy and rearrange the stock. 

(b) send for a psycho-analyst. 

(c) install the most efficient 
lighting system possible. 

(d) buy some motion display de- 
vices. 

2. When a dealer finds he has 
an overstock of merchandise, he 
would— 

(a) let it stay on his shelves. 

(b) insist that the manufacturer 
take it back. 

(c) move it at once, through a 
special sale. 

(d) concentrate merchandising 
effort on it; use manufacturer's 
dealer helps; see that sales people 
know the product, know its use 
and how to sell it; offer salesmen 
extra commission rather than cut- 
ting price. 

3. What is your answer to price 
competition? 

(a) refuse to be undersold. 

(b) meet competitors’ prices. 

(c) ignore what the others do, 
maintain prices, and carry into 
effect own merchandising prac- 
tices designed to allow profit and 
build accounts. 

(d) report price cutters to state 
“Fair Trade commission.” 

4. What is your definition of 
“building accounts”? 

(a) increasing the firm’s num- 
ber of charge accounts. 


Ten Questions With Answers 

Ready for the Office Equip- 

ment Dealer to Check as Aid 
to Self Improvement 


By FRANK FARRINGTON 


(b) encouraging customers to 
use their credit more. 

(c) making drives for new ac- 
counts. 

(d) selling merchandise that 
gives satisfaction to selected cus- 
tomers and prospects, on whom a 
“case history” or record is kept as 
guide for suggesting items and 
service on each call. 

5. On the whole, what should be 
the stationer’s and office equip- 
ment dealer’s objective in adver- 
tising? 

(a) keeping the firm name be- 
fore the public. 

(b) to sell goods. 

(c) to “give some business” to 
an affable salesman. 

(d) to “keep up with the 
Joneses’”’. 

6. Pick the right answer from 
four given by dealers, when asked 
how to make it pay to read manu- 
facturers’ advertising: 

(a) “I clip them out and paste 
them in a scrapbook.” 

(b) “I blue-pencil the ones I 
think are interesting.” 
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A Quiz for Salesmen? 


OU SALESMEN: Who will 
submit questions for a “Sales- 
men’s Quiz”? 

We believe the salesmen 
would be interested in a quiz for 
them, similar to the accompany- 
ing one for stationers and that 
appearing in our February issue 
for tvpewriter dealers. 

Self examination is good for 
all of us now and then. 

So, we invite questions and 
answers from any dealer’s sales- 
men. Credit will be given for 
all questions. 

What would you include? 

—The Editors. 





(c) “I show them to the fellows 
at the Rotary luncheon.” 

(d) “I write to the advertisers 
asking for more information.” 


7. A dealer writes, “Which of 
these ads shall I use to get a good 
salesman?” Check your sugges- 
tion. 

(a) “Salesman wanted: married 
man, with children, preferred.” 

(b) “Salesman wanted: must be 
tall, dark, handsome and a smooth 
talker.” 

(c) “Salesman wanted: must be 
experienced, willing, anxious to 
get ahead.” 

(d) “Salesman wanted: should 
own a snappy car and be able to 
sell anything to anybody.” 


8. “I want more pay,” said the 
office appliance salesman. “All 
right,” replied his fair employer, 
“you can have it— 

(a) as often as you ask for it.” 

(b) in proportion to your in- 
creased sales and the gross profit 
on your volume of business.” 

(c) if you will agree to work 
longer hours.” 

(d) if you will get married and 
settle down.” 


9. Each of four business equip- 
ment dealers going home from a 
trade association meeting had 
something to say about such or- 
ganizations. Which of the follow- 
ing comments was made by a suc- 
cessful dealer? 

(a) “I always have a helluva 
good time at these meetings and 
go home with a lot of new stories 
to tell.” 

(b) “I never went to a meeting 
of dealers or salesmen that I 
didn’t get some ideas worth money 
to me in securing business.” 

(c) “These meetings are just a 
pain in the neck. I don’t know 
why I go.” 

(d) “Trade associations are just 
a chance for a bunch of smart 
guys to get in the limelight and 
run things.” 


10. “What shall I read to in- 
crease my knowledge of the office 
appliance business?” a young 
dealer asked a_ successful old- 
timer, who replied: 

(a) “‘Snappy Stories,’” “ “Talks 
by the Old Storekeeper,’” and 
“mail order catalogues.” 

(b) “Every issue of OFFICE AP- 
PLIANCES and all the manufactur- 
ers’ literature available on pro- 
ducts in which you are interested.” 
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(c) “ ‘Unofficial Wife,’” “ ‘Gone 
with the Wind,’” and “tabloid 
newspapers.” 

(d) “‘Congressional Record’” 
and “biographies of Andrew Car- 
negie and Benjamin Franklin.” 


ANSWERS TO PRECEDING 
QUESTIONS 


1. (c) install the most efficient 
lighting system possible. 

2. (d) concentrate merchandis- 
ing effort on it; use manufactur- 
er’s dealer helps; see that sales 
people know the product, know its 


use and how to sell it; offer sales- 
men extra commission rather than 
cutting price. 

3. (c) ignore what the others 
do; maintain prices; and carry 
into effect own merchandising 
practices designed to allow profit 
and build accounts. 

4. (d) selling merchandise that 
gives satisfaction to selected cus- 
tomers and prospects, on whom a 
“case history” or record is kept as 
a guide for suggesting items and 
service on each call. 

5. (a) keeping the firm name 
before the public. 
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6. (d) “I write to the advertis- 
ers, asking for more information.” 

7. (c) “Salesman wanted: must 
be experienced, willing, anxious to 
get ahead.” 

8. (b) “in proportion to your in- 
creased sales and the gross profit 
on your volume of business.” 

9. (b) “I never went to a meet- 
ing of dealers or salesmen that I 
didn’t get some ideas worth money 
to me in getting business.” 

10. (b) “Every issue of OFFICE 
APPLIANCES and all the manufac- 
turers’ advertising literature that 
comes along.” 


Filing Supplies Lucrative Merchandise 
Co Informed Salesman 


| = sight of two nice new 
ninety-dollar card file cabinets 
being delivered to a customer’s 
door by a competitor would dis- 
hearten almost any salesman. 
Ordinarily, yes, but 

This time it was one of those 
“national contract” deals. The 
files were being delivered to the 
western office in Chicago of a 
large insurance company. The 
order had been placed by the 
home Office in the East and was 
being duly executed by our com- 
petitor-manufacturer. To them 
it was a closed transaction, but 
to us it was a chance to talk 
filing supplies—especially our 
angle tab guides. 

And with the files delivered 
and the clerks ready to work, the 
management was glad to listen. 
The first order was modest — 
State and Town (to ten-thousand 
population) guides for seventeen 
states. Shortly it was augmented 
by alphabetical guides for all the 
larger towns and within three 
weeks the guides have run to as 
much money as the price of the 
files, and they have not been sold 
at a national contract discount 
either. 

Next the cashier’s department 
adopted this type of guide for 
account cards, using different 
colors for the different affiliated 
companies represented in this 
particular insurance group. Now 
these guides are being ordered 
for shipment to the large city 
branches throughout the seven- 





An Experience Revealing the 
Potential Profit in Selling ‘The 
for Filing Cabinets. 
Suggestions for Selling-Up and 
Making Satisfied Customers 


Insides'’ 


By W. LEE FERGUS 


Globe Furniture & Stationery 
Company, Chicago, III. 
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teen states in this company’s 
Western Department. 

Heretofore none of our sales- 
men had been able to secure 
business from this firm. The card 
index business has opened to us 
their general filing supply busi- 
ness and put us in line for their 
equipment business as well, in 
spite of the “national contract.” 


This story should end here— 
anything said further is “preach- 
ing.” But if you sell files without 
following-up for the supplies, your 
deal ends there—and possibly you 
are losing a customer to some- 
one who does “follow through.” 

Now, you may not be selling 
angle tabbed guides, although 
several of the leading manufac- 
turers now produce them, but 
your own particular type of in- 
dexing no doubt has its own 
salient points and is likely capa- 
ble of profitable exploitation. 
Metal tabbed guides for card in- 
dexing and letter filing can al- 
ways be furnished angled and 
some manufacturers carry the flat 
celluloid tabbed guides slanted at 
the proper angle. 

The average salesman is apt 
to neglect the sale of filing sup- 
plies because of limited knowl- 
edge of indexing. Make up for 
the lack by studying the different 
methods of indexing now extant. 
Become as familiar with geo- 
graphical, numerical and subject 
indexing as you are with the 
straight alphabetical indexing 
and then wade into the sale of 
filing supplies. Talk them, show 
them and carry samples. Try to 
see what the customer is using 
and then show how the use of 
your guides and folders would 
improve the appearance and the 
efficiency of their filing. 

Showing and selling the better 
grades of filing supplies increases 


(Turn to page 27, please) 
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Stationer (ells Advertising Practices 
Used in Newspaper Schedule 


€F very DAY in the year an 


Cargill Company, Houston, properly written, effectively illus- 
advertisement appears in at least . 4 trated, placed in the right position 
one of the Houston, Texas, news- Texas, Finds Effective Sales on the page most suitable—are ef- 


papers for The Cargill Company, 
enterprising stationery and busi- 
ness furniture concern of that city. 
This well established firm, which 


fective advertising for the sta- 
tioner.” 

Newspaper Advertising The Cargill Company, estab- 
lished in 1901, has become known 


Instrument in Its 25 Years of 





has used this business promotion 
medium for nearly 25 years, has 
found that consistent, planned 
newspaper advertising is a profit- 
able sales instrument. 

P. T. Pearce, vice president of 
the firm and the man responsible 
for Cargill advertising, tells about 
their practices and experience. 


“It is always difficult to trace 
direct results through newspaper 
ads,” declares Mr. Pierce, “but we 
are able to connect up sufficient 
actual sales to warrant our be- 
lieving that newspaper ads—if 


throughout the Houston territory 
for its office furniture, stationery, 
printing, lithographing, and en- 
graving. Incidentally, more than 
6,000 square feet of floor space in 
its commodious plant and store 
are devoted to office furniture, fil- 
ing equipment, and safes. 

Frank C. Clemens is president 
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of the company. H.C. Malsch and 
P. T. Pearce are vice president, 
and J. B. Caldwell is secretary- 
treasurer. 

In outlining their newspaper 
advertising plan, Mr. Pierce says, 
“There are three newspapers in 
Houston—one morning and two 
afternoon. We advertise in all of 
them under contract regularly. 
Our insertion schedule and the 
spaces used are as follows: 

“Post (morning paper) —One ad- 
vertisement on Sunday and one or 
two ads during the week. The 
space generally used is 2 x 4 or 5 
inches. 

“Chronicle (afternoon and Sun- 
day morning)—A Sunday ad and 
two or three week-day ads, with a 
l-inch single column ad on days 
when larger space is not used. 

“Press (afternoon paper)—Two 
or three 1 x 2-inch ads a week. 

“These advertisements are so 
scheduled that a Cargill ad ap- 
pears in at least one newspaper 
every day throughout the year. At 
Christmas time, and in connection 
with special events, we use larger 
space and increase the number of 
ads.” 

A considerable variety of the 
company’s lines are featured in 
the course of a year’s schedule. 
“The season, local conditions, ex- 
clusiveness of distribution, and 
newness of article, all have a bear- 
ing on the particular item to be 
featured,” says Mr. Pearce. 


Clippings of 200 Advertisments 
Offer Interesting Study 


Mr. Pearce extended OFFICE 
APPLIANCES the courtesy of ex- 
amining a collection of approxi- 
mately 200 of the Cargill adver- 
tisements which have appeared in 
the different Houston papers in 
the past several months. The ap- 
pearance and content of many of 


them were most impressive. It is 
apparent that this company is 
carrying on a consistent, well 


planned advertising program; em- 
ploying space judiciously and ef- 
fectively. A few of the advertise- 
ments are reproduced on these 
pages. 

They are typical of the range in 
size of space used and subjects 


OFFICE FURNITURE AND EQUIPMENT 
IS CONSISTENTLY FEATURED IN CAR- 
GILL'S ADVERTISING. EVERY DAY 
AT LEAST ONE AD APPEARS IN A 
HOUSTON PAPER FOR THIS FIRM. 


featured. In adition to the display 
advertisements of larger size, small 
card type 2x2!4-inch ads are used 
successfully. Some of these are 
illustrated. Mr. Pearce’s comment 
upon the value of such small 
space, consistently used, is inter- 
esting: 

“The 2x2'4-inch ads sometimes 
result in direct sales, but the big 
thing is that by varying the sub- 
ject we are able to convey to read- 
ers that here at The Cargill Com- 
pany they can secure any and 
everything in the way of printing, 
lithographing, engraving, office 
furniture, filing equipment, sta- 
tionery, etc.” 

Most all of this firm’s advertise- 
ments feature specific items. Some 
institutional messages are  in- 
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serted, however, calling attention 
to the company’s large stock of 
merchandise for home and office 
needs. Cargill’s 37 years in busi- 
ness and their office planning 
service are also dwelt upon. This 
concern has demonstrated the 
possibility of presenting a con- 
vincing statement in even a small 
space. For instance: 


“Your business will be as progres- 
sive as the equipment that you are 
using. See Cargill’s for letterheads, 
office stationery, and furniture.” 

“Distinction in Office Appointments. 

Let the ‘Cargill Man’ help you plan 
the appointments of your office. He is 
thoroughly trained to render you a 
complete plan service. No obligation, 
of course.” 

“Smart Executives ... are looking 
forward to better conditions this fall. 
More business means an increased load 
on office forces, therefore more need 
for better systems and office supplies. 
The Cargill Company will gladly sup- 


(Turn to page 27, please) 
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What Profit Sales Meetings? 


9 N SAN FRANCISCO there is a 
certain restaurant beloved of 
salesmen; and the saying goes 
that, if a bomb should be tossed 
into this eating place around ten 
o’clock of any morning, half the 
salesmen in town would be killed. 

No one begrudges the salesmen 
their quick morning cup of coffee. 
Yet, certainly many a sales man- 
ager might more quickly learn 
why his sales meeting technique 
was grinding roughly and unre- 
sultfully, if it were possible for 
him to eavesdrop on the sales- 
men’s conversation over that 
after-the-meeting cup of coffee. 

Perhaps he might hear strongly 
satirical comments such as “Every 
time it’s the same old stuff,” or 
“He preaches to us as if we were 
a bunch of kids,” or “Yeah, he can 
sure dish it out in a sales meeting 

but I’d like to see him handle 
my beat!” 

On the other hand, the sales 
manager might hear enthusiastic 
comments like this “Well, I learn 
something new every day,” or 
“Taking part in our sales meetings 
sure is helping me to think 
straight and to talk more effec- 
tively to my prospects,” or, best of 
all, “Let’s get going—I want to try 
that new approach on old Jones.” 

The fact is that the sales meet- 
ing technique is not to be trifled 
with. Its possibilities and oppor- 
tunities must be fully explored 
and capitalized upon. All too fre- 
quently the facetious and nega- 
tive remarks of salesmen —or, 
worse yet, their passive indiffer- 
ence—about sales meetings are 
justified. If sales meetings are 
worth holding at all, they should 
be planned carefully, seriously, 
and comprehensively. 


Four Basic Factors in Technique 
of Sales Meeting 


Careful analysis based upon a 
wide experience shows that there 
are four fundamental factors in- 
volved in planning a meeting 
along constructive lines. These es- 
sentials are: (1) objectives to be 
accomplished, (2) subject matter 
to be presented, (3) frequency and 
length of meetings, and (4) tech- 
nique of conducting the meeting. 
In expanding these fundamentals, 
we readily vision a wide scope of 
possibilities for introducing vari- 
ety and interest, and, most of all, 


A Fancy Way to Waste Time 
or a Gold Mine for the Selling 
Organization? Agent 
Discusses Meeting Technique, 
a Subject as Important to the 
Dealer as the Branch Manager 


Sales 


By HUGO A. BEDAU 


District Sales Agent, 
Marchant Calculating Machine Co., 
San Francisco, California 
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opportunity for the salesman to 
play a very definite part in the 
program. This is a sure method to 
develop and expand his talents. 
Experience shows that his person- 
ality and abilities are more truly 
developed when he takes a part in 
the activities. The secret lies in 
giving each man an assignment of 
some type or character, or in some 
manner absorb him into the active 
participation of the meeting, so 
that he ultimately develops the 
attitude that it is “our” program 
and “my” meeting. 


Organization Personality Created 


A unified sales presentation, or 
the achievement of a desired dem- 
onstration technique, is most ef- 
fectively developed under organ- 
ized auspices. So too is the full 
Strength and enthusiasm of the 
whole organization built into an 
invincible fighting group. This is 
a natural psychological by-product 


when a man feels the full impact 
of the strength and the enthus- 
iasm of the group of which he isa 
part. It is nothing short of an ex- 
hilarating experience. It inspires 
confidence, optimism, and aggres- 
sive action that is quickly trans- 
lated into sales and increased in- 
come. 


How to Construct the Program 


Let us expand these fundamen- 
tals by recognizing that certain 
objectives are the keystone of each 
meeting, as well as of a whole 
program over any period of time. 
They can be enumerated, for ex- 
ample, as follows: 

(a) To develop a unified sales 
presentation 

(b) To achieve a demonstration 
technique 

(c) To develop a more profes- 
sional attitude toward the job of 
salesmanship 

(d) To raise the standard and 
ability of salesmen and build a 
strong organization for consistent 
performance 

(e) To develop a desired char- 
acter for the business by instilling 
certain habits of thinking and ex- 
pressions in the representatives of 
the business—a first essential in 
public relations 

(f) To teach and train men in 
the art of salesmanship and self- 
management in selling 

(g) To develop a “success” men- 
tal attitude and organization 
“esprit de corps.” 

(h) To develop public speaking 
ability and group presentation. 

Subject matter seems to have no 
limitation excepting one’s imag- 
ination. No man anticipates with 
eager enthusiasm the constant re- 
hashing of the “same old subject.” 
Just a few random topics by way 
of suggestion: 

(a) Special sales approaches 

(b) Analysis of each point in the 
demonstration 

(c) Inter-office cooperation 

(d) How to secure demonstra- 
tions 

(e) How to close deals 

(f) Specific and successful mer- 
chandising plans 

(g) Study of each type of pros- 
pect by business or profession 

(h) How to make present users 
or customers effective in creating 
and closing new deals 
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(i) How to meet the trade-in 
problem 

(j) How to prepare and present 
proposals. 

The frequency and length of 
meetings can vary in great degree. 
The needs of the situation, exten- 
siveness of the program, progress 
necessary to attain the objectives 
will largely give the answer to this 
question. Aggressive management 
might consider any one or a com- 
bination of the following: 

(a) Morning meetings of 15 to 
45 minutes—two or three times a 
week or every day, beginning at 
8:00 or 8:30 a. m. 

(b) Saturday morning meetings 
of 1 to 3 hours each, or a meeting 


each Monday night, from 6:00 to 
9:00 p. m. 

(c) Short special meetings at 
any time of the day upon suffi- 
cient notice for some urgent rea- 
son—these to be on rare occasions 
only. 

(d) Sales conventions, once or 
twice a month, as all day sessions, 
or beginning at 2:00 p. m. includ- 
ing a dinner and night session, or 
the annual three or four day sales 
conference. 

The technique of conducting 
meetings as much as anything else 
has caused men either to antici- 
pate with enthusiasm or disgust 
the announcement of a meeting or 
series of meetings. There are sev- 
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eral approaches that may be used 
singly or in combination, accord- 
ing to the material in hand or the 
objectives in mind. These meth- 
ods offer unlimited possibilities: 

(a) Leadership by the manage- 
ment, or an acknowledged repre- 
sentative of the management 

(b) Leadership by individual 
salesmen 

(c) The teaching method 

(d) The lecture method 

(e) The discussion method 

(f) The question asking method 

(g) Blackboard can be used ef- 
fectively by giving chalk talks in 
combination with the foregoing. 

(Turn to page 27, please) 


Promotional File Folder 


P eowmune a file folder as a 
container in which customers and 
prospects may keep circulars and 
new ideas in office supplies and 
equipment is part of the promo- 
tion plan recently adopted by Fed- 
erman & Grand, Inc., of Yonkers, 
New York. 

As shown in the accompanying 
illustration, the folder is featured 
as an “Idea-of-the-Month File” 
for improving the user’s office fa- 
cilities. Of course, this enterpris- 
ing office equipment and station- 
ery house intends to supply the 
suggestions. 

Shortly after the first of the 
year, Federman & Grand pub- 
lished the first edition of ‘Office 
Tips,” a one-page printed house 
organ, which was sent to all the 
store’s customers and prospects. 
Accompanying the mailing piece 
was this file folder, bearing the 
company’s name and address and 
advising the user to keep it in the 
filing cabinet as a handy file for 
future issues of the bulletin and 
other suggestions. 

On the folder tab was printed 
the subject “Office Equipment,” 
under which was the name, ad- 
dress, and telephone number of 
the supplier. On the front, across 
the top in large letters. was print- 
ed, “NEW IDEAS IN OFFICE SUP- 
PLIES AND EQUIPMENT.” 

Below this, under the heading, 
“Idea-of-the-Month File,” ap- 
peared the following message: 

“Put this file-folder in your cab- 
inet—then, as we mail you circu- 
lars and suggestions for improv- 
ing your office materials and 


equipment, you will build an up- 


to-date catalogue of the _ best 
products available—those that 
represent the very latest that 
modern invention affords.” The 


message bore the printed signa- 
ture of Federman & Grand, Inc., 
3 Palisade Ave., Yonkers, N. Y. 

At the bottom of the front was 
the statement: “This is a sample 
of our No. 39914 Folder, and it can 
be had in different tabbings and 
sizes.” 

Both “Office Tips” and the use- 
ful folder should create much good 





will and serve to increase sales for 
the company. An _ explanatory 
heading on the mailing piece de- 
scribes it as “A friendly little bul- 
letin issued every now and then 
in the interest of our customers.” 
A few lines of humor, philosophy, 
and appropriate paragraphs inter- 
sperse the pictures and descrip- 
tions of timely items available 
from Federman & Grand, Inc. The 
house organ printed on but one 
side of the sheet offers likelihood 
of sustained interest as well as 
economy, offsetting cost of file. 
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“Idea-of-the-Month File” 


Put this file-folder in your cabinet— 
then, as we mail you circulars and 
suggestions for improving your office 
materials and equipment, you will 
build an up-to-date catalog of the best 
products available — those that repre- 
sent the very latest that modern 


invention affords 


FEDERMAN & GRAND, inc 
3 PALISADE AVE.. YONKERS. W. Y 
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GRAND, YONKERS, N. Y,, IN PROMOTION PLAN TO HELP MAKE BUYING EASIER 
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Furniture Refinishing — A Profitable 
Avenue to New Equipment S. ales 


MM: Office Furniture Dealer, do 
you go after the repairing and re- 
finishing business in your terri- 
tory? If you do not you are over- 
looking some nice money, and an 
opportunity to establish a connec- 
tion with a lot of business firms. 

The writer was a partner in an 
office furniture business for about 
two years, and during that time 
worked outside exclusively except 
when keeping appointments with 
customers who had promised to 
call. Refinishing and repair jobs, 
not to mention the occasional 
making of a special fixture of 
some sort, helped to put a lot of 
new accounts on our books. 

I used to work the big office 
buildings regularly, starting at the 
top floor and calling at every of- 
fice in the building. On my first 
call I always made a point of get- 
ting the name of the man who 
bought the office equipment, and 
the manager. These were entered 
in a 7%” x 5” loose leaf book 
which I carried either in my over- 
coat pocket or in my hand. The 
inside of the front cover contained 
a pocket for papers, and I divided 
this into two spaces by putting a 
dab of glue in the centre of the 
flap. This gave me two pockets for 
business cards. 


The cards could be extracted in 
an instant instead of having to 
dig into my pocket for a card case, 
and there was also an advantage 


Salesman Relates Experience, 
Saying, ‘It's Nice Business, and 
It's Easy to Get" 


By ALEC WILLIAMS 


that a great many more cards 
could be carried. Even when the 
book was carried in my overcoat 
pocket it was generally in my 
hand when I went into an of- 


fice. And besides blank pages for 


names it contained price lists, cuts 
and any other information that I 
was likely to need 

Simple Approach 

I had an opening speech worked 
out which didn’t vary a great deal. 
It went something like this: “How 
do you do. I'd like to talk to the 
gentleman who buys your office 
equipment, furniture, filing cabi- 
nets, supplies.” 

In most cases it would be a 
young lady who would request to 
know my business. The polite in- 
quiry mentioned above, and my 
hat in my hand, generally brought 
forth the name of the man I had 
to see. The girl would take in my 
card and it was usually about a 


fifty-fifty shot whether he’d come 
to the counter to interview me or 
invite me into his office. Even if 
I had already got the man’s name 
from the girl at the switchboard, 
or from someone else, I always 
checked with the man himself and 
made sure that I got the initials 
and spelling correct. Next time I 
called I could just ask for my man 
by name, and the names gave us 
a dandy mailing list. 

When I had gone over our com- 
plete line with a man and failed 
to stir up an inquiry, I'd Say: 
“How about repair work? or refin- 
ishing? We have a special depart- 
ment to take care of work like 
that for our customers. There are 
always breakages, no matter how 
careful the staff is. Swivel chairs, 
for instance; we get a lot of those. 
And by doing a welding job and 
polishing them up we return them 
to you like new. Refinishing desks 
and chairs is another specialty of 
ours. We find that in an office 
where smoking is permitted, for 
instance (and it is permitted in 
many offices after hours), careless 
persons will get a desk all marked 
up with cigarette burns along the 
edges. Or, you may have some 
desks on which the finish has 
perished.” 


Get Your Name on Record 


I have stirred up inquiries in 
that way that have brought us in 
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some nice business. It is most 
important to get your name on 
record. Find some way of getting 
an invoice into them, and a check 
in return. You'll be surprised how 
ithelps. I have actually been in an 
office and overheard a conversa- 
tion like this about our own firm: 
“Miss Jones, what’s the name of 
those people who fixed that chair 
for us? We need some desks, and 
they might as well have a crack 
at is: 

In this particular instance Miss 
Jones just told the manager that 
the representative of the firm he 
was inquiring about was waiting 
to see him, and he turned to me: 
“Sorry! I didn’t recognize you. 
Come on in to my office. We liked 
the service you gave us on that 
little repair job you did for us.” 

Another time I called at the 
office of a large insurance com- 
pany, and after going through my 
customary sales talk, was told: 
“The only thing we want to get 
is a table to set over there against 
that post. It has got to fit in be- 
tween those two desks and be 
exactly the same height. And, of 
course, it has to be mahogany to 
match our furniture. We have 
tried all the furniture stores for 
one but it is not a standard size, 
and the height is not standard.” 

I didn’t hesitate a minute, but 
said: ‘““We’ll be glad to make you 
cne. We'll guarantee the work- 
manship. In fact we'll send it up 
and let you look it over and try 
it to see that the measurements 
are correct. If you don’t like it 
we'll take it back.”’ 

There was no argument about 
price. These people would not 
nave allowed anybody to trim 
them, but they were ready to pay 
a reasonable price. They simply 
wanted a table a certain size, and 
no other firm had been willing to 
go a little bit out of their way to 
accommodate them. 

I made that table myself. I 
learned my trade as a cabinet 
maker many years ago, and I 
knew that we had some very fine 
mahogany boards and table legs 
salvaged from some _ standing 
bookkeepers’ desks that we had 
taken in on a deal and then 


SPRAYING LACQUER ON A DESK IN 
A REFINISHING DEPARTMENT.—Fans 
in the metal spraying booth carry off 
the fumes via the large pipe visible at 
the rear. One of the fan motors may be 
seen also at the rear of the booth. 


broken up. The day after I took 
the order was a holiday, and I 
spent it making that table. 


Special Service Wins Special 
Consideration 


They were delighted with it 
when it was delivered, and showed 
their appreciation by shooting a 
check back by return mail. When 
I dropped in shortly after to see 
if there was anything else that 
they had in mind they assured me 
that we would get first chance at 
anything they might be in the 
market for. And they kept their 
word as long as I was a member 
of the firm. 

On another occasion the man- 
ager of a brokerage office handed 
me a problem. They had a large 
quantity of sheets, about 6” x 9” 
as nearly as I can remember, 
which were a necessary feature of 
their business, and they wanted 
some sort of cupboard in which to 
keep them. They were cramped 
for space. In fact the only space 
available for a cupboard was un- 
der a high desk on which their 
ledgers were placed. 

I took the necessary measure- 
ments, consulted our cabinet 
maker, whom we had recently 
taken on, and submitted a price 
We gave them a sketch, rather 
rough, of the cupboard we pro- 
posed to give them. It matched 
their furniture, and had sliding 
doors. The records had to be in 
a dust proof cupboard. It was 
obvious that hinged doors were 
out of the question because there 
was a foot rail along the front of 
a standing desk which would pre- 
vent their opening. 

Did they like this service? I 
can answer that best by telling 
you that a few weeks later they 
required some filing cabinets for 
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which one of our competitors had 
the exclusive agency, and they in- 
sisted on the order being put 
through us. Of course we got our 
commission, and we had made a 
good profit on the cupboard. 

There is a lot of business in re- 
finishing office furniture. Many a 
time we have taken on jobs to 
finish complete offices. This kind 
of work requires a bit of organiza- 
tion, but it can be handled easily. 
We always made a point of taking 
the stuff out of an office after 
business hours. We would make 
arrangements to have the office 
staff detained for a few minutes 
after quitting time to remove their 
papers and personal materials 
from the drawers of their desks. 
We loaned them desks to take the 
place of their own while these 
were being finished, and the staff 
transferred their paraphernalia to 
our desks. Then they were free 
to go. 

We employed special cartage 
men who knew how to handle of- 
fice furniture carefully and speed- 
ily, and without getting in wrong 
with building superintendents. 
These latter are frequently a 
touchy lot, and it has been my ex- 
perience that they are always 
looking for bribes. The bribes re- 
quired to keep them “oiled” are 
not large, as a rule, and it is a 
good plan to humor them. 

When an office was very large 
we took the desks out a dozen or 
so at a time, although we pre- 
ferred to do the whole lot together 
if it was possible to manage it. 
The result is more appreciated if 
the transformation is made at one 
operation. It looks like money 
well spent. 

Here let me say that some firms 
have killed their chances for fu- 
ture business by turning out an 








24 


inferior job of refinishing. I knew 
one firm that got away with a lot 
of easy money for a time. They 
simply washed the furniture with 
warm water, with washing soda in 
it, and shellaced the body of the 
desks and chairs. The only thing 
they put varnish remover on and 
did properly was the tops of the 
desks, and the chairs if they were 
particularly bad. And even at that 
the finish they put on the tops 
was about the cheapest that they 
could apply and get some sem- 
blance of good appearance. It con- 
sisted of staining, filling, a couple 
of coats of shellac and then a sort 
of imitation French polish. 

The only thing that can be said 
for it is that it allowed a quick 
job to be turned out, looked shiny 
for a short time and then you 
couldn’t tell that the stuff had 
ever been refinished. And when 
business firms find that they have 
been stung there is not much hope 
of trying to repeat the perform- 
ance, or of doing any business of 
any kind with them. 

I am not prepared to say just 
what kind of finish should be ap- 
plied. I am not a finisher, but if 
I were going after the business 
again I think I'd consult some 
desk manufacturer from whom I 
purchased furniture, or ask some 
well Known manufacturer of fin- 


AUTOMATIC FILES READY FOR SHIP- 
MENT.—These twelve 5-drawer, cap size 
Automatic Dual Expanding and Com- 
pressing Files were recently shipped to 
S. H. Eress & Company of New York, who 
operate a national chain of 5, 10 and 25 
cent stores. The files are of a special 
light quartered oak finish to match over 
three hundred other similar Automatic 
Files now in use. Installation was made 
by Tower-Crossman Corporation, exclu- 
sive Automatic File & Indes Company 


dealer in New York City. 


COMFORT FOR THE BOARD OF DIREC- 
TORS.—Soft cushions for the seats and 
backs of chairs are a feature of the Board 
Room of the Buffalo Industrial Bank. The 
chairs, made by the Sikes Company, 
were installed by Vernon M. Page, Inc.. 
Buffalo, N. Y. The manufacturer reports 
that users, and consequently dealers, are 
showing a marked preference for soft 
cushion seat and back chairs. An inter- 
esting aspect of the board room here pic- 
tured is the enlarged photo-murals cover- 


ing the walls. 


ishing materials to recommend a 
man. The latter plan should pro- 
Guce a good man because a var- 
nish firm’s travellers are in touch 
with good finishers all the time. A 
desk manufacturer could probably 
give a good idea of the kind of 


finish to go in for, but perhaps the, 


only finishers he would know 
would be those in his own factory 
and he wouldn’t want to give you 
one of those, even if he wasn’t 
located too far away 

Some firms that I know of have 
really gone after this refinishing 
business in a big way. They have 
installed air compressors and 
spraying outfits. But I would ad- 
vise any firm to go into the matter 
very carefully before putting in 
equipment of this kind. Get ex- 
pert advice. If you have a good 
finisher he'll be as good a one to 
give it to you as any. 

I advise caution here because I 








OFFICE APPLIANCES 


have been in furniture factories 
where they have installed spray- 
ing equipment and then dis- 
covered that it wasn't profitable 
to use it and gone back to brushes 
and hand work. There is a big 
waste of material when spraying 
which must be taken into con- 
sideration. Of course if you are 
able to keep the equipment in 
continuous operation the waste 
may be a very small item when 
distributed over a week’s output. 


Re-finish Your Stock of Used 
Furniture 


In addition to the refinishing 
work that may be obtained from 
a well conducted canvass of offices 
in your territory you can refinish 
your own second-hand furniture. 
It is reasonably safe to assume 
that you have such stock to refin- 
ish because I don’t think any firm 
in the office furniture business to- 
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day can get by without taking 
trade-ins. 

Some firms have tried to avoid 
this business by taking in second- 
hand stuff and then selling it to 
people specializing in second-hand 
furniture, but most of the firms I 
know have finally come to the de- 
cision that they might better have 
a second-hand department of 
their own. Lots of times a good 
customer will want a desk or chair 
for some odd corner, say a factory 
office, and hates to buy a new 
piece for the job. 

Then there is the rental busi- 


ness. This is a nice profitable de- 
partment at times, if you have 
the furniture to rent, and you 
don’t want to send out good stuff. 
You want something that will 
stand the racket. People who rent 
furniture don’t figure on taking 
any particular care of it. They’re 
like hotel guests. I was in the 
repair shop of a large hotel one 
time, and was amazed to learn 
that they employ six men almost 
constantly repairing furniture. As 
the foreman put it: “Some big 
so-and-so weighing about three 
hundred will flop on a chair made 
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for a dainty little girl. He doesn’t 
care a hoot; it isn’t his.” 

The same is true of rented 
desks. They'll lay cigar butts on 
them, or park beer glasses with- 
out thinking to put a blotter un- 
der them. The only thing to do 
is to fix the rent so that it pays 
you a profit and allows you the 
cost of refinishing. 

Refinishing and repairing office 
furniture is nice, profitable busi- 
ness, and from my experience I 
would say that it is quite easy to 
get. And it leads to other busi- 
ness. 


Spring Follow-Up on Desk Sales Gets 
Volume on New Besk Accessories 


fn winter and spring are 
closely intertwined when it comes 
to selling office furniture — be- 
cause there’s plenty of opportu- 
nity to make a desk sale in Jan- 
uary pay excellent dividends dur- 
ing spring in the form of later 
sales of lamps, pads, and other 
desktop items. Here’s how the S. 
G. Adams Stationery and Printing 
Company of St. Louis, Missouri, 
does it. 

Twenty salesmen who handle 
office furniture sales receive spe- 
cial training during the year on 
just what makes an attractive and 
efficient desk setup; learning first, 
how many files, pads, and small 
items are needed for various types 
of business, then, what sort of ar- 
rangement has the largest appeal 
to varied types of personality. 
There’s a lot of simple psychology 
in this—each man gets to know 
what customer will feel pleased if 
his desk is laid out like a movie 
magnate’s, and which will be bet- 
ter satisfied with a plain efficient 
lay-out with little or no showi- 
ness. Every salesman uses his own 
system—usually a looseleaf book- 
let of plans for desktops—playing 
up his own firm’s lines, and so, has 
a dozen or more plans ready at 
hand when the time comes to talk 
actual purchasing with a prospect. 


Permanent records of each new 
desk sale are kept by the men, and 
are divided evenly between terri- 
tories for use after March 1. The 
store figures this time is best, be- 
cause the average home is in the 
throes of housecleaning at the 


Buyer's Habits of Holding Off 
on Purchase of New Desk Top 


Items Makes Later Approach 
Profitable 


moment, and the idea of office 
renovation is likely to be upper- 
most in every prospect’s mind. 


All during March the salesmen 
call on prospects who have pur- 
chased new desks in the preceding 
winter months, pointing out that 
his new desk deserves equally new 
accessories, and that the business 
man will be doing himself a favor 
by adding several items to his desk 
top. The merchandise featured is 
made up of lamp pads, desk pads, 
desktray, telephone book cover, 
telephone pad, instant memo file, 
ink set, clock, personal file, scratch 
memo books, and other items. All 
of these have a definite place in 
the office routine, the salesmen 
point out, and each should be up 
to the desk in attractive color and 
efficiency. 


Replacements come easier in 
this direct selling approach than 
initial sales, with road already 
smoothed out by the fact that the 
new desk is already there. All 
prospects are ready to listen to 
suggestions for improving a desk, 
and with the salesman demon- 
strating with his book of plans, 
become more interested when 


they can see the results already 
plotted out. 

About seventy per cent of the 
men who buy new desks, the store 
has figured out, hold on to their 
old top items through sentimental 
attachment, or because the idea 
of new ones doesn’t occur to them. 
Consequently, they are open to 
suggestion of any kind. 


The training system which the 
salesmen go through hinges di- 
rectly on weekly get-to-gethers of 
the entire salesforce. At the 
meetings, the men look over man- 
ufacturer’s photos of representa- 
tive layouts, and vote on those 
deemed most appealing. Then 
each man, under the manager’s 
supervision, gets actual practice in 
laying out a desk top, until he can 
speak with authority on the sub- 
ject. In this way, convincing the 
owner of a new desk that he needs 
five or six additional items comes 
easily—the salesman moves actual 
samples, boxes, or anything avail- 
able around on the desk top while 
his prospect is watching, and 
demonstrates the practical value 
of a glareproof lamp here, file 
there, and convenient memo loca- 
tions to the telephone. 


Occasionally the company 
photographs a good layout, either 
in a customer’s office or made up 
by a manufacturer and makes a 
cut for direct mail use. Either of 
the systems, playing up new desk 
top facilities under the prospect’s 
eyes, or by mail, is getting excel- 
lent results during spring of each 
year.—RL. 











Recent 
Indstallations 


GLOBE-WERNICKE EQUIPMENT IN THE 
HOME FEDERAL SAVINGS AND LOAN 
COMPANY OFFICE, CINCINNATI.—This 
impressive installation of custom built 
equipment was handled by Kelsall-Voor- 
heis, Globe-Wernicke dealers in Cincin- 
nati. The upper picture reveals a custom- 
er's portion of the room. Genuine Amer- 
ican Walnut was used in the manufacture 
of the counter, collection desk and rail- 
ing, creating an appearance of natural 
beauty, charm and warmth. The deal 
plates and ledge on the public side of 
the counter are covered by black Form- 
ica. The working side of the counter is 
made of black linoleum. The custom 
built screen is satin finished cast alu- 
minum. The lower picture reveals the 
working side of the counter fitted with 
steel equipment made of standard stock 
units finished in brown enamel. It pro- 
vides all the facilities needed to carry on 
business in an efficient manner and in- 
cludes shelving, cupboards and drawers 
for pass books, records and accessories. 
Concealed lights eliminate glare and 
consequent eye strain. 


FINE FURNITURE INSTALLED BY KANSAS DEALER 


Cast Office Supplies Inc., Wichita, Kansas, sold the office furni- 
ture pictured above. 


Top left: Directors room of Farmers & Bankers Life Insurance 

Company, Wichita, Kansas, equipped with Milwaukee chairs 

upholstered in mottled red leather and finished with gun- 
metal tacks. 


Top right: Private office of D. Myers, vice-president of The Oil 
Country Specialties Mfg. Company. Coffeyville, Kansas. The 


desk is a Leopold Tyler model; the chairs by the Milwaukee 
Chair Company. 

Lower left: One of the five junior executive offices of The Oil 
Country Specialties Mfg. Company. Each is equipped with an 
Art Metal file and a Leopold Streamline desk. 

Lower right: One of two private secretary offices of The Oil 
Country Specialties Mfg. Company. Chairs are by Milwaukee. 
the desk is a member of the Leopold Streamline suite and the 
file is an Art Metal number. 
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BEAUTIFUL DISPLAY ROOM RECENTLY 
COMPLETED BY THE ACE DESK COM- 
PANY, CLEVELAND.—The Ace organiza- 
tion, representing among others, the 
Imperiai wvesk Company, Evansville. 
Indiana, was established four years ago. 
It experienced a rapid growth so that in 
addition to maintaining one establish- 
ment for the sale of traded-in office furni- 
ture, they have opened the new display 
room pictured above at the corner of 
Superior and West Ninth Street. This lo- 
cation is at the High Level Bridge said to 
be the intersection with the heaviest 
traffic in Cleveland and along the busiest 
intersections in the country. The new 
showroom was formerly occupied by a 
bank and has been made into a beautiful 
display room for office furniture and fil- 
ing equipment. The storeroom occupies 
approximately 5700 square feet and in 
addition to the two views shown here 
there is the former bank president's and 
director's rooms which are used as dis- 
play rooms of executive suites. 





WHAT PROFIT SALES 
MEETINGS? 
(Continued from page 21) 

The foregoing analysis helps to 
visualize more clearly the com- 
ponent parts to be incorporated in 
the thinking and planning of a 
meeting, be it for 15 minutes, two 
hours, or for an entire day. The 
wide scope of opportunities and 
possibilities for new, fresh, live 
meetings is clearly apparent and 
only limited by the aggressiveness 
and enthusiasm of management in 
comprehending the part that it 
must play in the development of 
its men. The result is the build- 
ing of more able men, as well as 
the cold blooded one of increasing 
sales and profit. A salesman is a 
human being and should be treat- 
ed as such. He must be led and in- 
spired. The salesman must be rec- 
ognized for his true worth in the 
scheme of things—which is that 
he very largely determines the 
success of management and the 
successful distribution of a pro- 
duct at a profit. 

*—<—- © 
STATIONER TELLS ADVERTIS- 
ING PRACTICES USED IN 
NEWSPAPER SCHEDULE 
(Continued from page 19) 
formation to all executi 
= help to solve their problems 
May we be of assistance to you 

The concern is alert to “tie-in 
other institutional messages with 
community sponsored events, such 
as “Fall Trade Week,” “Spring 
Trade Week,” “Sales Mean Jobs’ 
campaign, and others. During the 
latter, several “specials” in furni- 
ture were offered. 

Cargill’s seasonal advertising of- 
ten lists many suggestions in a 
Single advertisement. Some ads, 


however, concentrate on just one 
item. Among the advertisements 
of Christmas gifts, Mr. Pearce has 
used different themes to stimulate 
interest and draw customers to 
the store. For example, a list of 
“Gifts for All,” “Last Minute Sug- 
gestions,” special items offered in 
a $1.00 Sale,” and a list of “Qual- 
ity Gifts” ranging from $10 to 
$100. Other seasonal suggestions 
presented are gifts for “Father's 
Day” and “Graduation Day.” 


The product advertisements fall 
principally into such classifica- 
tions as office supplies, accessories, 
leather goods, office furniture, so- 
cial stationery, printing and litho- 
graphy. 

Most of the layout work and 
copy writing for the advertise- 
ments is done by Mr. Pearce. He 
uses some of the stereotype mats 
and cuts supplied by manufac- 
turers of products whose lines 
they handle, and he gets some as- 
sistance from the advertising de- 
partments of the newspapers 
“The good will of the newspaper 
solicitor is something striven for 
constantly,” advises Mr. Pearce 

The Cargill logotype in reverse 
plate (black) is a prominent iden- 
tifying characteristic of all the 
firm’s advertisements, helping to 
make the reader “Cargill con- 
scious” even from a glance at the 
page on which it appears. 

“We have been systematic, regu 





lar users of newspaper space since 

about 1914,” says Mr. Pearce, “and 

some of the ads used way back 

there compared with those used 

today are quite a revelation.” 
—-<« 

FILING SUPPLIES LUCRATIVE 
MERCHANDISE TO INFORMED 
SALESMAN 
(Continued from page 17) 
the profits and commissions and 
makes better satisfied customers. 
Constantly try to step up the 
grade of goods till you have your 


customer in the quality class. 
Educate your customer to the 
better merchandise. Thus you 


have a better hold on their con- 
fidence in you and in your goods 
and they are likely to continue 
to look to you to supply their 
filing needs. Selling supplies 
helps to sell more filing equip- 
ment. 


A four-drawer Grade A letter 
file listing at forty dollars sells 
at ten dollars per drawer. A 
drawer normally requires twenty- 
five guides and three hundred | 
folders. In Grade A merchandise 
that is four dollars’ worth of 
guides and six dollars’ worth of 
folders. The sale of supplies thus 
matches dollar for dollar the sale 
of the equipment. Naturally there 
is more detail involved in selling 
filing supplies than a cabinet, 
but the gross profit and the net 
commission is likewise higher. 
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EDITORIAL 





DONALD CAMERON MILLER, vice-president 
of The Office Appliance Company and for twenty- 
four years faithful member of the staff of this 
journal, reached journey’s end February eighth. 

Donald Miller scorned deceit, dealt in truth and 
kept the faith with all men. From the “advantage 
of adversity” in boyhood he developed a fine sense 
of relative values and full appreciation of what is 
worth while. By good will, genuineness, loyalty, 
and a keen sense of humor he made enduring 
friendships along his way. These were treasured 


possessions. 

His fellow workers on the journal lament his 
passing and will ever hold him in pleasant recol- 
lection. 


Sales Trend Continues Upward 


#@ THERE is cheering news in recent reports 
which point to the continued upward trend of 
sales in the office equipment industry. Accord- 
ing to the Office Equipment Current Survey of 
Standard Statistics Company, released in Feb- 
ruary, sales of office machines and equipment 
are improving gradually, though, following the 
usual pattern in recovery periods, the over-all 
demand is lagging somewhat behind the im- 
provement in general industrial activity. 

“Sales are tending irregularly upward, how- 
ever,” the report states, “continuing the trend 
established in the early fall of last year. 

“The greatest sales gains to date have been 
in typewriters. Stimulated by the introduction 
of new models in both standard and portable 
lines, demand for these machines picked up 
sharply in the closing months of i938.” 

Exports have shared in the general sales ex- 
pansion, the survey shows, although the gain 
in foreign business has been less than in home 
markets. The lowered Canadian and British 
tariffs on many types of appliances has proved 
moderately stimulating, but we find that the 
benefits of British duty changes have been 
partly offset by the depreciation in the pound 
sterling. Nevertheless, the apparent strong un- 
derlying demand seems to indicate that exports 
should be well maintained and possibly increased 
in coming months. 

First quarter profits of five leading companies 
are estimated at about 5 per cent more than in 
the opening three months of last year, the sur- 
vey reveals. It further points out that “larger 
gains are foreseen for succeeding quarters.” The 
industry’s increased volume of sales reflects not 
only improved business conditions but it shows 


evidence of the enterprising efforts of manufac- 
turers and distributors. A note upon which to 


contemplate. 


Necessity of International Trade 


#4 PERSONS of certain temperament express 
their resentment against the policies of some 
particular national government by advocating 
boycott of that country’s manufactures. Many 
persons in many countries not only advocate 
but practice such boycott. 

One occasionally hears some zealot insist that 
the United States is self-contained and he pro- 
poses that all foreign goods be shut out. Such 
persons arrive at their conclusion from state- 
ments they have seen that the amount of prod- 
ucts exported by the United States is but seven 
to ten per cent of total production. They are 
quite sure that this small difference is inconse- 
quential. Their figures are approximately cor- 
rect. The percentage of the total production 
exported is small because there are a vast num- 
ber of products of which little or none are sent 
to foreign countries. But there are a substantial 
number of products of which the percentage ex- 
ported is large. To produce which gives employ- 
ment to millions of people. 

Upon the exports of agricultural products, for 
instance, the growers have made their progress 
through the last half century. For fifty or there- 
abouts years, one half of our cotton went abroad. 
One has but to reflect upon the distress which 
followed setting the price above the world’s mar- 
ket price to understand the importance of the 
act. And most anyone could imagine what would 
be the results of shutting out certain things 
which enter into our manufactures. The mind 
first clicks at rubber, without which some mil- 
lions of people would be unemployed. Forty some 
materials of foreign origin are essential to our 
manufactures, of which the considerable per- 
centage are sold abroad, furnishing employment 
for a vast number of people. Without purchases 
from the countries to whom these goods are fur- 
nished, there would be no sales. 

International trade is essential to practically 
all countries. Closed channels of foreign com- 
merce is the greatest factor in the world’s eco- 
nomic difficulties. 


+-o-e—__ 


Meditations’ 


@¢ THERE lived a Roman Emperor and phil- 
osopher more than eighteen centuries ago whose 
writings have passed into the literature of all na- 
tions. Next month marks the anniversary of his 
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birth. 


FIND CORONA IN HIDDEN LAKE 


Every so often comes a story of 
the finding of strange articles in 
strange places. But it remains for a 
Havana, Cuba, city official to top 
them all with his yarn of a Corona 
portable being found in a hidden 
lake beneath a mountain. 

P.R. Yrizar, chief engineer, bureau 
of electricity, department of public 
works at Havana, tells the story in 
the following wordage: 

While on a recent inspection trip 
to the Isle of Pines near Cuba | was 
taken by a number of friends to visit 
the famous hidden lake under a mar 
ble mountain. Deep in the cave we 
discovered a Corona typewriter, 
which | believe was lost a consider- 
able time ago by some one of the 
geologists who regularly visit the 
cave and the hidden lake. 

"The most surprising fact of this 
discovery is that the typewriter was 
in perfect working condition despite 
its apparently long stay in the cave." 

Mr. Yrizar explained in his letter 
to officials of L. C. Smith & Corona 
Typewriters, Inc., that one of the 
party decided to keep the machine 
for his personal use, and he adds 
“otherwise | would gladly offer it to 
you as evidence that it can stand 
hard conditions.” 





RECALLS A. W. FABER PENCILS 
OF FIFTY YEARS AGO 


In his “Meditations”, composed in his 
hours of diversion, or in the intervals of public 
business, Marcus Aurelius presents admonitions 
to which men of today may well repair. Said he: 
‘Why do you not rouse your faculties, and hasten 
to act according to your nature?... 


HERE AND THERE 


your power .. 


nature has 


the Monmouth Democrat ever made 
any pencils, or even knew where to 
go for a sizeable portion of sperma 


ceTi. 





COMMERCE CHAMBER 
HONORS L. B. CLEGG 


L. B. Clegg, president of The 
Clegg Company, stationers and of 
fice outfitters, San Antonio, Texas 
was honored recently when, upon his 
retirement as chairman of the Mili 
tary Affairs Committee of the San 
Antonio Chamber of Commerce, he 
was presented with a pair of silver 
loving cups in appreciation of the 
good work accomplished during his 
term. This is the first time that such 
an honor has been offered, and is 
significant of the efficient manner 
in which Mr. Clegg carried out his 
duties. 

Mr. Clegg served as president of 
the Chamber of Commerce in 1914 
15, and upon his retirement from this 
office, created the committee on 
which he has alternately served as 
chairman or vice chairman ever since. 
The outstanding achievement during 
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fixed a limit to eating and drinking, and here, 
too, you generally exceed bounds . . . Whereas 
in business you are apt to do less than lies in 
. Now when a man loves his trade, 
how he will sweat and drudge to perform to 
perfection. . .” 


his term of office was working with 
the government in the selection of 
San Antonio for the site of Randolph 
Field, the ‘West Point of the Air." 

His son, William C. Clegg, is a 
past president of The National Sta- 
tioners Association. 





T. T. MALLESON GOES ABROAD 

Having been ashore for several 
months, Theodore T. Malleson hark- 
ened to the call-o-the-sea and sailed 
away February |5 on the Italian liner 
Saturnia. Some business for the 
Royal Typewriter Company at two 
points of call having been trans- 
acted, the voyage becomes a pleas- 
ure cruise on the Mediterranean with 
the routes and ports of which Ted 
Malleson became well acquainted 
through his twenty years residence 
and travels abroad. Some of Mr. 
Malleson's travels were done during 
stirring times in Europe. In the coun- 
tries which rim the Mediterranean 
are stirring times today. Our Old 
friend may add some particularly in- 
teresting experiences. He expects to 
return about April 15. 
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Enterprising and thrifty people of — 
fifty years ago were given a splendid 
opportunity to make their own pen 
cils if they chanced to read the 
February 7, 1889, issue of the Free 
hold (N. J.) Monmouth Democrat. 

The newspaper, in its ‘Fifty Year: 
Ago" column, recently reprinted the 
following paragraph taken from the 
issue mentioned above: 

"The new pencils introduced by 
A. W. Faber for writing upon glass 
porcelain and metals in red, white 
and blue, are made by melting to | 
gether four parts spermaceti, three 
parts tallow and two parts wax, this 
mixture being colored with white 
lead, red lead or Prussian blue, as 
desired. 


| 
I+ je n-=t+ reacorqend that reader 
ec JE0 , 4.4 























J. N. KIMBALL IS 84 YEARS YOUNG.—And following a custom of years we receive 

this clever birthday card. Mr. Kimball is remembered for his pioneer work in 

creating and staging typewriting speed contests. He started as manager of contests 

in 1905 and probably did more than any other individual in those early years to 
develop speed with accuracy among typists. Hail, J. N.! 
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NEW MACHINES AND DEVICES 





GEORGIAN PERIOD SUITE BY RISHEL 

Composed of a desk, table and telephone cabinet, 
listed respectively as the Nos. 2004, 2006 and 2007, a 
new and beautiful Georgian period suite of office 
furniture has been introduced by the J. K. Rishel 
Furniture Company, Williamsport, Penna. 

In this suite is displayed the well-known form, sym- 
metry, balance and harmony of the Georgian period, 
combined with the fine carving capable of being done 
in the best grade of American walnut. Tops and panels 
are of the finest figured American butt walnut care- 
fully matched and laid to heighten the natural beauty 
of figure. The center drawer front and corresponding 
shape at the back of the desk are American burl wal- 
nut. Posts, rails and interior are genuine American 
walnut. 

The carvings are cut out of solid wood and are not 
made and glued on. Sizes are: desk top, 68x36 inches; 





RISHEL GEORGIAN DESK AND (TOP) GEORGIAN TABLE. 
FHE LEGS OF WHICH ARE SIMILAR TO THOSE OF THE DESK. 


table top, 68x32 inches, and telephone cabinet top, 
21x16 inches. Extreme sizes of all three pieces respec- 
tively are 74x42, 74x38 and 27x21 inches. 
— « - 
“DE LUXE” ROLL MEMO PAD 

The Mayer Manufacturing Corporation, 1436 West 
Randolph street, Chicago, Iil., offers a new roll memo 
pad in a “DeLuxe” model. It bears the catalogue 
designation No. 220P and measures 914 inches long by 
334 inches wide. Standard adding machine rolls, 3 7-16 
inches in diameter fit this pad. 

Made of heavy metal, beautifully finished in olive 
green, the “DeLuxe” model is equipped with rubber feet 
to prevent scratching of desk surfaces. The design 
permits easy rolling of the paper. The writing bed lifts 


up, exposing space for filing of memorandums. The 
base has an attractive crackle finish. Each pad is 
packed in an individual carton. 
anal - 
LYON STEEL ANNOUNCES NEW CABINETS 


Consisting of a wardrobe and storage model, a new 
line of steel cabinets has been placed on the market by 
the Lyon Metal Products, Inc., Aurora, Ill. The two 
numbers are listed as the F-564 and F-561, respec- 
tively 


The storage cabinet is 64” high, 24” wide and 18 
deep overall. It has heavy 16 gauge swinging doors and 
24 gauge back and sides. Finished in a durable baked 
enamel the cabinet is fitted with a three-point auto- 
matic latching device controlled by stainless steel han- 





LYON METAL’S STORAGE CABINET 


dle and high grade flat key lock. Four sturdy shelves 
and bottom provide 15 square feet of shelf storage 
area and all shelves are adjustable on two-inch centers. 
The wardrobe cabinet is exactly like the other model 
except that it is fitted with one shelf and a coat rod. 
Like its companion number it has fluted frames with 
front bolt head eliminated to add to its general attrac- 
tive appearance. Brown or green finish is optional. 


<-> 
HANSON’S NEW SPRING BALANCES ANNOUNCED 
The Hanson Scale Company, 523-531 North Ada 
street, Chicago, Ill., last month announced to the trade 
a new series of straight-faced spring balances which 
has recently received the approval of Pennsylvania 








y 


HANSON'S NEW 
STRAIGHT-FACED 
SPRING BALANCE 
weights and 


and New Jersey state departments of 


measures. 

The case of the new balances is made of two tubular 
steel telescoping members finished in a durable olive 
green enamel. The load head is doubly reinforced and 
electrically welded to the outer member. Swedish 
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crucible steel is used for the spring, which is heat- 
treated and tested for accuracy. 

A solid brass dial is recessed for protection and is 
equipped with figures and graduations deeply etched. 
The indicator may be set at zero to balance a con- 
tainer by a simple manipulation of an adjusting screw. 
A red indicator for easy reading and a tinned hook 
complete the scale, which complies with the specifica- 
tions and tolerances for commercial weighing devices 
established by the National Bureau of Standards. 

<< - — 


B. L. MARBLE PRESENTS NEW POSTURE CHAIR 


The No. 4010! posture chair offered by The B. L. 
Marble Chair Company, Bedford, Ohio, is distinctly 
“streamlined” in design. Its outstanding characteristic 





No. 4010/7, POSTURE CHAIR 


is an exceptionally thick upholstering in seat and back. 
The padding under the leather is Airfoam rubber, a 
material rapidly gaining favor in chair upholstering. 

Because of its design, the new chair is particularly 
suited for use with desks of modern pattern. It is spe- 
cially recommended for executives and junior execu- 
tives. 

The No. 4010! and several other new chairs will be 
illustrated and described in a new supplement to the 
Marble catalogue which is scheduled for distribution 
to the trade later this month. 

—- 
PRUITT’S TYPEWRITER MEDICINE 

The Pruitt Company, 425 North La Salle street, Chi- 
cage, has recently introduced to the trade its new line 


Hon, || 


MEDICINE 
for 


c& 





CONTAINER FOR PRUITT’S TYPEWRITER MEDICINE 


of Typewriter Medicine, a cleaning and refreshening 
fluid for rolls and platens of office machines. 
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According to the manufacturers Typewriter Medi- 
cine will thoroughly clean typewriter rolls and types, 
duplicator rolls, check writers, numbering machines, 
Addressograph plates and many other office devices in 
the use of which ink or inked ribbons figure. 

Typewriter Medicine is priced at $1.00 for a generous 
10-ounce bottle attractively labeled with an Indian 
head and directions on use of the fluid cleanser. 

Oe 


NEW INDIANA CASH DRAWER ANNOUNCED 


A new model cash drawer embodying several impor- 
tant factors and listed as the model TS, has been pre- 
sented to the trade by the Indiana Cash Drawer Com- 
pany, Shelbyville, Ind. This latest addition to the 
company’s already complete line is noted for its com- 
pact size, neat appearance and sturdy construction. 

The drawer has the patented features exclusive to 
the Indiana line of combining with any make adding 
machine thereby enabling its operator to use it as a 
complete cash register, or remove the machine at any 
time by merely lifting it off when needed for some 
other type of work. The drawer is trimmed in chro- 
mium and is finely finished to harmonize in appear- 
ance with the make of adding machine with which it 
is to be used. The company’s patented six ball-bear- 
ing roller is part of the construction. 

The money drawer is equipped with a heavy steel 
guiding track and channel assuring easy operation, 
and contains a removable steel money tray consisting 





EXTERIOR AND INTERIOR OF THE MODEL TS CASH 
DRAWER 


of six coin tills, three currency compartments and one 
large compartment for sales slips, etc. The tray, 
equipped with a lock-on lid, can be removed for safety 
with the money remaining sorted for the next day’s 
work. Extra trays are available when more than one 
cashier uses the same machine. 

Other outstanding features are a built-in time pay- 
ment savings bank and a drawer blocking lever which 
permits the switching of cash register to adding ma-* 
chine at the touch of a finger. 

——>-—__— 
EFFICIENCY’S NEW SECRETARIAL 

Designed to be a combination letter file and safety- 
personal compartment, a new all-steel private secre- 
tarial has been produced by the Efficiency Equipment 
Company, 360 West Superior street, Chicago. 

The secretarial is available in two sizes, letter size, 
listed as the No. FS 12, and legal size, listed as the 
FS 15, selling at $10.00 and $12.00, respectively. Prop- 








32 


erly indexed for quick and easy reference, the device 
is built of 18 and 22 gauge steel, with four swivel 





THE PRIVATE SECRETARIAL 


casters and chrome plated handles at each end. The 
height is 30”, the upper and lower compartments meas- 
uring 12 by 11 by 24 inches and lower, 12 by 10 by 24 
inches. The lower compartment on the No. FS 15 is 
15 by 10 by 24 and upper 15 by 11 by 24. 

Both models are available in olive green (smooth or 
krinkle) and mahogany and walnut (‘krinkle only). 
The prices quoted above do not include indexes. 


—- - 
INTERSTATE PRESENTS STREAMLINED 
WARDROBE CABINET 
The Interstate Metal Products Company, 4401 Ogden 
avenue, Chicago, Ill., is marketing the modernistic 
wardrobe cabinet shown in the accompanying illus- 





INTERSTATE WARDROBE CABINET No. 6646 


tration. The base is recessed and all corners are grace- 
fully rounded. The doors are insulated to eliminate 
normal metallic noises. Ample space is provided in the 
interior for clothing. An ingenious hat rack increases 
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its service value. The cabinet is attractively finished 
in walnut or mahogany grains, or it may be had in 
other colors, if desired. 

The 1939 Interstate catalogue, copies of which are 
now available to dealers, illustrates and describes an 
extensive line of metal cabinets in various styles and 
designs for a variety of purposes. In addition are 
shown the Interstate lines of tubular steel tables and 
chairs, in chrome and plain finishes, utility tables, wall 
cabinets and other products in metal for offices, stores, 
factories and institutions. 


—->- 


NEW BASE FOR “PERFECTION DAILY REMINDER” 
DESK CALENDAR 

The Defiance Sales Corporation, 72-78 Spring street, 
New York, N. Y., has recently introduced a new base 
for its Perfection Daily Reminder desk calendar in the 
two sizes of 4 by 6%4 inches, and 5 by 8 inches. 

Modern and streamlined, the base is stamped from 
cold rolled steel and is available finished in black 
baked enamel, statuary bronze plate or brass plate. 
Rubber plugs on all four corners prevent slipping and 
scratching. 

The Defiance Sales Corporation manufactures other 
calendar models known as the Gem, Jumbo Gem, Per- 





NEW BASE FOR “PERFECTION DAILY REMINDER” 
DESK CALENDAR 


fection and Deskaid, all calendar pads being litho- 
graphed on high grade bond paper with mottled or 
gold edges. 

Further particulars on the entire line is available 
to dealers on request. 

*—- 
ROCKWELL-BARNES PRODUCES NEW TYPE OF 
MIMEO PAPER 

Named the Ultra Mimeo and said to possess a num- 
ber of important features, a new type of mimeo paper 
has been introduced to the market by the Rockwell- 
Barnes Company, 1515 West Thirty-eighth street, Chi- 
cago. 

Ultra Mimeo is described as a watermarked, “Box- 
Wrapt” product and is available in six attractive colors, 


Ultra Jllimes 


OF ROCKWELL-BARNES’ ULTRA MIMEO PAPER 





blue, green, canary, cherry, goldenrod and mandarin, 
in addition to white. In the colors there are two 
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weights, 20 and 28 pounds, and in the white there are 
three weights available, 16, 20 and 28 pounds. 


The paper possesses qualities of instant absorption 
and does not require slip-sheeting. It is unusually 
lint-free and will not fill stencils. Other important 
features include the following: 1. Lies flat and jogs 
perfectly. 2. Adapted to every mimeo purpose except 
pen-and-ink signatures. 3. Possesses a high opacity. 
4. Is “Box-Wrapt,” a new, exclusive packaging feature 
of the Rockwell-Barnes Company. 5. Is watermarked 
for the dealer’s and user’s protection. 


—- 





AN EXAMPLE OF THE STURGIS 
“CONVENTIONAL” LINE OF NEW 
CHAIRS.—The Sturgis Posture Chair 
Company, Sturgis, Mich., announces 
that its new Conventional line of steel 
chairs for the office consists of twelve 
models of which the above is one. 
The line was fully described on page 
39 of the February issue at which 
time this illustration was not available. 
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NEW LINE OF DIRECTORS TABLES ANNOUNCED 
BY SHELBYVILLE 

The Shelbyville Desk Company, Shelbyville, Ind., has 
recently introduced to the market a new line of direc- 
tors tables in which there are eight patterns, all re- 
flecting the present trend in modern and popular tra- 
ditional designs. The tables are built in mahogany and 
walnut and are available in eight, ten and twelve foot 
lengths. In addition the Shelbyville Desk Company 
manufactures tables for special requirements of banks, 
public buildings and commercial offices and offers an 
experience of nearly fifty years as makers of quality 
office furniture. 

i ee 


SLOANE DESK MODEL MISNAMED 

In the February issue appeared a story accompanied 
by an illustration of two desks manufactured by the 
W. & J. Sloane wholesale furniture division. The cap- 
tion referred to the desks as the “Adam” and “Modern’”’ 
models. This should have read the “Queen Anne” and 
“Modern” models. 

<=> -—— 


NYE ADDRESSES O. E. M. Il. AT CHICAGO 


Marked by the appearance as principal speaker of 
United States Senator Gerald P. Nye, the regular 
meeting of the Office Equipment Manufacturers In- 
stitute was held in the Drake hotel, Chicago, on Feb- 
ruary 23. 

The meeting opened in the morning with President 
W. K. Page greeting the membership and then calling 
for a reading of the roll call and collection of survey 
reports Vice-president L. C. Stowell, Underwood Elliott 
Fisher Company; Vice-president W. R. Hickok, Strom- 
berg Electric Company; Treasurer W. F. Arnold, Un- 
derwood Elliott Fisher Company, and Secretary E. D. 
Taylor, New York City. 

Speakers who addressed the meeting at various 
times of the day, in addition to Senator Nye, were 
J. P. Sanger, vice-president, U. S. Gypsum Company, 
whose subject was “What the Buyer Regards as Good 
Salesmanship”; Leonard H. Raymond, vice-president, 


Dickie-Raymond, Inc., Boston, “Direct Mail Methods”. 
In the afternoon a general session was held on the 
subject of “How to Get the Greatest Value from the 
Institute’s Sales Percentage Reports.” Senator Nye de- 
livered his address before the assembled members at 
the dinner which was held in the evening. 

—- -- 


A SHAW-WALKER INSTALLATION IN 
THE OFFICES OF THE MOHAWK BUILD- 
ING & LOAN ASSOCIATION, NEWARK, 
N. J—Above is shown the neat and at- 
tractive customers side and (at left) the 
working side of the clear-vision Triple- 
Duty counter. An executive safe and four 
Fire-Files provide fire protection for all 
vital records formerly housed in a vault. 











CHICAGO O. M. A. STAGES EXCELLENT 
BUSINESS SHOW 

Playing host to thousands of visitors the Office 
Management Association of Chicago last month held 
its fourth annual Office Equipment Display in the 
Palmer House, Chicago, from February 14 to 17 

Fifty-one booths, tastefully decorated and exhibiting 
the latest types of the various manufacturers products, 
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entirely filled the large exhibition hall of the hotel. 
Office machines, furniture, supplies and equipment 
were on display under a blaze of electric lights which 
caught and reflected flashes from booths in which 
were exhibits of a mechanical nature. 

From the moment the show was declared officially 
open the event ran smoothly under the capable man- 
agement of officers of the association. President A. F. 


#i 
ctaphone 





THE CHICAGO OFFICE MANAGEMENT ASSOCIATION BUSINESS SHOW IN THE PALMER HOUSE 


Remington Rand, Inc. 

Dictaphone Corporation. 

International Business Machines Corporation. 

American Automatic Electric Sales Company. 

Cardineer Company, S. J. Witz & Company in background. 


Oo & ON — 


6. American Automatic Typewriter Company. 
7. Addressograph-Multigraph Sales Agency. 
8. National Cash Register Company. 

9. Royal Typewriter Company. 

10. G. L. Rogers, Inc. 
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Hagedorn and Secretary J. F. O’Keefe were in constant 
attendance. Together they successfully ironed out any 
last-minute difficulties which arose, and still found 
time to greet visitors, direct strangers, maintain a 
constant and much appreciated 100 per cent corpora- 
tion with the working press. 

A visitor from across the Atlantic was Frank J. 
Tanner, leading Multigraph salesman in the British 
Isles for the past several years. He was present as a 
guest of the Addressograph-Multigraph Corporation, 
and was in the process of making a six-weeks’ tour 
of offices in the Middle West and Eastern states. He 
is a member of the 1938 Multigraph Hundred Club. 
The show impressed him very favorably. 

Originally there were fifty-two exhibits planned and 
announced on the program. But for reasons not as- 
certained The Zenograph Company, manufacturers of 
reproduction equipment, did not operate the booth 
which it had reserved. 

The manufacturing companies which displayed, those 
in attendance and the products shown were as follows: 


Acco Products, Inc. Acco binders, covers, fasteners, punches, folders 
ind blue print filing equipment, William Boyd in charge. 

Acme Card System Company. Visible record systems built into an 
interesting display to indicate the many uses to which such systems 
may be adapted C. L. Searey in charge 

Addressograph Sales Agency. Combined with the Multigraph Sales 


machines and 
certified sales 


data 
folding 


writing 
machines, 


booth, displaying name and 
Multigr iph-Multilith 


Agency In one 
systems and the 


and service. J. B. Ward and William Schilling in charge 

Allen Calculators, Inc. The latest models of lien calculators, adding 
machines and cash drawers Gordon Laurence and F H. Staat in 
charge 

Allen-Wales Adding Machine Agency. A. J. Bolles in charge of a 
display of standard, statement and duplex model adding machines in 
both hand and electric operation and with or without direct subtraction 
Amberg File & Index Company. Showing loose leaf binders, filing 
supplies and. steel office equipment Bert Amberg in charge. 
American Automatic Typewriter Company..Qne of the animated 
displays in which two electrically  driven-Auto-Copyists-continuously 


operated under the upervision of girl attendants V. LL. Childs in 


charge 

American Automatic Electric Sales Company. Intercommunicating 
systems of the latest types, executive loud speakers and credit 
1uthorization systems Don Watrous and W H. McDougall in at 


tendance 


Autocopy, Inc. A supplies in an 


display of duplicating machines and 


ittractive setting L. F. Schroeder in charge 

Edwin C. Barnes & Bros. Showing the Ediphone voice-writing equip 
ment O. ©. Dentzer in charg 

The Bircher Company, inc. Showing Lightning letter openers and 
sealers under the supervision of H. H. Hill and R. I Reed 

Borroto & Orr Company.—An interesting display of photo-copying 
equipment with L. R. Peterson in charge 


bookkeep 


Burroughs Adding Machine Company. Adding ilculating 
typewriters, 


distributing and cash register machines, 


Ing, accounting, 

posture chairs, ribbons and carbons or display Dean Hall in charge 
Cardineer Company. ard filing equipment of all deseriptions but 
featuring such material for bank, office and =factory use ( W 
Johnson in charge 

The Cincinnati Time Recorder Company. Time recording, time indi 
cating and time signaling devices shown in an interesting manner under 
the direction of Eugene Zimmerman 

Cleanereno Company. Featuring Cleanereno typewriter cleaning fluid 
uid the company’s exclusive line of Capsul-Ink, a powdered material 
readily converted into liquid ink R. Denzer in charge 

The M. B. Cook Company... Showing Beaver and Panama _ carbon 
papers and inked ribbons G. R. Lewis in charge 

A. B. Dick Company.—.A large and diversified display of the Mimeo 
graph in many of its new models accompanied by Mimeograph supplies 
in an interesting tableau r. T. Miller in charge 

Dictaphone Corporation... Dictaphone dictating and electrical recording 
machines and supplies H. H. Cross in charge 

Ditto, Inc. Duplicating machines and method demonstrating order 
invoice payroll, manufacturing parts order and other systems based 
on duplicating equipment J. E, Chestnut in charge 

DoMore Chair Company, Inc. DoMore’s line of posture chairs for 
every office purpose and of every type on display under the direction 
f W. J. Black 

Elliott Addressing Machine a 4 fine display of addressing 
quipment featuring typewriteab encil k S. Parker in charge 
Empire Cooler Service, —— Showing intercommunication systems and 
the company’s line of etri water ers L. H. Kulp in charge 
Felt & Tarrant Manufacturing Company. Featuring the Comptometer 
in a display both interesting and educational unde the direction 

Ww Db Lawrence 

Globe Furniture & — Company. TT! mpany featured 
Globe-Wernicke furniture an BR. I Marble hair nder the direction 


f Paul Bolten 


Horder's, Inc...A complete showing of office supplies and equipment 
visible records and furniture planning I W Kirchner in charge 

International Business Machines Corporation. Electri bookkeeping 
and accounting machines with an elaborate et-up of time recording 

wks and devices E. H. Corey in charge 

“Marchant ae Machine ee. H. |} Shifflette in charg 
f an unusual displ of Marchant ilat for practically 
every type of office ie busine rganizatior 

The McCaskey Register Company. Thi booth featured cost and 
payroll and productior ontr nder the super n  § Swoboda 
Mead & Whesver Company. Macey desks 1 Cramer chairs were 
the aw al items in this display i harge of H 1 Watt N. 7 
Shepherd f the Cramer Chair Compatr was isitor it the booth 
during th now 

Monroe " Calculating Machine Company. Ine. Robert ee White in 

arge f a fine displa f Monr i ators vdd bookkeeping ané 


vritir machine 
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Multigraph Sales Agency. See Addressograph Sales Agency. 

National Cash Register Company. ash registers, accounting and 
bookkeeping machines with a number of demonstrators on hand for the 
instruction of visitors L. J. Gallagher in charge. 

The Nelson-Eismann Company...Showing carbon papers and inked 
ribbons for all types of office machines with William Eismann in charge. 

Niagara Duplicator Sales & Service...K. J. Crabbs was in charge of 
the booth displaying Niagara duplicators in many available models. 
Several attendants were on hand for demonstration purposes. 

Office Equipment Company of Chicago...A pleasing display of executive 
and general office furniture under the direction of A. R. Jones and 
i competent staff 

The Postage Meter Company. -B. J. Mayer was in 
prehensive display of mailing equipment of the latest type 
of serving business houses of any size or kind, 

Recordak Corporation...An imposing and impressive 


charge of com 
and capable 


array of machines 


by which an attending staff demonstrated accounting by photography 
with S. S. Kershaw in charge of operations, 

Remington Rand, inc. A large display of typewriters, adding and 
bookkeeping machines, visible equipment, filing systems and equipment, 


direction of R. V. Schliebner. 
Rogers took personal charge of this display 
many uses to which the 
of rapid calculation. 


tabulating machines and safes under the 

G. L. Rogers, Inc. G. L 
of Friden calculators, demonstrating the 
machines may be put in this day and age 

Royal Typewriter Company, inc...Wesley Beckwith and Paul W. Jones 
were in charge of this display of Royal products which features the 
new Royal No. 1 typewriter with its Magic margins. 

The Shaw-Walker Company...R. W. Magill was responsible for an 
excellent showing of Shaw-Walker products including office furniture, 
filing cabinets, ete. 

L. C. Smith & Corona Typewriters inc. The 
management of A. H. 


entire Smith and Corona 
Foxcroft who 


lines were on display under the 

tlso featured his booth with a clever animated display which caught 
the attention of visitors 

Spak & Natovich, Inc. L. W. Rouzer and C. R. Stith headed a staff 


which was in attendance in a booth aptly demonstrating the company’s 
slogan of “complete office outfitters.” 
Standard Mailing Machines Company..A. J. 
ind demonstrated a number of the company's 
machines to interested onlookers. 


Stenotype Company. “The Machine 


attendance 
mailing 


Griggs was in 
latest types of 
slogan was 


Way in Shorthand” 


borne out by a display of several models of the Stenotype with W. A 
Ferguson in charge 
Stromberg Electric Company.An intriguing display of time clocks, 


charge 
equip 
of this 


Pedersen in 
binders and 
feature 


recorders and stamps with Sam Cundall and Bert 
Tallman, Robbins & Company... Loose leaf forms, 
ment for demonstration purposes marked the principal 
booth in charge of George Morris. 
Underwood Elliott Fisher Company. A 
display of UEF products with a staff of 


well-arranged 
under 


large and 
willing demonstrators 


the direction of N. J. Van Dyne 

S. J. Witz & Company. A symmetrical and good-looking display of 
carbon papers and ribbons with S. J. Witz in charge of the booth. 
Workman Calculating Service...S. L. Workman maintained a staff of 


organization as specialists 


reports, ete. 


demonstrate his 
analysis, 


machines and 
in’ computing 


After visitors passed through the exhibition hall 
they were invited to another section of the fourth 
floor where as guests of the Dictaphone Corporation, 
they were shown that company’s talking motion pic- 
ture “Two Salesmen in Search of an Order.” Also 
for the convenience of those who attended the show 
were two finely set up lounging rooms, furnished 
entirely with Troy Sunshade Company chrome fur- 
niture and maintained by the firm of Bruns & Collins, 
Inc., of Chicago. 


operators to 


inventories sales costs 
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SQUARE CLUB DINNER-DANCE IS SUCCESS 
More than 200 members of the Stationers Square 
Club of Greater New York, their wives, sweethearts 
and friends gathered on Saturday evening, February 
11, at the Starlight Roof of the Waldorf-Astoria hotel 
for the annual dinner-dance of the organization. 
In the gorgeous setting of the Starlight Roof, one 
of the best-known rooms of the hotel, the guests sat 
down to a delectable dinner while Elliott’s orchestra 
provided wonderful music of which everyone took full 
advantage. Interspersed between dances for the 
guests were several professional exhibitions of ball- 
room dancing and a number of vocal offerings as well. 
The committee in charge of the event was composed 
of Leo Wertheimer, Joseph Redegeld & Company; 


Louis Wachtel, American Pencil Company; Mort 
Libien, Libien Press; Arthur Burger, Art Steel Com- 


pany; George Nicholas, National Blank Book Company. 

The annual affair since its inception a number of 
years ago has always been one of note and has grown 
to be one of the leading functions given by those 
prominent in the metropolitan district of the industry. 
As in previous years several beautiful prizes were 
donated and awarded during the evening. Lucky 


winners of these were Mrs. Leo Wertheimer, Mrs. 
Charles Wertheimer, Mrs. Lena Mendelstein, Mrs. 
George Nicholas, Mrs. Ginsberg, Mrs. Jack Levison, 


Mrs. Al McLean and Mrs. Gerry White. 














l. W. A. Sheaffer Pen Co. 
2. Frederick Post Co. 

3. The Macey Co. 
4 


Parroy Speed Fastener 
Corp. 


5. Klein-Heimbinder Co. & 
Redi-Record Co. 


UNIVERSITY CO-OP HOLDS BUSINESS SHOW 

The University Co-op, of Madison, Wisconsin, had 

their second annual business show January 30th and 
3lst. The show was held at the Lorraine Hotel and 
was a complete success. 
. Displays of the following companies were features: 
Blaisdell Pencil Company, representaive, John Pydlek; 
The Macey Company, representative, George Vinton; 
The Speed-O-Print Corporation, representative, Mr. 
Kane; The Parrot Speed Fastener Corporation, repre- 
sentative, Mr. Kauffman; The Peerless Key-Imperial 
Manufacturing Company, representative, Mr. Calhoon; 
The Frederick Post Company of Wis., representative, 
Mr. Barnes; The W. A. Sheaffer Pen Company, repre- 
sentative, Mr. Hanson. 

The following lines were also displayed: 

The Redi-Record Company, The National Blank 
Book Company, The Oxford Filing Supply Company, 
The Bright Chair Company, The Hoosier Desk Com- 
pany, The George B. Graff Company, Geo. E. Fox & 


Company, and The Klein-Heimbinder Company. 
—= 
TYPEWRITER DEALER VIOLATES INJUNCTION 


AND IS HELD IN CONTEMPT OF NEW 
YORK SUPREME COURT 


At the Special Term, Part I of the New York 


Supreme Court, in the New York City County Court 
House, on Monday, February 20, Supreme Court Jus- 
tice Ferdinand Pecora signed an order finding Ben- 
jamin E. Cloder, doing business under the trade name 
and style of Benco Sales Company, guilty of ‘“con- 
tempt of court in having disobeyed the judgment of 
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6. Peerless Key-Imperial 
lig. Co. 


7. Speed-O-Print Corp. 
8. Oxford Filing Supply Co. 
9. National Blank Book Co. 
10. Blaisdell Penc:] Co. 


9. tind Bi lho. 


BOOTHS AT THE UNIVERSITY CO-OPERATIVE BUSINESS SHOW 


the Supreme Court, County of New York, entered in 
the offices of the Clerk of the County of New York 
on the 22nd day of December, 1938.” 


The “judgment” referred to is an _ injunction 
“permanently restraining and enjoining” the Benco 
Sales Company from advertising or selling portable 
typewriters made by Remington Rand, Inc., Royal 
Typewriter Company, Inc., L. C. Smith & Corona 
Typewriters Inc., and Underwood Elliott Fisher Com- 
pany, Inc., at less than prices fixed by contracts 
under the Feld-Crawford Fair Trade Act. 


The order asserts that “the defendant did advertise 
and offer for sale portable typewriters mentioned in 
said judgment at prices less than the minimum prices 
set forth in the contracts therein referred to.” 


which resulted in the injunction 
dated December 22, 1938, the new action was brought 
by the Office Machine Dealers Association of New 
York and the Business Machine Service Company of 
New York, through the law firm of Walton, Bannister 
& Stitt, attorneys for the association. 


A fine of $100.00 was imposed upon the Benco Sales 
Company, “to be paid to the plaintiffs as reimburse- 
ment to them for a part of the expenses” of the legal 
proceedings. 


The order concludes with the provision, “It is fur- 
ther ordered that in case the defendant shall not 
comply with the provisions of this order, that the 
plaintiffs may apply to this Court at the foot of this 
order for other or further relief, or, in any case, for 
such other or further relief as plaintiffs may be 
advised.” 


As in the case 
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The Guest Book 


Edgar H. Peacock, Peacock Bros. Pty., Ltd., Mel- 
bourne, Australia, gave us the pleasure of a call on 
February 10. Two preceding visits of our old friend 
were in 1910 and 1926. In Chicago particularly for a 
visit with the Felt & Tarrant Manufacturing Company, 
which his company has represented for thirty-seven 
years. Mr. Peacock, with Mrs. Peacock, set out from 
Australia on August 16, coming across the Indian ocean 
to the Red sea and through Suez to Naples. Thence to 
Switzerland, England and Scotland. After a visit there, 
they crossed to France, Belgium, Holland, Germany 
and to Czechoslovakia. The visit to Czechoslovakia was 
in connection with Mr. Peacock’s service with that 
country as a consul for Victoria, Australia, an appoint- 
ment he has held for six years and for the preceding 
six years as deputy consul, at that time serving with 
his father, who was Czechoslovakian consul for Vic- 
toria for siv vears np to the time of his death. In 1935, 
Mr. Edgar Peacock received the order of the White 
Lion. It was conferred by Doctor Benes, late chief of 
the Czechoslovakian government, but now in this coun- 
try. The order is conferred only on foreigners for dis- 
tinguished service to the republic. The Peacocks arrived 
in New York on January 13 and spent several days in 
New York, Philadelphia, Washington, Rochester, Buf- 
falo and Detroit. On the way to the coast were stops 
at Kansas City and Denver. They sailed from San 
Francisco on the 28th of February. Last year Peacock 
Bros. Pty., Ltd., celebrated the fiftieth anniversary of 
its founding, by bringing all managers together at 
headquarters for a few days and presenting each with 
£1., for each year of service. The total of the gifts was 
something over £1,000. The presentation being by way 
of appreciation of the good work in building the com- 
pany’s business, which is printing, business systems, 
adding and calculating machines, etc., and in which 
are featured several manufacturers of United States 
origin. Since 1905, the company has been agent for 
the Twinlock loose leaf binder, formerly produced by 
the Twinlock Ledger Company of Cincinnati, Ohio, 
then taken over by Irving-Pitt Manufacturing Com- 
pany and later merged with the Wilson-Jones Com- 
pany of Chicago. Despite the demands of the business, 
Mr. Peacock finds time to be of service in his commu- 
nity. For several years he was actively connected with 
the Y. M. C. A. In later years he confined most of such 
efforts to help increase the joys of life of the deaf and 
dumb, in whom he is keenly interested. 


M. Zenn Kaufman, of New York, looked in upon us 
February 3. Mr. Kaufman is co-author with Kenneth 
M. Goode of the widely-talked-of volume, “Showman- 
ship in Business”, published a couple years ago, and a 
new one just off the press, entitled, “Profitable Show- 
manship”. As our copy of the latest book has not yet 
arrived, we pass on a few lines from Printer’s Ink: “If 
you like business reading compounded of interesting 
stories, frequent humor and quite a lot of sound com- 
mon sense, you ought to like “Profitable Showman- 
ship”. These lines also well apply to Mr. Kaufman, 
himself. Possessing vivacious friendly personality, en- 
thusiastic in relating stories of successful sales meth- 
ods, Mr. Kaufman is posted on what is being done in 
many industries. He is a regular contributor to over 
forty publications, and is on the go much of the time, 
speaking at conventions and putting on dramatized 
talks before groups of sales and advertising people. 


—- oe + 


GOSNELL WILL ISSUE BUSINESS CENSUS 


A communication from the United States Depart- 
ment of Commerce has been received requesting that 
ail correspondence pertaining to the Census Survey 
of Business, or to previous business censuses, should 
be addressed as follows: F. A. Gosnell, chief sta- 
tistician, Census of Business, Bureau of the Census, 
Department of Commerce, Washington, D. C. 
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STEEL STORAGE FILE COMPANY VS. ALL-STEEL- 
EQUIP COMPANY INC. 


In Civil Action No. 275, the Steel Storage File Com- 
pany of Cleveland, Ohio, plaintiff, vs. All-Steel-Equip 
Company, Inc., Aurora, Ill., and Walter J. Rees, de- 
fendants, in the District Court of the United States 
for the Northern district of Illinois Eastern division, 
the following Restraining Order was issued: 


“This cause having come on for hearing on this day 
upon the verified Complaint and the Affidavits in sup- 
port of the order to show cause and the order to show 
cause having issued January 20, 1939, the same having 
been served upon defendants and defendants being 
present in Court by counsel and the Court being ad- 
vised thereof, it is hereby 


“ORDERED that defendants and their authorized 
representatives be restrained from using plaintiff's cir- 
culars or substantial parts thereof and photographs 
or from copying or retouching plaintiff’s circulars and 
photographs and using them for their own, and from 
distributing or offering to distribute circulars or pho- 
tographs or advertisements reproducing or using plain- 
tiff’s advertisements or photographs. 


Holley 


Dated January 23, 1939 sgd. 





U. S. District Judge 
Notice of Entry Waived 
Alschuler, Putnam & Johnson, Attorneys for Def’s. 
Bair & Freeman, 
Attorneys for Plaintiff 


The case is based upon the Steel Storage File Com- 
pany’s charge that “before and after” photographs 
taken at their own expense, of files and cabinets in- 
stalled in the St. Clair and Fifty-fifth street branch 
of the Cleveland Trust Company, Cleveland, Ohio, and 
a photograph taken at their own expense of an in- 
Stallation of their check files in the main office of the 
Cleveland Trust Company were used by the All-Steel- 
Equip Company, Inc., in circulars and that two of the 
“before and after” pictures were used in an advertise- 
ment on page 70 of the January issue of OFFICE AP- 
PLIANCES. 


Walter Rees, said in the action to be an employee 
in the sales division of the All-Steel-Equip Company, 
Inc., was made co-defendant under allegation of his 
having taken circulars and pictures with him when 
leaving employ of the plaintiff in the case. 


The suit in the action is for “unfair competition”. 
It being alleged by the plaintiff that the “plaintiff’s 
and defendant’s products are substantially identical 
to such an extent that defendants have been able to 
use the very pictures and illustrations used by the 
plaintiff for advertising its products”, which plain- 
tiffs aver indicate that defendants “ventured into the 
business of simulating plaintiff’s products”. 


From which and “from using plaintiff’s circulars or 
substantial parts thereof and photographs or from 
simulating or from copying or retouching plaintiff’s 
circulars and photographs and using them as their 
own and from distributing or offering to distribute cir- ~ 
culars or photographs or advertisements of any kind 
corresponding to or simulating plaintiff’s photographs 
and advertisements and from the manufacture and 
sale of products simulating plaintiff’s products” and 
“plaintiff prays that defendants, their agents and 
servants be enjoined during the pendency of this 
action and permanently”. 


Suit is for “such damage as plaintiff has sustained 
and payment of all the gains, profits and advantages 
derived by defendants from acts complained of”. 

















Representatives of office equipment concerns abroad, visiting the United States, are cordially invited to make the offices 

of this journal their headquarters. The staff at the main office, 20 North Wacker Drive, Chicago and the staff at 

the branch in charge of C. H. Everly at 418 Pershing Square Bldg., Pershing Square, 42nd St. and Park Ave., New 

York, will be happy to be of any possible service. While the facilities at New York are not so many as at Chicago, 
there will be t 


desire to serve 
LONDON NOTES AND NEWS 


By Mr. Vincent Jackson 


found the same 


United States manufacturers traveling to London are cordially invited to call 

upon Vincent Jackson at 22 St. Andrews street, London EC4. Mr. Jackson's 

contacts with the trade and its organizations afford him information valuable to 
those desiring to cultivate the British market 


London, February 10, 1939 


Some little while ago I made some comments on the 
Powers-Samas Magazine. Congratulations are cer- 
tainly due to the company publishing this magazine on 
maintaining the standard and interest value of this 
monthly journal for over three and a half years. So 
many house organs start with a flourish, are published 
intermittently and finally, like old soldiers, “simply 
fade away.”’ 

* * * 

In conversation with my friend, Mr. Donald Rich- 
ardson, a director of W. J. Richardson & Son Ltd., I 
was interested to hear that the “Richardson Family” 
celebrate, this year, their fiftieth anniversary in the 
carbon paper and typewriter ribbon industry. Mr 
W. J. Richardson made the first typewriter ribbon in 
this country in 1880, and the present company is main- 
taining that excellence of production aimed at by Mr. 
Richardson in the early days. 


* e * 


At the invitation of Mr. A. R. Jackson, general man- 
ager of Kardex (Library Bureau, Ltd.) I paid a visit 
recently to the new Kardex factory on the outskirts of 
London. Unfortunately, time would not permit my 
making as detailed an inspection as I should have 
liked, but I came away with a pleasant impression of 
this well equipped and planned factory. They have 
just built these premises, achieving the desired, 
smooth progress of work in a remarkably compact 
area. Actually the floor-space is 40,000 square feet 
Previously, they had two factories in different parts 
of London. 

Mr. Jackson introduced me to their works manager, 
Mr. C. H. Wimphurst, who in turn handed me over to 
his assistant, Mr. G. W. Shoebottom, who acted as 
guide on my tour through their factory. With very 


few exceptions indeed, the whole of their steel equip 
ment is produced in this new factory, and the same 


remarks apply to their cards and holders for visible 
index and for vertical filing equipment. It is always 
pleasant to find, as I did here, that the work-people 
willingly and cheerfully answer any questions. It is 
indicative of the good spirit which prevails in the or- 
ganization. A fine canteen is provided and meals are 
obtainable at ridiculously low prices. I very much en- 
joyed not only the visit, but the welcome which was 
given to me, especially considering the fact that I am, 
in the ordinary course of business, a competitor. Pic- 
tures will be shown next month. 
* * * 

So far, there have been no meetings of the Office 
Appliance Trades Association this year, but I happen 
to know that the executive have met on a number of 
occasions and, no doubt, the members will hear of some 
of their plans in the interests of the industry before 
very long. The only official news issued from the secre- 
tary’s office so far concerns the Ladies’ Night which 
takes place next month. This is always a very happy, 
annual event. 

> * . 

I had a few words with Mr. A. C. McLellan the other 
day. He tells me that Management Exhibitions, Ltd., 
had quite a successful little show at Hull last month, 
despite the weather which was distinctly bad! There 
were thirty-three exhibitors. I understand that next 
week this same company is holding a business ex- 
hibition in Stoke-on-Trent, although this is a com- 
paratively small show. 

. * ~~ 

Later: Since dictating the above, I met Mr. William 
Dixon, director of Dictaphone Co. Ltd. Mr. Dixon told 
me good news. January, 1939, sales were well in excess 
of January, 1938, sales. Good news. Pass it on!—VEJ 


Other Lands Section 
Continued on Page 76 
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The Three Musketeers 
of Mimeograph 


— working “All for One, One for All” to give business or institution 


clearer, cleaner, more permanent copies in stencil duplication 








Smoothly, effortlessly The Mimeo- 


graph Machineclicksoffitscopies... 


Made with that solid, real-metal, 
**You-can-work-me-all-day-and- 
all-night-and-I'll-love-it”’ feel . . . 

Your two fingers can spin it, or elec- 


tricity will do it for you . . 


You can put in the paper, orit can feed 


itself... and count the sheets, too. 


—and there are a dozen different 
Mimeograph Machines at a dozen 


different prices! 


PARTNER No. 














Midnight blue—so easy on eyes. . . 
Clean, unsticky—so easy on hands... 


Sealed to its backing to keep fresh till 
unsealed—so easy to type on, 


cleanly ... 


The Mimeograph Stencil Sheet, pre- 
pared, is the Master Pattern of 
what one wants to say to many .. . 

That’s why we've spent years perfect- 
ing it—so your touchand typewriter 
can re-create forduplication exactly 


what you were given to duplicate! 


PARTNER No. 








Black with richness of crushed velvet 


Black with permanence that laughs 
at Old Man Time... 


Black with easy legibility that says, 
**Eyes read!”’.. 
Mimeograph Black Inks, of course... 


They'll flow as efficiently in February 
as they flow in July . 


And there are enough Mimeograph 
Colored Inks to reproduce seven 
Easter Eggs, all in different colors! 


PARTNER No 
ee 























any business or institution where there are one to hundreds of duplicating needs. . 


we're telling this month in national magazines to users and prospective users of Mimeograph Brand Products. 


Mimeograph 





This Partnership of Products, branded for user’s protection, are partners in 


Mimeograph is the trademark of A. B. Dick Company, Chicago, registered in the United States 


Patent Office. Call the Mimeograph distributor in your city for Mimeograph prices and applications, 





. This is the advertising story 
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REPORT OF IMPORTANT EVENTS AND 





ACCOUNT OF NOTEWORTHY ACTIVI- 





TIES FOR THE MONTH 


IN EVERY 


DIVISION OF THE INDUSTRY 








MISCELLANY 
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REMINGTON RAND ESTABLISHES PORTABLE 
TYPEWRITER DIVISION 


New Operating Unit Headed by J. M. Hackney 


Remington portable typewriters, formerly manufac- 
tured and sold under the jurisdiction of the Typewriter 
Division of Remington Rand, Inc., are now being pro- 
duced and distributed by the Remington Portable 
Typewriter Division, a separate operating unit of the 
parent organization, according to an announcement 
sent out to the trade under date of January 27, 1939. 


J. M. Hackney, broadly experienced in administra- 
tive and sales aspects of the typewriter field, has been 
appointed general manager of the new unit. His re- 
sponsibilities include direction of sales, engineering 
and manufacturing activities. His intimate knowledge 
of dealer merchandising problems equip him to func- 
tion with genuine effectiveness in his new work. 


W. B. Cratty continues as sales manager of the 
wholesale portable typewriter department. His prac- 
tical experience and extensive knowledge of merchan- 
dising qualify him to carry on skillfully in the field of 
wholesale distribution. 

Retail sales work will be headed by M. N. Rand, an 
able portable typewriter man experienced in retail 
selling as well as in supervisory capacities. 

Establishment of the portable typewriter division in- 
volved the organizing of a new department concerned 
with the sale of rebuilt and used commercial typewrit- 
ers. The sales manager of this department is J. P 
Ward, Jr., who has had close relation with dealers in 














J. M. HACKNEY W. B. CRATTY 





the typewriter field for the past eighteen years. His 
knowledge of the special selling techniques required 
to distribute rebuilt typewriters will stand him in good 
stead as he directs the new department. 

The present setup places responsibility for all manu- 
facturing upon J. A. St. George, production manager of 
the portable division. Mr. St. George has been asso- 
ciated with Remington Rand for many years. Follow- 
ing a period as production supervisor at the Ilion plant, 
he was transferred to Syracuse as assistant production 
manager in 1923. Later he took full charge at Syra- 
cuse, holding the managership until his recent ap- 
pointment to the portable typewriter division. 

*—- © 


WREN RESIGNS FROM WESTERN BANK 


J. L. Wren Jr. recently severed his connection with 
the Western Bank & Office Supply company, 205 West 
First street, Oklahoma City. Mr. Wren, who at the 
time of his resignation, was secretary and buyer in 
charge of the stationery department, has been associ- 
ated with the firm for the past seventeen years. 

He has served as secretary of the Oklahoma City 
Stationers’ Club for the past four years. 

Mr. Wren’s duties will be divided between other 


Wesbanco Officials, principally Jess Beck, W. S. Plant 
and George Shaw. 

Mr. and Mrs. Wren plan to take a thirty to ninety 
day vacation trip, after which he expects to stand on 
the sidelines until he definitely decides on his future 
course in business 


EVH. 

















JAMES P. WARD, JR. 





M. N. RAND 
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SMITH WINNERS 





E. H. JONES 












L C SMITH 
“MANAGER CONTEST” 
WINNERS: 

First Flight: 

E. L. EYLAR, Minneapolis 
Second Flight: 

E. H. Jones, Milwaukee 
Third Flight: 

S. G. GARVEY, Indianapolis 
Fourth Flight: 
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dealers and salesmen everywhere, our manager contest 
ending January 31 made some new “tops” in our rec- 


ords. For instance: 


January, 1939—\argest L C SMITH January in history 
(this applies also to November and December, 1938). 


Fifth Flight: January, 1939—I\argest CORONA January in history 


E. F. BROWN, Providence (continuing similar unbroken record since June,1938). 


“The H. W. Smith Watch,” to 
manager attaining highest per 
cent of November-December- 
January quota— 


January, 1939—Ilargest January in total VOLUME in 
our history! 


won by STTTLEL 


J. W. KIPLINGER 
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LO SMITH 


L C SMITH & CORONA TYPEWRITERS INC 
SYRACUSE NEW YORK 











MEETINGS—CONVENTIONS— DINNERS 


KANSAS DEALERS CONVENTION HELD 


BOSTON STATIONERS HOLD ANNUAL BANQUET 

With an attendance of 225 including a large num- 
ber of celebrities in the New England stationery field, 
the fifty-first annual banquet of the Boston Stationers 
Association was held February 13 in the Georgian 
room of the Hotel Statler. 

Seated at the speakers’ 
lighted room were Frank Magee, 
association, and Mrs. Magee; George Hayes, vice- 
president of the association, and Mrs. Hayes; Guy 
Hart, president of the New England Travelers Club, 
and Mrs. Hart; Rhys Llewellyn, regional governor of 
the district; Charles P. Garvin, general manager of 
The National Stationers Association, and Mr. and Mrs 
Harry Chandler. 

Throughout the excellent dinner the guests enjoyed 
a splendid program of music furnished by the Ken 
Reeves orchestra following which there was a brief 
period of speech making. President Magee compli- 
mented the committee and the Travelers Club for 
their work in handling details of the dinner so 
successfully and then introduced Mr. Hart who was 
chairman of the banquet committee who occupied 
the floor only long enough to refer feelingly to the 


fine cooperation received from his committee which 
Ted Bracken, 


the brilliantly 
the 


table in 
president of 


was composed of James Armington, 
Harry Chandler, Malcolm Dresser, Frank Fisher, 
George Hayes, Frank Horie, Al Rebhan and Fred 
Salmen. 


The next speaker was Mr. Llewellyn who in turn 
made a brief expression of his pleasure at being 
present and called upon Mr. Garvin, the latter be- 
ginning his speech by recalling to those present the 
“his home town.” The speaker 


fact that Boston is 
said his address was to be upon the subject of 
“Malice in Wonderland” and then and there gave a 


glowing description of America as the wonderland in 
question. “When we compare our conditions with 
those met with in the balance of the world then we 
find definite grounds for real appreciation of the op- 
portunity to live here,” Mr. Garvin said. 

Statistics were quoted by the speaker to illustrate 
his “wonderland” point and they were quoted in an 
interesting manner. He spoke of school and educa- 
tional facilities. Road improvements, transportation, 
libraries and other civic advantages all came in for 
their fair share of attention and then Mr. Garvin 
urged that malice in all its forms be eliminated; 
that we concentrate on things good and worthwhile 
and strive for a better feeling toward one another 
and toward the nation as a whole. 


Following the addresses the room was cleared for 
dancing which 
everybody 
evening. 


hours before 
enjoyable 


early 
most 


into the 
end to a 


lasted 
brought an 


By Ann Gault, Special Correspondent 


“A Working Convention” can best describe the 
three-day meeting of Kansas Book Dealers, held 
February 19 through the twenty-first, Hotel Kansan, 
Topeka, Kansas. A heavy program of talks was 
accorded rapt attention; between times, the member- 
ship worked among the displays of fifty exhibitors, 
arranged in an appealing show around the convention 
hall on the Kansan roof Attendance reached a 
hundred, during the business sessions, with many 
more at the banquet. 

Phil M. Anderson, the perennial and beloved presi- 
dent of the Kansas Book Dealers Association, occupied 
the chair for all sessions, except for the period of 
exactly three minutes twenty seconds required for 
E. A. Detrick, chairman pro tem, to officiate at the 
reelection of every official incumbent, and to learn 
that it was the pleasure of the body to hold next 
year’s convention, the twenty-fourth annual, in To- 
peka, Kansas, Hotel Kansan, according to tradition, 
on the first week-end following the Valentine’s Day 
rush, and before the first of March. That brings the 
dates to February 18-20, 1940. 

“Fair Trade is no longer a gamble in Kansas—it is 
a success.” This was the statement of Al F. Williams, 
general counsel for several Kansas groups. Members 
of K.B.D.A., who are also druggists, spoke in appre- 
ciation of the more than 300 manufacturers who now 
maintain manufacturer-retailer contracts in Kansas, 
specifying minimum retail resale prices on branded 
goods. 

Chain Stores Have Their Troubles 

Refreshingly different in a day when syndicate 
stores are discussed as an unmitigated headache was 
the talk of Warren Wilson, vice-president of Snowden- 
Mize, who showed that chain stores, too, have their 
troubles. He harked back to the rise of the mail 
order house, which was supposed to crowd all local 
merchants out of business; nowadays the catalogue is 


passe, and the mail order houses have themselves 
become “local merchants” in their retail outlets. 
“Experts” on the Program 


boy said he’d not want to be President. 
“There’s too much arithmetic,’ he complained, “so 
many problems!” The Kansas stationers surely spent 
their executive sessions mulling over common prob- 
lems. In each case, President Phil Anderson, and his 
able executive staff, had selected the man for the job, 


A small 


who had shown ability in a given merchandising 
set-up. 
Evan W. Tonsing, Atchison dealer for the past 





BOSTON STATIONERS BANQUET. HOTEL STATLER. ON FEBRUARY 13. 
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MODERN DESKS 





GF tor 


GF is back of the Dealer- 
ship that sells today’s most 
efficient, most modern and 
most durable all metal desk 


for the office. 


The modern dealer is pre- 
pared to meet today’s pro- 
gressive business demands 
with a line of desks that 
SERVES because it gives 


matched service to the 





entire office. 


@ For appearance, convenience, utility 
and long life, this practical, efficient desk represents the maximum 
application of good taste and usefulness to the duties of today’s 
business office. 

Your customer buys more because he accepts as a principle the 
advantages of duty matched equipment — other GF items that 


support the efficiency of this desk. 


Zc GENERAL FIREPROOFING G. 
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nineteen months, spoke of merchandising on a novelty 
basis. He mentioned the dramatically popular talking 
greeting card on which he has built a broader store 
traffic; Mrs. Robert J. Rowland, Lawrence, gave her 
testimonial, too, on this fifteen cent seller, of which 
she turned 500 at Christmas, and 1000 valentines 

President Anderson has increased his sales of cards 
from 15 to 25 per cent, he mentioned on the conven- 
tion floor, by providing four chairs for leisurely selec- 
tion on the part of some customers who like to settle 
down and take their time, with resulting multiple 
Sales. 

Because there was no Kansas superintendent of 
schools to give the scheduled talk on the relations 
of book dealer to school art departments, Bernard 
Moffat of the American Crayon Company was invited 
to present his suggestions of what art teachers and 
superintendents want. Among other things, they ask 
for fast service and for bringing ideas and goods to 
the school; there is, he pointed out, a trend to less 
shopping around, and greater fairness to the local 
dealer. 

Used Books Profitable 

By investing something like $25 each fall in mate- 
rials and labor for reconditioning used textbooks, 
E. E. Bert of Abilene maintains a good sale for these 
He buys books by issuing a due-bill, rather than 
paying cash; this is in duplicate, and he carries his 
copy of the credit card at the store until it is traded 
out. 

The incoming state superintendent of 
George McClenny, intends, he told the convention, to 
reinstate the textbook as important in ownership to 
each child in school. 

The Convention went on record as appreciating 
those houses circularizing both dealers and teachers 
with used books and work books, who either offer a 
dealer discount, or send separate lists with a differen- 
tial in favor of the dealer with overhead to meet 

Stimulating business by the giving of premiums in 
a Gift Store was presented by Edward Shane, of 


Junction City, who invested $750 in premiums and 
bring in 


schools, 


sales company costs at holiday time, to 
additional business. 
The Modern Store 
Kay Allen, operating the Allen Book and Variety 
Store, Wichita, talked on the modern store from a 
physical standpoint, stressing the 45 degree angle 
glass for front windows: the low wide store name 


to stop the motorist, the preference for “L’’ counters 
and shallow wall shelves. Lighting fixtures, 11 to 14 
feet apart, should be nine feet up—no more, for best 
visibility, and in the aisles to provide lighting both 
ways. Every item should be priced. 





BANQUET OF THE STATIONERS GOLF ASSOCIATION OF 





APPLIANCES 


OFFICI 


In meeting price competition, Robert Markwell, 
dealer of Hays, insists that competitive items should 
be sold at the same price; but that dealers, if wise, 
emphasize their exclusive lines, and concentrate at- 
tention on their own stores and their best profit- 
bearing items. 

With bills in the Congress of United States to repeal 
the existing Fair Trade laws, Colonel Charles Mitchell, 
former national president of the Stationers, urged 
members to use the laws, and to let the manufacturers 
know, by increased purchases and promotion of their 
wares, that you appreciate those who have come into 
Kansas with Fair Trade minimum resale prices.° 

Following the annual banquet, attended by the Book 
Dealers and Stationers, their wives, and many guests 
from the legislators’ ranks, Henry J. Allen, editor and 
journalist, talked on his firsthand observation of the 
Lima conference. Paul Jones, Kansas editor and 
author of The Coronado Expedition, introduced Mr. 
Allen. After this talk, all were guests of the Hall 
Stationery Company, where vice-president of KBDA, 
John (Jack) Crow, presented a series of travel movies, 
and the Bates Company salesmanship film. 

Courtesies of Topeka were offered by both Colonel 
William Biby and Mark Drehmer, the president and 
secretary of the local Chamber of Commerce. 

A memorial tribute was paid to Bert Allen and 
C. A. Tanner, Wichita; Slimm of Wilson, and A. J. 
Stratton, Reading, all members deceased during 1938. 

Stationers who attend the St. Louis meeting in 
April will see President Phil Anderson with a smart- 


looking new Gladstone, presented by the travelers 
during the Kansas convention. 
i ae 


STATIONERS’ GOLF ASSOCIATION 
GET-TOGETHER 

Only one who thrills to the sharp crack of a well 
struck, in-the-grove drive and the elation of a putt 
winding its way from the edge of the green into the 
cup—only a died-in-the-wool golfer, can think of 
the long and pleasant fairways when the temperature 
is hovering around the zero mark and the wind is 
whistling through the canyons of New York streets 
at thirty miles an hour. There were %ver one hun- 
dred, addicts every one, on hand at the mid-winter 
dinner and party of the Stationers’ Golf Association 
of New York at the Aldine Club in New York City on 
the sixteenth of February. 

A sumptuous dinner was served without delay and 
appeared to have the hearty approval of all. R. A. 
Weissenborn, General Pencil Company, as chairman 
of the committee which did such a corking good job, 
extended the welcome to the guests and paid com- 
pliment to the members of his committee. He intro- 
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The office equipment dealer's path 
to opportunity leads by way of the 
executive office . . ...... 


Once you prove your service there, you have a contact of great value, a 
position in direct line with the source of more business. 

JASPER CHAIR CO. Leather Upholstered Office Chairs are built for 
executive offices where quality is required, lifetime service expected and 
good value appreciated. Installations of these chairs are profitable in 
themselves and open the way to sales of other office equipment. 

The exceptional quality and service of these chairs are the natural result 
of the Jasper Chair Co. combination of high grade materials and skilled 
workmanship. The exceptional values offered are made possible by the 
large volume of sales built up over a period of years by dealer repre- 
sentatives, 

The way to share in this good business is to put a few of these fine 
chairs in your display. Our No. 25 catalog includes full details of woods 
and finishes, colors and grades of leather, etc. is sent on request. 


JASPER CHAIR COMPANY 


JASPER, INDIANA 


REPRESENTATIVES 


Geo. A. Litchfield, Sales Mer James 8S. Fowls, (Southern) E. W. Thomas, (Southwest) 
R. J. Freeman, (Eastern) 3414 Euclid Heights Blvd 3004 Mountain Ave., Apt. Ne 
505 Fifth Ave., New York, N. Y. Cleveland, Ohio Birmingham, Ala 

S. H. MacDonald, (West) W. H. Brown, (Chicago-Midwest) 

105 Orpheum Bldg 6708 Glenwood Ave., Chicago 


Seattle, Wash (Phone ROGers Park 3644) 





No. 886 
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Your Letters 


should be true reflections of you—not distorted ones. 
The broken, blurred impressions of spotty inked 
ribbons cannot reveal the solid strength of your 
business. 
Panama and Beaver Ribbons do full justice to your 
message. They present you at your best. 


They 
harmonize .... 
with your 
personality, * 
stationery— 


and budget! 


* 





MANIFOLD SUPPLIES COMPANY 


Manufacturers of PANAMA and BEAVER 
Typewriter Ribbons and Carbon Papers 


188 THIRD AVENUE BROOKLYN, N. Y 
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duced President Louis H. Tavernier, Fulton Specialty 
Company, who seconded heartily and wittily the 
previous speaker’s welcome and asked and received 
a vote of thanks from the membership for the com- 
mittee who discharged their duties with such com- 
petence. 

Eberhard Faber, Eberhard Faber Pencil Company, 
was introduced by the president and as founder and 
patron of the Association expressed in his own inimi- 


| table way his profound satisfaction in the opportunity 


for the splendid association the group afforded. 
Nearing his eightieth birthday and his sixtieth year 


| in business he is spry and agile in both mind and 
body. His remarks were thoroughly acknowledged 


by the diners in a rousing cheer. 

The evening closed with a classy entertainment 
fully in keeping with high calibre of the rest of the 
program. It was an excellent affair, exceedingly well 
planned and successful from start to finish. 


*—- 


STANLEY McGAR ELECTED PRESIDENT OF 
CONNECTICUT VALLEY STATIONERS 

Long, faithful and devoted service was recognized 
by the Connecticut Valley Stationers’ Association in 
their unanimous choice of Stanley McGar, John B. 
Molloy Company, Meriden, Conn., as president for 
the coming year in session at their annual meeting 
at the Hotel Taft, New Haven, on February 14. The 
choice of Stan McGar proved most popular. 

The meeting was opened by retiring president Leo 
Cavanaugh, Plimpton’s, Hartford, who welcomed the 
group. He terminated his short remarks with a 
request for a financial statement from Treasurer S. 
Ford Chidsey, Bradley & Scoville, Inc., New Haven, 
whose report was readily approved by the gathering. 

Subsequently, the chairman called on the nomi- 
nating committee for their recommendations which 
were unanimously accepted by voice vote as follows: 

President, Stanley McGar, John B. Molloy Co., 
Meriden; vice-president, Elmer Pape, Adkins Printing 
Company, New Britain; vice-president, James Feeley, 
Springfield Office Supply Company, Springfield, Mass.; 
vice-president, Sidney H. Challenger, Frank H. Fargo 
Company, Bridgeport; vice-president, Harry Ferry, 
National Blank Book Company, Holyoke, Mass.; secre- 
tary, S. Ford Chidsey, Bradley & Scoville Inc., New 


| Haven: treasurer, Edward Granfield, Edward Gran- 


field Company, New Haven; auditor, Thure Bengston, 
Adkins Printing Company, New Britain. 

Executive Committee: Otto Cavanaugh, Plimpton’s, 
Hartford; Percy Jacobs, John R. Rembert Company, 
New Haven; Leo Burt, Burt & Jeffers, Hartford; 


| Thomas Stonhouse, W. A. Sheaffer Pen Company; 


William Driscoll, Carter’s Ink Company; Frank H. 
Fargo, Frank H. Fargo Company, Bridgeport; Gustave 
Fischer, Gustave Fischer Company, Hartford; John 
B. Molloy, John B. Molloy Company, Meriden; Donald 
D. Macdonald, Bradley & Scoville Inc., New Haven. 

At the request of the assembly, Mr. McGar voiced 
his appreciation of the honor and said if the confi- 
dence and cooperation he had enjoyed as secretary 
for seven years was an example of what he could 
expect as president, he was confidently looking for- 
ward to a banner year for the association. The 
meeting was then turned over to Percy Jacobs who 
acted as toast-master and master-of-ceremonies. 

Mr. Jacobs introduced Oscar Monrad, executive 
secretary of the New Haven Chamber of Commerce, 
who officially welcomed the assembly diverging into 
a plea for support of all business men of New England 
in a program of promotional activity to invite new 
industries to enjoy New England’s many strategic 
advantages He claimed one of the fundamental 
concerns of every merchant was to help provide jobs 
for people so these people could buy their merchan- 
dise. 

Elisha H. Waterman of L. E. Waterman Company 
was the next speaker who, in discussing his subject 
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Service 


CAN BE USED BY 


Your customers need many of the dependable G/W office 
accessories which enable people to do more work with less 


effort and expense. Stock up 


Wernicke merchandise that offers a good profit and helps 


build repeat business. Be sure 
wants when he is ready to buy. 


Write for a copy of our new catalog and price list covering the 
line of office accessories—and 


Globe-Wernicke sstationers’ 
information about our attractive 


INDEX TABS 
UTILITY AND U-MAK-A 





Type any 
Index 
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lead v 


















U-MAK-A TABS 


UTILITY TABS 
All celluloid index every Made of heavy, transparen 
thing hide nothing celluloid with cloth skirt 
can be used on cards or easily applied and will n« 
sheets where data extends come loose under tant 
close to edge handling 


Every kind of business can use Globe-Wernicke 
. ideal for indexing records and 
. made in three styles—shield, strip and 


index tabs . . 
books . 


indexed type for every indexing requirement 
y g q 


EVERYDAY FILES 


Made in eleven styles . . . in- 
dexed alphabetically, days of 
week, days of month, etc. 
Also with metal tabs having 
removable inserts. Available 
in standard or legal sizes. 





THESE USEFUL OFFICE ACCESSORIES 





BOX FILES 


ery fil- 


Meet almost ev 
ing requirement. They 
are made in fifteen dif- 
ferent sizes with many 
styles of indexing. 


EVERY BUSINESS 


on this fast-moving Globe- 


to have what the customer 





proposition to dealers. 











MASONITE DESK CHAIR MATS 


t Made of Masonite. . 





. provide an easy 
t rolling surface for chairs . . . protect wood 
floors and carpets, linoleum and other 
floor coverings . . . needed at every desk. 
Two sizes, finished walnut 
brown and mahogany 
red. 


in green, 





ACCESSO 
WOOD DESK TRAYS 


Wide hand openings on all four 
sides and bottom make it easy to 
handle papers. . . every office is 
a prospect. Trays can be stacked 
or combined laterally. 








Globe-Wernicke 


Oiteteletsrteme O@letle 


MAKERS OF OVER 4000 ITEMS 





Steel and Wood Office Furniture, Filing Equipment, Bookcases, Partitions 
and Wood Equipment for Libraries, Schools and Public Buildings 
Stationers’ Products; Storage ‘and Visible Record Equipment and Ste: 


NEEDED IN OFFICES 


Filing 
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Like a 
NEW MODEL 
It Makes 


All Others 
Obsolete 


OFFICE 





APPLIANCES 





Get This New and Replacement Business with 


(Peerless. TUCHTYPE KEYBOARD! 


advanced over 


i Peerless Tuchtype Keyboard is so new, 
so revolutionary, so greatly 

ordinary rubber typewriter keys that it sells as 
easily, as fast, as profitably as a new model 


automobile. 


You dont have to take our word for this—here 
are some of the records: A single window display 
made 18 sales in 10 days. One business firm 


ordered 14 Keyboards on sight and is reordering. 
\ steel company used key stroke counters to prove 


Tuchtype’s efliciency—then ordered 50 Keyboards. 


One dealer has chalked up 80 sales in 4 days. 
Others have sold 300. 500 and more in the last 
six months. 

But the best way to prove that Tuchtype will 


\\ rite 


the Peerless sales plan, 


make money for you is to try it yourself! 
for the particulars, get 
start to get your share of the Tuchtype Keyboard 


business that is waiting for you NOW. 


PEERLESS KEY-IMPERIAL MFG. CO., INC. 


General Office & Factory: 409 Mulberry St., Newark, N. J 
THE KEY MEN OF AMERICA Manufacturers with the dealers’ viewpoint 
BRANCHES 
New York City, 321 Broadway Chi 19 South Wells Str 


Radiator Building Los Angel iP 


Detroi 1000 Americar 


»* 
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IMPERIAL RIBBON & CARBON 
PAPER DEALERS FIND THAT IT PAYS 
TO HAVE A REAL SALES PLAN 


Mot dealers are far from being 
ve That’s 


carbon paper experts. 
why so much business goes to direct 


selling competition. 


sut not to competitors of Imperial 
Ribbon and Carbon dealers. Imperial 
has a plan that enables every dealer 


to compete—and get the business. 


The Imperial plan of ribbon and 
carbon selling lets the customer sell 
himself. It 


an expert adviser on their 


makes every dealer or 
salesman 
customer's requirements. It builds 
zood will, brings sales, keeps the 


repeat orders. 


obligation, let us 


Without tell 


about this Imperial Typewriter Ribbon 


you 


and Carbon Paper plan. Write us now. 


* 
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of “Making National Advertising Sell for the Retailer, 
Not to Him,” began with the query as to whether a 
manufacturer should advertise to put stocks on a 
dealer’s shelves or whether to sell the general public. 
He contended that the primary job of advertising to 
the consumer should concern itself with getting the 
merchants’ wares off his shelves rather than for the 
purpose of putting them on the shelves. The sta- 
tioner who is contacting his customers every day, 
who is selling them merchandise, knows what prompts 
them to buy and, Mr. Waterman contended, can help 
the manufacturer with the proper type of selling 
message that will turn over the goods on his shelves. 
Department stores and larger retail distributors do 
a real job on advertising the products they sell but 
the smaller dealer must depend upon the effective- 
ness of the manufacturer’s advertising directed to 
the consumer to assist in the selling of his merchan- 
dise. In conclusion, Mr. Waterman expressed his 
sincere belief that manufacturers will be glad to 
receive selling ideas from dealers to assist in the 
preparation of the proper approaches to entice the 
public into their stores with the urge to buy the 
advertised products on their shelves. 


“What Price Cooperation” 


Regional Governor Rhys Llewellyn, R. H. Llewellyn 
Company, Manchester, N. H., was the next speaker 
and his subject, “What Price Cooperation.” “Every- 
body likes a bargain,” said Mr. Llewellyn, “and the 
biggest bargain I get in one year appears on my 
ledger aS an expense item of thirty dollars.” For 
that he said he received the personal services of a 
high powered, successful executive, whose energy, 
industry and intelligence enabled him to dig up the 
answers to practically everything he asked, who car- 
ried weight (not especially referring to avoirdupois, 
he facetiously reminded) as he represents the indus- 
try, who has about him an organization prepared to 
answer every beck and call. Thus did Mr. Llewellyn 
remind the organization of the many advantages of 
membership in The National Stationers’ Association 
and of the competence of General Manager Charles 
P. Garvin. He continued with a description of many 
of the valuable functions of the Association activities 
placing particular emphasis on the invaluable busi- 
ness statistics on the cost of doing business. “I 
compare these average costs with my own for I 
learned early in my experience that even as gauges 
on a boiler will not keep the boiler from blowing up, 
they will furnish warnings to the operator, so average 
statistics will not keep me from blowing up but will 
furnish the warning signals for my own operation 
and enable me to correct the situation before I do 
blow up,” said Mr. Llewellyn. 

The National Stationers’ Association helps us all 
by broadening our vision and insuring us from the 
isolation of complacency, egotism and self-sufficiency 
was his contention, he said. But to enjoy in the 
greatest measure the full possibilities of the associa- 
tion one must cooperate actively in the work of the 
association, Mr. Llewellyn insisted. The natural thing 
for the average person to do would be to pay his 
thirty dollars and sit back with folded arms and say 
“Show me” expecting that in the mere act of paying 
his dues the association can be expected to change 
everything in his favor. In conclusion, Mr. Llewellyn 
reminded that the association can carry on to greater 
heights only with the active personal and financial 
help of the whole industry. 

Lew Hooker, Commercial Furniture Company, was 
the next speaker who discussed “Trends.” Two men 
were riding in a limousine. The elder noticed through 
the back window a steam shovel busily engaged in 
demolishing a building. “Something more going,” 
said the elder. “No,” the younger man corrected. 
“something more coming.” This is a changing world, 
the speaker said. Looking backwards you see things 
melting away. Look ahead and you see envisioned 








Mr. Dealer, The Ames Supply Company is one of 


your best friends, because—we carry a huge stock 
of some 15479 different items, which makes it pos- 
sible for you to order as needed, and because we 
buy economically in quantity, we can sell you at a 


price which gives you a legitimate profit. 


Just for instance, look at this list of time and 
labor saving tools and equipment, and their at- 


tractively low prices:— 


Ribbon-winder, motor driven $34.50 
Set of Drills, sizes 1-60 6.50 
Drill Stand 3.00 
Drills with Stand (1-60) 9.00 
Side Aligning Pliers 4.50 
Key Lever Bender 2.50 


Plus transportation. 


Your inquiries and your orders are invited. 


AMES SUPPLY COMPANY 


Manufacturers and Distributors of Typewriter and 
Adding Machine parts, tools, equipment, platens, 
ribbons, carbons, and supplies. 


HOME 564 West Randolph Street 
OFFICES Chicago, Illinois, U.S.A. 
Telephone Franklin 1946 


LONDON London, England.—Longs, Ltd..—80 Queen Street 


DEPOT 


BRANCHES New York City—37 Murray Street—Barclay 7-2191 
San Francisco—583 Market Street—Garfield 1264 
Dallas—206 Lane Street——2-8894 


Atlanta—I1 Pryor Street——Walnut 2443 


OFFICES Boston—136 Federal Street 


Cincinnati—808 Main Street 
Cleveland—1006 Superior Ave., N.E. 
Denver——926 Seventeenth Street 

Los Angeles——524 Spring Street 

Mexico City—Mexico—Jesus Carranza No. 28 
New Orleans—514 St. Charles Street 
Philadel phia—130 South llth Street 
Pittsburgh—129 Fifth Avenue 

Seattle—91 Spring Street 


Washington, D. C.—718 Fourteenth Street, N.W. 
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Our service on Special sizes of Liberty 
Permanent Storage Binders surprises the 
daylight out of Dealers who try it for the 
first time. 


“Imagine it,”’. . . you hear them say... 
“Any size you want, made to order, deliv- 
ered promptly, ove or a thousand, at less 
than ‘nominal’ cost. What a sweet profit- 
item for the trade!”’ 

Yes sir! it’s a fact. If no one of the 20 
Stock sizes of Liberty Binders meets your 
customer's particular requirement, we 
make him one that w7#// before you can say 
“income tax.’’ Try us! 


Miniature samples of Liberty Binders are 
available for pushing this year-round profit- 
maker. Binder season is right nou—and all the 
time. Write for miniatures for your salesmen’s use. 














LIBERTY PERMANENT 
STORAGE BINDERS 


(with the patented ‘‘telescoping’’ locking post) 
For Binding All Loose Leaf Records 
Made by the Makers of Liberty Storage Boxes 


BANKERS BOX CO. 


536 SOUTH CLARK STREET, CHICAGO, ILLINOIS 
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the air castles of tomorrow’s promise. Reminding 
that business inevitably takes definite trends and 
eternal vigilance was essential to take cognizance of 
the little things that indicated the trend. It’s the 
little things that release huge forces. The wise busi- 
ness man discerns these trends to attempt to chart 
their course years in advance. 

One definite trend Mr. Hooker emphasized and 
introduced by a brief history of this country. Con- 
Sidering the average lifetime in our group to be 
sixty-five years, it was only seven such lifetimes ago 
that this continent was discovered—only three such 
lifetimes ago that the total population of the United 
States was less than that of New York City today 
less than one such lifetime ago that the golden spike 
was driven connecting the trans-continental trans- 
portation which started the greatest era of develop- 
ment ever experienced in history. In no other time 
was there a concurrent development with industry 
of science and invention as at this time. Nowhere 
is there means of measuring the developments of 
science and invention in this period. For during this 
time rapid communication, electricity, etc. were har- 
nessed to the interests of man. It was in this period 
that the gigantic automobile industry was formed 
and changed the habits of one hundred million peo- 
ple. And with it all a tremendous development of 
population. 

War Marked Change 

Boundaries of different eras are difficult to extin- 
guish and we often pass from one period to another 
without the consciousness of the change. It is Mr. 
Hooker’s considered opinion that the war definitely 
marked the end of the tremendous construction and 
expansion in this country. Building construction 
thrives only on population increase. If the population 
trend remains the same as it was in the 1920-30 
decade, a stationary population is in prospect by 1950. 
Business men will have to revamp their ideas if they 
cannot now depend on a customer increase of ten 
per cent each year. This trend in population presents 
a new challenge—a challenge that calls for rebuilding 
our cities and towns and paying as we go and we 
must take full cognizance of the pent-up replacement 
market which we are not now recognizing. 

Mr. Hooker discerned another trend—a trend toward 
quality. America is not a cheap nation peopled by 
shoddy humans. America is world-renowned for its 
higher standards of living—living up, not down. He 
warned against cheapness, calling it destructive and 
recalling the fact that every workman’s idea is to 
make a better product and our insistence on cheap- 
ness will undermine his abilities. The duty of dealers 
he declared to be to talk quality merchandise, edu- 
cating the public to better merchandise. Trade up, 
he charged. In closing, he reminded that individuals 
responsible for purchasing for office use know workers 
do better work in happier conditions and challenged 
those who sell to make the most of it. 

Professor Herbert Greaves of Yale University fol- 
lowed with an exceedingly learned and _ intensely 
interesting address on “Personality in Salesmanship.” 
In his many years of experience as an instructor of 
public speaking he said he had come to recognize 
that the same principles which enable a man to 
express himself in public are identical to those which 
enable a man to express himself to an audience of 
one. Briefly he defined salesmanship as the act of 
creating harmony between what a man thinks and 
what he says and between what he is and what he 
seems to be. Most people are much better than they 
seem to be but, unfortunately, they go through life 
with only a limited success because they are handi- 
capped by lack of expression and conviction. 

Human beings depend on three languages to express 
themselves—words, tone and action—and everyone 
uses all three. The educational system used today 
trains people to use their minds but does not train 
them to make use of this knowledge through ex- 
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Above Larry Clinton 
and bis Famous Dipsy Doodlers 


EnCoRe! 


Avoid ribbon clogging and filling. 

Old Town's Pure Silk Ribbon 
is willing 

Jo prove it's the best 

Just give it a test! 

Like the rhythm of Clinton, it’s 
thrilling! 


Dress up your letters 
in OLD TOWN PURE SILK. It took 
years of research and a lifetime's 
experience to produce this ribbon. 
World's largest manufacturers of Hecto- 


graph (Gelatin Process) and Spirit (Fluid 
Process) Duplicating carbon papers. 


“SALES AND SERVICE EVERYWHERE” 
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= DIN 
JUST LIKE anit 


Could you use an extra 
$37.50—or more—profit 
monthly? It’s practically 
in your pocket simply by 
giving your trade what it 
wants, the world’s best re- 
built at a popular price that 
nets you a nice profit. Since 
it’s a fact that the trend is 
definitely noiseless, why not 
cash in on that fact? 


AMERICA’S 
FINEST 
REBUILT 2 












rhe Premier Remington Noiseless No. 6 is the finest 
rebuilt in the industry. High serials go back to the 
original factory and by a process possible only where 
factory facilities are available, restored to rival new 
machines in looks and performance. There’s no skimp- 
ing, no slighting in this rebuilding job. And you give 
your trade a 40% saving yet net a sweet profit for 
yourself. Just think! Only 2 Premiers a month nets 
you nearly $40.00! 


AWMCO gives you every sales help and service help 
needed to get this extra gravy. And selling or servicing 
a Premier has now become as simple as any standard. 
Send the coupon and get all the facts. You'll be well 
repaid. 
SINCE 1880, EVERYTHING FOR THE DEALER. REBUILTS, 
RECONDITIONED AND ROUGH STANDARDS AND NOISE. 
LESS. PORTABLES. ADDING MACHINES. SUPPLIES 
PARTS. 24 HOUR RECOVER SERVICE. 


AMERICAN WRITING MACHINE CO. 
115-117 Worth St., New York, N. Y. 





American Writing Machine Co. 

115 Worth St., New York, N. Y. 

Certainly, I'd like to know how to make an extra little nest egg every 
month. Without ebligation give me the facts about your Noiseless 
rebuilt franchise. 
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Address 
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pression. Words must be used but tone and action 
are required to make them effective. The written 
word is open to almost any construction a mind 
might give it, but the spoken word, emphasized with 
tone and action, cannot be misconstrued. 

Most salesmen, Professor Greaves contended, are 
able to express themselves, being past masters in the 
act of interruption. It was his expressed opinion that 
all salesmen would do well to develop the technique 
of listening well—of developing a listening expression 
that will reveal a sympathetic attention to what a 
prospect says. He concluded with a very dramatic 
presentation of the importance of the first impression. 


The Bates Manufacturing Company’s talkie was 
introduced by S. M. Babson and was exceptionally 
well received by the assembly. Graphically it put 
into drama many of the facts the previous speaker 
had mentioned. 

Charles P. Garvin, general manager of The National 
Stationers Association, spoke on “Malice in Wonder- 
land.” Leading up to his subject, Mr. Garvin empha- 
sized the facts made plain by the other features of 
the program, namely, that a man who is going to 
get by today must dramatize himself. He is a firm 
believer in education and more education because 
one never knows where it is going to lead him. He 
believes that the present government is gradually 
acquiring an education presenting a better opportu- 
nity for cooperation between government and busi- 
ness than has existed for many a year. 

The Connecticut Valley Stationers’ Association is a 
kind of “wonderland,” said Mr. Garvin. The same 
old crowd working together, enjoying themselves to- 
gether, and always ready to cooperate up to the hilt- 
and ready to “give a guy a break.” In fact, the office 
equipment business is a “wonderland.” Consider the 
enormous growth of this business in the past twenty- 
five years, he charged. No other business offers the 
same chance to enter and establish oneself as quickly 
as this one. No other business has more unity of 
This business is built around 


Develop Possibilities 


Mr. Garvin suggested that we devote more of our 
time developing our own possibilities and the possi- 
bilities of this business instead of worrying about the 
world economics. One of the things we ought to be 


| studying intensely at the moment is in what direction 


our future success lies. It’s a well known fact that 
with the four thousand items in the stationers’ line, 
a good selling job can’t be done on all. There just 
aren’t that many hours in a day. Then, there are 
new items coming in and clamoring for our pioneer- 
ing. We can’t just buy them and put them on the 
shelves and expect them to move themselves. It’s 
up to us to move them. The family lines in this 


' business that have to do with the making, storing 


and transcription of records must have our concen- 
trated efforts. Scientific lighting looks to us as an 
outlet for industrial lighting. So if we are going to 
add continually we must give earnest reflection to 
what lines we are going to discontinue. 

“Are we going to define this business by commodi- 
ties instead of potentialities?’ Mr. Garvin asked. 
“The time will come when dealers are going to keep 
the kind of records which will enable them to know 
what lines pay. Then, too, we must get around to 
this thing called merchandising. We are going to 
pay more attention to selling ideas. We are not 


| going to handle lines we can’t make money on. 
| Manufacturers can’t expect dealers to go along on 


lines that are on the decline for there is that thing 
called mortality in merchandise. Good brains are 
devoting themselves intensively to developing better 
ways and means of doing everything. There will be 


replacements and some commodities will fall by the 
wayside.”’ 
A new trend is developing, said Mr. Garvin. New 
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} Art Natal 
Arrive Desxs 


Setting a New Trend in Style 
and Efficiency 


HE originator of a basically new idea or style has the great advan- 

tage of first choice. He rejects many ideas in order to select the few 
best. Such an invention is the Art Metal “Airline” Desk—the desk of 
tomorrow—that you can offer your customers now. * The “modernism” 
of Airline Desks is not simply a word. It’s functional, not ornamental. 
It saves space, provides glareless working surface, rounded, bumpless 
corners, island bases for complete sweeping and more foot room and 
swing. * Eight models—from clerical to executive — at prices that make 
sense, with utility features that mean plus value. * For better business 
tomorrow you need A/riine salability, style and efficiency. Your territory 
may still be open, but not for long. Write our Agency Division today. 


ART METAL CONSTRUCTION COMPANY, Jamestown, New York 
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A NEW STAND 
for the No.717 


Four rubber bumpers to 
eliminate any chance of mar- 
ring the desk. 


Reinforced channel type 
construction to insure a rigid 


and durable stand. 


Deep pencil tray placed far 
enough from pad to allow easy 
access to writing implements. 


Attractive Permanel finish for 
lasting beauty. 


Note: The 717 pad will this year 
contain FULL DOUBLE PAGES 
FOR SATURDAYS AS WELL AS 
FOR SUNDAYS. 


EVER READY CALENDAR MFG. CO. 


160 MAPLE ST. JERSEY CITY, N. J. 
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stationery businesses are starting in small communi- 
ties. Here the stationer establishes himself to serve 
that community, refusing to be drawn from within 
his natural boundaries. It enables him to devote 
himself to his own territory where he can actually 
serve and which will permit him to run his own 
business instead of the business running him. Busi- 
nesses do get so big that they get beyond the capacity 


| of the owner to care for all the factors and thus 





| run the owner. We are beginning now to think in 


terms which will lead us to introduce a mathematical 
certainty in our business. 

The “malice” in our industry, Mr. Garvin charac- 
terized as lamentable. He expounded the belief that 
we would all be better off if we quit greasing the 
toboggan of concerns who were having a hard time. 
This business has no place for any discontented fac- 
tors and suggested that anyone who was discontented 
with the business and the people in the business 
ought to get out of the business. “Don’t cheer when 
your competitor goes out of business, for invariably 
his demise opens the way for a competitor perhaps 
less desirable.” 

During the last five years we have moved into an 
unusual situation, the speaker said. In 1926 our 
charts showed the average net profit to be about one 
per cent. During the depth of the depression and 
up to today we have moved to a net profit of three 
per cent and absorbed another one per cent in taxes. 
So this industry is being run on a new profit level 
three hundred per cent greater, an indication that 
the people responsible for our business have done a 
corking good job It means we are making more 
money. It reflects itself in the decrease in the 
average cost of goods indicating that management is 
beginning to assert itself. As a matter of fact, Mr. 
Garvin contends, any man using a small percentage 
of intelligence can make a success in this business. 


| “Don’t let anyone kid you about this business,” he 
|} admonished. “Maybe some individuals, some prob- 


lems need correction but in all we have a growing, 
powerful, influential business in which management 


| has produced a better average net profit three hun- 
| dred per cent greater in the past ten years. I would 
| like to see our association composed of a compact 


group who are conducting their businesses in the 


| closest kind of cooperation. We want to further 


develop the fraternity that recognizes an individual 


'and a place for him. We are going places so let’s 
| all get in line so we can make sure we are all there 
when we get to the place for which we are heading,” 


concluded Mr. Garvin. 

The cocktail hour followed while dinner was being 
prepared and shortly all were in their places eating 
a delicious dinner. Following the dinner a profes- 


| sional entertainment was staged, thus concluding one 


of the most interesting meetings this reporter has 


| covered in many a day. 


*—-> 
NORTHWEST TRAVELERS MEET 

The Northwest Travelers Club held its mid-winter 
meeting for 1939 Saturday afternoon, February 4, at 
the Lowry hotel, St. Paul. Herbert Morgan of Associ- 
ated Stationers Supply Company is president of the 
club: Merrill Hasty of Sengbusch Self-Closing Inkstand 
Company is first vice-president; H. Ed Cooper of 
Boorum & Pease Company second vice-president; Roy 
Clarke of F. S. Webster Company secretary and treas- 
urer; W. E. Smith of Ace Fastener Corporation, auditor 
All officers were present. The meeting opened with a 
discussion of the group insurance plan, to which many 
members of the club subscribed in 1938. The discus- 
sion developed into a testimonial meeting, a number 
of members telling of material benefits received since 
they joined. 

The next subject was the regional meeting to be held 
in Des Moines in May. Willis Mohn, governor of the 
district, entered the room by invitation and told some- 
thing of his plans. It was agreed that the travelers 
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VERY BUSINESS, every office that needs visible ity, usability. Its patented spring-wire trunnion holder 
records at all, needs and can use Postindex for with four page folded, twice-indexed Postindex forms 
every one of its record purposes. Because you can sell that lay flat and stay put, automatically, make Postindex 
them all (every type of business you can think of), Post- faster in every use, in every operation. * Postindex is as 
index increases the area of your selling. And because dynamic and flexible as modern business itself. It has 
you can sell all of them, big or little, manufacturer, re- never been stumped. Just try to think of a type of visible 
tailer, service or professional, whatever they need in record or unit that Postindex hasn't thought of already. 
visible record system and * Fora detailed story of what 
equipment, Postindex in- Postindex can mean to you 
creases the volume of your in business, write Agency 
selling. * Postindex means Division, Postindex Co. 
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would cooperate heartily in selling attendance at the 
meeting to the stationers upon which they called. 
Sterley Jerue of McClain & Hedman Company, speak- 
ing on behalf of the stationers in the Twin Cities, 
tendered his compliments to the travelers and invited 
them to participate in an open house party when 
their meeting adjourned. 

Matt Dillon, acting president of the Mid-West Trav- 


elers Club, was a guest. 
ee 


WIS-ILLERS CELEBRATE FOURTH BIRTHDAY 

The Wis-Ill club is four years old. The celebration 
was held Saturday, February 18, at the Webster hotel, 
Chicago. A jolly group of over one hundred attended in 
bib and tucler or street clothes to celebrate the birth- 
dav. 

After a fine turkey dinner, everyone enjoyed dancing 


| along with a splendid floor show. Among the attrac- 
| tions was Miss Anita Arden (star of other Wis-IIl club 


frivolities) who entertained with her singing and play- 
ful antics. (My, how that lipstick spreads on noses and 
bald heads.) 

Then the customers v-re privileged to see a radio 
show of Professor Quiz ‘Cordon Kickels) and Judge 
Findem ‘Al Baugher). The following ten contestants 
were picked—dealers, Fred Jones, Horder’s, Inc.; Proc- 
tor Gilbert, Sears, Roebvck & Comvanv: Art Olson, 
Cless Burras Stationery Company; Mrs. William Schus- 
ter, Utility Supply Comrany; Eldon Just, Just & Son. 
Manufacturers, Jack Lenahan, Wilson-Jones Company; 
Elmer Krumwiede, G. J. Aigner Company; Ben Powell, 
A. W. Faber, Inc.; Mrs. Harry Balch, Quality Park En- 
velope Company; Bill Dalton, manufacturers’ repre- 
sentative. After a spirited group of questions were 
fired at the puzzled cont-stants and the smoke lifted, 
the judge decided the quiz ended in a draw—a 4 to 


| 4 tie. Individual prizes were given each winner and 
| loser—an all-day sucker. 


Of course, there were renditions of songs which re- 
minded one of an amateur program with the contest- 
ants scared and singing too close to the “mike”. 

All in all such a good time was had that everyone 
present is eagerly looking forward to the fifth birth- 
day celebration of the club next year. All that is need- 
ed to assure success for the 1940 party is selection of a 
committee as efficient as the one that staged the affair 
this year. Congratulations to Tom Gillice, chairman; 


| Ben Powell, Gordon Kickels, Harry Balch, Albert 


Baugher, Bill Dalton and Ralph Maneval. 
ns etliedl 
PHILADELPHIA BUSINESS SHOW DATE SET 

With more than half of the available display space 
already taken, final plans are being completed for 
the Philadelphia Business Show, to be held April 11 
to 14, inclusive, at the Bellevue-Stratford hotel. 

The event is being sponsored and arranged by a 
committee appointed by the Office Equipment Associ- 
ation of Philadelphia under the chairmanship of C. W. 
Norton, who has established committee headquarters 
at 2210 Chestnut street, Philadelphia. 

According to Chairman Norton the show this year 
will occupy the entire convention floor of the hotel, 
where sixty or more booths will be maintained for the 
benefit of the large crowds of visitors expected to 
attend. 

That the show will attract a larger number of visitors 
than any previous similar event is indicated by the 
intensive publicity campaign being conducted by the 
committee in all of eastern Pennsylvania, southern 
New Jersey and Delaware. Aware of the value to the 
city of a large showing of modern business equipment, 
several civic organizations have joined hands with the 
committee toward making the show eclipse that of last 
year. Included in these organizations is the Philadel- 
phia Chamber of Commerce as well as several high city 
officials. 

Although they have not as yet been named, several 
prominent speakers will be on hand to deliver addresses 
on the production and care of office records and similar 
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ACCOUNTANTS LIKE . A Leader—Model 3089 


THIS M ' 
> MODEL 3089 - Electric Subtractor 8 add 9 


Value plus versatility recommends this model 
to accountants. NO OTHER adding machine 
can match all of these features—Visible Dials, 
Automatic Clear Signal—Automatic Ciphers, 


plus 10 million dollar capacity. Write for our 


new catalog and let us arrange a demonstration 


of Model 3089 in your own office. 






Allen Calculators, Inc., 
22 East 40th St., New York 
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SERIES 40-41-42 


ALL-METAL STAND 





Stand with 4 rubber 
feet and one convert- 
ible shelf mounted 
flush 





Convertible shelf 
mounted in raised 
position. 






The Perfect Low Priced 
All-Metal Stand 


Correct design and strong formed 
steel sections with proper bracing, 
make this an exceptionally rigid, low 
priced stand. The Ideal all-metal 
stand is built to last, with permanent 


stability assured. 


Available with 4 rubber feet, or 2 
casters and 2 rubber feet, or 4 casters. 
Without shelf, with one or two shelves. 
The one standard shelf design can be 
mounted right or left, flush or raised. 
This is an item you can sell—with 
quick substantial profits. Write for 


literature and prices. 


We sell through dealers only. 


SHERMAN-MANSON MFG. COMPANY 


625 S. Kolmar Avenue, Chicago, IIl. 
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important subjects. These speakers and a complete 
list of exhibitors will be announced later, according 


to Mr. Norton. 
—_- 


SCHOOL SUPPLY SHOW HELD IN CHICAGO 

Attended by exhibitors and visitors from almost 
every state in the Union, the twenty-second annual 
convention and exhibition of the National School Sup- 
plies and Equipment Association was held at the 
Palmer House, Chicago, January 20 to 23. 

The exhibition was centered on the tenth floor of 
the hotel with each exhibitor maintaining a display 
in an individual room. Admission to the rooms was 
by pass only and the displays were open all day 
except during convention sessions. 

Among those displaying their merchandise were the 
following, all of whom are prominent in the stationery 
and office equipment field: 

Ace Fastener Corporation, Chicago, with C. A. Hof- 
stetter, William Weber, William Smith, Bengrayson 
and Harry Sturdevant in attendance; George F. Cram 
Company, Indianapolis, J. H. Beck, R. L. Gibson and 
A. P. Douthit; Durabilt Steel Locker Company, Aurora, 
Mr. Hatch in charge; Esterbrook Pen Company, Cam- 
den, Dick Gingland in charge; Heyer Corporation, Chi- 
cago, George Herrmann, William Kurth and T. R. 
Heyer in attendance; Charles M. Higgins & Company, 
Brooklyn, Harry Tehan, Jim Bradley and Bert Cholet 
in attendance; C. Howard Hunt Pen Company, Cam- 
den, George G. Kolb and A. E. Eadon in attendance; 
Ideal School Supply Company, Chicago, William A. 
Farker in charge. 

Imperial Desk Company, Evansville, Ind., Norman 
Gerth in charge; Indiana Desk Company, Jasper, Ind., 
A. F. Krieg, R. F. Schneider and Gene X. Stoltz in 
attendance; Jasper Chair Company, Jasper, Ind., Lou 
Koerner, George L. Litchfield and J. Brown in attend- 
ance; Jasper Seating Company, Jasper, Ind., W. J. 
Gosman and L. H. Farber in attendance; Lyon Metal 
Products, Inc., Aurora, Ill.. L. J. Conger and L. B. 
Rhodes in attendance; New Indiana Chair Company, 
Jasper, Ind., E. J. Beckmann in charge; Norcor Manu- 
facturing Company, Green Bay, Wis., A. F. Krueger 
and S. E. Ziegler in attendance; Seneca Falls Rule & 
Block Company, Seneca Falls, N. Y., Guy D. Hills in 
charge. 

Speed-O-Print Corporation, Chicago, S. J. Graff, 
Joseph Sideman and Harry Todd in attendance; Spen- 
cerian Pen Company, New York City, Elmer Stacy and 
Elmer LaFollette in attendance; Tell City Chair Com- 
pany and Tell City Desk Company, Tell City, Ind., J. 
H. O’Toole in charge; Weber Costello Company, Chi- 
cago Heights, Ill., Erle Opie, W. F. Scarborough, Irving 
Hopkins, Eugene DeKieffer in attendance; Weis Man- 
ufacturing Company, Monroe, Mich., Karl Castle in 
charge; Wolber Manufacturing Company, Chicago, D. 
L. Lee and H. M. Halvorsen in attendance. 

Among the dealers prominent in the industry who 
were represented at the convention were the follow- 
ing: Will A. Beach Printing Company, Sioux Falls, S. 
D.: Downs-Randolph Company, Tulsa, Okla.; Eau 
Claire Book & Stationery Company, Eau Claire, Wis.; 
Farnman Stationery & School Supply Company, Min- 
neapolis, Minn.; Holley School Supply Company, Des 
Moines, Iowa; Sioux Falls Book & Stationery Com- 
pany, Sioux Falls, S. D.; St. Paul Book & Stationery 
Company, St. Paul, Minn. 

<-> 
MESMER LEADS STANDARD MAILING SALESMEN 

Frank A. Mesmer, whose sales efforts on behalf of 
the Standard Mailing Machines Company, Everett, 
Mass., during 1938 made him top man in total sales, 
was crowned kind of salesmen at a unique ceremony 
held at the Hotel Kenmore, Boston, on January 2. 

The meeting was the company’s regular annual sales 
convention at which leaders in the sales ranks are 
awarded quota cups and buttons and thereby become 
eligible for the Star Salesman Club. For the year just 
passed the winners were Frank A. Mesmer, Boston; 
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“Island” desks are the newest 





sensation in office furniture 


here’s Imperial’s fast-selling 





Vo. 4065 Flat Top Desk— 
60" x 36" x 30" high 


“MODERN” IN THE BEST SENSE OF 
THE WORD! NOT EXTREME OR FADDISH! 


IT’S 


The buying public is spending its money this year for products 
that embody new designs. Look at recent developments in the 
automobile and home appliance industries if you want proof 


that “streamlined” eve appeal stimulates sales. 


In the office furniture field, too, new designs are giving dealers 


quicker sales, bigger volume and extra profits. 


The most popular innovation in wood desk design is the 
recessed “island” base, which Imperial introduced in its ““Tem- 
perdesk” Group three years ago. The functional advantages of 
base met with the public’s instant favor, 


desks 


Imperial’s “island” 


and led the way to the sensational vogue which “‘island’’ 
enjoy today 


Dealers in all parts of the country are building their 1939 


sales and profits around Imperial’s two newest “island” groups 


“Tsland-Aire”’ 


and the moderate-priced “Imper-Island”’ for 


the beautiful all-walnut shown above) for 
private offices 
general offices 
If you have not seen Imperial’s fast-selling 
new “island” desks, write for the descriptive 


brochure today. No obligation. 
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Frank Hessenberger, Harrisburg; George Westcot, 
Cedar Rapids; Dick Baker, Philadelphia; Joe Gowa, 
New York City; Frank Wilber, San Francisco; Vern 
Evans, Minneapolis; George White, Denver; Al Tice, 
Syracuse; Nark Weisberg, New York City; George Mc- 
Kenzie, Los Angeles; Ray Alexander, Hartford; Ed 
Noesges, Chicago; Ned Dummer, Boston. Of this ag- 
gregation of selling talent, Messrs. Dummer and 
Noesges captured leading honors. 

Other salesmen who have become life members of 
the 1938 Star Salesman Club are Bert Putnam, Minne- 
apolis; Chet Branka, Philadelphia; Allen O’Hara, Bos- 
ton; Hymie Greenberg, Chicago; Walter Pollock, New 
York: Cliff Wright, Boston; Mrs. Kirkpatrick, New 
York City, and Miss Stilley, Philadelphia. 

' aie 
HAMILTON “GUILD” MEMBERS HOLD MEETING 

Starting the 1939 ba'l rolling in Canadian stationers 
activities, the Hamilton, Ont., grouv of the Stationers’ 
Guild of Canada, held a meeting on January 12. 

The eighteen members present svent considerable 
time in a discussion of the possibility of undertaking 
a program of cooyverative advertising in which all of 
the cooperating retailers in the Hamilton area would 
be represented. Several other matters of importance 
were discussed and then the assembled members 
listened to R. S. Cranston, manager of manufacturing, 
The Brown Bros., Ltd., Toronto, who spoke on “The 
Development and Present Methods of Bookbinding for 
Business Purposes.” This was followed by a short 
talk by Victor Patterson of Buntin-Gillies & Company, 
Ltd., on the relation of his firm to the local trade. 

Those present at the gathering were: W. Jewill, E. 
Watson and W. Jones, Robert Duncan & Company; 
Alec Cloke, W. Holmes, S. McPhee, J. Mason, B. Baker 
and Wilfred Holmes, Cloke & Sons, Ltd.; W. Jones and 
T. Crosthwaite, Victor Smith & Company; H. P. Nichols, 
R. P. Nichols and W. C. Dodgson, H. P. Nichols & Son; 
Justin O’Dowd, J. O’Dowd & Company; R. A. Cranston, 
The Brown Bros., Ltd.; Victor Patterson, Buntin-Gillies 
& Company, Ltd., and H. E. Kember, L. E. Waterman 
Company, Ltd. 





*—- 


LEATHER EXHIBITION HELD IN CHICAGO 

With five manufacturers well known in the office 
equipment field participating, the Luggage and Leather 
Goods Exposition was held February 6, 7 and 8 in 
the Palmer House, Chicago. 

The various exhibits were held in individual rooms 
grouped on the ninth floor of the hotel on which a 
registration desk was installed. There visitors by 
hundreds registered from every section of the United 
States, with a considerable number from Canada. 
Throughout the entire three days each display kept 
several men in attendance to demonstrate and explain 
their merchandise. 

Five manufacturing companies connected with the 
office equipment industry made impressive showings 
of their lines of brief cases, zipper cases and salesmen’s 
bags. These firms and those in attendance were as 
follows: 

Charles Doppelt & Company, Charles Doppelt, Harry 
Slack and G. M. Kraker. 

Frank Mashek & Company, Robert J. Voyta. 

National Brief Case Manufacturing Company, I. L. 
Lewis and Herman Belgrad. 

Stein Bros. Manufacturing Company, Inc., Leo Stein, 
Edward Stein, E. R. Manning and Seymore Cohen. 

Murray Varat Company, Murray Varat, Harry Her- 
zog, Charles Krown and Arnold Klein. 

°—- 


YAWMAN IS O.A.M.A. GUEST AT ANNUAL BANQUET 

The New York Office Appliance Managers Associa- 
tion last month was given an opportunity to play host 
to an unexpected guest when Francis J. Yawman, pres- 
ident of the Yawman and Erbe Manufacturing Com- 
pany, arrived in town in time to attend the organiza- 
company 


tion’s annual dinner to member’s star 
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VANDEX brings economies to record systems 
that increase customer satisfaction daily. 
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Simplicity from the basic sim- 
Vandex cards are their plicity of VANDEX. 

wn holders. he n 
c ae VANDEX offers a 


right on to the VANDEX 
Aluminum Panel with a sim- 
ple one hand movement. 
Cards are held snugly—yet 
they slide easily and will not 
fall or slip down while refer- 
ring or posting. Cards and 
panel are protected by the 
patented pressboard VAN- 
DEX Spacer Guide. The 
Spacer Guide also serves as 
an index to the Panels and 
cards— 
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FAST: —V ANDEX permits one hand operation 


happy combination of 
all the advantages of a 
visible record with the 
economy of a vertical 


card file. 


VANDEX is more 
efficient because it is 


EASIER to operate. 








ers— no pockets — 
nothing to adjust or get out of order! 


Sewndl 


VANDEX is unexcelled in speed for reference or 
posting. A touch of the hand and the card is in view 
—flex it for reference—raise it for posting—all with 
one hand—split second operation—and "dead 


easy''! an 
Flexibility 


VANDEX is adaptable to every record require- 
ment with excellent results. Card sizes may be varied 
without changing equipment. VANDEX Panels may 
be housed in Desk Units, Adjustable Floor Units and 
Standard AUTOMATIC EXPANDING File Drawers. 
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ECONOMICAL: —U p to 100,000 cards at arms reach! 
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DEALERS:—A System Service Department is available to all AUTOMATIC Dealers for help in selling VANDEX. Write for full 


particulars on this finest of all visible equipment. 


AUTOMATIC FILE & INDEX CO. 


629 W. WASHINGTON BLVD. 





Dept. 793 


CHICAGO, ILLINOIS 
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ZEPHYR 


rr tle DESKS 


streamlined for the modern tempo 


BETTER SERVICE is something to talk to the general manager 
about, and ZEPHYR is a name for it. 


filing and storage spaces correctly dimensioned for modern 


It's a roomy desk with 


needs—rounded corners, free movement, instant accessibility. 


General managers are interested in appearance. It’s worth 
while to have modern, capable looking offices. And they are 
even more concerned about conditions that promote health 


and business progress. 


So— it's worth the office equipment dealers’ while to have 
ZEPHYR on display. Call attention to the ease with which the 
user slips into or out of his chair, the ready access to all 


material, the attractive appearance and sturdy construction. 


Include in your display the single pedestal ZEPHYR with wing 
end compartment convenient for umbrella, galoshes or special 
storage. Often this type serves as well as the double pedestal 
at less first cost and a saving in floor space as well. 


Let us send you illustrations with full details. 
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salesmen. Mr. Yawman was in New York on business 
but, upon being persuaded to attend the dinner by 
New York Manager C. T. Woolsey, was received with 
pleasure as a delightful surprise at the annual ban- 
quet. A report of the gathering, held January 12 at 
the Waldorf-Astoria, was presented on page 46 of the 
February issue. 

—- 
STATIONERS 

DINNER 

February 4 was the date of the annual dinner of 
the Northwest Stationers which was held at the Lowry 
hotel, St. Paul. This is an event of considerable im- 
portance, attracting stationers from St. Paul, Minne- 
apolis and other cities in the Northwest, also many 
of the representatives of the manufacturers who plan 
their winter trips so as to be in the Twin Cities at 
that particular time. 

The guest of honor was Willis Mohn of the Holden- 
Kahler Company, Cedar Rapids, Iowa, governor of 
the seventh regional district. He had come several 
days prior to the dinner to visit with the stationers in 
the two cities. He was accompanied by Roy Clarke 
of F. S. Webster Company, secretary of the Northwest 
Travelers Club, who induced Mr. Mohn to make the 
trip in the interest of the regional meeting to be held 
in Des Moines in May. In his address following the 
dinner he remarked that he found his visit highly 
profitable from ideas he had secured from local dealers 
as well as for the interest shown in the Des Moines 
gathering. 

Following the dinner Ed M. Hansen of Miller-Davis 
Company, Minneapolis, representing the committee in 
charge, called the meeting to order. He put in a 
good word for the Des Moines meeting, introduced Matt 
Dillon of the Associated Stationers Supply Company, 
who was enjoying his first visit in the Twin Cities, and 
then introduced Bill Smith of Ace Fastener Corpora- 
tion, who was toastmaster for the evening. Other 
members of the committee were Art Grayston of 
Thomas & Grayston Company, Minneapolis, and Ster- 
ley Jerue of McClain & Hedman Company, St. Paul. 

Mr. Smith, an expert in directing a program, address- 
ing a sales conference, and at home in any sort of 
gathering in the trade, handled his task well. First 
he called upon Mr. Mohn. Ralph Maneval of A. W. 
Faber, Inc., spoke on the topic, “Forecast of the Year 
Ahead,” his talk being based upon statistics which 
indicated a definite improvement over 1938. Brief 
remarks were made by several others, including Her- 
bert Morgan of Associated Stationers Supply Company, 
president of Northwest Travelers Club; A. J. Walker 
of Farnham Stationery & School Supply Company, 
past president of N. S. A.; John Gilbert of OFFICE 
APPLIANCES, Mr. Grayston and Mr. Jerue. The program 
was completed by entertainment in the form of car- 
toons of many of those present, made by a staff artist 
of the St. Paul Pioneer Press. He gave a lesson in 
reading types from initials, each cartoon being started 
with the initials of the person being caricatured. 

Many Visitors Attend 

Among out of town visitors besides Mr. Mohn were 
Walter Kahler of the Holden-Kahler Company; Monte 
Pearson of H. S. Adams Book Store, Rochester, Minn.; 
Arthur Fark, Fritz-Cross Company, St. Cloud, Minn.; 
A. W. Gran, Des Moines Stationery Company; Oscar 
Nordean and John Soberg, A. & E. Supply Company, 
Duluth, and Harold Switzer, Yelland & Hanes, Mason 
City, Iowa. 
The dinner 


NORTHWEST HAVE ANNUAL 


was held at the close of the St. Paul 
winter carnival week. The city was filled with visitors 
including a delegation from Canada. The festival 
opened with an immense parade noted particularly 
for its beautiful floats, fifty or more drum corps and 
marching groups dressed in snow suits from nearly 
every one of the larger business enterprises in St. Paul. 
One of the most attractive floats in the parade was 
that of Minnesota Mining & Manufacturing Company, 
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WATERMARKED , 
A SPECTACULAR DEVELOPMENT IN MIMEO PAPER i 
A new type mimeo paper that is an wnusual 
value because of its exceptional performance. 
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It saves time because its instant drying elim 
inates slip-sheeting. 


Its exceptional freedom from lint allows thou- 
sands additional perfect inp without 

cleaning the stencil. ; 

Its unusual body, high absorbency and perfect 

flatness permit running at any speed. 


‘‘Ultra-Mimeo’’ justifies its slightly higher 
cost by provable savings of time, spoilage, 
stencils and dispositions. 
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Instant absorption ... requires 

no slip-sheeting. 
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fill stencils. 

Good “feel”. . . good crackle 
. good body. 

6 beautiful colors ... deep- 
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Lies flat ... jogs perfectly. 
Adapted to every mimeo pur- 
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exclusive packaging feature. 
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A stack of TRANSFILE Files interlocked 
into a single unit resting on TRANSFILE 
Sanitary leqs to keep it off the floor 
away from the cleaner's mop. 











Trademark 


TRANSFILE FILES 
are always ‘‘in season’ 


TRANSFILE Files solve so many annoying filing 
and storing difficulties so practically and ef- 
ficiently at such a small investment that many 
dealers push them everyday. Regardless of the 
care taken with records there always seem to 
be some around every office, factory or insti- 
tution that just do not seem to have a place. 
That's what the smart dealer's salesmen keep 
looking for. And that's where TRANSFILE Files 
make money for them. 


TRANSFILE Files—the corrugated files that look 
and act like regular steel office files—have 
everything. Sell TRANSFILE Files everyday. Get 
a sample now. 


GUIDE SYSTEM & SUPPLY CO. 


335 CANAL ST. NEW YORK, N. Y. 
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known to stationers everywhere as the manufacturer 
of Scotch cellulose tape. This company also had a 
large marching delegation. Another important unit 
in the parade was supplied by the St. Paul Book & 
Stationery Company. 

—<—-<e °° ~§ 


NEW JERSEY STATIONERS MEET 


With a fine attendance and the inauguration of 
the first of series of round table discussions, the 
Stationers Association of Northern New Jersey held 
a successful meeting on February 13 at the Hotel 
Douglas, Newark, N. J. 

The round table discussion proved popular with 
the assembled members and dealt with several im- 
portant factors of stationery store keeping under 
three general headings of location, types of merchan- 
dise, and store arrangements. 

An added attraction, which won considerable ap- 
plause from those present, was a showing of the 
Bates Manufacturing Company’s new all-talkie mo- 
tion picture “It’s the Little Things That Count.” 

R. L. Thomas, Baltimore, governor of the district, 
was a guest at the meeting and delivered a short 
address in which he urged a good attendance at the 
regional convention to be held in Atlantic City in 
June. 

Before the meeting came to an end William Robin- 
son and A. Simonoff, the latter chairman of last 
year’s banquet committee, were appointed to handle 
details of the association’s St. Patrick’s Day banquet 
to be held March 17. 


STANDARD FURNITURE CO. HOST TO EMPLOYES 


Executives of the Standard Furniture Company, 
Herkimer, N. Y., last month were hosts to 360 workers 
of the plant at a steak dinner held in a local restau- 
rant. Steaks were large, speeches few and a plan, ex- 
plained by Superintendent Ernest Rhodes, whereby the 
inauguration of a merit plan will lead to higher wages, 
was the highlight of a fine evening. 

Mr. Rhodes, accompanied by A. W. Smith, treasurer 
of the company, spoke for President Sheldon Brewer, 
who told the assembled factory workers that officers of 
the firm were seeking everywhere to cut costs of pro- 
duction so that wages may be stepped up. He said 
that the first move would be the installation of a merit 
box in which workers may place suggestions for reduc- 
ing operating costs of the factory and for which, if 
accepted, they would be paid. 

After dinner ended and the restaurant was empty- 
ing, Mr. Rhodes said other plans were afoot to create 
clubs among the employes so that sponsored activities 
may be brought into being to further increase the 
amiable relations now existing between employer and 
employe at the plant. 

<> 


NEW YORK OFFICE MACHINE DEALERS MEET 


At the Hotel New Yorker, February 9, the Office 
Machine Dealers Association of New York held a 
spirited meeting in which the progress under the Fair 
Trade Act was the main topic. The membership is 
intensely interested in the possibilities of this law 
which it believes will solve many of its present difficul- 
ties. Definite progress toward that end has been made 
and plans under way indicate that the association is de- 
termined to pursue its efforts to a logical conclusion. 

At the request of President Anton P. Pohl, Jr., the 
entertainment committee reported the completion of 
all plans for the annual dinner-dance to be held March 
4 at the Hotel New Yorker. From a description of the 
program planned it looks like a “large” evening for 
all fortunate enough to be able to attend. 

A highlight of the meeting was a rapid fire sales 
demonstration by James Rice of the Paramount Dic- 
tating Machine and Record Company, of New York. 
Mr. Rice elucidated his contention that office equip- 
ment dealers can sell rebuilt and second hand dictating 
machines intelligently and profitably. 
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THE NEW DELUXE REMINGTON 17 
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Here is the new leader among the so called “standard” typewriters. 








No typewriter ever built, with the exception of the Remington 
Noiseless, has so completely revolutionized all previous concep- 
tions of typewriter value. None has ever attained S0 instant and 






firm a position in public favor. For no “standard” typewriter ever 





embodied so many wanted improvements and new features for the | 


fort and convenience of the operator...and many things t« 
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please the man who pays the bills. i 
° ‘ ‘ ‘ v 
- This completely new typewriter brings many new terms and many 
. . . . * : on 
ae ection {CHLOE new ideas to the writing machine world. Only in this Model 17 are 
found devices and accessories never before used on a typewriter.. 
he non-shock Chassis. the jam tin: Male o Neunn enlicaten 
; , : the non kK chassis, the jam trip, light shift, accelitype, endicator 
The Remington Noiseless has established itself as the world’s nth | vi 
a interchangeable carriage, zephyr carriage and many other exclusive 
finest typewriter and the 1939 model entrenches it still more oF > 
. features which put the “17” in a class apart. Each of these advanced 
tirmly in that position of supremacy. Now, more than ever ; : 
, features has been proved by tests in the offices 
does the Remington Noiseless surpass any other typewriter a ' i 
' a * : me of disinterested users, so that the 17 is not only rf 
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, 2 completely new machine, but it is completely 
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1 : \ ' »f America are swinging to Remington and why a 
quality of silence. It is the quiet of the Noiseless rather than . ; ; 
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DISTRICT 4 MEETING PLANS PROGRESSING 


Under the leadership of Regional Governor Henry I. 
Coleman plans are going forward for an exceptionally 
attractive program for the fourth regional district 
meeting, to be held March 16 and 17 at the Hollywood 
Beach hotel, Hollywood, Fla. 

The stationers will be welcomed to Florida by Ward 
G. Foster of the Foster & Reynolds Company and 
the well-known “Ask Mr. Foster Service.’ President 
Harold Hampton and General Manager Charles P. 
Garvin, of The National Stationers Association, will be 
on hand when the meeting is called to order. 

According to Governor Coleman special efforts have 
been made toward introducing subjects at the con- 
clave which will be of more than usual interest to sta- 
tioners. Representative Southern stationers will discuss 
such questions as the following: 

1. Should we keep costs by departments? 2. Does 
the average stationer know when he is selling mer- 
chandise at a loss? 3. What type of merchandising 
can the commercial stationer afford to give the pro- 
motional service of his outside sales force? 4: What 
type of advertising can the commercial stationer afford 
to carry on continuously and what type of advertising 
seems to be the most productive for the stationer? 5: 
What type of general catalogue service would be useful 
to the commercial stationer who cannot afford to print 
a catalogue for himself? 6: Should a stationer have 
a reasonable trading territory, confine his efforts to 
that territory and refer inquiries from outside that ter- 
teritory to stationers located in the section where the 
inquiry originated? 

Other subject-questions which will be answered in 
full for the benefit of delegates are: What is the 
useful service of the commercial stationery wholesaler 
and what is a commercial stationery wholesaler? Is 
there a commercial stationery wholesaler? Is there 
a profitable method of disposing of obsolete merchan- 
dise? How much can a stationer afford to pay for 
rent? In the event that wage and hour legislation is 
extended to the states and the retail stationers obliged 
to operate under a wage and hour restriction, what 
problems would arise? Does it pay the stationer to 
over-buy in order to obtain an extra volume discount? 

Delegates are urged to make early reservations at 
the hotel where a committee has succeeded in obtain- 
ing reasonable and attractive rates for those who at- 
tend the convention. 

<< 


N. S. A. SIXTH DISTRICT AND I. B. S. A. CONVEN- 
TION PLANS ADVANCED 

On the afternoon of Saturday, February 18, a group 
of men representing the Wis-II] Club, the Illinois Book- 
sellers and Stationers Association, and the Sixth Dis- 
trict of The National Stationers Association met in the 
Palmer House, Chicago, with Cless O. Burras, district 
governor. Eighteen were present to discuss and formu- 
late plans for the joint meeting of the Sixth District 
and the I. B.S. A. in the Pere Marquette Hotel, Peoria, 
Ill., Tuesday and Wednesday, May 2 and 3. 

The following tentative program was outlined: Pur- 
pose theme—Analysis and Solution of Business Prob- 
lems of Commercial Stationers. Tuesday morning will 
be devoted to Public Relation of the Stationery Store 
to—1. Community; 2. Employes, and 3. Industry. Promi- 
nent speakers will be secured to discuss each phase of 
the general subject. The afternoon’s theme will be 
Keeping Costs and Sales Records by Departments 
Speakers are still to be selected. 

Wednesday’s program will be under the leadership of 
Harold Hampton, president, and Charlie Garvin, gen- 
eral manager of The National Stationers Association. 
The general topic will be Selling. Twenty sub-topics 
have been selected and each one will be listed on a 
separate slip of paper, all of which will be placed in a 
hat for random selection by conventionites in attend- 
ance. When a topic is selected the meeting will be open 
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have an Easy Filing Quick Finding system 
for their files. The guides and folders cost 
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to any one present who desires to speak upon the 
subject. 

The annual cabaret dinner dance will be held Tues- 
day night. As usual, the finale of the convention will 
be the annual banquet on Wednesday evening. 

> 
PAMPHLET TELLS DISTRICT 10 MEETING PLANS 

Dealers who live in the tenth regional district will 
have a hard time refraining from attending the 
regional convention scheduled for April 10 and 11 at 
the Antlers hotel, Colorado Springs, Colo., if they re- 


ceive a pamphlet recently issued by Governor Herb. | 


Riley. 

Under a snappy heading of “Pikes Peak or Bust was 
a good resolution kept—or we wouldn’t be here to 
welcome you,” Governor Riley promises delegates the 
time of their lives and cannily embellishes that state- 
ment with another to the effect that an extra special 
program is being arranged for the ladies. 

“President Hampton and the old Maestro, Charlie 
Garvin have promised an unusually interesting pro- 
gram, and several of the outstanding personalities in 
the industry will be with the traveling group again 
this year,’ Governor Riley explains, adding that con- 
siderable additional interest will be injected into the 
two-day gathering because several dealers in the dis- 
trict have been asked to take a more prominent part 
in the program. 

A large percentage of the entertainment program is 
to be furnished by the Rocky Mountain Travelers Club 
which will again operate their House of Friendship 
and will also give its annual dinner-dance and floor 
show for the visiting dealers and their ladies. 

<< 
CHICAGO TYPEWRITER MEN LEARN ABOUT FAIR 
TRADE LAW 

The principal feature of the regular monthly meet- 
ing of the Chicago Typewriter Dealers Association held 
in the Sherman Hotel on the evening of February 14 
was an address by Irving Weinstein of Weinstein, Mur- 
ray & Weinstein, Chicago. Mr. Weinstein’s theme was 
the Illinois Fair Trade Act and what it involves. He 
was present through the courtesy of Sam Fogel of the 
Mid-City Typewriter Exchange. At the January meet- 
ing, Mr. Fogel was appointed as a committee of one to 
secure an attorney’s opinion concerning the fair trade 
act and how it might be put into effective use by the 
local association. 

Following Mr. Weinstein’s interpretation of the law, 
the question was raised as to the necessity for state 
registration of trade marked products to be sold under 
the provisions of the fair trade act. Mr. Weinstein 
offered to make the investigation and report to the 
group within a short time. 

The meeting was adjourned by George Dinger, sec- 
retary of the association, who served as chairman of 
the meeting in the absence of N. J. Jessogne, president. 

em 
STATIONERS’ GUILD MEETS 

The Stationers’ Guild of America held a dinner 
and sales meeting at the Commodore hotel, New York 
City, on Tuesday, February 7. The executives and 
sales clerks present numbered seventy. The business 
meeting was conducted by Al Williams, general man- 
ager, but previous to the Guild session, the Bates 
Manufacturing Company presented their moving pic- 
ture entitled “It’s the Little Things That Count.” Mr. 
Babson, sales manager, in presenting the picture ex- 
pressed his appreciation of the privilege of exhibiting 
the sketch at a meeting of Guild members. 

—> 
BECK SPEAKS AT CLUB MEETING 

Jess L. Beck, president and general manager of the 
Western Bank & Office Supply Company, Oklahoma 
City, was principal speaker on a business women’s pro- 
gram recently at the local Y. W. C. A. His subject was 
“Women in Business, from an Employer’s Viewpoint.” 

The program was one of a series of twice-a-month 
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HOW DICTAPHONE 
TRANSFERS THOUGHTS INTO ACTION 


[)!CTAPHONE enables you 
to dictate without calling 
your secretary, leaving her free 


to do other work for you, answer 


phone calls and protect you 
from interruptions. 
Here’s how it works. When 


you have notes, letters or in- 


structions to write, you turn to 
your Dictaphone and 


voice on record. Then your secre- 


put your 


tary listens back to your record 
on a transcribing machine, and 


types what she hears. 


It’s as simple as that. Dicta- 
phone records your dictation in 
any language—fast or slow- 
simple or technical. This modern 
dictating machine operates at 
low cost on any type of electric 
current and meets the require- 
ments of any office, large or 
small. 


A Dictaphone representative 
will gladly give you a demon- 
stration in your own office, at 
your own convenience. Get in 


touch with him today. 


You are cordially invited to make your headquarters in the 
office of the Dictaphone Corporation when you visit the 1939 


New York World's Fair. 


A most cordial welcome awaits you 


in Office 750 in the Graybar Building. 


v 





<-De Luxe Cabinet 


Progress Cabinet» 


Desk Model 











DICTAPHONE CORPORATION 


420 Lexington Ave., 


In Canada 


N. Y. City 


Dictaphone Corporation, Ltd. 
80 Richmond St 


, West, Toronto 


The word DICTAPHONE is the Registered Trade-Mark of Dictaphone 


Corporation 


Makers of Dictating Machines and Accessories to which 
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Variety 


Because customer's requirements 
are not the same, Vail products 

pins, paper clips, staples, brass fast- 
are made 
Vail 


pins, for example, come in all the 


eners and thumb tacks 


in a wide variety of sizes. 


standard sizes. They fit perfectly 
the 
other places where pins are used, 


needs of banks, offices and 
with the correct size for each pur- 
pose. Paper clips are made in num- 
erous styles and sizes, both plain 


and serrated. 


And so throughout the entire Vail 
line. There is variety in thumb 
tacks, in staples and in brass fast- 
eners. The completeness of the 
line is your assurance that what- 
ever the customer may need you 
can supply if you are dealing with 


Vail. 


Write for circular with complete 


information on Vail specialties. 


VAIL 
MANUFACTURING 
COMPANY 
900 E. 95th St. Chicago, IIl. 
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“Personality Lectures” for the benefit of employed girls 
and girls just entering the business world, being spon- 
sored by the Altrusa Club. 

Mr. Beck presented the attitude of an employer to 
his women employes, and discussed some of the im- 
portant things for a business girl to remember if she 
expects to earn advancement in the world of com- 
merce and industry. 

The Altrusa Club, sponsoring the series of lectures, 
is an organization of business and professional women, 
all owners or executives of business institutions —EVH. 


CANADIAN STATIONER MEETING DATE 
ANNOUNCED 
Fred R. Smart, secretary and manager of the 


Stationers’ Guild of Canada, last month announced 
that the annual meeting and convention of his organi- 
zation will be held at the Mount Royal hotel, Montreal, 
on April 17. The conclave will be the first to be held 
outside the city of Toronto. 

At the same time Mr. Smart said a convention com- 
mittee has been appointed and is immediately begin- 
ning their combined efforts to make the annual meet- 
ing as successful as those held in previous years. The 
committeemen are: W. Ed Dawson, Dawson Bros., Ltd.; 
Angus Barwick, Barwick, Ltd.; Eugene Charters, Char- 
ters & Charters, Ltd.; H. G. Dawson, W. V. Dawson, 
Ltd., and Robert Fortier, Joseph Fortier, Ltd. 

As plans for the meeting progress they will be re- 
ported in the pages of OFFICE APPLIANCES. 

a - 


SEATTLE DEALERS SEE ROYAL DEMONSTRATION 

Continuing a policy inaugurated the latter part of 
last year, the semi-monthly meetings of the Seattle 
Typewriter Dealers Association featured a thorough 
discussion of new standard and portable models by 
manufacturers’ representatives. 

During February, mechanics employed by typewriter 
dealers in Seattle, as well as proprietors, were bene- 
fitted by a question-and-answer quiz on Royal type- 
writer models. The arrangement for the demonstration 
was made by G. Roy Hughes, new manager of the Seat- 
tle office of the Royal Typewriter Company, who as- 
sumed his duties in the Charmed Land the latter part 
of January. 

All dealers in Seattle report a considerable increase 
in sales, especially in the higher priced rebuilt stand- 
ard models as well as new portables of all grades. 


JCJM. 


—-> < -~- 
CHI-CO CLUB ELECTS OFFICERS 

Attended by a large number of members, the Janu- 
ary meeting and annual election of officers of the 
Chicago Stationers Club, better known as the Chi-Co 
Club, was held, with the following men elected to lead 
the organization through 1939: 

President, Morris Rosenthal, Wicker Park Stationers; 
vice-president, Roy Kirk, Office Supply Company, Inc., 
and secretary-treasurer, Jim McShane, Northern In- 
diana Stationery Company. 

Annual reports of officers showed the organization 
moving into its tenth year and indicated considerable 
progress during the year just passed. Each succeed- 
ing year, it was shown, sees an increasing number of 
stationers, manufacturers’ representatives and sales- 
men in attendance at the club’s annual banquet and 


golf parties. 


_ > — 
GF EMPLOYES HOLD VALENTINE DANCE 
Approximately 300 members and guests of the Gen- 
eral Fireproofing Company’s Athletic Association held 
their Valentine dance on February 11 at the Hotel 
Ohio, Youngstown, Ohio. Besides a splendid evening 
of dancing the guests at midnight were treated to a 
clever and entertaining floor show. 
Members of a committee in charge of the affair were 
Ranny Sourbeck, chairman; Al Kikel, Dave Richards, 
Dave Forman, Frank Sherman, Andrew Slifka, Roy 
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SHAw-W ALKER’S spectacular story of the “Built Like 
a Skyscraper” franchise was told on pages 83 to 


86 of February Office Appliances. 


Nine new dealers have already decided it is the 


story of plus profits for 1939. 


If you missed it, refer now to your February issue 


— because 


Shaw- Walker wants to improve its distribution 


in certain cities. 


Yours may be one of the cities. 


Write Today 








MUSKEGON, MICHIGAN 


Largest exclusive makers of office furniture and filing equipment in the world. 
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Why BUCKEYE 


TECHNICAL 
TRAINING 





Reasons: 


Deals in facts—not theories. 

Provides the answer to many carbon and ribbon 
problems. 

Makes specialization possible. 

Strengthens competitive position. 

Provides new sales methods that are effective. 

Imparts confidence in approaching the buyer. 

Establishes claim to business through ability to 
render technical service. 


Makes possible improved appearance in typing. 
Served in a style which is easy to grasp. 


Result— 
INCREASED SALES 
NO OBLIGATION 


Take advantage of this unusual offer. You too 
will find carbon papers and ribbons much easier 
to sell—it makes no difference what line you are 


_ handling. 





BUCKEYE DICTATOR SILK 
Typewriter Ribbon 


We consider this the world's finest typewriter rib- 
bon. A sample will be gladly sent you, free of 
charge. 











Jhe Buckeye 
Ribbon & Carbon 
Co. 


Manufacturers 


1458-68 East 55th Street, Cleveland, Ohio 
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Mills, John Barber, Mike Koken, Wick Mackey, Ben 

Scharsu, Frank Lucarell, Bill Santor, Bill Schafer, Al 

Booth, John Rasor, Red Cailor, Mike Thompson, Scotty 

MacCrimmon, C. Ross, Bob Wilson and Ernie Riendeau. 
—<—>-e 


COSTLEY TO HEAD NEW ORLEANS STATIONERS 


At a meeting of the New Orleans Stationers & Office 
Equipment Association, held January 10, the following 
officers were elected to serve for the ensuing year: 

President, W. M. Costley, manager, stationery depart- 
ment, New Orleans News Company; vice-president, 
Harvey E. Rivera, manager, stationery department, 
Dameron-Pierson Company, Ltd.; secretary-treasurer, 
A. W. Hyatt, president, A. W. Hyatt Stationery Manu- 
facturing Company, Ltd.; assistant secretary, W. E. 
Eldridge, 706 Q. & C. building. 

John D. Hanson, manager, furniture department, 
Perry & Buckley Company, and H. C. Parker, president, 
H. C. Parker, Inc., together with the above named 
officers will make up the board of directors. 

o—me 08 
CHICAGO OFFICE APPLIANCE MANAGERS GATHER 


The Office Appliance Managers Association of Chi- 
cago held its February meeting on the evening of the 
tenth at the Medinah Athletic Club. The subject, “The 
Selection of Sales,” was covered in a round table dis- 
cussion, everyone present having something worthwhile 
to contribute. President E. H. Corey of International 
Business Machines Corporation read a letter from Mrs. 
E. L. Capehart, Akron, Ohio, thanking the association 
for a letter sent upon the occasion of the serious illness 
of Mr. Capehart, former president of the Chicago 
group. It was reported that his danger was passed and 
that the rate of convalescence was satisfactory. 

*—- © 


POPPER ADDRESSES STATIONERS BOARD 
OF TRADE 

As this issue goes to press the Stationers & Publish- 
ers Board of Trade, New York City, is scheduled to hold 
a meeting in the Aldine Club on February 21 with the 
organization’s attorney, A. L. Popper, as the principal 
speaker. Mr. Popper’s subject was to be “Things that 
Salesmen and Credit Men Should and Should Not Do.” 
A report of the meeting is expected to be available next 
month. 

sme — 
SCHMIDT AND HAMILTON ADDRESS MEETING 


R. S. Schmidt, production manager of the Monroe 
Calculating Machine Company, and J. B. Hamilton, 
manager of production control of the Joseph Dixon 
Crucible Company, were scheduled speakers at a meet- 
ing of the Northern New Jersey Chapter, Society of 
Industrial Engineers, February 9 at the Hotel Douglas, 
Newark, N. J. They spoke on production control 
systems.—NJNS 

—_ ee” 
OKLAHOMA STATIONERS TO MEET 


The Oklahoma Stationers’ Association will hold its 
annual convention in Tulsa, March 18. James Con- 
stantine, of the Palace Office Supply Company, 611- 
613 South Boston avenue, Tulsa, is president, and Fred 
Downs, of Downs-Randolph Office Supply Company, 
515 South Boston avenue, Tulsa, is secretary.—EVH. 

—>_><-—- 
GUNN ADDS THREE TO SALES STAFF 


Continuing its plans for complete representation 
throughout the entire country, the Gunn Furniture 
Company, Grand Rapids, Mich., last month appointed 
three more well-known travelers to its sales staff. 

The appointments were announced by M. C. Vaught, 
sales manager of the company, who said Oscar E. 
Hug, of Omaha, Neb., will cover the northwestern 
territory; Paul H. Johnson, who has been with the 
firm for the past two years, will become southwestern 
representative, and E. E. (“Happy Mac”) McLaughlin 
will take over the West Coast territory. 
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Neva-Clog J-30 Stapling Plier 


The MACHINE of a THOUSAND fastening uses. 


This little giant of a Stapler will do anything that 
any machine of equal capacity can do, PLUS hun- 
dreds of fastening jobs that can only be accom- 
plished with a Plier-type machine. 


Due to the quality of workmanship, utility of the 
device, the “stand-up-ability” and the all around 
handiness of the machine, plus the mighty fine 
cooperation of NEVA-CLOG dealers, this model 
is the best selling machine in the NEVA-CLOG 
line. 
At its low price of $3.00 for a QUALITY ma- 
chine you experience no consumer price re- 


sistance. If your outside men will demons- 


trate its many uses on their calls, volume sales 
will help boost your profits and the repeat Staple 
business gives you constant turnover. 


In addition, you get full cooperation from the 
NEVA-CLOG people with displays, circulars, 


blotters and other sales helps to maintain your 
promotional efforts. 


Why not get the whole story? It will be well 
worth your while. WRITE 


NEVACLOG PRODUCTS, Inc, 


BRIDGEPORT, CONN, 
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SYSTEM FOLDERS 


Kraft or Manila 
JZ. 
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Forest Park Iinois 
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Other Lands Section 
Continued from Page 38 
LITHS PLAN STANDARD KEYBOARD FOR 
TYPEWRITERS 


From Bernard Gufler, American consul at Kaunas, 
Lithuania, comes the following interesting report re- 
leased last month by the Specialties Division, Bureau 
of Foreign & Domestic Commerce. 

“Tautos Ukis, organ of the Lithuanian Society of 
Economists, in its issue of December 17, 1938, published 
a model plan for the arrangement of Lithuanian type- 
writer keyboards as drafted by the Price Regulator for 
the purpose of standardization of typewriters. The 
plan provides secondary places for the letters Q, W and 
X which are absent from the Lithuanian alphabet, and 
gives more prominence to those with Lithuanian dia- 
critical marks, of which there are nine letters. Accord- 
ing to information obtained from the Price Regulator’s 
office the plan was forwarded to a number of Govern- 
ment institutions and commercial enterprises with a re- 
quest for comment upon it before February 1, 1939. It 
is expected that the standardization of typewriter key- 
boards will be completed by the end of 1939. The cost 
of adjustment of typewriters in operation will be ap- 
proximately Lits 60 per unit.” 

—_- 
KONTTORITYO OPENS AT HELSINKI 

A new office machine company opened for business 
on January 1 in Helsinki, Finland, under the name of 
Oy. Konttorityo, with a capital of 900,000 finnmarks, 
paid in full. 

The company is headed by Markus Hynninen acting 
as general director. He is well known in the field hav- 
ing previously been connected with Oy. Systema from 
1920 to 1930. During the past seven years he was gen- 
eral manager of Oy. Viipurin Systema. 

An impressive start as local representatives for a 
number of European manufacturers marks the launch- 
ing of the new company. Included in these are Wan- 
derer-Werke, Chemnitz, (Continental typewriters); 
Aktiebolaget Addo, Malmo, (Addo adding machines); 
Aktiebolaget Original-Odhner, Gotheburg, (multiply- 
ing machines), and Roto u. Debego-Werke, A. G. 
Konigslutter am Elm, (Roto duplicating machines.) 

Mr. Hynninen will welcome offers from American 
manufacturers desiring representation in his country. 
Communications should be addressed to the company 
at Aleksanterinkatu 38, Helsinki, Finland. 

—o—==—9-—___ 
UNDERWOOD INSTRUCTIONS IN HEBREW 

For the first time in history two booklets, written in 
Hebrew and dealing with typewriting instruction in 
connection with the Underwood typewriter, have been 
published by The Palestine Orient Company, Ltd., Tel- 
Aviv, Palestine. The booklets are entitled “Instruc- 
tions for Using the Underwood Standard Typewriter” 
and “How to Learn Touch Typewriting on the Under- 
wood.” 

According to officials of the company both booklets 
have made excellent impressions on local Underwood 
clients and have occasioned considerable favorable 
comment from the press. The translations have turned 
out quite successfully, the Hebrew language in each 
case being the most modern type in Palestine. 

icles a 
SITUATION IN NETHERLANDS INDIES 


General economic and trade conditions during 1938 
in the Netherlands Indies presented a more irregular 
picture than for several years past, according to a re- 
port from the office of the American Trade Commis- 
sioner at Batavia. The year opened with the outlook 
discouraging, but the gradual improvement which be- 
gan during the second quarter, continued until the 
European crisis in September temporarily brought 
trade almost to a standstill. 
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DEALERS 


Like These New 
Steel Posture Chairs 


y HARTER 


They Are In Line | 
With Public Demand! 












HESE new posture chairs—with ventilator seats—are 
exceptionally easy to sit in. We believe they offer the 
highest degree of comfort in the history of posture 
seating. Indeed the specially designed grill or rest, plus 
the foam rubber cushion, form a great combination—found 
exclusively on these new Harter Posture Chairs. 


Remember, the new Harter seat is the first in which a 
foam rubber cushion is placed on an “open work” grill or 
rest—thus giving the cells in the foam rubber a chance to 
breathe, to do their job without interference. Remember, 
too, that the soft yielding surface of the seat conforms 
perfectly to every movement of the body. Another thing 
to remember is that this Harter seat is durable—it re- 











tains its resiliency. 
No. 15-D— Self-Adjusting — Posture Chair 


Harter dealers are enthusiastic about these new Harter aa caged 
With the new No. 5 seat— 14%" deep x 16” wide 


Posture Chairs because they know that ventilator seats are x 2%" thick. Foam rubber seat cushion 2” thick— 
‘ —- F ‘is . : mounted on steel mesh ventilating seat base—welt- 
comfort-giving, and in line with public demand. Harter ed upholstering. Steel swivel back padded with 
x . . foam rubber. Base— 1%" tubular steel. Seat height 

dealers know that advanced yet practical features—like the adjustable 17" to 21”. All adjustments self-fitting. 
ventilator seat—are routine with Harter. Important —In order to obtain maximum benefits 
from the foam rubber seat we recommend for up- 


holstery our 100% Mohair Frieze. 

If you are not a Harter dealer perhaps you would like 
to know more about Harter policies and sales opportu- 
nities. Alert dealers are invited to join our organization. 
Just let us know that you are interested and we will send 


complete details about our dealer plan. 





Shown above 3 the con- There are Pee yes my 
struction of the ventilator on the self-ficting chair an 
S t U R G | 5, M | C H | G A | seat—the specially designed each is simple and positive— 


open steel grill or rest and also, each 1s made without 
the foam rubber cushion. the help of a “service man.” 


MODERNIZE=- HARTERIZE 
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Calendar of Industry 
Activities 
Chronological Arrangement of Major 
Events For Easy Reference 


March 16 and 17. N.S. A. fourth regional meeting, 
Hollywood Beach hotel, Hollywood, Fla. (Governor) 
Henry I. Coleman, Nathan Coleman & Sons, Savan- 
nah, Ga. 

April 6 and 7. N.S. A. ninth regional meeting, Gal- 
veston, Texas. (Governor) A. H. Hoera, Hoera-Rosen- 
thal Company, Fort Worth, Texas. 


« » 


April 10 and 11. N. S. A. tenth regional meeting, 
Antlers hotel, Colorado Springs, Colo. (Governor) 
Herbert S. Riley, Outwest Printing & Stationery Com- 
pany, Colorado Springs, Colo. 


« » 


April 13 to 22. N. S. A. Twelfth district meetings. 
Cities not yet designated. (Governor) W. R. Lindsay, 


West Coast Stationery & Printing Company, Los An- 


pa 25% to 50% with 


April 24 and 25. N.S. A. eleventh district meeting 
Portland, Ore. (Governor) R. G. Montgomery, J. K 
Gill Company, Portland, Ore. 


a » 


April 28 and 29. N. &. A. eighth district meeting 
Jefferson hotel, St. Louis, Mo. (Governor) Frank Lynch 
Johnson Press Company, Wichita, Kans. 

“ » 


May 2 and 3. N.S.A. sixth district meeting, Mar- 








Cash Drawers for all 
quette Hotel, Peoria, Ill. (Governor) Cless O. Burras Makes of Adding Machines 


Cless Burras Stationery Company, Inc., Oak Park, Ill 


« » 

er F YOU are not selling one 

May 5 and 6. N.S. A. seventh district meeting, Des ; I : ; B 
combination cash register for every three add- 


Moines, Iowa. (Governor) Willis Mohn, Holden- 


Kahler Company, Cedar Rapids, Iowa. ing machines, you are missing an opportunity. 

saa Tag An adding machine on a cash drawer is EASY 
> OX > oti ; ice ce Pa 
May 25 and 26. N.S. A. fifth district meeting, Louis TO SELL because 

ville, Ky. (Governor) William Kelly, Office Equip- 

ment Company, Louisville, Ky. it serves the merchant as a cash register 
‘“ 7 it provides him with an adding machine 

it sells at a price he can afford to pay. 


June 5, 6 and 7. Wholesale Stationers Association 
twenty-fourth annual convention, Hotel Chase, St. 
Louis, Mo. (Association manager) H. C. Whittemore, 
250 Fifth avenue, N. Y. C. 


MAIL THIS COUPON FOR HELPFUL HINTS ON 
SELLING COMBINATION CASH REGISTERS 





ee » _ 
7 . . 43 
June 16 and 17. N. S. A. third regional meeting, ee ee eee 
Claridge hotel, Atlantic City, N. J. (Governor) Robert Shalbeeili. Tedlase 
L. Thomas, Lucas Bros., Inc., Baltimore, Md. Please send full information, prices, etc., on cash drawers for use 
« » with an adding machine. 
July 24, 25 and 26. National Typewriter & Office po hana 
Machine Dealers Association annual convention, Cleve- machine handled ame 
land, Ohio. (Secretary) J. Paul McWilliams, 800 Grand nae atin 
avenue, Kansas City, Mo. =) Allen Wales ee 
Barrett ecress 
« » Burroughs 
"| Corona 
September 18, 19, 20 and 21. The National Stationers a secs City 
Association convention, Statler hotel, Boston, Mass. Sundstrand 
(Secretary) Charles P. Garvin, 740 Investment build- Victor Seeds 














ing, Washington, D. C. 
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THERE’S Money IN 
WASTEBASKETS 





easy-te-sell CANCO LINE 


OUR customers want wastebaskets to 
look good—and yet be sturdy enough to 


give lasting service. CANCO baskets meet 


both requirements—they’re made of tough, 
durable metal that can stand a lot of abuse, 
and are lithographed in a variety of handsome 
colors and wood finishes that go well with 


office furnishings. 


Because CANCO baskets combine good looks 
and sturdiness, you can sell them easily — and 
depend on satisfied customers for a good re- 
order business. Why not write for full infor- 


mation on this profitable line today? 


CANCO 


Galvanized Ware Department 


AMERICAN CAN COMPANY 


CITY PARK AND HAMILTON ST., TOLEDO, OHIO 


rying convalescence along! 
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PACIFIC NORTHWEST NOTES 

G. Roy Hughes, with a background of thirty years 
experience in the typewriter trade, has been recently 
appointed as manager of the Seattle branch office of 
the Royal Typewriter Company, Inc. He comes to the 
helm in the Pacific Northwest metropolis from three 
years recent experience holding down the active man- 
agement of the Portland, Ore., branch of the Royal 
company. 

al . . 

The Northwest Typewriter Company has recently 
moved its large Seattle store from former ground store 
quarters at 1008 Third avenue to a fine new Store lo- 
cated at 1208 Second avenue, in the heart of Seattle’s 
financial district. 


* * * 


Revealing details of the modern salesman’s art are 
the new sales classes recently opened in Seattle and 
conducted by Lynne W. Pickler, branch manager in 
Seattle of the Underwood Elliott Fisher Company. Ini- 
tial lecture was on “How to Develop Mere Names and 
Addresses into Living, Interested, Buying Customers.” 
Others in the course are: “How to Work a Territory”; 
“How to Call on the Prospect”; “Preparing for the In- 
terview”’; “The Demonstration”, and “How to Close the 
Sale”... 

= * » 

The Dickson Printing & Stationery Company recent- 
ly opened a spacious new location at 1312 First avenue, 
Seattle, with emphasis on stationery lines. The com- 
pany of which John G. and William K. Dickson are 
owners, was formerly located at 106 Seneca street, 
Seattle. 

* * - 

Kershaw’s (with its slogan “For thirty years Spo- 
kane’s typewriter headquarters”) of Spokane, Wash., 
recently furnished a large amount of office supplies, 
office equipment and allied commodities for the grand 
opening of Milan Livestock Company, Inc., of which 
J. M. Janssen is president, in Spokane. Kershaw’s by 
its fine lot of new model merchandise and office equip- 
ment helped to equip the new modern livestock head- 
quarters to the last modern business detail.—CML. 

OO —_$___—— 
NEW ENGLAND TRAVELERS NOTES 

The executive committee meeting on January 1 
received and accepted the resignation of Frank Horie 
as a member of that committee, elected Bill Taylor 
of the L. E. Waterman Company to succeed him and 
then elected Frank to the new office of secretary- 
treasurer. Frank succeeds Ed Knapp, who was obliged 
to resign owing to his exceptionally large territory 
keeping him out of town too much. 

* - 

Our good friend Bill Steele, who has been confined 
to a hospital for two months with a serious illness, 
is now on the road to recovery at his home, 89 Liberty 
street, Danvers. A cheery postcard or a letter from 
friends in the field is a sure-fire prescription for hur- 


* * ” 


January 16 saw the official opening of Manson & 
Company, a new stationery store at 430 Main street, 


| Fitchburg, Mass. The owners, both of whom are well 


known to the trade, are J. J. Mantak, former manager 
of Plimpton’s West Hartford store, and A. N. Geist, 


| formerly of the Eberhard Faber Pencil Company and 
| the Spencerian Pen Company. 


* » * 


On Tuesday, January 17, the Retail Stationers of 
Massachusetts held a meeting in the Boston Chamber 
of Commerce building with Walter Guild, director of 
the Stationers Fair Trade Council, and Jim Feeley of 
Springfield, doing the honors. Following a luncheon 
there were short speeches by Jack Bainbridge and 
Harry Chandler and an address on “The Necessity of 
Fair Trade to the Retailer, Consumer and Manufac- 
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IN SALES-MAKING — 7/7 “9.0, CONTEST 


WRITE A SLOGAN ABOUT 


THE PENCIL 

ot|6 EXTRA PRIZES ! 3, V E 

aberts SEOAN 

17 PRIZES «442 PavzE : FORD 

T 10 PR. ¢ PIECE SHEAFFER a / 

tien ait gE 
Gt Os WELT 6 PRIZES... 37:50 17 JEWEL MENS Your ; 
ot + a —ogagas ee ‘osons Way Dia ae 
SOD ave canbanttentes 


SHEAFFER'S 4) SLOGAN CONTEST ae Ly, } tie 
SHEAFFERS PRIZE, TOO! 


NEW 








_ SPIRALGRIP.. 


An? OOWRLEDLTE PROPTLLONG FRASER 


TWE GWLY REAL iMPROVEMERT 
1 PERCH WRITING m 25 YEARS 


i WomING ress 1~ 2 45 


-—— OFFERS CAR, PENS, WATCHES! 
BACKS CONTEST WITH HEAVY ADVERTISING 


FINELINE is going like a prairie fire—it's the biggest pencil news, fastest seller, 
biggest traffic builder, in 24 years! Sheaffer named it—now dealers are BUILDING 
SALES PYRAMIDS by asking customers for a FINELINE slogan. 


GIVE A FORD! 


One of your customers can win a fully equipped de luxe Ford sedan or one of 16 
other major prizes for writing a few words about FINELINE! Look at the additional 
prizes: 


SHEAFFERS 


TIME eLt 


FETIME GIFT nvey 
HADDY EASTER 


Ten $100.00 six-piece LIFETIME AUTOGRAPH writing sets in 14K 
genuine gold with winner's signature engraved in facsimile on wide 
14K gold bands—an heirloom possession, yet practical for daily use 

. Six 17-jewel $37.50 gold-filled wrist watches, men's or ladies’ 
styles, a prize to be proud of! Signed-up dealers report marvelous 
sales results! 


Your store can cbe in this contest! The winner of your contest may win a Ford in 
the national contest. This plan is built to give the dealer the credit—attract people 
to HIS store. Let your judges pick the best entry, and award winner a FINELINE 





+ pencil prize. (FINELINE gifts free with all but smallest assortments.) THEN your 

——— store's winning slogan is eligible to compete in the national contest judged by 

se)= a clergyman, banker, and advertising expert. All contest helps are free to you. 

aes =~ on Write for contest details on this powerful sales-buildin lan. It sells FINELINES 

wan a ona ou win THIS =." =F Sr in volume—and—creates store traffic that will buy bicheoiil Sheaffers as well! 

he . nh Xo Get in NOW—National Contest Awards to be made soon as possible after Aug. 

a * DEALERS’ WINDOWS 31, 1939—but contest can go on CONTINUOUSLY in your store. Write Sheaffer 
ee for details or consult your Sheaffer representative on his next call. 


Another full color ad blast 
nto ata a W. A. SHEAFFER PEN CO. 


in 29 of the nation's greatest newspa 


pers—with more support in almost a FORT MADISON IOWA 
i y 


hundred other metropolitan papers. 
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turer” by Samuel Silverman, counsel for the Fair Trade 
Commission of the Massachusetts Pharmaceutical] 
Association. 

The above news items were gleaned from the N. E. T. 
Club News, official organ of the New England Travelers 
Club. 


NEW LANG-FULLER STORE FOLLOWS FIRE 

A disastrous fire which swept through and com- 
pletely gutted the printing and stationery store of the 
Lang-Fuller Printing Company, Bloomington, IIl., was | 
the principal reason why this enterprising and progres- | 
sive firm recently opened a new establishment at 115 | 
East Monroe street. 

The fire occurred on September 8 and when it was 
vanquished very little remained of the business which | 
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THE NEW HOME OF THE LANG-FULLER PRINTING COM- 
PANY, BLOOMINGTON, ILL. 





was launched by Delmar Fuller and his partner, Mr. 
Lang, in May, 1929. 

But the go-ahead spirit is paramount in the station- 
ery trade and immediately both men began work on 
a plan to open a new store bigger and better than ever. 
The accompanying illustration shows the new estab- 
lishment after it was laid out by the Service Steel 
Products Company, Chicago, which also furnished all 
the fixtures installed. 

The Lang-Fuller organization maintains a furniture 
department in which is handled the Shaw-Walker lines 


exclusively. 
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NEW YORK FAIR TO SEE TYPING CONTESTS 


Visitors to the New York World’s Fair will be given 
an opportunity to witness the speed typing champions | 
of the world when the International Commercial 
Schools contest is held on June 27 and 28 under the 
direction of W. C. Maxwell of Hinsdale, Il. 

According to Mr. Maxwell arrangements have been 
completed whereby contestants will be housed at the 
Hotel Imperial, Thirty-second street and Broadway. | 
The hotel was chosen because it affords direct trans- 
portation to the fair grounds and is adapted to provide 
dormitory style accommodations for those who desire 
it. Contestants will register at the hotel and there 
receive admission tickets to the fair. 





oe 
CRANE LOSES PENS TO THIEVES 


Crane & Company, Topeka, Kansas, office supply and 
printing firm, last month lost a tray of valuable W. A. 
Sheaffer pens to two thieves who posed as prospective 
purchasers. While one of the men engaged the atten- 
tion of a clerk by taking him to the rear of the store 
to look at other merchandise, the second man picked 
up a tray containing ten Lifetime pens and, with his 
companion, fled from the store 
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Retails 


FOR ONLY 


$| (}90 
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THE GREATEST SELLER IN 


OFFICE APPLIANCE HISTORY! 
Sales Multiply Like Rabbits! 


Now for the first time, an All-Steel, Private Secretarial (combination letter 
file and safety personal compartment) is placed within the reach of every 
busy Executive and Secretary. Think of it!—this item sells for the 
amazingly low price of $10.00! Everybody wants one at this low figure. 
What's more they get one. Once you place a Private Secretarial in an 
ofice—other members of the same office ask for and get theirs! Your 
sales and your profits keep multiplying! 


The Private Secretarial keeps important papers, correspondence, orders at 
your finger tips, all properly indexed for quick, easy reference. Sturdily 


| built—30 inches high (legal size $12.00), all have swivel casters, chrome 


handles,—Upper compartment and lower compartment has separate lock 
Standard colors are olive green, walnut, and mahogany. Hard 


and key. 
Write for our liberal dealer proposal. 


all-krinkle finish. 


HERE’S AN ALL STEEL TRANSFER 
CASE THAT SELLS FOR ONLY $2.00 


This is by far, the most sensational 
sectional transfer case value that has 
ever been on the market. It's letter 
size, comes in a smooth olive green 
finish and is made of the finest steel. 
It is almost unbelievable that you can 
sell this for $2.00 when compared to 
the ordinary transfer 
eases. This item is in big demand! 
For more and bigger profits add this 
sensational all-steel Transfer Section- 
al Case to your line! 


STOCK THESE TWO FAST SELLERS TODAY 


Don’t let another day pass! Send for full details about this sensational 
all-steel Private Secretarial and the all-steel Transfer Case. Get set to 
make big profits. You'll never realize how fast these two items really sell. 


cardboard 





| Write for liberal dealer propositions today! 


EFFICIENCY EQUIPMENT CO. 
360 W. Superior St. 


Mail This Coupon Now! 


Efficiency Equipment Co. 
360 W. Superior St. 
Chicago, Ul. 

I am interested in 
Sectional All-Steel Transfer Case. 
about these items. 


Chicago, Ul. 





selling your All-Steel “Private Secretarial” and the 
Kindly rush me complete information 


NAME 
FIRM 
ADDRESS 


cITy STATE 
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The C.E. SHEPPARD CO., 


44-Ol 21% Street,~ LONG ISLAND CITY, N.Y. 








SAVE ON 
SECTIONAL 

POST BINDERS 
Sectional Post Binders are still the 


backbone of Loose Leaf—they are the 
most widely used type for housing 





every character of record. 


Cesco Sectional Post Binders represent 
a varied and complete assortment of 
different grades and styles. Our new 
principle of pricing—both for stock 
and special sizes—results in a lower 


net cost, 


SEND FOR THIS CATALOG 


Cesco Post Binders are shown in a sep- 
arate booklet of 28 pages—all devoted 
to Sectional Post Binders. It will pay 
to get acquainted —ask for Cata- 
log “B.” 


—EXCLUSIVE AGENCIES— 


No matter how well you may be satis- 
fied with your present connection, an 
investigation of the Cesco Line is sug- 
gested. It'll be worth your while to 
get our complete Catalog and details 


of our exclusive agency plan. 
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D. C. MILLER 

Donald C. Miller, for twenty-four years western ad- 
vertising manager and, since 1915, vice-president of 
OFFICE APPLIANCES, died February 8 at the Henrotin 
hospital, Chicago, in his sixty-first year. His passing 
followed an attack of pneumonia contracted only three 
days before. He was born at Henderson, Ky., in 1878. 

In his youthful days in Henderson his imagination 
was captured by the stage as expressed by the local 
opera house where he did odd jobs, “suped” in many 
plays and learned the lines recited in many old favorites. 
A longing for “show business’ found an outlet for a 
short time with a traveling company which played 





ate 


THE LATE DONALD C. MILLER 


small towns and in which he “doubled in brass” by 
being manager, publicity man and advance agent. To 
this phase of his career Don Miller often referred in 
later years as his “spear-carrying’” days of which he 
had a fund of interesting stories. The intensity with 
which he absorbed from off side the action of Shakes- 
pearean dramas was demonstrated by a remarkable 
ability to repeat the dialogue, line for line, decades 
later. 

Don Miller’s actual career began when he came to 
Chicago and obtained a job selling newspaper classified 
advertising. Later he made connection with the old 
Chronicle, soliciting ‘display’ on State street. A nat- 
ural business acumen supported by a friendly nature 
and an ingratiating personality won for him many 
friends who shared in his enthusiasm and happiness 
on the day that the late Horatius Seymour, the then 
managing editor and general manager of the Chronicle 
called his advertising solicitor into his office and ap- 
pointed him advertising manager of the newspaper. 

Some years later Don Miller left the newspaper field 
and became western advertising representative of “The 
Black Diamond,” a trade journal of the coal industry, 
and the “American Stationer,” a Lockwood publication 
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YOUR CUSTOMERS WANT 
TO MODERNIZE NOW! 


This Spring business firms everywhere are getting ready to modernize. They are 
firms that sell modern merchandise—goods or services that require a modern display 
in a modern setting. This demand for up-to-date equipment is especially powerful 
in air conditioning, building, retailing, and in other new fields that are rapidly being 
developed. Always the emphasis is on furniture that is in tune with the times— 
that is as modern as indirect-lighting, counters and other fixtures. 


Such firms—both old and new—need ROYALCHROME Furniture not only for 








thoir offices and reception rooms ... but also for their sales and show rooms. 
Seven showrooms, four factories and ROYALCHROME, of course, is the logical buy. It's styled right for business 
Raanty Seeg magrerenetven seater 6 needs. It makes the best impression. It wears lomger—LOOKS BETTER much 


national ROYALCHROME dealer 
service 


longer—assures satisfied customers. For there's no other chrome like it. 


The ROYALCHROME salesman misses few cities. His job is to help you sell 
chromium furniture. Meanwhile, write for our catalog—later, the ROYALCHROME 


salesman will call on you, if you so desire. 


ROYAL METAL MANUFACTURING CO. 


1108 S. Michigan Avenue 
CHICAGO 








Only genuine ROYALCHROME Furni- 
ture carries this valuable tag. It is a 
guarantee of unexcelled quality. 








CHICAGO - NEW YORK - LOS ANGELES 
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which was later absorbed by OFFICE APPLIANCES. In 
this capacity he took over a territory which consisted 
of the entire Middle West and immediately demon- 
strated an impressive and consistent ability to make 
and hold friends for both his publication and himself. 

On February 4, 1926—thirteen years, almost to the 
day—before his passing, Don Miller was elected a vice- 
president of the Office Appliance Company. He con- 
tinued his activities unabated, spending short periods 
in Chicago between his journeys on the road where 
he was, almost up to the day of his death, a familiar 
figure to a great many manufacturers, travelers and 
others in the industry. 

Tne esteem in which he was held was aptly demon- 
strated by the large company which attended the 
funeral services in the chapel at Sixty-third street and 
Harvard avenue on Saturday, February 11, and fol- 
lowed the body to Greenwood cemetery for the last 
rites at the grave side. 

The only survivors are the widow, Mrs. Cora L. Miller, 
and a brother, Owen B. Miller of Sarasota, Fla. 

Don Miller was a man of sterling character and un- 
impeachable integrity. Distress of others brought dis- 
tress to him, and he was the indefatigable champion 
of those in adversity. 

Farewell, Don Miller. Pax Vobiscum. 

tok +F 
J. W. FREEMAN 

Joseph Wood Freeman, president and treasurer of 
the E. L. Freeman Company, Central Falls, R. I., former 
mayor of that city and a thirty-third degree Mason, 
died February 12 at the age of seventy-five years. He 
had been ill for several weeks. 

After graduating from Brown University Mr. Brown 
set to work for his father at the E. L. Freeman Com- 
pany which now maintains stationery stores at 
Providence, Pawtucket and Woonsocket. When Central 
Falls became a city he served for six years on the 
school committee, three of which he was chairman 
of the board. His spirit of enterprise and well-known 
interest in civic affairs resulted in Mr. Freeman being 
elected mayor in 1900 and again in 1906. 

In addition to his many other undertakings Mr. 
Freeman was affiliated with the free public library 
from its opening in 1881, serving as librarian and also 
as chairman of the board. He was a member of the 
Masonic lodge, serving in many capacities and in 1907 
was chosen for signal honors when he was elected to 
the coveted thirty-third degree. 

During the World War he was active in many drives 
and was awarded the Red Cross button for meritorious 
service while chairman of the division of military 
relief of the local chapter. During his lifetime his 
other fraternal and civic activities were numerous, and 
he was a director of the Industrial Trust Company, 
Providence; president and director of the Pawtucket 
Mutual Fire Insurance Company, vice-president and 
director of the Greenhalgh Mills, Pawtucket, and pres- 
ident and director of the Eastern Advertising Com- 
pany. 


i i - 


MRS. W. F. CUSHING 
Mrs. Carrie E. Cushing, wife of Walter F. Cushing, 
one of the charter members of the Boston Stationers 


Association, died at her West Medford, Mass., home | 


last month at the age of eighty-three. 

Mrs. Cushing was born in Sharon, the daughter of 
Mr. and Mrs. Albert Bullard who established a home in 
Medford in 1876. Her education was obtained in 
Massachusetts schools and at an early age became a 
prominent musician with the result that, at the age of 
twelve, she was well on the road to becoming an ac- 
complished organ player. She was one of the oldest 
directors, in point of service, of the Medford Home for 
Aged Men and Women and was a member of the Med- 
ford Women’s Club and the Singer's Society. 

Mrs. Cushing in 1931 celebrated her golden wedding 
anniversary with her husband who is connected with 








WRITES 5 COLORS! 


FOR TEACHERS, ARTISTS, STUDENTS, 
ACCOUNTANTS, DRAFTSMEN! 


The Autopoint Coloriter is a brand new item. 
It fills a long felt need in the fields of educa- 
tion, business, and art. Ideal for making maps, 
graphs, sketches, control charts, etc. Each set 
neatly boxed with generous supply of leads in 
five different colors . . . red, blue, green, yellow 


and black. (Other colors if desired.) Retail 
price, $2.50. 





Display Free with 
6-Set Order! 


This striking display, 
printed in six brilliant 
colors, holds an 
opened Coloriter set. 
Its uniqueness in- 
trigues customers. Its 
utility sells them. 
Order six sets today 
and get this sales- 
making display free. 
Sample set sent on 10 
days approval. 


AUTOPOINT COMPANY 
Dept. OA-3, 1801 Fester Ave 
Chicago, Illinois 
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the Moore Pen Company, Boston. In addition to Mr. j 
Cushing she is survived by a daughter, Mrs. H. P. Van 
STEEL CARD CABINETS DeBogeit of West Bedford; a brother, B. F. Bullard, 
West Townsend; a sister, Mrs. Katherine W. Bailey of 
Boston, and two grandchildren. 
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W. J. GRIFFIN 

A life-long career devoted to the office equipment 
industry was closed in Seattle last month with the 
passing of W. J. Griffin, president of the Griffin En- 
velope Company and active to the last in its operation. 
He was eighty-five years of age. 

Born at Princeton, Mass., Mr. Griffin entered the 
envelope manufacturing business at an early age be- 
ginning his activities at Worcester, Mass. In 1900 he 
retired and moved to San Francisco to live. Soon 
however, he felt the desire to return to work and after 
a few months opened a new plant in the Bay City 
A high grade ee eee cabinets ade tn oe was razed in the great earthquake six years 
sizes 3 x 5—4 x 6—5 x 8 in both 1 drawer After San Francisco had rebuilt itself following the 
and 2 drawer units. disaster Mr. Griffin again opened a new plant which 

he successfully operated for fourteen years before 
again deciding to retire. He moved to Los Angeles 
where the retirement became only a temporary holiday 
and Mr. Griffin started still another enterprise which 
he sold in 1923 and moved to Seattle. In the Puget 
Sound city he once more launched an envelope busi- 
ness at 93 University street, keeping it in operation 
up to the time of his death. 

Mr. Griffin was a member of the Seattle Chamber 
of Commerce, the Mutual Business Club and the Odd 
Fellows, is survived by his widow, Mrs. Lillian E. Grif- 
fin, of Seattle, and a sister and nephew in Massa- 
chusetts.—CML 
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0. C. S. OLSEN 


Olaf C. S. Olsen, president and treasurer of O. C. S. 
Olsen Company, Chicago, passed away January 28 at 
the age of seventy-five. Burial was in Mount Olive 
cemetery, Chicago, February 1. 

A steel executive file for keeping corres- Mr. Olsen came to Chicago from Stavanger, Norway, 
his birthplace, in 1883. He was employed by A. Peter- 
spondence and other records under lock and son & Company, a desk manufacturer. In 1890 he 
key. Equipped with a strong expanding A started his own desk business in a small factory on 
to Z index, secret compartment in lid for Clinton street. Associated with Mr. Olsen in the busi- 
| bi Leal, dk ness were his brother Martin, vice-president and secre- 
valuable papers, two separate locks an eys. tary, who has been connected with the company forty- 
five years, and his sons, Chester A. S. Olsen and Vernon 
R. Olsen. Other survivors are his widow, Margrethe; 
Nels, a brother, and three sisters, Mrs. Thea Lund, 
Miss Anna Olsen and Miss Louise Olsen. Lorentz Lund 
for thirty-two years has been secretary to Mr. Olsen. 
Members of the family engaged in the business plan 
to carry it on as before. 

Mr. Olsen was popular and well-known in the field 
where he numbered his friends by the hundreds. 
OFFICE APPLIANCES joins with these in expressing sym- 
pathy to the Olsen family. 
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J. R. BRADFORD 
John Rawsel Bradford, for the past twenty-five years 
a stationery dealer and salesman at Salt Lake City, 
PATENTED 1OCK died February 9 in a local hospital from complications 
P- RECORDS SECURE which followed an attack of influenza. He was forty- 
eight years of age and was well-known to the office 


The New PRONTO Perfect FILE equipment trade in Utah. 


PAT. PEND 














A . Previous to opening his own business five years ago 
Scag type corrugated board storage file. Mr. Bradford was connected with the Pembroke Com- 
ive green. Made in 50 sizes. pany and, later, the Allsteel Office Supply Company. 
He was an active member of the L. D. S. church and 


had been a member of the Central Park ward bishopric 


and the high council of the Highland stake. 
¢ He is survived by his widow; five sons, Marvin, Carol, 
Jack, Clive and Charles Bradford: four daughters, 


349 BROADWAY NEW YORK CITY mrs. Rhea B. Allen, Phyllis, Afton and Gwen Bradford, 
all of Salt Lake City; two brothers, C. R. and W. Clive 
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VALLEY TYPEWRI 


\W HN dealer after 


dealer, year after year, 
from one end of the country to the 
other, continues to feature full window 
displays of any single line of products 
there is only one conclusion possible 


thal line must be profitable! 


The continuing success story thus 
proved by Columbia Ribbon and Car- 


bon dealers is illustrated, by this win- 


dow of the Valley Typewriter Service 
of San Bernardino, Cal. \ alley Type- 
writer Service is exemplified by Colum- 
bia service. Valley knows Columbia 
may be depended upon for quality, 
cooperation, satisfaction to customers 


the sure source of steady profits. 


If you are not a Columbia dealer 
write and let us tell you how you can 
be -how vou can enjoy the continued 
story of greater success with Columbia 
Ribbons & Carbons. 


COLUMBIA RIBBON & CARBON MANUFACTURING CO... Ine. 
Main Office and Factory: Glen Cove, L. L, N. Y. 


New York: 305-313 East 45th St. 


Kansas City, Mo.: Dwight Bldg. 


FACTORIES MI N, ITALY LONDON, ENGLAND SYDNEY AUSTRALIA 


COLUMBIA 


TYPEWRITER RIBBONS & CARBON PAPERS 
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lhe Air. 


ST hc Swing Tc... 
STEELLASE 


Z 


Equipment from all points of the compass... . 






‘he insistent call for Steelcase Business 


nationally known concerns; insurance companies, 
newspapers, banks and trust companies, public 
utilities, educational institutions, etc. ... means 
that Steelcase unquestionably satisfies both user 


and dealer. 


This great, comprehensive, quality line of steel 
office equipment is marching onward to greater 
achievements ... to outstanding records of cus- 
tomer preference and dealer satisfaction. Like 
a strong electrical impulse, Steelcase reaches far 
and wide with a dominant message of dealer ad- 


vantage and dealer profits. 


The important facts and our big new 1939 Cata- 
log await your call... send us a broadeast for 


them today! 








STEELCASE 


Business Lquipriterit, 





| wi a ~ found where business succeeds 
Cola ie pte How = Pesce a A st = — 
Note how Steelcase recessed base desks har- 
monize with the modern decorative treatment 
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Bradford of Salt Lake City; and five sisters, Mrs. 
Elizabeth Barrett, Peking, China; Mrs. Ruth Carl- 
ston, Washington, D. C.; Mrs. Claire Kapple, Ogden, 
Utah; Mrs. Lois Romney and Miss Lisle Bradford of 
Salt Lake City. 
+ ok + 
G. J. CHAMBERLIN 

Gardner J. Chamberlin, vice-president of W. H. H. 
Chamberlin, Inc., Syracuse, and former New York state 
assemblyman, died of pneumonia on January 25 at 
his Syracuse home. He was sixty-seven years of age 
and was one of the best known Masons in the state. 

Mr. Chamberlin had been associated with his brother, 
W. H. H. Chamberlin, in the conduct of the stationery 
and office supply house for forty-four years. During 
his interest in politics he served as Republican Assem- 
blyman and, since 1924, served as a member of the 
board of managers of the Onondaga County sani- 
torium. 

A thirty-third degree Mason, he belonged to several 
lodges in Syracuse and was also associated with the 
Elks and Odd Fellows lodges. 

Besides his brother, Mr. Chamberlin is survived by 
his widow, a son, Harold O. Chamberlin, and a daugh- 
ter, Mrs. Reuben Corless. 


- a & 
BEN RAGLAND 


Shot and fatally wounded by one of his stationery 
store employes who was allegedly caught in the act of 
embezzling company funds, Ben Ragland, owner and 
manager of R. E. Bryan, Inc., Tyler, Texas, died in a 
Tyler hospital last month at the age of fifty-seven 
years. 

Mr. Ragland was a highly respected business man 
of the Texas town, where he had maintained a sta- 
tionery and office outfitting establishment since 1899. 
He was prominent in the trade and a well-known, 
kindly figure to numerous travelers who worked the 
state of Texas. 

Upon Mr. Ragland’s death the business was taken 
over by his son, Reece W. Ragland, who said the 
organization will be continued with the policies adopted 
by his father in nearly forty years of endeavor. 

+t &- + 
G. B. RILEY 

George B. Riley, president of The Tenacity Manu- 
facturing Company, manufacturers of loose leaf devices 
located at Lockland, Cincinnati, Ohio, died in his sleep 
of a heart attack on January 6. 

Mr. Riley first became interested in the Tenacity 
company when he was elected a director in 1914. In 
1921 he was elected president and served in that ca- 
pacity until his death. 

Besides his duties with Tenacity, Mr. Riley was also 
active in the commission firm of Leonard, Crossett and 
Riley of Cincinnati and the Alloy Metal Wire Company 
of Moore, Pa. He was a member of Cynthia Masonic 
Lodge for over fifty-six years. 

Surviving him is his widow, Charlotte L. Riley. 
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J. G. RIDER 


J. G. Rider who retired from business six years ago 
after perfecting the “Riderian’’ system of penmanship 
and inventing two fountain pens, died at his Ann 
Arbor, Mich., home last month at the age of sixty- 
nine years. Mr. Rider, who at one time owned and 
operated pen shops on the campuses of four Western 
Conference universities, had been in ill health for some 
time. 
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A. D. YOUNG 
A. D. Young, fifty-two years old, who has sold sta- 
tionery and bank supplies in Oklahoma for twenty-two 
years, died following a heart attack recently. He was 
stricken in his hotel room at Blackwell, Okla., and 
passed away in an ambulance en route to a hospital 
For fifteen years Mr. Young traveled for Samuel 
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Carter's Cube-Well 


A fountain-reservoir inkstand 


PRICED FOR 
VOLUME SALES 






T LAST an inkstand with 
A visible ink supply; the 
flow-control valve keeps ink at constant pen 
level—eliminates spilled ink and messiness; 
the pen itself, with stainless metal point, is 
always ‘ready to write’’—and writes pages 
without redipping. In its attractive box, the 
Cube-Well is a “natural” to feature as a gift 
item “under a dollar,” for bridge prizes, etc. 
The low price brings that EXTRA BUSI- 
NESS and GREATER PROFIT that come 
from volume sales... The low price enables 
stationers to equip entire offices with per- 
fect writing pleasure .. . And the sale of 
one Cube-Well a day means 25 dozen a 
year. Every Carter Cube-Well sale means re- 
peat sales in Carter's Ink refills, too. 


The Carter’s Ink Co. 


BOSTON NEW YORK CHICAGO 


Makers of fine Inks—Adhesives—Carbon Paper— 
Typewriter Ribbons—Fountain Pens 
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The UNCOATED EDGES of 


CEN-=TR=KOTED 
CARBON PAPER 


PREVENT ‘Curling ! 


“NON-CURLING” is just one of many 
superior features of CEN-TR-KOTED Car- 


bon Paper! Another important one is the 










exclusive formula used in creating the ink 
on CEN-TR-KOTED—ink that assures 
extra-long wear and permanency of carbon 
copies! Ask about the perfected CEN-TR- 
KOTED Backing Sheet, too! 








Send for our helpful booklet ‘‘Car- 
It will be sent 


to you free on request and will give 


bon Paper Facts.” 


you many informative facts on 


Carbon Paper 











An Exclusive Agency on Grand Prize 
Carbons and Ribbons in your city 
is a sure slep toward greater profits. 
Write for our dealer proposition 


booklet. 
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GRAND PRIZE 
CARBONS and RIBBONS 


PACIFIC CARBON & RIBBON MFG. CO. 


J. Francis O'Connor, Pres. 
Head Office and Factory: 
1451 Harrison St., San Francisco 


Denver 


Los Angeles 
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| Dodsworth, Kansas City, Mo., and then spent five years 
| with Clarke & Courts, Houston, Texas. Since January 


1 he was with the Cromwell Press, Enid, Okla. 

Mr. Young is survived by his widow and two brothers, 
the Rev. Chester S. Young, Clover, Mo., and Garner 
F. Young, Albany, Mo.—EVH 


+ + + 
G. B. ANDERTON 


George B. Anderton, for thirty-nine years owner 
and operator of the Anderton Rubber Stamp Company, 
823 Main street, Kansas City, Mo., died February 1 at 
the age of sixty-three. He was well known in the field 
and considered one of the leaders among Kansas City 
manufacturers. 

Mr. Anderton is survived by his widow, Mrs. Elizabeth 
Anderton; three sons, Edward, George and Raymond 
Anderton, and eight daughters, Georgette and Wini- 
fred, Mrs. Guy Paugh, Mrs. Ray C. VanHorn, Mrs. 
Charles Burdette, Mrs. Jack Smith, Mrs. Fred Farr and 
Mrs. Clara L. Foster. 
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J. W. WILSON 

John Woodrow Wilson, seventy-one years old, a mas- 
ter mechanic for Remington Rand, Inc., for twenty-one 
years, died February 12 at his home, 1944 Northwest 
Eleventh street, Oklahoma City, Okla. 

About a year ago, Mr. Wilson suffered a leg fracture, 
when struck by a car near his home, and had been 
a semi-invalid since that time. 

Funeral services were held at St. John’s Episcopal 
church, with burial in Memorial Park cemetery. The 
Rev. Paul R. Palmer officiated. 

Mr. Wilson leaves a widow, Mrs. Nellie M. Wilson, and 
a daughter, Miss Margaret M. Wilson, of the home ad- 
dress.—EVH. 
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T. C. BENSON 

Stricken with pneumonia one week previously, Tiil- 
man Carter Benson, chairman of the board of Stewart, 
Warren & Benson Corporation, manufacturers of bank 
and commercial stationery, New York City, died at 
his Long Island home February 15 at the age of 
seventy-two. Surviving are his widow, Mrs. Lisbeth 
Patricia Lee Benson; a brother, Edward Parke Ben- 
son, and a Sister, Mrs. William S. Leggett. 
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OSBORN IN NEW SPRINGFIELD HOME 

P. N. Osborn, one of the best known manufacturers 
representatives in New England, last month moved the 
P. N. Osborn Company into new quarters at 292 
Worthington street, Springfield, Mass. The organi- 
zation was previously located at 66 Vernon street. 

Coincident with the move Mr. Osborn plans to con- 
siderably increase his activities in the New England 
district, and for that reason is seeking additional man- 
ufacturers of office equipment and supplies to repre- 
sent. Over a period of twenty years in the industry 
he has gained a vast experience, and prior to going 
into business for himself in 1936, was associated with 
typewriter manufacturers with a great deal of success. 

Manufacturers desiring to contact Mr. Osborn may 
do so by writing to the new address. 
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CRANDALL OPENS OWN COMPANY 

H. Eaton Crandall, for the past seven years employed 
by a well-known Binghamton, N. Y., dealer, has opened 
a business of his own under the name of the Crandall 
Paper & Janitor Supply Company. The new firm is 
located in the former John L. Morgan building, State 
and Lewis streets, Binghamton. 

Associated with Mr. Crandall in the new venture is 
Charles Prytherch and the two men start with an im- 
pressive stock of office furniture and supplies includ- 
ing the Browne-Morse line of office furniture, J. S. 
Staedler pencils and L. L. Brown papers. 
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Extra Fro; ‘5 fot You 
in Supplying Cabinets for 
Addressograph and Speedaumat Trays 


* Every business and organization today uses mailing Saks 
and most of them require storage facilities for their. plate 


trays. Corry-Jamestown can help you get your share # this 


profitable cabinet business. 


* We manufacture a complete line B tray Sibisets- in a wide 
range of popular styles and sizes. Twenty years’ experience 
in building cabinets for Addressograph and. Speedaumat trays 


is your guarantee of satisfaction. 


* Write today for details and our new folder illustrating these 
cabinets. It will mean more business and extra profits for you. 


CORRY- JAMESTOWN: MFG. CORP. 


CORRY . ae PENN’A. 
Export Address: 1105 Chester Ave., Cleveland, Ohio 
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CRADLE ACTION SHEET LIFTER 


In this remarkable binder, sheets are lifted automatically 
over the rings as the book is closed. They’‘re slipped easily 
and neatly into place, no matter how full the book is. 









The secret is in the cradle-action sheet lifter. This patented 
mechanism has been perfected after years of experiment 
and development. Today it has been tested in every kind of 

office service and found absolutely trouble-free. 
Lifter 








Restored Profit Opportunities 
in Ring Binder Sales 


Performance features like this have already 
won the recognition of businessmen all over 
the country. In addition, remember these 
other important selling features: No spilled 
sheets or pinched fingers when rings open 
and close (rings move slide-wise, don‘t snap). 
Full capacity available for use (no bulky re- 
inforcements necessary). Flat back. Recessed 
label holder on each book. 















The rings don’t move suddenly in the 






































new FAULTLESS S-O—there are no 
Sheets slip easily over the springs. Just push-pull, rings move 
rings in the new FAULTLESS ‘diihiceadiae 
with what weor there is on 
the body of the sheet. Saves 
time; avoids need of rein- 
forcements, gives full capacity. 
i} 
Almost no wear on sheets <a - 
i ae 
MILWAUKEE CHICAGO 


NEW YORK 524 NORTH BROADWAY 
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ATWOOD IN NEW N.Y.C. QUARTERS 

Harold O. Atwood, genial and well-known Eastern 
representative of Finch & McCullouch, Frank Mashek 
& Company and the G. J. Aigner Company, last month 
moved his office and display rooms to new quarters at 
289 Broadway, New York City. 

Coincident with occupancy of the new home Mr. At- 
wood announced that he has given up that part of his 
territory consisting of New Jersey and Pennsylvania 
and has added New England and New York state east 
of Rochester to the district he covers. 
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ADKINS SOLVES SHOWROOM PROBLEM WITH 
OFFICE 


Faced with the problem of creating a substantial and 
well-stocked showroom without the adequate space for 
doing so, the Adkins Printing Company, New Britain, 
Conn., one day found itself with quite a hopeless- 
appearing task on hand. 

But E. W. Pape is president of the company and has 
an ability to think and plan which has already resulted 
in his thriving business becoming one of the most 
prominent in the state. So, armed with the said brain, 
he sat him down to think. 

“We've got to have a fine showroom, full of modern 
furniture, equipment and supplies,” he reasoned. ‘Also 





“OUR OFFICE IS OUR SHOWROOM.”—Here are three views 
of the Adkins Printing Company, New Britain, Conn., where 
officials solved the space-shortage problem by turning its 
operating office into a modern showroom. Note the Shaw- 
Walker desks, files, aluminum and posture chairs. 


we have to have an office of our own in which to trans- 

act our business. We haven’t room for both, yet we 

must have them. So why not combine ‘em both?” 
And that is just exactly what he did. Asa result the 


Bates 
MUN-KEE PADS 


quality and econom ry for your cus- 


tomers—plus a good profit for you 





1 touch automatically opens the cover 


Model 2A 


When you really show a man the ad- 
vantages of Bates MUN-KEE PADS, 
you are on the way to a really profit- 
able sale. Best of all, you have taken 
yourself out of the cut-throat tin box 
pad competition. 

Show how easy it is to re-ink Bates 
pads; show how the replaceable filler 
saves money; emphasize the beauty, 
the quietness, the construction that 
stands years of wear. 

And go after the ink business with 
MUN-KEE ink. It is the 
best stamp pad ink any- 
where. The attractive 
spout top can is avail- 


able in all popular sizes 


iP PAD INS 
———— 


and colors. 





Bates 


QUALITY PRODUCTS 


New York Office: 





THE BATES MFG. CO., Orange, N. J 30 Vesey St. 


Makers of Bates Numbering Machines, Bates Staplers, Bates Indexes, 
Bates File Fasteners, Bates List Finders, Bates Eyeleters, etc. 











UH 


SHOULD HAVE 
™sCATALOG A 


VANE n 


Modern metal cabinets for the office—factory— 
store and institution—cabinets of every size and for 
every purpose—a complete line which embodies 
! strength, beauty and utility—a line that offers you 
unusual profit opportunities. 


Send for Catalog Today. 


this 
stationery 
cabinet has 
adjustable 
shelves... 





COLORS: 


Olive Green, Walnut 
or Mahogany wood 
grain, or Brown. 


SIZE: 
Height, 66 
Width, 20 
Depth, 20 





UTILITY TABLES AND OTHER PRODUCTS 


We also manufacture a fine line of Chrome tubular tables and 
chairs for reception rooms and general use. Also a general 


line of metal products which the trade can merchandise 


profitably 


Write for Catalog 


| INTERSTATE METAL PRODUCTS CO., Inc. 


1401-4451 OGDEN AVENUE CHICAGO, ILL. 
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company has adopted the slogan: “Our new home is 
our new showroom.” The offices are equipped with the 
latest Shaw-Walker files and desks. Several aluminum 
chairs and Sturgis posture chairs are in daily use and 
therefore in plain sight. There is a Burroughs book- 
keeping machine and a de luxe visible stock record on 
a pedestal. Desks are equipped with Sengbusch, 
Sheaffer and Waterman desk sets with a number of 
smaller items such as postage scales and paper fas- 
teners. And at any hour of the business day customers 
are at liberty to wander through the offices and see the 
various items under actual working conditions. 

As for the result of this clever planning Mr. Pape 
says: 

“We have always believed in taking our own medicine 
so we believed that a model office for our own use 
would be doubly valuable as a salesroom and this has 
proved to be the case. We are greatly satisfied with 
the results obtained particularly in the way of sales.”’ 

The company was purchased by a group of New 
Britain businessmen from the three Adkins brothers. 
From that beginning and through the years it has 
been the local exclusive Shaw-Walker representative. 
In 1921 Thure Bengston, present treasurer of the firm, 
entered a joint partnership with Mr. Pape and the 
two men bought out the controlling interest. 

*—- 
MEMORIES “LINGER ON” FOR LOUIS COHEN 
ON 20TH ANNIVERSARY 

Maybe Louis Cohen is a big business man and one 
of the leading citizens of Fort Smith, Ark. And maybe 
he is celebrating the twentieth anniversary of the 
founding of his company, the Office Supply, but 
memories go farther than that! 

And just to prove it Mr. Cohen presented a delight- 
ful surprise for the staff of the Southwest American, 
Fort Smith’s newspaper, when last month he sent ’em 
a large birthday cake, bearing thirty-two candles and 
a message which read: “After 32 years memories still 
linger. Louis Cohen, your first carrier boy.” 

And those memories! Priceless recollections of the 
day when Mr. Cohen got a job as $2 a week as carrier 
of the paper which Col. W. E. Decker has just started. 





LOUIS COHEN 


When the paper broke on the old flat-bed press that 
issue would be late. Another day when he became 
subscription solicitor at $10 per week. Still another 
day when he was circulation manager at twice that 
salary (and the age of eighteen) and the added pro- 
viso that he would be allowed an expense account for 
feed for his horse. 

Still more memories! When he wrote for four hours 
on a speech of William Jennings Bryan and won a 
seven column “streamer” for his pains and rejoiced 
exceedingly ... when he staged a Paul Revere by 
galloping on his horse to Massard Prairie to cover a 
fire ... when Judge Harrington refunded a $20 fine 
which the young man had been assessed for riding his 
horse (the same one) too fast one Sunday afternoon 
on Garrison avenue 

Mr. Cohen has the refund check framed and sitting 
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—It's GREENWHITE, the new index 


cards in our popular Broadway Grade 


They aren't white, and they aren't green—but that soft in-between 
tint which experts have found to be the most restful shade for tired eyes. 

And here are Oxford index cards made of this new eye-conditioned 
stock in a grade that will SELL! 

You can get both volume and profit out of these Broadway Grade 
GREENWHITE cards. Yes, they are wrapped in Cellophane, same as 
other Broadway card items, and are precision rotary cut, accurately 
ruled, and full standard quality throughout. Carried in Blank and Hori- 
zontal Ruled in 3x5, 4x6 and 5x8. 

The prices are same as for regular white Broadway cards, and, of 
course, they may be combined with other Oxford index cards for quantity 





discounts. 


a. “ae down This is the index card season—make up your stock order 
» . . . t 1 . . . . a he) . 

ae Ce ie now! Include these eye-conditioned GREENWHITE cards and 
when Oxford GREEN- 144 ; ; 

WHITE cards climinate also ask us to send a supply of free imprinted samples. It will 
the glare! help increase your sales and profits. 


OXFORD FILING SUPPLY CO. f55 scti’au st, st Lows, Mo 
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on his desk next to a picture of him and the horse. 
Other mementoes refer to the time he was Times- 
Record circulation manager, a job he held up to the 
time he opened his office supply and equipment busi- 


ness in 1919. 
i 


FIRE CAN’T STOP PEMBROKE 


On the night of January 26, fire broke out in the 
establishment of the Pembroke Company, 24 East 
Broadway, Salt Lake City, Utah, and did considerable 
damage before it was checked. 

In response to an inquiry, A. B. Pembroke sent a 
copy of an announcement which reads as follows: 

“Yep? We had a fire! 

“Somewhat like John Henry Lewis we are on the 
canvas with a punishing blow delivered by our recent 
fire. 

“Unlike John Henry we are far from being knocked 
out. Quite the contrary, we are sparring for time, by 
doing business as usual. 

“While our service is not at its best, this is only a 
temporary condition. And we are working day and 
night to have a full service ready in the immediate 
future. 

“This cheers us up. Our many business friends who 
have offered their assistance and better still who have 
placed orders with us since the fire. We really want to 
push ahead in the future for them. 

“The near future. We are looking forward to it. We 
like our community’s future as well as our own. Our 
dreams for an even bigger and better Pembroke Com- 
pany are coming true. We will have new complete 
stocks of office supplies, 1939 styled office furniture 
and all other types of merchandise pertinent to our 
business. 

“Our appreciation. We are grateful for the heroic 
efforts of the firemen and policemen and their chiefs 
who controlled a serious fire and kept it from becom- 
ing a holocaust. 

“Temporarily, we are doing business at 264 South 
Main and our phone service is at the other end of 
Wasatch 2363. Mail orders and phone orders will be 
handled and appreciated. 

“Our employes are going to keep right on working 
for you. Our outside sales force will be calling on you 
to facilitate the handling of your orders.” 

Mr. Pembroke says “We expect to go back to our 
old location in a much better layout.” 

ee 
DoMORE OFFICERS ELECTED 

At the annual meeting of the DoMore Chair Com- 
pany, Inc., Elkhart, Ind., the following officers and 
directors were elected for the year 1939-40: 

The directors, all of whom are of Elkhart, are W. S. 
Ferris, Fred L. Turner, Frank D. Fields, C. A. Ferris 
and H. Ben Williams. This board then elected the 
following to serve in the capacities indicated: Presi- 
dent and treasurer, H. Ben Williams; executive vice- 
president, W. S. Ferris; vice-president, H. Seymour 
Walcott, Elkhart; vice-president, J. H. Barfoot, New 
York City; vice-president, W. J. Black, Chicago; as- 
sistant secretary-treasurer, L. M. Sacrison; educational 
director, Fred L. Turner. 

In addition to the above the board also appointed 
Dr. J. R. Garner, Atlanta, Ga., as medical adviser; 
Frank L. Eldridge, Elkhart, director of telephone seat- 
ing service, and J. W. Borgerding, Elkhart, field edu- 
cation supervisor. 

<< 
COLE & MAY NAME CHANGE ANNOUNCED 

Cole & May, Inc., dealers in office machines, supplies 
and equipment at 7 McCreery street, Beckley, W. Va., 
recently changed its name to the May Office Service, 
Inc. The change was brought about by the purchase 
by Harry R. May of the entire interest in the firm 
which bears a distinctive record of having made three 
courthouse installations totalling more than $40,000 
within recent months 
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In the 





No. 7235-B. (Above) Has 
removable channel leather 
or imitation pad back for 
extra comfort. Other fea- 
tures same as No. 7235. 

No. 8239. Has handsome 
channel upholstered back. 
Other features same as No. 
7235. 

No. 8241. Has smooth 
type of upholstered hack. 
Other features same as No. 
7235. 

No. 8235. Has deeply 
padded upholstered spring 
seat. Same chair in all 
other features as No. 7235. 





QUALITY CHAIRS 





SINCE 1872 





Spotlight 


of Dealer Preference 





When this Murphy Posture 
Chair is sent out on trial, it in- 
variably “brings home the ba- 
con.” The popularity of No. 
7235, with dealers featuring it 
and its four companion chairs, 
backs up our guarantee of com- 
fo:t, ease of adjustment, and 
practicability. 

The form-fitting back and 
posture seat relieve fatigue dur- 
ing long working hours. Noise- 
less, fool-proof, pressed steel 
casting, enables occupant to ad- 
just seat and back to desired, 
restful height and tension. 


All edges and corners care- 
fully rounded. Back posts and 
base designed and fashioned to 
protect clothing. 


A proven leader—popularly 
priced. Furnished in Pecan, 
Walnut and Oak finishes. 


Put it to work for you now. 
Keep a home-like atmos- 


phere in the office—Fea- 
ture wood office furniture. 


Murpuy Cuair Co. 


INCORPORATED 


OWENSBORO, KY. 
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F HILCO DUPLICATOR 


| Lead The Market 


k IN PRICE AND PERFORMANCE 


AUTOMATIC *59 50 
DUPLICATOR Retail 


Price 


Compare the exclusive features of this re- 
markable duplicator with any other machine 
at anywhere near this price— 


@ Automatic Front Paper Stop 
@ Rubber Roller Releaser 

@ Closed-in, Leak Proof Drum 
@ Automatic Feed 

@ Automatic Paper Counter 


HAIR-LINE REGISTRATION 


This ALL-IMPORTANT feature—absolutely 
essential to perfect work, is insured by the 
exclusive Hilco construction— 
and the automatic front paper 
stop. 


ALL-METAL § |] | Sate 
CABINET Retail 


Price 


All-metal cabinet, 17 x 30 x 31 inches high 
—especially designed for Hilco. Solidly 
built, crackle finish throughout .. . Very 
convenient—Equipped with two sliding 
trays and supply cupboard. ADJUSTABLE 
FEET. A utility and convenience you should 
not be without. 





Write for Catalog and Prices 


| * HILCO CORPORATION 


1512 MERCHANDISE MART e CHICAGO 
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THE BRITISH SOUTH AFRICA ANNUAL 

Another year rolls by and again we are indebted to 
our old friend Arthur Tunley, of Tunley’s, Bon Accord 
House, Johannesburg, for a copy of the 1938-39 British 
South Africa Annual with which is incorporated the 
Rhodesia Annual and East Africa Supplement. 

This year the book of 168 pages is encased in a beau- 
tifully-colored cover depicting a scene which we, of 
another continent, picture as typically African. Stand- 
ing in short jungle grasses, with his great trunk quest- 
ing the wind and his ears spread in the combat pose, 
is a huge elephant such as has so often been presented 
in travel books by the late Carl Ackely and the late 
Martin Johnson. It is impressive and not a little awe- 
inspiring as indeed is everything pertaining to South 
Africa, her veldt and her jungle. 

The place of honor this year is given to an article 
entitled “The Great Trek,” by E. M. E. Ventris, a cap- 
ital piece of writing commemorating the day upon 
which, 100 years ago, the Dutch-speaking frontier 
farmers, displeased with British policies, began a jour- 
ney across the Orange River to form a new colony in 
the North. Pictures of leaders and heroes of the trek 
together with historical documents pertaining to the 
Dingaan’s Kraal massacre by treacherous Zulus ac- 
company the article 


Modern Africa 

Not for long does that gloomy picture remain, for 
immediately following is “Beautiful Homes,” a section 
showing the South African residences of today. Splen- 
did homes are shown in almost every style of archi- 
tecture, with gardens and balconies, in residential 
sections bearing such “un-African” names as Kenil- 
worth, Pinelands and Newlands. Industry in all its 
forms, from gold and diamond mining to railroading 
and building, is presented in text and picture. Under 
a general heading of “Industrial South Africa’ one 
sees automobile tire manufacturing, dredging of mud 
from rivers with which to build solid land elsewhere, 
and the more intriguing mining for precious diamonds 
and gold ore 

But even in this twentieth century Africa remains 
Africa as it perhaps always will. Turn the pages of 
the annual and gaze upon vast mountain reaches, 
giant waterfalls and placid lakes. Twelve-yoke ox- 
teams plodding within a stone’s throw of the jungle. 
A school of hippo standing motionless in water within 
an hour’s ride of a township. Stalwart natives with 
spear and shield. Lions at their zebra kill while a half- 
dozen curious giraffe stand almost within striking dis- 
tance. Little ‘“piccanins” of the Bantu race enjoying 
an arcadian existence where punishment is taboo. 
That is the real South Africa as presented by the 
annual 

Early History 

Nor does the capital book overlook early history of 
the country. Such fascinating subjects as “Cameos 
From Early Rhodesia,” “The Great Trek,” “Old Maps 
of Africa,” “Tribal Totems,” “Those Who Came Out of 
the Sea” and “Romance Among the Zulus” are all 
dealt with for the edification of those not sufficiently 
fortunate to meet South Africa except in book form. 

There are twenty full-page reproductions in black 
and white, with two inserted colored prints worthy of 
a frame. The intriguing nature of these views are 
best described by repeating the captions which accom- 
pany them: Black Romeo, City of Gold, Crocodile 
River, Dead Volcano, In the Matapos, Kanegha River, 
Moonlight-Sunset, Near Lindeshof, Panorama of Af- 
rica, Pygmy Bowman, Seal Island, Stampede, Still 
Waters, Sunset, Knysna; Suspension, The Mother City, 
The Rift, The Way Through, This Freedom, Twelve 
Yoke 

Among the advertisements, which range from hotels 
to sawmills and cover almost every industry, we run 
across two old friends apparently as well known in 
South Africa as in the United States—The W. A. Sheaf- 
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INVINCIBLE’S 1600 FILE LINE 


Turns ‘One-Time’ 


Buyers 


into steady CUSTOMERS 


DispLay this great new file where its rich beauty 
can attract the eyes of prospective purchasers. 
Let them see ALL the fine new features that 
make this the biggest dollar-for-dollar file value 
in the field today. And watch how it will *‘sell 
itself —and send your sales and profits UP! 








Check These Sales- 
Making Features! 


Full 52” standard height-—crown same height 

on all files. 

FULL 28” DEEP OUTSIDE. 

Hardware has concealed fastenings—‘lines 
\ up’ on all drawers for uniform appearance. 

“Satin-chrome’ finish available. 
\ Kasy-operating Compressor. 

New type uprights for greater strength and 
\ rigidity. 

New reinforcing upright near front where 
\ greatest strain occurs. 

New double reinforced drawer sides—new 
\ nickel-plated drawer guides. 

New beveled drawer front for better align- 
Vs ment and less friction. Drawers STAY closed. 


New “‘finger-touch” compressor—guides on 

\ sides, locks on bottom. Rigid, locks positively 
at any position, yet operates with remarkable 
ease and smoothness. 


New drawer design for utmost capacity—pro- 
VY vides full 26” filing capacity. 


Files also available in counter height and 


VN desk height. 


GRADE “C” FILE AT UTILITY PRICE. 
All letter files available with inserts. 


a 




















THE,COMPLETE NO. 1600 FILE LINE INCLUDES standard height letter 
and legal sizes—combination card insert and letter drawers—3 x 5 or 4 x 6 card 
insert—11 drawer 3 x 5 card file—S drawer check—5 drawer bill—7 drawer 
° X S—triple compartment 4 drawer documents—safe compartment—and full 
range of counter height files. Write for catalog and prices on this fast selling line 




















And most important feature of all-——the 
famous INVINCIBLE Free-floating roller 
progressive drawer suspension. This com- 
ple te cradle unit with ball bearing rollers 
iSSures easy, dependable response alt all 
times—and live rubber bumper silencers 
insure quiet operation 





FACTORY AND MAIN OFFICE 


INVINCIBLE METAL FURNITURE CO, 2502 teanxcin stacer 
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DEALERS - you could operate a successful 
business with VICTOR products alone 


Selling only the many hundreds of items in the Victor complete lines, including many 
specialty items sold only through exclusive dealers, you could have a profitable 








business that would grow more prosperous and successful year after year. 
Added to your present lines, these Victor products will add greatly to your sales oppor- 


tunities .. . and to your profits. They cover almost every need of business and every 
one is precision-built of the finest materials so that customer satisfaction is assured 
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varen STEEL — a VICTOR mere eon —_ oubnee VICTOR VISIBLE RECORD EQUIPMENT 
( if i Modern flex kK panding ‘ \ | t ! ot Record Cabinets and svs 
plete line of dis t for every need. 160 | pment items 


abi and card filir my l 
Pt irg rary of stock forms 





Insulated fil 
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VICTOR STEEL — AND TABLES RECORD SAFES 


Efficient, modern st <s and tables speed 1 I 
| tor car n mar n tt t tor valua records housed ' 
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| 


three grades tor 


tarial and stenog 
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VICTOR DUPLICATOR STENCILS _ SUPPLIES VICTOR CERTIFIED SAFES VICTOR BUSINESS TIME SAVERS 
; t t | Mak-ut | labs, 


New \ tor Visible Guid s, plair 4 complet as ‘ 
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You cannot afford to put off investigating the possible value to your business of 
the Victor Franchise . . . write today for complete information ... many desir- 


able territories are still available. 


THE VICTOR SAFE & EQUIPMENT COMPANY, INC. 


North Tonawanda New York 
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fer Pen Company and the L. E. Waterman Company. IT PAYS TO SELL THE SPENCERIAN 
As well illustrated and as interesting as the major 
section of the annual is the East Africa Supplement 


which deals at great length with Tanganyika, Kenya, 
Uganda, Beira, Lourenco, Marques and the province of by il 
Mozambique, Portuguese East Africa. so 5 


The annual, which measures 11 by 15 inches, is npub- 
lished and issued by Hortors, Ltd., printing and office 
equipment house, Johannesburg, Pretoria, Bloemfon- 39¢ 
tein, Capetown, Fort Elizabeth, East London, Durban, 


Salisbury and essppicnin del sales “RITEYRACER” 


Combination pen, and ink eraser. Rust-proof, 
non-corrosive “Everbrite” Pen with “Big Dipper” 
Reservoir writes up to 300 words with one dip. 
Full-length, propel-repel “Rubrglass” ink eraser. 
Tenite oud 4. ye in four colors—Ebony, Sea 


Green, Wood Smoke, Old Ivory. One dozen on 
colorful card. Order now. 


50¢ 


“RUSH-ERASER” 


One end has a rubber eraser, the other end uses 
two types of propel-repel erasers —“ Rubrglass”, 
erases ink, crayon and typewriting; “Fybrglass”, 
erases ink and typewriting, removes printing ink, 
polishes metal, retouches negatives, ete. Display 
holds one dozen on individual cards. Order now. 


SPENCERIAN PEN CO., 434 BROADWAY, DEPT. p, NEW YORK 


SINCE 1858 , 


MPC 0 
CORONAS ON TRICYCLES!—Good speed and careful ; ATHE NAME FOR WRITING 
handling are the major advantages over other forms of ceviniinie ana a a 
typewriter delivery of this novel tricycle method of trans- NT NG PENCKLS © 
porting typewriters recently adopted by W. D. Hender- 
son, L. C. Smith & Corona dealer, of Port of Spain, Trin- 
idad, British West Indies. Mr. Henderson explains that 
machines sent out for delivery or demonstration are 
subjected to a smooth, bumpless and rapid ride and 
arrive at their destination without a possibility of damage 

en route. 





CARBONS AND RIBBONS @ RESERVOIR PEN H 








°° 
HEISE TO MANAGE SCHOLLHORN FIRM 

Arthur R. Heise, for several years chief engineer of 
The William Schollhorn Company, New Haven, Conn., 
makers of the Bernard line of hand tool specialties, has 
been appointed general manager of that company. 

Mr. Heise had a broad engineering experience prior 
to joining the Schollhorn company. As Chief Engineer 
of the Schollhorn company, he has been especially 
successful in developing special pliers and plier action 
tools for a wide variety of industrial users. Mr. Heise 





Sold exclusively through DEALERS 


Write for Descriptive Circulars and Prices 





A. R. HEISE 


has had supervision of the development division of ANDERSON-HICKEY COMPANY, Inc. 


the company for the past five years, during which 
time this division has expanded rapidly. In this capa- Geneva, Illinois 
city he has been associated with the sales department, 
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ANNOUNCING 


A‘“‘STREAMLINED'’ 
posture chair with 
the luxuriously 
comfortable uphol- 
stering of AIR 
FOAM rubber. 





No. 4010 


This is the latest addition to the extensive line of 
B. L. Marble Posture Chairs for executives and 
clerical workers. It will be shown, with other new 
designs, in a new Supplement that will be mailed to 
the trade early in March. 


* 


For such an intimate piece of furniture as a chair, 
there is no satisfactory substitute for WOOD. 


* 


THE B. L. enn — — 


Foremost Manufacture of Wood Office Che 


BEDFORD, OHIO, U. S. A. 











Soft Elk Zipper Cases 


No. 11-12-13 


New National Numbers 


Headed for great popularity. Made of hand 
boarded elk chrome tanned top grain cowhide. The 
soft, pliable leather permits of extra packing capac- 
itv. Talon zipper fastener on top and half way down 
sides. Comes in three sizes. 

@ Send for Latest Catalog 


National Brief Case Mfg. Co. 


512 S. Peoria St., 358 Fifth Ave 
Chicago, Ill. New York City 
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which enables him to bring to his new job a working 
knowledge of sales as well as a practical experience in 
production. 

Closely associated with Mr. Heise is Herbert Meinsen, 
who has complete charge of production of the many 
kinds of pliers and plier action tools which Schollhorn 
makes. 

Harry Ziegler, associated with the company for many 
years, will, in addition to his duties of purchasing 
agent, assist in the development of sales, especially in 
connection with contract work. 

<> ¢ 





NEW DISPLAY FOR KAHN’S TRANSVUE PENCIL.—David 
Kahn, Inc., North Bergen, N. J., has recently created this new 
counter display card for its line of Wearever Trans-Vue pencil 
with the popular transparent barrel. The card holds one dozen 
pencils in such a manner that the available colors, red, amber, 
green and blue, the black tip and oversize eraser show up 
to perfection. Dealers writing for details should specify the 
Trans-Vue No. 326. 
<< 
TENACITY ELECTS NEW OFFICERS 

The Tenacity Manufacturing Company, Cincinnati, 
Ohio, manufacturers of loose leaf devices for the sta- 
tionery, bookbinding and leather goods trades, recently 
elected new officers following the death of Geo. B. 
Riley, who had served as president since 1921. 

The new officers are: H. Auburn, president; Hubert 
O. Auburn, vice-president; Hubert W. Miller, treasurer; 
and Mary Keltner, secretary. 

Mr. Auburn, the new president, entered the loose leaf 
industry in 1913 as general manager of the company. 
He went to Tenacity after considerable experience in 
the machine tool industry, having served as designer, 
superintendent and general manager of several com- 
panies in this line Under his management the 
Tenacity organization has steadily progressed until 
today it manufactures a complete line of loose leaf 
devices of every description 

In addition to his Tenac'ty duties Mr. Auburn has 
been actively engazed for the past three years as presi- 
dent of the Alloy Met al Wire Company, Moore, Pa., 
manufacturers of special alloy wires used largely by 
the electrical, radio and air-conditioning industries. 

Mr. Hubert O. Auburn, his son, succeeds him as vice- 
president and general manager. After graduating from 
Ohio State University he became active in an advertis- 
ing agency and joined the company in 1930 as adver- 
tising manager. Later he was elected secretary and 
served in that capacity until his promotion. 

Mr. Miller also serves the company as sales manager. 
He joined Tenacity sales department in 1924 and later 
assumed the sales managership. Previously he had 
attended the University of Cincinnati and was con- 
nected with the Cincinnati office of the Baltimore and 
Ohio railroad. Miss Mary Keltner, the new secretary, 
is also head bookkeeper of the concern 
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HERE’S THE COMBINATION 
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THAT WILL OPEN THE DOOR TO INCREASED SALES 





You can use the same combination that has opened up new 
profit possibilities for hundreds of A-S-k dealers —a combina- 
tion of fast-moving A-S-E products that are easier to sell than 
to sell against. Be sure that you have all the facts about the 


complete A-S-E line. Mail the coupon today. 


{-S-] {LU RORA FILES —there are four full lines which 
meet every size, price and drawer arrangement requirement. 
Thanks to A-S-E’s “Balanced Design” construction there are 
38 sales-producing features which make repeat buyers out of 
new customers. The new 72-page « atalog indicates the numerous 


profit possibilities —write for it today. 


1-S-E DEAD STORAGE FILES are made in 2326 sizes-—to 


fit anv form. Practically every business in your locality needs 


ALL-STEEL-EQUIP 


COMPANY, INC. 


618 JOHN STREET 
AURORA, ILLINOIS 


AURORA FILES—D-S FILES 
STORAGE CABINETS 


them—for low-cost, convenient and permanent filing. ‘Their 
space-saving advantages alone close many sales. Because D-S 
Files actually cost less than cardboard cartons and shelving 
and also provide many of the advantages of standard files, 
they practically sell themselves. Get your copy of the new 


descriptive folder now. 


1-S-E STORAGE and WARDROBE CABINETS, in fifty- 
seven models —built to meet popular size requirements 
finished in standard green or with 

attractive walnut or mahogany wood 

finishes. A-S-E sturdy construction 

and numerous features create sales pro- 

ducing consumer acceptance. Com- 


plete data will be sent on request. 


All-Steel-Eequip Company, Incorpo 
618 John Street 
Aurora, Hlinois 
Send new Dead-Storage File Catalog 


Send the 72 page A-S-E Aurora File Cat slog 


Send data on A-S-k Storage Cabinets 


Have a salesman call 


Name 


Nddress 


City 
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Bassick 


CASTERS AND FLOOR PROTECTION EQUIPMENT 





This practical, attractive 
display block is creating 
business for Bassick dealers. 
Write for Catalog No. 113 
and information about how 
you cansecure this sales help 








DIAMOND-ARROW BALL-BEARING CASTERS 
“THE ACCEPTED STANDARD OF QUALITY” 








NOMAR 
RUBBER DESK SHOES 











RUBBER 
CUSHION SLIDES 

















NOMAR FURNITURE RESTS 





THE BASSICK LINE is the outstand- 
ing line of office chair casters and floor 
protection equipment. In quality and in 


completeness, Bassick offers a real oppor- 


THE BASSICK COMPANY « BRIDGEPORT, CONNECTICUT 


Canadian Factory : STEWART-WARNER-ALEMITE CORPORATION OF CANADA, LTD., BELLEVILLE, ONTARIO 


tunity to office equipment dealers for a 
profitable volume of business. Write 
for catalog No. 135 and ask for com- 


plete information on Bassick sales helps. 
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DARROW BECOMES A-S-E ADVERTISING HEAD 

Taking with him an experience of many years in the 
advertising and graphic arts field, Halsey Darrow, a 
well-known figure in the industry, last month was ap- 
pointed advertising manager of the All-Steel-Equip 
Company, Inc., Aurora, Ill., manufacturers of office 
furniture, steel lockers, shop equipment and electrical 
wiring supplies. 

Mr. Darrow’s business background includes an im- 
pressive record of advertising work, along both con- 








HALSEY DARROW 


sumer and distribution lines. He has also received a 
broad training in printing and graphic arts and for a 
considerable period was employed in an _ editorial 
capacity on one of the leading technical papers of the 
country. 

In joining All-Steel-Equip organization he places at 
the disposal of that company a thorough understand- 
ing of the field of general advertising and a particular- 
ly intimate knowledge of problems of the office furni- 
ture trade together with a belief that the primary 
function of all advertising is to sell merchandise. 

—- 


NEW DISPLAY FOR ACME VISIBLE RECORD FORMS 


A recent sales aid offered to dealers by the Acme 
Card System Company, 8 South Michigan avenue, Chi- 
cago, is a merchandising display for visible record 
forms and equipment. Where it has been put into 
function, dealers have found it an effective stimulant 
to sales. 

This display features the new “101 Famous Acme 
Visible Record Forms” arranged in an Acme visible 
card book which is an integral part of the display. 
They are the “101” most popular forms in current use, 
carefully selected from the more than 40,000 different 
forms in the Acme library. 

The forms are filed under 34 different classifications 








ACME CARD SYSTEM’S "101" DISPLAY 


in the Acme card book shown here. With a flip of the 
finger, forms under any classification are instantly 
exposed for examination. Printed explanations of the 
use and value of the forms accompany them. 

The “101” line is a “packaged” line. To complete a 
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STURGIS POSTURE CHAIR CO. 


STURGIS, MICHIGAN 





This Cabinet FREE 


With Ribbon Purchase 


A sales stimulator. 
Stock visible always. 

Faster service to buyer. 
Faster turnover of ribbons. 
Rapid turnover increases profit. 
Ribbon quality brings repeat orders. 





Cabinet free with agreement to purchase 
one gross of ribbons. Write for full 
particulars. 


SHIPMAN-WARD MFG. CO. 


The Dealer's Quality Supply House 
325 N. WELLS ST. CHICAGO, ILL. 
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IN FILING a 
SUPPLIES 


@ Is to consistently display a keen e 


interest in your customers’ Filing 
systems. = 
@ To aid in this movement we offer 

our latest Catalog containing sales 
suggestions, data, and information 

on a broad range of filing neces- —9;/ 
sities. 

@ Secondly, by offering merchan- 
dise manufactured under controlled 
standards to insure lasting satisfac- 
tion to the most exacting filing de- 
partment. 



































WRITE NOW .. . For our FILING //4, uc 
SUPPLY CATALOG No. 138 and // 5) fill! 
tr 


your copy will be sent promptly. gaplL!T! | | 
} | 


ORs Pras .7.0 51.48 2) Gt. OF 


Re TABLISHED 1921 
cManufacturers of Filing Supplies 
$17 S. JEFFERSON STREET CHICAGO, ILL. 





steel filing equipment 
and steel office desks 


—A quality line for progressive, 
forward looking dealers 


STEEL FILES—Six lines of labelled vertical filing cabinets 
also additional lines of card cabinets, blue print cab 
nets, Add-A-Unit files, transfer cases, miscellaneous 


cabinets. 


STEEL STORAGE, WARDROBE AND COMBINATION 
CABINETS. Furnished in twenty standard sizes and 
arrangements. 


STEEL DESKS—A standard labelled line in all regular sizes 
and five standard sizes of office tables beautifully 
finished in olive green, grained walnut or mahogany 
interlocked, welded construction—noiseless drawer 
operation, easy rolling suspension 


STEEL SHELVING—800 line library shelving and 1000 line 
utility shelving, 36 inch widths, 12 and 18 inch depths 
and 78, 84 and 90 inch heights. 


NEW CATALOG AND PRICE LIST providing full details 


will be sent on request. 


The Bentson Mfg.Co. 


AURORA, ILLINOIS 
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sale, the salesman merely takes a package of forms 
right off the shelf. 

Sold in packages of 100 or more and popularly priced, 
this line is enabling many dealers to develop a type of 
sales that heretofore has been difficult for them to 


make. 
—- « 


AMES BRANCHES HOOKED-UP WITH HOME OFFICE 
BY TELETYPE 

Genuine significance has been given the word 
“Rush” in the sales organization of the Ames Supply 
Company, Chicago. The reason is, according to Hazen 
Ames, vice-president of the company, that Teletype 
service for the speedy transmission of orders has been 
estab'ished between all Ames branches and the home 
office in Chicago. 

The first connection, completed between Chicago and 
Minneapolis, created quite a bit of excitement. M. 
Teschion, manager of the Precision Platen Company, 
Ames agent in Minneapolis, and Mr. Ames in Chicago, 
naugurated the system which has since become nation 
wide 

“With the Teletype, we can speed up our service by 
at least twenty-four hours,” said Mr. Ames. “More- 
yver, this improvement is but one of several steps 
which are designed to make Ames service to the indus- 
try of ever increasing convenience and value. The 
Teletype, we hope, will prove as worthwhile in speed- 
ing up delivery of orders as the monthly magazine 
‘Your Man Friday’ has proven to be in bringing about 
a feeling of ‘community of interest’ within the indus- 
try. It is estimated that ‘Your Man Friday’ is read by 
approximately 38,000 people who like it because it pro- 
vides a ground for the exchanging of experiences, 
reminiscences, news, technical data, and other infor- 
mation which is of value both to mechanic and dealer.” 

As speed is the outstanding characteristic of Tele- 
type service, it was appropriate that the first connec- 
tion in the system be between Chicago and Minne- 
apolis, since the Precision Platen Company became an 
Ames agent less than a month ago. 

Promptness of service often determines an office 
machine dealer’s degree of success in business. The 
Ames Teletype hook-up will be of undoubted value in 
providing the essential element of speed. 

—- 
DAMERON-PIERSON CELEBRATES 35TH YEAR 

Thirty-five years of faithful and continuous service 
to the people of New Orleans was recently celebrated 
by the Dameron-Pierson Company, Ltd., of the Louisi- 
ana city, where the event was recorded by the receipt 
of a large number of congratulatory messages and re- 
ports in local newspapers. 

The well-known company was formed on February 1, 
1904, beginning operations in a small store at 317 Camp 
street. The stock was modest and the founders, J. Og- 
den Pierson and the late Frank Dameron, were known 
only as a pair of earnest and hard-working young men 
striving to “get somewhere” in the business world. 

But genuine effort and spotless integrity are the 
hallmarks of success and soon the company began to 
feel the need for large quarters as business came in 
from larger and larger territories many miles removed 
from New Orleans. As a result the organization moved 
into a new home at 400 Camp street—its present loca- 
tion—where it now regularly serves customers in 
Louisiana, Mississippi, Arkansas, Alabama, Florida and 
Central America 

The company is now headed by Mr. Pierson who is 
nationally-known to the trade as a past president of 
The National Stationers Association. He is assisted by 
a competent staff including the following: James B. 
Eaton, vice-president in charge of manufacturing de- 
partments; C. N. Wursteisen, secretary-treasurer in 
charge of credits and accounting; Harvey Rivera, man- 
ager of the stationery department; Leonard H. Ruiz, 
manager, mimeograph department; Josephine J. Tuck- 
ett, in charge of social engraving, and Clarence F 


Escher, manager, furniture department 


~ 
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sHow IT ON YOUR counrer 


Here's a novel display worthy of the Famous Acme Visible Record Forms 


it shows and demonstrates. 


It draws people to the counter and they sell themselves on Visible Record 
Equipment—a line that has been difficult to handle profitably in the store. 


The “101 Famous Acme Vusthle record classifications, which consti- 
Record Forms’ are arranged in tute a Visible Subject Index. This 
the Acme Visible Card Book which index helps to sell the customer by 
is part of the above display. These making it easy for him to select the 
101 forms, selected from our library forms he needs or can use. 

of over 40,000, are all widely used This is the most complete standard- 
by successful organizations. Most ized packaged line of forms offered— 
forms are accompanied by printed you can sell them right off the shelf— 
explanations of their use and value. in packages of 100 forms or more 


They are filed under 34 separate at popular prices. 


Let this order-getting Acme display 
start working for you at once. Write 








or wire for complete information. 


ACME VISIBLE RECURDS, INC. 


FORMERLY ACME CARD SYSTEM CO 





WORLD'S LARGEST EXCLUSIVE MANUFACTURER OF VISIBLE RECORD EQUIPMENT 


8 $. MICHIGAN AVENUE CHICAGO, U.S. A. 
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When DEALERS Write An Ad... . Thats NEWS! 


But they have done it in commenting 

on the new Sikes Catalog. We are 

really overwhelmed. THANK YOU! 
“The finest catalogue we have ever seen.” 

DOWNS-RANDOLPH CoO., Tulsa, Okla. 

. not only a beautiful book but without 

doubt the most intelligent catalogue in our 


industry.” 
PACIFIC DESK CO.., Los Angeles, Calif. 


“A splendid merchandising aid.” 
VERNON M. PAGE, Inc., Buffalo, N. Y. 


“It surely is a wow! I feel sure it will help 
my sales.” 





ELDEN MEEK, East Palestine, Ohio 
“The finest chair catalogue on the mar- 


ket.” 
THE JAMES T. VERNAY & SONS CO.., 
Baltimore, Md. 


“An excellent catalogue and a tre- 


mendous help to salesmen.” 
BERRY, DICKIE & STETTLER, Inc., 
New York, N. Y. 


“Outstanding—you have certainly 
done your part. Now it is up to us 


to do ours.” 
BRADLEY & SCOVILLE, Inc. 
New Haven, Conn. 








It’s Worth Investigating 


COMPANY, Inc. 


20 CHURCHILL STREET, BUFFALO, N. Y. 











Well-constructed 


Gunmed Waps 
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CHAMPION m\ 
Clasp Envelopes | 


Give unexcelled service in protecting \ 
| i 








Heavy mail..Catalogs.. Booklets. \ J 
Made with well gummed flaps and wide seams that t 
give added Protection to the contents. i —J 
New improved plated metal clasps have rounded Carried in all sizes, No. 1 Kraft or Manila, 

for immediate shipment. 


corners that will not injure fingers. 


QUALITY PARK ENVELOPE CO. 
11-116 Merchandise Mart, CHICAGO 


Factory at St. Paul, 
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LARSEN NAMED HEAD OF ESTERBROOK 
FOUNTAIN PEN DIVISION 

Taking with him an experience garnered over a period 
of thirty-five years in the industry, Gabriel Larsen 
last month was named superintendent of manufac- 
turing and production in the fountain pen and pencil 
divisions of the Esterbrook Pen Company. He suc- 
ceeds the late Jules Hansen, who died last year. 

Mr. Larsen is one of the foremost figures in the 





GABRIEL LARSEN 


fountain pen field, having made a number of note- 
worthy contributions to the improvement of pens and 
their manufacture. For the past twenty-five years 
he was factory superintendent in charge of manufac- 
tur.1g and production for the L. E. Waterman Com- 
pany. 

As a result of his knowledge and experience Mr. 
Larsen has been granted more than forty patents 
involving fountain pens, automatic pencils and similar 
products. Many of the patents are said to represent 
basic improvements either in the products themselves 
or the equipment for manufacturing them. 

In announcing the appointment A. G. Frost, presi- 
dent of the company, said: “With the arrival of Mr. 
Larsen Esterbrook completed another step in a care- 
fully planned program. His knowledge will insure in 
our fountain pen the same high quality standards that 
have characterized Esterbrook pens since 1858.” 

————_ > —— 
S-W RIBBON CABINET OFFER BROADENED 

Last month the Shipman-Ward Manufacturing com- 
pany, 325 North Wells street, Chicago, offered to deal- 
ers, with the purchase of a gross of S-W DeLuxe 
typewriter ribbons, a handsome cabinet for storing and 
dispensing the ribbons. The interest evinced by type- 
writer dealers and commercial stationers has led the 
company to change the requirements slightly so as to 
give the privilege of securing the cabinet to a larger 
group of retailers. 

The basic order, one gross, remains the same. The 
change resides in permission to take only one-third of 
the gross on delivery with the cabinet, one-third in 
forty-five days and the remaining third in ninety days. 
The new offer permits putting the cabinet into sales 
operation with a stock of forty-eight ribbons. Its func- 
tion as an automatic salesman will contribute to stock 
reduction during the forty-five days before the second 
set of forty-eight ribbons is received. A similar sales 
opportunity exists before delivery of the remaining 


ribbons in the original gross order. 
o te < 


HUGHES-OGILVIE TO HANDLE POSTINDEX 

The Postindex Division of the Art Metal Construc- 
tion Company, Jamestown, N. Y., last month an- 
nounced the appointment of the Hughes-Ogilvie Com- 
pany, 327 Fifth avenue, as exclusive agents for Post- 
index visible systems in the Pittsburgh area. The 
Hughes-Ogilvie organization takes complete charge of 
activities formerly handled by the company’s office in 
the Plaza building. 


111 





No. 128T 


DOPPELT ZIPPER CASES 
For Every Purse & Purpose 


The Doppelt Line of Quality Zipper Cases includes a 
case for every need—for business, professional man 
and student—brief cases, sample cases, zip binders. 
zip envelopes and catalog cases. There is full value, 
customer-satisfaction and profit in every Doppelt case 


you sell. Send for catalog of complete line. 


PPE La 


tine _LEATHER GOODS 


412 Orleans St. Opposite Merchandise Mart 














36x26 & 50x26 


PEDESTAL TYPEWRITER DESKS 


atentea—No. 2133807 
Patent Pending 


THE SECRA- TYPE device in modi- 





fied form makes 
possible these important new sizes. They take all Standard 
Typewriters, use minimum possible floor area, yet give ample 





| desk top space. 


® For the small or professional office 
@ For the small or special locations in any office 


@ For the home: and student 


WAGEMAKER CO., GRAND RAPIDS, MICH. 
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sd DREKWIK’ 


Stamp Impressions 2 

7 SEP 1 1938 ~ 

A a oe i a 

Regardless of Weather or 

Climate 

—bhusiness today requires quick- 

drying smudge-proof impres- 
sions from rubber stamps 





So Fulton developed the sensational new Dri-hwik 
wood block Stamp Pad—and All Weather Ink to go with 
it! The pad lasts a lifetime. It will not warp, become 
sticky or “loggy”, or pick up lint or dust. Even stamps 
with small, fine type may be used with the certainty 
that impressions will be sharp, smudge-proof, quick- 
drying! 


GET DETAILS of these “All-Weather”, all-year 
sellers that will give you a sensational, new profit 
slant on ink and 


stamp pads. Write 


FULTON 


SPECIALTY CO. Sales Office: 
200 Fifth Avenue, 


Factory, Elizabeth, N. J NW; Y. City 








Try this Rapidfire Way! 


A rifle beats a slingshot every time. It's faster and 
easier—and you can keep it up all day without 
tiring. That's how it is with the 







Trigger Action 





STAPLER 


—the machine that does all the 
work. It's easy to operate— 
never tires you—staples 40 
sheets as easily as two. Satis- 
faction guaranteed if No. 333 


staples are used. 


The ff. 4. 4 Trigger Ac- 


tion Tacker is also an exception- 
ally useful machine in its field, 
and guaranteed if No. 444 
staples are used. Both are 
' equipped with improved draw- 
band hook which speeds up re 
loading. Write for details 


FASTENER « ‘orporation 


2531 N. Ashland Ave. Chicago, Illinois 





* 

Py 
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SOUTHERN NEWS JOTTINGS 

Ivan Allen, Sr., chairman of the board of the Ivan 
Allen-Marshall Company, Atlanta, Ga., has been ap- 
pointed a member of the legislative committee of the 
Atlanta Master Printers Club by President Frank Rich- 
ards. Charles M. Marshall, of the same company, was 
recently elected a member of the board of directors of 
the organization. * * * 

The Upchurch Office Supply Company has been in- 
corporated at Daytona Beach, Fla., by George D. and 
E. R. Upchurch. It will have fifty shares of no par 
value stock and will engage in a general office equip- 
ment and supply business. 

x * * 

The Reliable Office Equipment Company, 16 West 
Bryan street, Savannah, Ga., has completely remod- 
eled its display rooms into one of the most attractive 
office equipment stores in the distirct. 

* * * 

Another establishment to enter the office equipment 
industry in Florida is the Florida Office Equipment 
Company which has been incorporated at Tallahassee 
by C. B. Dixon, G. E. Mills and I. Raynolds. 

* * " 


A new suite of offices with 3,000 square feet of floor 
space has been leased at 815-25 Hurt building, Atlanta, 
Ga., by the A. B. Dick Company of Chicago. Floyd A. 
Horton is manager of the local office —JHR. 


—- - 
NEW PACKAGING FOR ALLIED PRODUCTS 

The Allied Carbon & Ribbon Manufacturing Corpora- 
tion, 165-67 Duane street, New York, N. Y., has recently 
adopted a new and handsome packaging for its line 
of typewriter ribbons and carbon papers. 

The ribbon containers and carbon boxes are made 
up in beautiful pastel shades with the boxes wrapped 
in cellophane in keeping with modern trends and 
assuring contents free from dust, damp and tam- 
pering. 

Coincident with the announcement of the packaging 
the corporation also reported a new 1939 catalogue 
ready for distribution. Dealers who write for a copy 
of the catalogue will also be given information on the 
company’s sales promotional plans for the year. 

Re 





MEET THE NEW GUNN FURNITURE EXECUTIVES.—(L to R) 
F. M. Deane and J. B. Graff, whose appointments as president 
and general manager respectively of the Gunn Furniture Com- 
pany, Grand Rapids, Mich., were reported in February. 
*—- © 
“y AND E IDEA” RESUMES PUBLICATION 

Like the return of an old friend is the new issue 
of “The YandE Idea,” the official house organ of 
the Yawman and Erbe Manufacturing Company, which 
has just been resumed after being discontinued by the 
company for a considerable time. 

The old familiar front page bears the date, January, 
1939, while the editorial page reveals that the edition 
is No. 1 of Volume XXIV, and its editor-in-chief is Philip 
H. Yawman. On the same page is a portrait of 
Francis J. Yawman, president of the company, together 
with a message which declares there is no “alibi or 
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LEGAL 
MASTER 







DELUXE 
MASTER 









A Machine For Every Need 
Your customers who have long needed but 
could not afford a rapid, simple and efficient 
liquid duplicator can now have the machine 
they want. 

Offices, factories, stores, restaurants, schools, 
churches, clubs, hospitals and institutions 
are definite prospects for these popularly 
priced machines. 


Simple—Rapid—Efficient 
Wolber Liquid Duplicators turn out bright, 
clear copies without the use of gelatin, 
stencils, ink, type or ribbons. Using an 
instant drying colorless fluid, they repro- 
duce anything that can be written, drawn 
or typewritten in from 1 to 5 colors from a 
single carbon copy. 

No wonder these machines Seil Fast and 
Stay Sold! 

FREE! Write or Wire today for free copy of new 

19-page brochure. Shows complete Wolber line of 


Duplicating machines, Accessories, Supplies. Also 
complete information on Wolber dealer plan. 


OLBER 


WOLBER MANUFACTURING CO. 
1203 Cortland St., Chicago, U.S.A. 
Cable Address: ‘‘Wolbers Chicago” 
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MASTER 
AUTOMATIC 







LETTER 
MASTER 


JUNIOR 
MODEL 


















V WOLBER MASTER AUTOMATIC. Auto- 
matic fluid and paper feed. Up to legal size 
8!,” x 14”. Double paper guides, exclusive 
copy clamp and roller release. 

. $79.50 


Complete with Wolber Master Kit 
Vv WOLBER DELUXE MASTER. Automatic 
fluid, hand paper feed. Up to legal size 
8!,” x 14”. Double paper guides. Exclusive copy 
clamp and roller release. 

$69.50 


Complete with Wolber Master Kit 

¥ WOLBER LEGAL MASTER Up to legal 
size sheet 8! x 14”. Double paper guides. 
Exclusive half turn roller release for instant 


cleaning. 

Complete with Wolber Master Kit $44.50 
V WOLBER LETTER MASTER. Up to letter 
size sheet, 8!5” x 11”. Double paper guides. 
Exclusive half turn roller release for instant 


cleaning. 
$28.50 


Complete with Wolber Master Kit 









¥ WOLBER JUNIOR MODEL. Takes sheet 
6!'5” x 9!o”. Single paper guide. Ideal machine 


for restaurant and tea room menus, sales 


bulletins, etc. 
$18.50 


Complete with Wolber Master Kit 















PLUS DIVIDENDS FOR you! 


Wolber’s complete line of Liquid Duplicator Supplies will give 
you repeat sales and repeat profits that mount up monthly. 
Wolber Supplies were developed and matched for outstanding 
performance on Wolber and other liquid duplicators. 
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> The Sign 











in the 


PREFERRED stationery tTrave 


TWENTY YEARS of study and experience have 
made STEBCO Leather Goods the outstanding 
preference of the stationery trade. 


For 1939, a greater line ... and a comprehensive 


plan for dealers to realize greater profits from 

their Leather Goods department. 

A consistent success record for two decades 
shou!d interest you in the details of Stebco 

merchandising plans for 1939. Write to-day. 





STEIN BROS. MFG. CO., INC. 


231 S. GREEN ST., CHICAGO 





BRIEF CASES AND ZIPPER PORTFOLIOS 














a profit-making investment 





Revitalize your customers’ 
Visible Index and Record 
Systems with these unique 
celluloid signals. ‘**Cellu- 
graf” speeds up reference 
. . inereases the informa- 
tion value of the “visible 
margin” ... more than 
doubles the efficiency of the 
record. Transparent, 6 col- 
ors, 2 sizes; Opaque (matte 
finish), 4 colors, 2 sizes. 














Write us for detailed information. 


GEORGE B. GRAFF COMPANY 


64 Washburn Ave. Cambridge, Mass. 











of 
Satisfied 
Customers 
is 


REPEAT 
BUSINESS! 




















| EALERS like to feature Weldon Roberts’ Erasers 
because they can depend on the line to bring the 
customer back for more. Every dealer knows it’s repeat 
business that makes profits! 
@ The Weldon Roberts Eraser illustrated--Number 333 India 
--is a popular pencil eraser--medium soft, bevelled-end, red 
rubber and, of course, Weldon Roberts quality all through. 
@ Keep plenty of Weldon Roberts Erasers No. 
333 India always on hand. Send for a catalog 
so that you may be sure your supply of Weldon 
Roberts Erasers is complete. 
Weldon Roberts" Rubber, Co.,’ Newark, N. J. 


America’s Eraser Specialists 


\ 
NYA Weldon Rodents 


SIubwhd 


Correct Mistakes in Any Language 

















“KREILETAR® 


Unground Ball Bearings for the 











Metal Office Furniture Industry 
(U. S. Patent 1.782.622. Canadian Patent 324,059. Other patents pending.) 
All parts machined from bar stock and heat-treated, 
outer races are one piece and can be made in any desired 
shape. (No soft stampings used whatsoever.) For cradle 
slides our ball bearings and rivets are in one unit for 
quick assembly. 95% of filing cabinet drawer slides in 
United States and Canada operate on “Kilian” unground 
bearings. Samples made to your specifications. 


Kilian Manufacturing Corporation 


107 North Franklin Street Syracuse, New York 
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POPULAR 
OFFICE 
CHAIRS 


QUALITY 
CRAFTSMANSHIP 
. . » MODERN 
STYLING .. 
EXTRA COMFORT 


Office furniture 
dealers can 
make greater 
progress and do 
more business 
with Jasper Seat- 
ing Co. chairs. 








Keyed up to present day demands in 
points of style, construction and 
comfort, their self evident value often 
clinches the sale for the entire en- 
semble—desk, table, cabinet, ete. 
Good furniture . . . prompt ship- 


ments. Catalog and details on request. 


Jasper SeatingCno. 
JASPER, INDIANA 


CHICAGO: L. H. Farber, 529 So. 
Wabash Ave. Phone: Webster 3217 


NEW YORK: Office Furniture Ware- 
house Co., 573 Broadway 











Suissa 


RING BOOKS 


designed and built by 
pioneers in the loose 


leaf industry 


DEALERS! 











Keep in touch with the 
latest advancements in 
RING BOCKS 


customers too will be 


your 


impressed by the many 
exclusive Galle fea- 


tures 











Get Set for 1939 


TRUSSELL MANUFACTURING CO. 
Poughkeepsie, N. Y. 














o— 


SUPER-FIBER type- 
writer ribbons 
packed in a new col- 


orful attractive con- 


tainer which will 
help you definitely 
in sales. A quality 
product that will as- 
sure consistent, top 
notch performance 
at all times. 


Carbon Papers 
and Typewriter 


Ribbons 
















ce 


Feature Codo carbons and rib- 
bons. They are guaranteed for 
five years against deterioration 
in stock. They are accepted 
exclusively in hundreds of of- 
fices, due to high grade and 
uniform results. 


Let us help you solve your rib- 
bon and carbon problem. 


Codo Mfg. Corp. 


Chicago New York 


Factory, Coraopolis, Penna. 











TYPEWRITER CUSHION KEYS 


A 
SPECIALTY 
THAT HAS 
{ Two 

© IMPORTANT 
} FEATURES 


a 


MUNSON Supply Co., 348 Hudson St., New York City 
Please send information about the New Key 
New Package and Counter Display to 3) 
Name 
Address 
City State 
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A favorite with dealers is 
No. 3260X Desk in Walnut, 
from the TEMPO Group 





That certain "something" that stops the prospect and 


right on the spot helps you to make a sale. 


You'll find it in EVANSVILLE desks. 


It comes from styling that ''clicks'’, correct proportions, 
good finish and the outward evidence of sound construc- 


tion. 


With EVANSVILLE desks you can give your prospects 
more value for their money, in terms of good looks and 


efficient service. 


Write for the Portfolio of Designs—a guide to better 
desk profits in 1939. 


EVANSVILLE DESK COMPANY 
BUILDERS OF WOOD OFFICE DESKS 
EVANSVILLE INDIANA 





AN OUTSTANDING 
DEVELOPMENT 





_ i 


CLEAR PRINT 
PRODUCTS 


WARRANT YOUR INVESTIGATION. 


Samples free to Responsible Dealers. 


PHILLIPS PROCESS CO, Inc. 


194 Mill Street Rochester, New York 


EASTERN DISTRIBUTORS: Macintosh and Sheridan, 
1206 I8th Street N. W. Washington, D. C 
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reason” for the discontinuance of the little magazine 
except that it was not “depression proof.” 

Pictures of “Y and E” desks and some installations 
together with two timely and short articles on other 
Yawman and Erbe products complete the booklet, 
forthcoming editions of which we hope to read for a 


long time to come. 
oie 3 


NATIONAL LEARERS 








THE © BETTER PENCIL 





AUTOPOINT FEATURES FAMOUS SCULPTURE.—A new Auto- 
point Company poster, featuring the world-famous sculptures 
of Abraham Lincoln and George Washington on Mt. Rushmore 
in the Black Hills, is now being made available to dealers 
everywhere. The poster was painted by J. Jeffery Grant and 
lithographed in eight colors to make a beautiful advertising 
piece for counter or window. It measures 28 by 42 inches and 
carries a space for dealer imprint or message. Requests for 
the poster should be addressed to the Autopoint Company, 
1801 Foster avenue, Chicago. 
*—-« 
THOMS BUYS PART OF VIQUESNEY CO. 

Arthur W. Thoms, for twenty years connected with 
the Viquesney Company, Terre Haute, Ind., last month 
purchased the stationery department of the firm and 
has renamed it the Viquesney Company Office Supply 
Division. 

For fifteen years of his twenty served with the or- 





A. W. THOMS 


ganization Mr. Thoms was manager of the department 
bought. He announced that there would be no change 
in personnel, most of whom have also been with the 
company for fifteen or twenty years. 

The Viquesney Company is reported to be one of the 
best stocked and managed stationery firms in the 











HOW 10 

KEEP YOUR 
BEST CUSTOMER 
HAPPY... 


BURT] 


TELEPHONE BRACKETS 


SHOW HIM HOW HIS STENOG- 
RAPHER can turn out letters faster, 
with less mistakes, by using the Burns 
\uto-liner—and your best customer 
will be a better one. 

Dealers say business men recognize a 
good thing when they see the Auto- 
liner. The extra pages typed by users 
return its cost many times. Stenog- 
raphers like it, too, because the remote 
controlled line guide eliminates tiring 
head-swing and place losing. 

\utoliner with dual copy- 
holding fixtures, and black crackle 
finish. Single, double, or triple spacing. 


comes 


Low Price, Big Margin 
the Burns <Autoliner 


below similar copyholders 
not a drop of profit has 


OFFICE 
SPECIALTIES 


though 
lists way 


$12.50). 


Keven 


COPYHOLDERS ° 


GOOSENECK LAMPS »* 
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been squeezed out. It’s all there for 
you. For a plan to help you cash in, 
write today to American Automatic 


1033. W. 


Electric Sales Co., Van 


Buren St., Chicago. 





CHAIR & DESK PADS 








and plain white oak, birch, etc. 


THE WHOLE STORY OF SAMSON OFFICE TABLES 


—sales power for office furniture dealers! 


TO KNOW the Samson line, is to be prepared to talk tables. We build 
for the directors’ room, for libraries, banks, general office use, for school, 
cafeteria, hall or reception room of genuine American walnut, quartered 
Great variety of design in sizes up to 
192 by 48 inches is available on regular order and we shall be glad of the 
opportunity to quote you on your special size table requirements. Full 
details are given in the Samson No. 30 catalog. 


MUTSCHLER BROTHERS COMPANY 


NAPPANEE, INDIANA, U. S. A. 












151 Series 




















| 








118 





OFFICE APPLIANCES 


OFFICES OF OIL COUNTRY SPECIALTIES MFG. CO. + COFFEYVILLE 


i 
Ba, 








“THE CARBON 
AND THE IDEA 
ARE PERFECT’ 


That’s what important 
dealers say about 


| CLEANGRIP 
- CARBON PAPER 


Its distinctive appearance catches the eye. 

| Its efficiency, cleanliness, long wear and RESIST- 
ANCE TO CURL make it the carbon paper pre- 
ferred by busy users. 


Cleangrip combines all the desirable features of | 
good carbon papers plus the highly important spe- 


| cial features possessed by no others. 
It is profitable to the dealer as it brings new 
business and holds it against competition. 
DEALERS: Don’t overlook this business getter. 
Write for samples and prices. 


* Conds erer™? 


b 


CARBON 
PAPERS 


Cleangrit 
W hitedge 
Clean Pull 
Came 
American 
Reliance 


_arbons In 
weights 


finishes 


all 


and 





i 


HERE ARE THE 
PROFIT MAKERS 
COMPRISING THE 
COMPLETE LINE 


Study This List—It Means More 


INSTALLED BY CAST OFFICE SUPPLY CO. OF WICHITA 
Sas E j ps: . a ea , 








Business—Repeat Business— 


To You 


CARBON 


ROLL 


S 


Tailor’s Marking 


Photo Offset 


Billing Rolls for Elliott 


Fisher Machines 
Billing Rolls for 


Burroughs P 


Machines 
Register Rolls 


Tally Rolls 


Teletype Carh< 


Rolls 


osting 


ynized 


Rolls for Elliott- 


Addressing 
Special Rolls 


Machines 


| INKED 
RIBBONS 
Stormtex Silk 
| Stormtex Cotton 


| American 
' 


| Reliance 

| Ribbonsfor Address- 
ograph-Multigraph 
Speedaumat 
Dupligraph, etc. etc. 


H. M. STORMS COMPANY 


Makers of “The Complete Line” of Carbon Papers and Inked Ribbons 
BROOKLYN, N. Y. 


561 GRAND AVE. 
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Middle West and serves a radius of seventy-five miles, 
not only in Indiana but in southern Illinois. A com- 
plete stock of furniture and supplies is carried, includ- ¢ 


ing Art Metal steel furniture and filing equipment, 
Postindex visible equipment, Yawman and Erbe filing 


supplies, Wilson-Jones loose leaf and the National 

Blank Book line of bound books. T H E R I G H T P A P E R S 
When the purchase was reported it was also an- | 

nounced that B. L. Viquesney will devote his entire | 

time to the printing department. A T j H E R I G H T P R I C E 

ee 

“IBM DAY” PROCLAIMED FOR S. F. WORLD’S FAIR oo Buil> A (Permanent Business 
In honor of the efforts of Thomas J. Watson, presi- 

dent of the International Business Machines Corpora- 

tion, toward the cause of “world peace through world Eaton's famous line of Berkshi 

trade,” May 18 has been proclaimed “IBM Day” at Le = . echaneee 

the San Peansiene Wortits Pair. Typewriter Papers includes a paper 
The announcement was made by Leland W. Cutler, EXACTLY RIGHT IN GRADE AND PRICE 

president of the Golden Gate International Exposition, for every typewriter use. Whether the 

who telephoned the proclamation from his office in | permanency of a 100° rag paper is 

| required or a paper for inter-office 

bulletins, you can satisfy your cus- 

tomers with the BEST paper for every 


commerc‘al use if you sto.k 


¢htON ’ 


*rypewriTer* 
* papers * 


“Resni™ 


EATON’S BERKSHIRE 
TYPEWRITER PAPERS 


PITTSFIELD, MASSACHUSETTS 

















PROCLAIM “IBM DAY” FOR GOLDEN GATE EXPOSITION.— 
Thomas J. Watson, president of International Business Ma- 
chines Corporation, receives in his New York office the an- 
nouncement of May 18 as “IBM Day” at the San Francisco . 

Fair. The message was sent by Leland W. Cutler. president of / AICO GRIP 
the exposition, telephoning from the Bay City. Beside Mr. nsist on 


Watson is a California redwood plaque inscribed with the text 
of the proclamation. 





the original tubular edge tabbing 
San Francisco to Mr. Watson in New York City. At the 


same time Col. J. Franklin Bell, executive vice-presi- AICO GRIP tabbing is the original tubular 
dent of the exposition, presented to Mr. Watson a edge insertable tab. Many of the features of 
California redwood plaque engraved with the text of pred Grip OE I ae impos 


the official proclamation, which declared that the | 
day would pay honor to Mr. Watson who, as president 
of the International Chamber of Commerce and a 
trustee of the Carnegie Endowment for International 
Peace, has “worked steadfastly to build lasting peace 
by a meeting of minds in the council of nations.” 

<=>? 


STOLP VISITED BY THIEVES IN NEW HOME 

The Stolp Typewriter Shop, owned and operated by 
A. E. Stolp, recently moved from 413 to 108 South 
Summit, Arkansas City, Kansas, where much additional 
space is available for increased stock and activities, SPRING //\ | POLIS, 
and where almost the first visitors turned out to be ACTION /|/ \\ KK DOES 
thieves who emptied the cash drawer. HOLDS INSERT NOT GRIP 

The pair, after paying a visit to the store on the TIGHTLY SECURELY 
pretense of inspecting merchandise, lured Mr. Stolp 
away from the premises with a fake service call. In 
his absence one of the men called the store helper 
to the back porch on another pretext while his com- 


sible to duplicate this tabbing. 











14) 





panion rifled the cash drawer of a considerable amount See your dealer salesman about 
of currency. ‘ 
y ill a the new Aico dealer help. 
AMES APPOINTS MEXICAN DISTRIBUTOR 
In a recent letter addressed to office machine deal- G. J. AIGNER COMPANY 
ers in Mexico, Hazen Ames, vice-president of the Ames 4 
503 S. Jefferson St. Chicago, Ill. 


Supply Company, Chicago, announces the appointment 
of Mr. L. Gomez, Jesus Carranza, 28 Dep. 70, Mexico, 
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Varat Featherweight Cases 


The latest! New lightweight cases of quality 
leathers in a wide range of sizes and colors. Just 
the thing for lawyers, business men and others who 
must carry a “heavy case.'' Will materially de- 
crease the carrying weight—yet built strong 
enough for the heaviest loads. 













Investigate 
this 


new 














feature. 

















SS ... 306 
— 4 307 
Place a Sample Order NOW! 


Murray Varat Company 


27 S. Market St. Chicago, Ill. 

















INSULATED 
CARD CABINETS 


S. M. N A. One Hour Labeled 


SHOULD ULTIMATELY REPLACE EVERY WOOD 
AND UNINSULATED CARD CABINET NOW IN 
USE.. 


MR. DEALER 
IF YOUR CUSTO.- 
MER HAS A CARD 
RECORD IT DE- 
SERVES THIS PRO. 
TECTION. 





3x5 cards $10.00 4x6 cards $11.00 5x8 cards $13.00 





3x5 cards $18.00 4x6 cards $20.00 5x8 cards $22.00 


MEILINK STEEL SAFE CO. 


TOLEDO OHIO 
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D. F., as exclusive distributor of parts, platens, tools 
and supplies in Mexico. Mr. Gomez is described as 
having had a broad experience in the typewriter and 
office machines line. All inquiries from dealers in Mex- 
ico should be referred to him 

> © 


. 
THINK 
CLEARER | 


“SGENTLENEN 


he 





ROCHESTER SHOW FEATURES GF CHAIR.—One of the out- 
standing displays in a recent industrial products exhibition 
held at the Powers hotel in Rochester, N. Y., was shown by 
the Rochester Stationery Company, Inc. The featured exhibit 
was a Comfortmaster executive posture chair of the General 
Fireproofing Company. The many practical points of the chair 
were pointed out to visitors by Arthur A. Plosscowe of the 
Rochester company, and Tom Cole, General Fireproofing Com- 
pany, who was also in attendance. 


STROMBERG ELECTRIC ANNOUNCES NAME 
CHANGE 

Effective March 1, the Stromberg Electric Company, 
formerly located at 223-233 West Erie street, Chicago, 
has changed its name to the Stromberg Time Corpora- 
tion and will henceforth maintain headquarters at 
109 Lafayette street, New York, N. Y. 

The change was announced last month by vice- 
president W. R. Hickok who also declared that the 
building at 109 Lafayette street is the General Time 
Instrument building and that the Stromberg organ- 
ization is a wholly owned subsidiary of the General 
Time Instruments Corporation. 

; oi 
BATES SENDS LYLES TO COAST 

As a reward for several months of missionary work 
done for his company, Hendrix Lyles has been ap- 
pointed Pacific Coast representative for the Bates 
Manufacturing Company, 30 Vesey street, New York, 
N. Y. In announcing the appointment officials of the 
organization said that extension of the Bates lines as 
well as special sales and promotion work made it nec- 
essary to maintain a full-time representative on the 
Pacific Coast. 

*—- + - 
NEW GRAND RAPIDS BINDERS AVAILABLE 

The Grand Rapids Loose Leaf Binder Company, 
Grand Rapids, Mich., has announced a new line of 
binders which dealers may use to-match sold-direct 
binders of manufacturers who sell direct to the con- 


sumer 

The line includes binders having the various types 
of strap or band punchings as well as the exclusive 
Proudfit. The line is popularly priced and carries the 
regular dealer discount Tomplete information is avail- 
able on request 
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DRAWING PENCIL SOLD IN AMERICA 


AW FABER -CASTECL 


DRAWING PENCIL * 


4 
4 





IS TO SILVER — SO IS 

















“STERLING” 
‘HIGGINS” to DRAWING INKS... 


Higgins American Drawing Inks have that “Sterling” quality 


AS 


architects, 





DD ? 
in every drop which, for over half a century, has made 
them the first choice of designers, engineers 
and artists. Wherever plans, shop drawings, designs or 
line work for reproduction are made, Higgins American 
India Ink gives that unchanging jet-black needed for 
clarity in the blue-print and for permanency in the 


original. 
In addition to the waterproof and soluble blacks 
in 17 lucid 


« ( . 
Higgins American Drawing Inks come in 
waterproof colors, white and neutral tint. Specify 


Higgins on your next order — and ask your dealer 
for one of the new Higgins Color Wheels showing 


Higgins Inks actually applied on drawing paper. 
Send to us, today, for your free copy of the new 
ind interesting edition of Higgins Techniques. 


HIGGINS 


271 NINTH STREET, BROOKLYN, NW. Y. 


ional Art Magazine and Scholastic. 





CHAS. M. HIGGINS & “8. INC. - 
t appears in Pencil Points, Art Instruction, Profe 


This « 


AN ne 

















ACE " 
$600" 


PILOT loads 210 standard staples get the best machines for the money they 
CADET loads 105 standard staples 
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FILING 
DEPARTMENT 
ALL "JAMMED" 


UP? 











WELL THERE'S ONLY ONE FELLOW TO BLAME. HE 
TRIED TO SAVE ON CHEAP EQUIPMENT IN A BUSY 
OFFICE. DO HIM A REAL SERVICE AND SUGGEST 
THE USE OF PEERLESS FILES AND DESKS. 


PURCHASING AGENT 





PEERLESS STEEL EQUIPMENT COMPANY 
UNRUH & HASBROOK STS., PHILADELPHIA, PA. 
NEW YORK CHICAGO BALTIMORE BOSTON 


LOS ANGELES 








Geis WHEN PRICE IS THE DECIDING FACTOR 
eR gee, =SELL YOUR CUSTOMERS 














... In the low-priced 


PILOT and CADET 
STAPLING MACHINES 


The principles of sound manufacturing which 
have made ACE Stapling Machines the leaders 
in quality and performance, have found the 
same proportionate expression in the entire 
range of models, from the ACE Standard to 
the SCOUT. 

You can sell up and down the ACE Line, 
secure in the knowledge that your customers 











a8 






THAT EVERY 
OFFICE NEEDS 








*Prices are slightly higher in the west 


ACE 
STAPLE REMOVERS 
60c* Eacu 





decide to spend. 








ACE FASTENER CORPORATION ~— 3415 no. Ashtand Ave., chicago, IMlinois 


Makers of the 


World's Best Stapling Machines and Precision Staples 
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NORTHWEST TRAVELERS NOTES 


By A. J. Nordstrom, Correspondent. 

“Paper Papa” is the way “Roc Barnes’ Conlon is 
sending out his advance cards these days, or since the 
addition to his family. Another granddaddy joined 
that growing list of ‘“Prouder than Fathers Members” 
when Jeanne Evylinn Hunn, weight eight pounds, 
eleven ounces, saw the light of day on January 31. 
The father is Howard James Hunn, eldest son of Aug- 
ust Hunn, generalissimo of H. H. West Company of 
Milwaukee. 

Jack Johnstone, of Wallace Pencil Company, was 
seen in Milwaukee recently. 

+. > * 

Herb Kraemer’s host of friends will be glad to learn 
that Herb is back in the industry again representing 
several manufacturers. 

” * . 

Jim Campbell well-known member of the Northwest 
Travelers Club has changed his connections as of 
February first and will represent the McMillan Book 
Company of Syracuse, taking over the duties of Fred 
Adams who passed away recently. 

M. W. Knoblauch of Farnhams attended the meeting 
of the school supply dealers in Chicago on February 
20. The meeting was held at the Palmer House in Chi- 
cago. 

Oscar Nordeen attended the Stationers Frolic in 
St. Paul as the representative of the Duluth Stationery 
Club. 

What two well-known Duluthians are expected to 
drive down to Seventh Regional meeting in a fine new 
Packard automobile? We know but will not tell. Any- 
way Duluth will be well represented, as will the Twin 
Cities and the Dakotas. 


<-> 


BLACK APPOINTED PARKER SALES MANAGER 

J. N. Black, for several years assistant sales manager 
of the Parker Pen Company, Janesville, Wis., last 
month was appointed general sales manager by Ken- 
neth S. Parker, president of the company. 

Mr. Black joined the Parker organization in 1929, 











J. N. BLACK 


resigning from a job of special sales correspondent 
with the firm of Adams & Westlake, Chicago. During 
his many years in the industry Mr. Black has made a 
great number of friends with whom Office Appliances 
joins in wishing him the best of luck and success in 
his new job 
—- 
PATENTS IMPROVE THE WONDER LOCK 

Officials of Wonder Lock, manufacturers and dis- 
tributors of the all-purpose and showcase Wonder 
Lock, last month announced that several improve- 


LEADERS Since 1868 


THAT’S WHY IT PAYS TO FEATURE 
the ST. JOHNS LINE! 


% No wonder St. Johns is the largest table factory 
n the world! Since 1868, we’ve been making Amer- 
ca’s fav e tables. Because our tables are 
the fastest I t profitable sellers, because our 
tables give consumer satisfaction, we had to build 
the world’s largest table factory! Write today for 
our catalog and price list showing our complete 
minimum-inventory line. All the best selling colors 


rs, 3 ply bottoms. 





St. Johns Office Table No. 24 


Selected Solid Oak. Office golden 
isl thick. Legs, 24" 
square. 6 sizes from 24 x 60 to 
30 x 72. Shipped K. D. Packed 


tw f one top-size in crate. 







sn. lop, i" 
















ST. JOHNS TABLE COMPANY 
CADILLAC, MICHIGAN 


Office Furniture Ware ( } Broad New York 





New Improved AIRMAIL Model 


TRINER 
Airmail 
Special 
No. 300 


EXTRA 
FINE 
CONSTRUCTION 





Capacity I lb. x VY ox. 


for automatically indicating with highly improved 
legibility of figures: 

Airmail 

First-class Mail (local & out-of-town) 

Foreign First-class 

Merchandise & Printed Matter 

Catalogs, Books, Newspapers 

Publications, ete. 
Built throughout of steel, highly sensitive and accur- 
ate, handsomely finished in chrome and satin black. 
This special model offers a new range of opportuni- 
ties for selling scales for Airmail as well as general 
mail. 


TRINE 


Write for Cireular X 


SCALE & MFG. CO. 


2714 W. 21st St. Chicago, Ill. 




















Be 


STEADY SALE 
STATIONERS’ SPECIALTIES 
a [jf “Burro” PAPER 4 . 

CLIPS 


sizes including the Cling 
Clip Burro Paper 









“Burro” INDEX | ABS 4t your 
Detachable for cards and ledgers Patent 
tongue insures firm grip Of spring steel 
well nickeled Supplied wit Iphabet 
lays of the week, numbers 1 1 and mont} 
Also available wit ink nserts 


jobber s 


“Bull Dog” PAPER CLIPS 
AND VACUUM CLIPS 


Bull Dog clips for classifying work, holding 
Stacks of papers, et« are made of tough spring 
Aws 


steel in five sizes brightly nickeled 

Body in three standard « rs n additior Send for 
regular black finis! Vacuum Cup Clips are catalog 
regular No. | Bull Dogs’’ fitted with rubber price 


suction cup for attaching to glass or other nor sheet 
ce 


Also STAINLESS STEEL FILE SIGNALS 


FOR EVERY MODERN FILING NEED 


30 PTD 20 21 22 23 24 30 3 34 


THE H. C. COOK CO., 14 BEAVERISTREET, ANSONIA, CONN. 


“ONE HUNDRED PERCENT DEALER PROTECTION” 


INVESTIGATE 


the fine qualities of 


DICTATOR DUPLICATING INK 


Send for a sample.... 











Put it to the severest 
tests—so you can see 
how rapidly it dries; how 
perfectly it lies in the 
pad without hardening; 
the sharp, clear, brilliant 
copies it produces, and 
its rich, black tone. This 
outstanding ink is not 
affected by the climate 
and can be used equal- 
ly well on open or 
closed drum machines. 


LA 
Ks 


VLLLLLL, 
MAY 


Alert dealers everywhere 
are selling Dictator Du- 
plicating Inks. Investi- 
gate its possibilities to- 





INK SPECIALTIES CO, INC. 
519 S. Laflin Street Chicago 
Fred B. Canode, Pres. 
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ments, grouped under a patent recently obtained, have 
been incorporated in the lock. These improvements in 
construction and assembling of the Wonder Lock are 
covered by patent No. 2140066. 

According to the manufacturers the showcase lock 
can be used on sliding showcases of either glass or 
wood construction. The all-purpose lock can be used 
on a drawer or filing cabinet at either top or bottom 
while ratchets now furnished are serrated on both 
sides. 

*—- 


VARAT ADOPTS NEW MERCHANDISE TAGS 
The Murray Varat Company, 27 South Market street, 
Chicago, Ill., has recently adopted a new merchandise 
tag which will henceforth identify all products of the 
factory and plant. The tag is small, being 114 by 134 











NEW MERCHANDISE TAG FOR MURRAY VARAT LEATHER 
GOODS 


inches and halved as to color, one section being black 
and the other yellow with a brief case in brown and 
the words “Varat Made” centered upon it. The re- 
verse side of the tag tells the size, style, color and 
price of the article to which it is attached. 


*—-<« 


GREGORY APPOINTS PIERCE SALES MANAGER 

To fill a vacancy created by the resignatign of Mar- 
tin J. Bacon, the Gregory Fount-O-Ink Company, 2652 
Pasadena avenue, Los Angeles, last month appointed 
Oliver R. Pierce its general sales manager. 

In taking over his new position Mr. Pierce places at 
the disposal of his company an experience in the pen 
industry gained over a long period. For sixteen years 





OLIVER R. PIERCE 


he was associated with the Conklin Pen Company, cov- 
ering the South and maintaining headquarters in New 
Orleans. He held that job for six years and then was 
sent to San Francisco where he was appointed western 
sales manager 
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Visible Books 


Those fortunate enough to enjoy the all inclusive “Y and E” Franchise, are finding 
Y and E" Visible Book Units the natural introduction to Keeping Records the Visible 
way ... From the sale of these profitable Book Units it is but a step to the sale of 
Y and E" Visible Record Cabinet Equipment. 





FACTORIES and 
EXECUTIVES OFFICES 
ROCHESTER, N.Y 





YAWMAN A’? FRBE MFG.(O. 












VO. 1250 PRESSBOARD COVER VIS- 
IBLE CARD RECORD BOOK. Contains 
one aluminum panel securely riveted to a 
heavy gray pressboard folder. This folder 
has a heavy cloth gusset hinge and wide 
flat metal indexing tab. Ideal for filing in 
a desk drawer as illustrated below. 
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TABLES 


. . . from the Alma 400 series 
which also contains single and 
double pedestal flat tops, and 
drop-head typewriter desks, 
that many have found conserve 


space and save money. 


No. 436-T 
36x26 





’ ‘ 
ie vnomys 


ALMA DESK COMPANY 


HIGH POINT, NORTH CAROLINA 














A BANK OF ENGLAND Office Chair that 
is Better Built, More Durable and Wholly 
Comfortable...... made by HIGH POINT 


i at the quality built 


into this chair! The reason for its popularity is 


easily apparent. Built of quartered oak or of 
No. 6711 





pecan, walnut or mahogany finish. Rail under 


seat is one piece steam bent circling back and 


sides from front post to front post. Back posts se, MICE POINT cetciec ties 


. . . trates and describes this series 

of leg chairs are one continuous piece from floor Rais Ra aa aaah Adin 
upholstered executive chairs, sec- 

retarial posture chairs, teachers 


to top. Well made, sturdy, of correct anatomic 


and tablet chairs, bentwood and 


folding chairs, and stools. With 


design and moderate price, it offers extraor- 





No. 6710 many sales opportunities for office 


furniture dealers. 


dinary value and is in growing demand. 


HIGH POINT BENDING & CHAIR COMPANY 


MANUFACTURERS OF COMFORTABLE CHAIRS, CORRECTLY CONSTRUCTED 


SILER CITY, NORTH CAROLINA 
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GARRICK TO REPRESENT MANY NEW LINES 

Involving four well-known stationery and office sup- 
ply items, a new series of lines have been taken over 
for representation in a number of states by R. R. 
Garrick & Associates, 844 Homestead avenue, Upper 
Darby, Penna. 


: : : ; 
Among the lines which the organization will present | 


to the trade are the loose-leaf products of the A. E. 
Boyce Company, Muncie, Ind., transparent index prod- 
ucts of the Cel-U-Dex Corporation, Brooklyn, N. Y.; 


Cleanereno type cleaner of the Cleanereno Chemical | 


Company, 108 West Lake street, Chicago, and the 
Esquire pen-ink unit manufactured by the Esquire 
Pen-Ink Company, 742 South Hill street, Los Angeles, 
Calif. 

This set-up will be presented by the Garrick organi- 
zation in the states of Pennsylvania, New Jersey, Dela- 
ware, Maryland, District of Columbia, Virginia and 
West Virginia. A complete catalogue of these and the 
items outside the stationery field is available and wil! 
be forwarded to dealers on request. 

*—- 
F. S. WEBSTER TAKES LARGER QUARTERS IN 
NEW YORK 


As part of the expansion program being carried out | 
by the F. S. Webster Company during this year of its | 
fiftieth anniversary, the New York offices of the firm | 
were moved to new and larger quarters at 50 Church | 


street on February 10. The move is in accord with an 


organized plan to develop facilities everywhere to care | 


for the needs of Webster customers. 
(8 ee 

SCOTCH CELLULOSE TAPE PRICE REDUCED 

A reduction in the price of its line of Scotch Cellu- 
lose Tape, a sealing and mending transparent material 
previously described in OFFICE APPLIANCES, has been 
announced by the Minnesota Mining & Manufacturing 
Company, St. Paul, Minn. Scotch Cellulose Tape is a 
product made of Dupont cellophane and is a stock item 
in stationery stores. Details of the reduction may be 
obtained directly from the manufacturers. 

—>- — 
GUERIN JOINS GLOBE-WERNICKE 

Jack P. Guerin, for many years active in the retail 
stationery field, last month was appointed district sales 
representative of The Globe-Wernicke Company, for 
the state of New York and Western Pennsylvania. 

The appointment was announced by General Sales 
Manager Harry C. Anderson, who said Mr. Guerin 
possesses an excellent understanding of dealers’ prob- 
lems and a broad knowledge of retail merchandising. 





Vvtwovo is @ $ 


WHITE-DRISCOLL 

Wedding bells rang out for Gerard D. (Jerry) White, 
popular secretary of the Stationers 12:30 Club of New 
York City, on January 21 when he was married to Miss 
Claire I. Driscoll at St. Jean Baptiste church in New 
York. OFFICE APPLIANCES joins the many friends of the 
happy couple in extending the usual wishes for good 
luck and happiness. 








v &.* yO c > | @ #8 


BARBARA KAY McKIM ARRIVES 


John McKim, store manager for Clarence E. Page, 
Inc., Oklahoma City, is receiving congratulations on 
the birth of a six-and-one-half pound baby girl to 
Mrs. McKim at Polyclinic hospital on January 5. They 
have named the new arrival Barbara Kay.—EVH 





THIS FEATURE! 





Sanymelal 


STEEL COSTUMERS 


CAN'T TIP OVER 


Nothing is more of a bugbear in restaurants, 
hotels, business and professional offices than 
costumers that are continually toppling over. 
Keep your costumer sales on the up and up 
with Sanymetal ‘‘Untippable'' Steel Costumers 

the costumers that are guaranteed to stay 
upright, even when the load is all on one hook. 


That Sanymetal Costumers never loosen or 
warp—have no rough edges to catch and snag 
clothes—are other features that have instant 
appeal. Enduring wood finishes make these 
costumers ideal appointments for modern busi- 
ness environments. 


Write for dealer discounts and descriptive 


folder—today. Being regularly moving items, 
with a larger margin of profit, Sanymetal Cos- 












tumers cost no more to handle. 


List prices f.o.b. Cleveland, Ohio: 


Green or Gray $10.00 
Mahogany, Walnut or Oak $11.00 
White Enamel $13.50 


THE SANYMETAL PRODUCTS COMPANY, INC. 


1681 URBANA ROAD CLEVELAND, OHIO 


5) The Red 
ms poner 

















AUTOMATIC COIN WRAPPERS 


Stationers! It's your Line, Exclusively! 


‘Steel-Strong Products are so'd through Stationers and 
Office Supply Dealers only We have no retail salesmen to 
pirate your customers and cash in on your missionary work 


Write for liberal discounts and sales help on: 


Coin Wrappers Lead Seals 

Bill Straps Seal Presses 

Coin Bags Teller’s Moisteners 
Currency Bags Manual Coin Counters 
Draw String Bags Currency Racks 
Metal-Clasp Bags Wrapper Cabinets 
Night Depository Bags Sorting Trays 

Linen Shipping Tags Coin Storage Trays 


Downey Change Trays 











THE Gil See COL - cincinnati-o 
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Eyelets inserted and 


| end-caps, 
ps ee ond highly Standard inner sections fastened in counter- 
polished — assembled are added to chain-posts sunk holes in top 
metal after binding. 


after binding and fast- to imerease capacity. 
ened in place by means 
fluted 














Thimbles to guide 
chain-posts in and 
out of tube. 





Right-and-left-hand Right - and - left - hand 
blocks to move serew-rod to move 
chain-posts in and chain-posts in and —— 


out. Made of rust- out. The threads are Hinge lugs have 
proof metal produced by rolling, four projections 
CHAIN which makes smoother which pass thru 
surfaced and easier holes in tube and 
POST METALS working threads than are very securely i 
cut (or chased) ones clinched inside 
the tube. 


A New Service for Manufacturing Stationers 


Strength, security, light weight and economy 
recommend this new metal. It is becoming more =f 
and more in demand among bookkeepers and =. 
accountants It is furnished with protruding or non-protruding 
posts, in eleven stock sizes with % inch posts and seven stock 
sizes with yy inch posts. Special sizes are also obtainable. 

We manufacture an extensive line of metals for memo and price 
books, loose leaf catalogs, ledgers, transfer binders, etc. Stationers 
who operate their own binderies should write for our illustrated 
catalog and price list 


LOOSE LEAF METALS CO., INC. 


6816 Arsenal Street St. Louls, Mo 
Correct 


7” . 
& A ¥ L Posture 


METAL FOLDING CHAIRS 


Ideal for offices. sales- REMARKABLE 
. EFFICIENCY 
AND DUR- 
ABILITY 
shops, etc. Riveted at all AT LOW 
joints, made of heavy COST 
COLD ROLLED ésteel. 


Comfortable and rigid 









































rooms, schools, churc 


es, clubs, lodges, beauty 


in construction. Opens 
and closes quietly. Folds 
flat and stacks easily. 
Upholstered wood or all 


metal seat. 


Made by seating special- 
ists with many years of 
successful manufactur- 


ing experience. 


WRITE FOR DESCRIP- 
TIVE LITERATURE AND COLORS: 
Mahogany, Black, Walnut, 


PRICE LIST Olive Green, Ivory. 
Cable Address ""GAYLOCO" 


Yaylo Manufactwung (o., Inc. 


820 NORTH MICHIGAN AVENUE « CHICAGO 
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CANADIAN NEWS NOTES 
The Brown Bros., Ltd., wholesale stationers, Toronto, 
Ont., has opened a branch office and showroom at 209 
Canada Cement building, Phillips square, Montreal, 
Que. John J. Carter, long associated with the firm, is 
resident manager. 


Harry Lee Brooks, for the past twenty-five years 
manager for the Carter’s Ink Company of Canada, and 
thirty-six years connected with the firm, recently re- 
tired. Mr. Brooks, who is widely known to the office 
supply trade in Canada, has moved to Florida where 
he will reside in the future. He was recently presented 
with a splendid humidor by the Montreal Stationers 
Association, at a banquet held at the Queen’s Hotel. 
Charles E. Beaudry, who has been connected with the 
Carter firm in Montreal since 1926 as assistant man- 
ager and superintendent, has been promoted to suc- 
ceed Mr. Brooks. 


= 7 


Most of the large stock of office supplies and equip- 


| ment, as well as a heavy stock of paper, was destroyed 


when the building housing the Dominion Office Supply 
Company, Ltd., in the Walkerville section of Windsor, 
Ont., was recently visited by a devastating fire. The 
firm’s loss, which will be heavy, was only partially 


| covered by insurance. 


* x * 


The W. A. Sheaffer Pen Company of Canada, 169 
Fleet St. W., Toronto, Ont., recently suffered a loss run- 
ning into hundreds of dollars when thieves entered 
their plant and removed a large number of pens and 
pen and pencil sets. Entry was gained through a base- 
ment window. 

* * > 

J. H. Chipman, vice-president and general manager, 
The Brown Bros., Ltd., Toronto, Ont., wholesale sta- 
tioners, believes that the outlook for 1939 in Canada 
is more hopeful and barring unfavorable international 
developments, prospects appear promising for a return 
to more normal times with the trend firm and pointing 
toward greater volume. 

J. S. Luckett, president, Luckett Loose Leaf, Ltd., 
Toronto, Ont., reports that his company is going ahead 
with a number of new lines and plans for meeting 
highly competitive conditions in the office supply field, 
and has confidence in the year 1939. 


* * 


J. W. Locking has opened a cash register and type- 


| writer sales and service store in Ottersville, Ont.—SJL 


.— « -—— 


MANN PRINTING CO. MOVES 

Leaving a location where it has operated for more 
than fourteen years at 10 West Herald street, Tyronne, 
Penna., the Mann Printing Company last month moved 
into new quarters in the Pruner building, Pennsylvania 
avenue. In addition to printing equipment the com- 
pany, which is headed by I. E. Mann, carries a com- 
plete stock of stationery and office supplies. 

—- + - 
E. P. HAYE HURT IN AUTO ACCIDENT 

E. P. Haye, San Antonio district manager for L. C. 
Smith-Corona Typewriters Inc., was seriously injured 
in an auto accident near Luling on January 25. Mr. 
Haye suffered a broken left leg and numerous cuts and 
bruises. He will be confined to his home for several 
weeks—BCR. 

*—-_ - - 
COLE IN MID-WEST FOR CARTER’S INK 

John W. Cole is now traveling the Northwest for the 
Carter’s Ink Company, working out of the Chicago 
office. Although new in the territory he has had ample 
preparation for his present connection from ten years 
experience with the company in the East 
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The Only Low Priced Duplicator Made with Counter and Closed Cylinder 


Rotospeeds automatically 
feed any size from post- 
cards to legal size. One 


turn of handle produces 


WILL MAKE MORE PROFITS FOR YOU perfect copy. Simple de- 


vice raises or lowers posi- 


$3250 $38 $41 $46 tion of print on paper. 


Feed table holds up to 200 





Automatic Automatic Closed Cylin- with Counter 


Model “C” Model “C” der, Automatic and Closed sheets. Stream-lined, rug- 
; with — on Cylinder ved. practical for every 
Each Complete with Supplies kind of duplicating. 


Each Guaranteed for 5 Years 
\ Rotospeed for every du- 
This is more than a new automatic duplicator icating > ice 

- + + more than a sturdy, flexible, handsome plicating need priced from 
machine. It’s a genuine ROTOSPEED, guaran- $22.50 to $155.00. 
teed for 5 years by ROTOSPEED, and that’s an 
extra-value that clinches sales quickly. To the 
thousands of Rotospeed owners, and to the mil- 
lions who know the Rotospeed reputation, this 
machine is two-thirds SOLD! 

Business is better, go after it with a Rotospeed 
Demonstrator in your store, or start a man out 
selling today and you will have increased profits 
tomorrow. 

WRITE TODAY for complete information, or 
get the jump on competition by ordering a 


sample now. 


ROTOSPEED 
Company 


173 S. Wilkinson St., Dayton, Ohio 

















Supplies for ALL 
MAKES of Stencil 
Duplicators, includ- 
ing Top-Printed 
Typograph Stencils. 








Complete Facts and 
Demonstrator Sent For 
Your Trial 











Duplicators and Supplies since 1912 


Tbe" OF FICIAL” 


Manufacturers of 














PATENTED 


» POCKET SEAL 


FOR 


NOTARIES 
| CORPORATIONS 
) — ARCHITECTS 

/ ENGINEERS 
SURVEYORS 


AND ALL 
USERS OF SEALS 










Customers always need 


WARSHAW INDEX CARDS 











EACH SEAL IS 


You can sell a customer some more A STRONG > soiree 
index cards! They are always needed. STURDY ee 
e Especially if they are made by POCKET Pocxer Case 
ROLL LABELS WARSHAW'S rotary cut (4 sides) SEAL 
iin quits process. No fuzzy edges. Perfect EASY TO 


REINFORCED margins and ruling. Good substan- 


FOLDERS . . 
tial stock at prices none can den 
PROTEX P y oan 


ae 3 SIZES—1% INCH-1% INCH-2 INCH 


always clean and ready for use. 
GUMMED _ LIGHT IN WEIGHT BUT POWERFUL ENOUGH TO 
INDEX TABS Buy now. Get the big quantity dis- EMBOSS HEAVY BOND OR LEDGER PAPER 


FULL PARTICULARS AND PRICES WILL BE SENT UPON REQUEST 


MEYER & WENTHE : 
WARSHAW MFG. ce. INC. SEALS AND MARKING DEVICES FOR THE TRADE 


ianiaebiniabaastaiesin ised 30 So. JEFFERSON STREET, CHICAGO, ILL. 


- count. 


























OFFICE APPLIANCES 


130 



























AUTOMOBILE CK) 
et BALANCED ACTION 
OFFICE CHAIR CHAIR IRONS 


Unmatched comfort will be found in chairs equipped 
with rubber cushioned irons. These cushions are not 
merely substitutes for springs, but are shock ab- 
sorbers on which the weight of the occupant in any 
position is evenly distributed. The ball bearing 
swivel is a feature of this fixture and together they 
provide the utmost in comfort. 


























A COMPLETE LINE OF OFFICE 

POSTURE AND STOOL IRONS. 

EQUIPPED WITH EITHER RUB- 
BER OR STEEL SPRINGS. 














~y 















866 i p——_ + 
nie si: JS Re CATALOGUE ON REQUEST 
ow) Collier-Keyworth Co. 
Gardner, Mass., U.S. A. 
Liberal Profit 


for Dealers 






ROLL TOP 


ye . ee | TYPEWRITER 
SESS DESK No. 7070 


It actually reduces lost motion 
—enables typist to do more and 
better work with equal effort. 
Made of special steel, except 
baseboard and side leaves which 
are 5-ply built-up wood. Busi- 
ness-like design. Smart, smooth, 
oven-baked enamel on metal 
parts. CelUhl finish on wood 
parts. When side leaves are 
folded up and steel roll curtain 
pulled down, everything inside 
is secure. 


The Toledo Metal 


Furniture Company 
1666 Hastings St. Toledo, Ohio 





Compact when 
closed. 







Ask for 
Catalog 





No. 7070 
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Altus, Okla.—Mrs. Lutie Thetford, recently succeeded Don Wilson as 
manager of the Altus Printing & Stationery Company. Vernal Tinney is 
new assistant manager. Mrs. Thetford also retains her former duties of 
bookkeeper. Mr. Wilson recently resigned his position in Altus to accept a 
position in the stationery department of the Carpenter Paper Company, 
Oklahoma City, Okla.—EVI 


Anadarko, Okla.—The business and stock of the Anadarko Office Supply 
Company was purchased recently by the Tribune Publishing Company and 
the stock moved to the Tribune office at 119 East Broadway. Lester J 
Bowling, former owner, remains connected with the business as salesman 
for the purchasing concern. The company handles a complete stock of 
office equipment, supplies, printed forms, stationery and Underwood type 
writers and maintains a repair department.—_EVH 





Chico, Calif.—Nathan A. Strauss well known to the trade as a manu 
facturers representative, has taken over the Chico Book and Stationery 
Company, 434 Broadway.—SS 


Duluth, Minn.—A contract for additional equipment for the Morgan 
Park high school now under construction has been awarded to the St 
Paul Book & Stationery Company, St. Paul. The contract was awarded 
by the board of education on a successful bid of $5,941 


Durant, Okla.—The Lyte House, Inc., well-known office supply and equip 
ment house, has changed hands. Mrs. C. F. Moore is the new owner and 
E. R. Riddle, who was manager under the former regime, will continue in 
that capacity for the new owner 


Grand Rapids, Mich.—The W. H. Kessler Corporation, doing business as 
Kessler Office Supplies, has elected the following officers: President, Dan 
H. Benner; vice-president, Fred H. Schafer; asistant secretary, A. B. 
Benner. 


Hutchinson, Kans.—The Roberts Printing Company is prepared to move 
soon into its new and commodious quarters on Main street and will 
handle representative lines of stationery and office equipment. Leonard 
Wilcox, president and general manager, announces that the new move is 
the third during the past three years as a result of the company’s 
growth and expansion. 


Indianapolis, Ind.—George T. Parry, president of the Stewart's Book & 
Stationery Store, last month announced that his company had opened a 
retail branch at 5539 East Washington street, Irvington. The branch is 
situated in a new business development of five storerooms recently con 
structed 


Madill, Okla.—Raymond Gary has sold his interest in the Southern School 
& Office Supply Company which he founded, and will confine his entire time 
to the manufacturing business he recently launched. M. L. Poundstone is 
factory representative for the company which manufactures pupils’ and 
teachers’ desks, grade, library and typing tables. A catalogue now on the 
press will be available to the trade soon 


McPhersan, Kans.—The Carl P. Miller printing and office supplies firm is 
established in its new home at 121 South Main street. Mr. Miller, in 
addition to his printing activities, carries a large stock of stationery, 
office supplies and equipment 


New York, N. Y.—Jesse Sistrunk has leased a store at 2234 Eighth avenue, 
for operation of a stationery and office supplies business.—NJNS 


Oklahoma City, Okla._-The Southeastern Bank & Equipment Company, 
Hugo, Okla., recently incorporated under the laws of Oklahoma with a 
capital stock of $4000, issued in forty shares of $100 each par value. The 
firm will engage in merchandising school books and supplies, furniture, 
office supplies, furniture and equipment, new and used. Incorporators are 
listed as C. A, Kimmons and Mrs. Tommie Kimmons, of Hugo, and Ray 
mond Gary, of Madill, Okla.—EVH 


Oklahoma City, Okla._Don L. Branham, head of Don L. Branham, Inc., 
was recently elected to the board of directors of the local Red Cross 
chapter here.-EVH 


Okmulgee, Okla.._Ted Shelton, who has been associated with the Robert 
Cooke Company for the past thirteen years has opened a typewriter and 
stationery store under the name of the Shelton Office Supplies & Type- 
writer Service. Mr. Shelton is well known to the trade and will succeed 
in his new undertaking 


Pasadena, Calif...The Union Stationery & Printing Company has recently 
moved into its own building at 1543 East Colorado street. The firm has 
been in business here for the past fifteen years, previously occupying 
quarters at 44 East Union street and 376 East Colorado street. 


San Anseimo, Calif.—The Ferrari Paper Company has occupied new and 
attractive quarters at San Anselmo & Tamalpais with a general line 
of stationery Ss 


San Francisco, Calif._.J. G. Gingg of the Gingg Office Supply Company, 
died at his home in Berkeley January 6 The business, located at 214 
Mission street, continues as before SS 


San Francisco, Calif._-Walter F. Lewis, formerly sales manager of the 
San Francisco News Company, has become sales manager of the Acme 
Business Equipment Company at 36 California street.—SS 


San Francisco, Calif.—G. RK. Morton, Pacific Coast manager for the 
Eaton Paper Company of Pittsfield, Mass., has returned from a trip East, 
and reports improved conditions there. Reports the new open stock plan 
of Eaton’s being received with favor by the dealers SS 


San Francisco, Calif._Walter Willoughby, representing the Erie Art 
Metal Company of Erie, Penn., and the Monadnock Paper Mills of Ben 
nington, Vt., is taking an extensive trip East. Headquarters are at 7 
Front street SS 


Sherman, Texas.—-H. S. Brashier, who recently turned his business into a 
complete office supply house from a former typewriter store, has moved 
into a new location at 206 North Travis street. He will carry a complete 
line of office supplies, machines and equipment 

Terre Haute, Ind.__Arthur W. Thoms, for fifteen years manager and buyer 
of the stationery and office supply department of the Viquesney Company, 
813 Ohio street, last month announced that he had purchased the depart 
ment from the Viquesney interests. Mr. Thoms, who is well qualified by 
more than twenty years experience in the field to take complete charge of 
the departmnt, said Mr. Viquesney will remain with the firm and devote 
his entire time to the printing department 

Ventura, Calif.—O. J. Skinner, formerly traveling salesman for the Sta- 
tioners Corporation of Los Angeles, has purchased the stationery store of 
J McGregor at 472 East Main street.—SS 
























Square tubular 
steel! uprights, 12” 
hat shelf, and non 
tippable base. 


PETERSON 3U 


is the answer to all wraps 
problems! 


Individually separated ac- 
commodations for 3 per- 
sons per running foot, and 
adequate facilities for hats, 
lunches, umbrellas, rub- 
bers, etc., make the 3U 
Rack the fastest selling 
office rack on the market 
today—misses no sales. 
Used extensively in leading 
offices everywhere. 


Write for Cireular 












VOGEL-PETERSON CO., INC. 
“The Check Room People” 


1823 N. Wolcott Ave., Chicago, U. 8. A 
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“3-in-1” Costumer 
for every wraps emergency 


The versatile ‘“3-in-1” 
Rack consists of two 
upright costumers plus 
an interlocking Hat Shelf 
Bridge which accom- 
modates 44 coats and 
hats. Knocked down, it 
forms two individual 
costumers and the bridge 
stores in any closet. 
Ideal for offices, schools, 
institutions, banks, fu- 
neral homes, restaurants 
etc., ete. Choice of 
16 modern colors. 
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The Superlative Elegance 
of the Georgian Period 
in Genuine American Walnut. 


. ... combining the rare beauty 
of American Butt Walnut, Ameri- 
can Burl Walnut and Artistic Carv- 


J. K. Rishel 


Furniture ( -ompany 


WILLIAMSPORT, PA. 


No. 2004 Desk—74"x42” 
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NEW RIBBON INK 
LENGTHENS 
RIBBON LIFE 


flso Increases Sharpness of Write 


Patience has its reward! After years of 
experimenting we have finally evolved a new 
ink formula that improves the already ex- 
cellent line of “US” ribbons! 

This new ink gives our ribbons increased 
stamina and brilliant sharpness of write . 
the features your customers demand! 

Send for FREE SAMPLES of this fast- 
‘LS” line 


moving today ! The first step to 


greater ribbon profits! 
U. S. Typewriter 


Ribbon Mfg. Co. 


Tenth & Sansom Streets, Philadelphia, Pa. 


“ESTABLISHED 1895” 














A COMPLETE DEMONSTRATION 
.».» IN LESS THAN 3 MINUTES 





liquid process 


NO INK 
NO STENCILS 
NO GELATIN 

NO TYPE 


DEALERS: You can Prove 
“Speedliner'’ advantages 
via a complete demonstra- 
tion in less than 3 minutes 
Features such as a 30 second 
set-up time —one to five 
colors in writing, typing or 
drawing—over 200 uniformly 
clean, clear copies from 
postcard to legal size— 
maximum production speed 
—exclusive copy density 
control—plus rugged con 
streamline 





struction and 
gray and chrome design, put the Speediiner ahead of all competition. If you 
want real sales volume and worthwhile profits, write us for Dealer Plan and 
Territories available. Speedliner Model, illustrated, lists at $49.50—cabinet 
to match at $18.00. Other instant Copy models from $11.95. 


KEEN MANUFACTURING COMPANY 
800 NO. CLARK ST. CHICAGO, ILL. 





TYPEWRITERS 





Great Bend, Kans. The Colgr 


way has recently doubled its 
stock. Originally a typewriter 


has developed through the years 
tionery store with an impressive 


well as supplies 

Peoria, I1l.—-Al V. Longenecker 
the local branch of the Underwo 
ferred to Rockford as manager 


fl r space to m 
service oO 
int in efficien 


tock of office 


r the past sev 
1 Elliott Fisher ¢ 


of the office there 


has been in the service of UEF for twenty-four 
it the Peoria office by E. A. Callender, forema 
ment DNS 

Redding, Calif.—George E. Leverton, pre 


writer Company of San Franci 
typewriting and office machines 
San Francisco, Calif.—Lou Sn 
pany, hitherto located at 106 8 
remodeled at 528 Market street 
i new location.—SS 


isco $s Of 


pened 

Ss 

rth proprietor « 
utter street, has 
ind 18 announce 


ve Ollice Supply { ompany, 
r 


2012 Broad- 
ike room for additional 
rganization the company 
t and well-equipped sta- 
and school furniture as 


enteen years manager of 
ompany, has been trans 

Mr. Longenecker, who 
years, will be succeeded 
n of the service depart 


viously with the Smith Type- 


i store here, dealing in 
f The Typewriter Com- 
had a classy new place 
ing an old company in 


Springfield, Ohio.—A. J. Garrigan recently opened a new business under 


the name of the Typewriter & 


ket building, 15 West High street Mr 
writer business for the past se 
stributor for Roy 


establishment, becomes the di 
Champaign, Logan and Shelby ¢ 
machines in twelve surrounding 


Equipment Com 
I 
venteen 


years a 


ounties and a de 


counties 


any in the Myers Mar 


Garrigan has been in the type 


nd, in opening his new 
il typewriters in Clark, 
aler for Monarch adding 








OTHER 


MACHINES 





Danville, Va.--The Ace Office 
name and address, moving fror 
quarters at 121 South Market s 
Office Service Company. 

New Orleans, La.—Remington 
fire which seriously damaged its 
temporary quarters have been t 
St. Charles street, with no inter 

Oklahoma City, Okla.—The Di 
January 3 filed articles of dome 
signifying intention to use $10 
service agent M. P. Garner, 31 
homa City This action follow 
Dictaphone Sales Corporation, a 


manager for the Dictaphone Sales 


in the same capacity with the 1 


Machine Service has recently changed its 


n Arcade build 
treet, where it w 


ing to new and modern 
ill be known as the Ace 


Rand, In has announced that due to a 


saies and service 
iken at the Mas« 
ruption to service 
ctaphone Corpora 
stication with the 


office at 320 Camp street 
mic Temple building 
CG 
tion, New York City, on 
Secretary of State here 


000 capital in Oklahoma, and naming as 


6 Northwest Twe 


ed charter withdrawal 


Delaware corpor 
Corporation for 


ewly-styied firm 


300 North Robinson avenue EVH 


Richmond, Calif._-William |} 


stentshead of tl 


Machine Company, has opened a new sales room 
nue The new quarters not only have ample 
display, but a complete shop in the rear fi 
Ss 


typewriters and office machiner 


> 


nty-second street, Okla 
December 31, of 
ation Mr. Garner, local 
several years, continues 
The office is located at 


ie Contra Costa Office 
at 1021 Macdonald ave 
floor and window space 
yr rebuilding and repair 


San Francisco, Calif.—R. L. Smith, manufacturers representative at 605 


rhird street, has added the st 
of California, Arizona, Nevada 


ites of Ores 


and New 


Hotchkiss Sales Company, the Sun Rubber Com] 


SS 


San Francisco.__Recent visitors were Fred Alex: 


inder Bros. Ltd., of Honolul 
Machine Company of Honolulu 
San Francisco, Calif.—0. H 
788 Misson street, has returne 
tories that he represents SS 
Tulsa, Okla... H 
pany, in Oklahoma City, recer 
agency, located at 516 South B 
Vallejo, Calif. 


['ypewriter Company 


Lester St. Clai 


Machines Company at 423 Sacran 


Shaffer f 


of Sacran 


and Dave Gi 


Ss 
Davids igent 
ktensi 

me ig 
tlv t k harge 
ston avenue EV 
r, formerly conne 


ento has opened the 


ento street SS 


gon and Washington to those 
Mexico. He represents the 


many and several others 


under, president of Alex 
lliland of the Business 


for Nevatlog Products 
visit East to the fac 


of the Ediphone com 
f the local Ediphone 
H 
cted with the Hammond 
Modern Business 








FURNITURE 





Alliance, Ohio.—-The partnershi 


between C. W. | 


p 


*ettis and S. E. Cassaday 
tie, dealers in office fur 


the mducting of the firm of ¢ iday & Pet 
ture, supplies and stationery, has been dissolved by mutual agreement 
rding to a statement issued last month. The statement, in which it was 
eclared Mr. Pattis will continue the organization, read The partnership 
heretofore existing between the lersigned under the firm name and style 








The busi 


f Cassaday and Pettis, is this day dissolved by mutual consent 

ness will be continued by ¢ W. Pettis who will adjust and settle al 
infinished transactions of the te fir S. E. Cassaday retiring from said 
New York, N. Y¥.—The Dri Desk pany has leased a store and 
basement f about 12,000 lare fe ‘ ! Thirty-second street side of 
the Arcade building, 29-35 West TI nd street, running through to 
0-34 West Thirty-third street rt e will be used for the sale 
fice furniture by the mpanv whicl W ipies a four-story building 
it West Thirty-third street NINS 

New York, N. Y.—-Raphael S} I nufacturers of leather uphol 
tered fice furniture recent fr 707 Broadway where 
the firt was ted f ¢ , i has now ated at 12 
Pr e street 

San Francisco, Calif.—Stevenson & 8& it Mission & Second, carrying 
i large stock of office furniture th new and used, were the victims 
f a fire d before recently I ¢ the g nd floor and lower 
fi f x-story | ing I \ pper floors of the building were 

y destroyed thing | seriously damaged. Last seen 

‘ nad I t vet settied I ry t ss , 

San Francisco, Calif.—A. L. Tr anufacturers representative at 
S34 Baker street, has taken the ger for the Trobridge Desk Company 

erly the Waltro Comy Seat Was! 55 
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THE “*SELLING-EST” STAPLERS OF THEM ALL! 


sPtiirewer SWINGLINE 
. FAMILY 


Whether your customers 
are looking for mechan- 
ical perfection, low price 
or beauty, you'll do better 
with Swinglines. All fea 
ture the non-jamming 
wide open staple channel. 
All are priced as low or 
lower than competitive 
machines. All are TOPS 
in modern goodlooks. 













Left: $1.50 TOT. Right: 
$4.50 Nos. 4 and 4P, $3.50 


Nos. 3 and 3P. 
Wide open staple channel 
for quick loading and re- 
moval of non-feed staple. 











New! 


streamlined base 
for the 


PERFECTION 
DAILY 
REMINDER 


This attractive, modern 
streamlined base is 
stamped from cold 
rolled steel. Finished in 
black baked enamel, 
statuary bronze plate 
or brass plate. Rubber 
plugs on the four cor- 
ners prevent slipping 
and scratching. 


2 sizes 4” x 63/4,” 
and 5” x 8” 











STANDARDIZE 
ON THE GENUINE 
GEM * JUMBO GEM 

PERFECTION 
DESKAID 
PERFECTION DAILY 

REMINDER 









All our calendar pads are lithographed 
on high grade, snow-white bond paper 
with mottled or gold edges. 


THE CALENDARS IN THE BLUE BOXES 


DEFIANCE SALES CORP. = 72 sprinc st. © NEW YORK, N. Y. 











a 


7 


sanaa 
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Pool cars with 
New Indiana 
Chair Co. Chairs 
if desired. 


INDIANA DESK COMPANY 





“A GOOD THOUCHT or a kind deed 
bears repetition’—and so we are 
again featuring our 2900 series. 
Evidently this line is what the 
dealers and their trade have been 
looking for, because it has really 
gone over the top. Why shouldn't 
it? It embodies everything that an 
executive appreciates from every 
standpoint; correctly designed, 
beautiful materials, excellent quality 
throughout, and altogether practical. 


Jasper, Indiana 


OFFICE APPLIANCES 











You will render your cus- 
tomers a real service by 
equipping their offices 
with this excellent series of 
desks. 




















POLAR CHAIR MATS 





A Handsome 
New Indiana 
Chair Co. 
design in 
solid walnut 
No. 2002 




















Pool car shipments fortable pring seat is e hea 
with Indiana Desk teel bars securely fixed to frame. We 
Co. desks if de- Titetan crushed grain leather { 

sired. See our cat- ipholstered chairs fering choice of eight 
alog — compare colors. All grades pedestal chairs are fitted 
sales possibilities. with Flotilt Chair Control 


ARE 


Chess Tempered 
A Ss 









as regular tempered 
mats and you will 
rever have the 
trouble or ex- 
pense of replac- 
ing mats which 
did not stand up 
for your custom- 
ers. Polar Chess 
Tempered Mats 
are made in four 
stock sizes. Wal- 
nut, Mahogany 
or Green colors. 


Special sizes and 











NEW INDIANA CHAIR CO. Jasper, I 




















ndiana 


colors to order. 








List 
No. 365 STANDARD SIZE, 36x48 & 5.00 
No. 366 JUMBO SIZE, 48x54 7.50 
No 67 DOUBLE LIP SIZE, 48x72 10.00 
No. 368 SIDE PEDESTAL T. W. SIZE, 48x48 7.00 


Complete Catalogue on Request of Our 100 Different Office Items 


POLAR MANUFACTURING CO. 


401 N. BROAD ST., PHILADELPHIA, PA. 
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RIBBONS AND CARBONS 


Milwaukee, Wis.—Robert CC. Lewis Company, makers of stencil dupli 
cator inks, and office machine ribbon have moved from 951 North 4th 
street and are now located 413 West State street 








PENS AND PENCILS 


Lakeview, Ore.._Its start delayed for some time by weather conditions 
and a lack of power connections, the new Lakeview Cedar Products, Inc., 
pencil a started production late last month, according to Clyde 
Richardson, manager The company has 1000 











f stock on hand, 
enough to last until spring, Mr. Richardson said 
San Francisco, Calif...W. A. Swenson, local manager for the W cs 


Sheaffer Pen Company, reports February business developing well. It 
promises to continue the steady increase they have had every month 
since September. In fact November and December marked an all-time 
increase in this territory.—SS 





San Francisco, Calif._The semi-annual sales meeting of the western 
salesmen of the Parker Pen Company took place at the Palace Hotel in 
San Francisco the earlier part of January Present from the factory 
were (, L. Frederick, vice-president in charge of advertising and sales; 
W 4. Rucker, wholesale sales manager; and B. M. Jeffries, secretary 
treasurer. The Western group comprised Carl E. Priest, Western divi 
sion manager; H. G. Gross; H. A. Spurrier; M. C. Marburger; L. Felt 
skog; M. L. Strayer; W Potter; O. Verket; Lyndon Miller; Richard 
Evans, and Gordon West SS 
San Francisco, Calif.—.John Killough, Pacific Coast manager, returned 
recently from the L. E. Waterman sales convention at Newark, N. J. He 
sees considerable reason to be optimistic as to the year ahead.—SS 

San Francisco, Calif...Carl E. Priest, Western division manager for the 
Parker Pen Co. reports that Richard T. Evans has succeeded H. P. O'Dea 
is salesman in the Rocky Mountain territory Ss 
San Francisco, Calif.—Oliver R. Pierce, formerly Pacific Coast manager 
for the Conklin Pen Company has become general sales manager 
for the Gregory Fount-O-Ink Company with headquarters at 2652 Pasadena 
venue, Los Angeles.—SS 
San Francisco, Calif.—Charles Beckma salesman in the Mountain ter 
ritory for the Wahl Company, after spending four weeks in the hospital 

overing from an auto accident, is agair n the job.—SS 


San Francisco, Calif.—Standish S. Converse has been made Pacific 
Coast representative of the Robinson Manufacturing Company of West 
1, Mass., ~_ is making his headquarters at the Cordova Hotel, 521 
Post street. Robinson Reminder, Robinson Pen-in-Ink, and Robinson Bill 
inder are his lines.—SS 


San Francisco, Calif.—Lloyd Wagner, Pacifie ¢ st representative of the 


] sep Dixon Crucible Cor pany ine pel ifter a three weeks trip 
t Southern California ha returned t headquarters at 444 Market 
street, and reports the southern trad ery optimisti ee 

> — 

The —— Company, ———. Containing all necessary information for 
the guidan of buyers and s of office machines, a new Office Machine 
Valuation B ok Ne A has. ‘eh ade ready for distribution by The 
Pruitt Company, 425 North La Salle street, Chicag It is priced at $4.00 





OFFICE 


Bee (QUIPMENT 
f 





Price *4.00 











Cover of Pruitt’s Office Equipment Valuation Book 





I 5 ‘ pag f valuable informatior n the actual value 

ff ma es ir ding cast wa 1 aude-ir ilues. It is of 
tr handy p et Zz s ist ted and $s sent it na two-day 
ppr i i Furtl j 

ae 
Commerce Department Trade Opportunities 

‘ nairs meta folding ask for N ‘ Napanee (anada purchase 
nter ate 

Pens, mecha i f ‘N T nto, ¢ ada 

ency < te piat 

Metals k N Eg hase 

ipiate 

Office »p S g r k for 
N Cai Eg 

Saf ' S Eng ‘ N RR 
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PAPERS 


CARBON | 
TYPEWRITER RIBBONS | 


Made right — Priced right — 
Sold right. Here's a ribbon 
and carbon proposition you 
can turn into real profit. You 
can always count on our co- 


operation. 


EXCLUSIVELY for 
DEALERS “- STATIONERS 


Complete details on request | 
ALLEN & COMPANY 
oErPT. mw 


11-13-15 Vandewater St., 
New York, N. Y. 





», 
1) 


























SPEED-MO 


The World's Only 
12-FEATURE e 


STAMP PADS 


No other Stamp Pads on the market 
offer your customers ALL the follow- 
ing features: 


. Silent 

. Sag Proof 

. Dust Proof 

. Lint Proof 

Sweat Proof 

Long Lived 

Clean, Sharp Impressions 

. Cleans Stamp while Inking 

. Full, Rich Inking 

. Easy on Rubber Stamps 

. Large Natura! Reservoir eliminates fre- 
quent re-inking 

12. Can be re-inked indefinitely 


—SO2ON OV awD— 


The market's widest variety, in styles and sizes up to 20” x 20”. 
Are your Customers “STAMP PAD WISE?” 
As a matter of profit and good will, use these 
“12 Features” to sell SPEED-MO Pads to your 
customers. They indicate why these pads are 
standard equipment in America’s largest busi- 
nesses and industries. Models for every use and 

purpose. 


Let us give vou details of our attractive dealer proposition. 


RIVET-O MFG. CO. 
72 JASON ST. ORANGE, MASS. 
LOUIS MELIND CO... Western Rep., %2 W. Chicago Ave., Chicago, Ill. 




















re 
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ACCO 


Loose Leaf BOUND CATALOGS 


IN SMARTLY PRINTED 
PRESSBOARD COVERS 
ARE A SURE BET FOR A 
BIG PROFIT. 


Vo R- sales- 


men should look 





BAKELITE 


VARNISH RESINS 


TECHNICAL DATA 


for catalog cover 
business. Millions 
are soldand Acco’s 
choice of Red, 
Black, Green, Blue 
and Gray press- 
board smartly 


printed or em- 


NEW YORK 


bossed, provides iim commcbenen 
you with a cover 
that is hard to 
beat. 





Write for Sample 


ACCO PRODUCTS, Ine., Long Island City, N. Y. 











OFFICE APPLIANCES 








STYLED BY BRIGHT 


The invigorating comfort of a chair cor- 
rectly designed and adjusted to the exact 
posture is a tremendous “lift” to every chair 
“sitter.” These BRIGHT numbers produce 
this keen satisfaction. 


And only skilled leather craftsmen can 
produce these masterpieces of comfort and 
beauty. 








Write for our catalog of 

BRIGHT styled leather 

office furniture. You will 
profit, too 





No. 58 No. 59 


Bright Chair Co. Inc. 
127-133 Bleecker St. 
New York, N. Y. 

















THE MARK OF QUALITY 


UNIVERSAL 
The Choice of 
Office Machine 


Manufacturers 


counti 





Suppose you were putting : 
writing machine into service—woul dn't. you 
lect th m lependal 


1940 Stanley Ave. 


C. BE. Ritter, 2451 E. 78th St., Chicago Representative 












The Complete Line of 
office equipment in steel 


Ask for ASCO 


It costs no more 


ART STEEL CO., INC. new Sonn Nn’. 


















selec he ost dependable and you could 
find ? Well, that’s just what a number of of- we 50 
fice machine manufacturers did when they se- 


lected TUSCO Thev tested fc nmvenience, 

structural strength, stability ron ean nt retail with 

The indings are your assu rance of top notch 

: voc ohagy _ drop leaf. 
rU Sco Un rsal is mounted on 3-inch rubber tired noisele 
aster locks ‘rigidly n position and adjusts for any unevenness 
f floor Side leaf measure 16x1814 inches, and top is adjust- 

able for practically every office machine ir Stand wei 

42 pounds packed for shipment 

We also make TUSCO 1 ne, a lighter weight low « 

made with weided joints and bolted cere ibe It i 
with tw 1dmi ted cast and ubbe é ind f 
lock is ava ] i I 6) 

are of Ma t 


TUBULAR SPECIALTY MFG. CO. 


Detroit, Michigan 








ARCDEFGH 
Qa lc dehghijklmn 


Gillies Gothic Lettering Guide 


AMBER COLOR, MADE in 3/16”, 14”, 35”, 42”. 


56” and 3%”. Dealers are invited to write for 


illustrated circular showing prices. 


THE TECHNYGRAPH, Techny, Illinois 
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CHA!R CUSHION 


eapicaton 


FORCED ‘ SS ee ye COMFORTABLE 
VENTILATION oo ae AND COOL 






L. M. BICKETT 
COMPANY 
Watertown, Wis. 
U.S.A. 


U. S. Patent 
No. 2,025,712 











Bears S. M. N. A. 
One Hour 


Fire Label 


MEILINK STEEL SAFE CO. 


$20” 
Toledo, Ohio 











300 NEW ITEMS 


IN A SINGLE YEAR 


In a single year Office Appliances announced some 300 


items in the section devoted to new machines and devices. 


Usually this information is given before the items appear 

on the market and always in advance of most sources of | 
such news. It is not uncommon for a dealer to tell us that 
some of his best selling lines have been secured from 
seeing the things in Office Appliances. Many readers 
say this section in itself is worth the subscription cost, not 


to mention all the other features. 


If you want to keep in touch with the activities of the 
office equipment industry, there is no better way to do it 
than by entering a subscription to Office Appliances. 
The rates are $2.00 a year, $3.00 for two years; Canada 
$2.50 and $4.00; Foreign $3.00 and $5.00. 


The Office Appliance Company 


20 North Wacker Drive Chicago, U.S. A. 
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1888 1939 


THE MULTISERVE 
ALIGNER 


A Practical, Completely Efficient Method of Handling 


Carbons-Forms 


The “Little” Multiserve Aligner is the first completely 
economical and efficient method of handling carbon 
paper in assembling and writing forms, letters, invoices, 
etc. 

Paper and cart placed within the Multiserve Aligner 
cannot slip nor alter their position in the typewriter 


Absolute registration assured 

FIFTEEN tried and proved definite advantages to the 
typist. MULTISERVE ALIGNER positively increases the 
efficiency of every typist, on all and every kind of carbon 


opy work 
More Profits for the Dealer 
The MULTISERVE ALIGNER is a great sales stimulator 
It is fitting that after fifty years in business we should 
introduce this new useful device which ‘increases user 
acceptance of ribbons and carbons and opens the doors 
of untold new prospects to dealers handling the LITTLE 
Investigate this money earning exclusive opportunity. 


“Oldest exclusive Manufacturers of 
Typewriter Ribbons and Carbon Paper.” 


* e re. 
tk LITT Inc 


1888 Factory, Rochester, N. Y. 1939 











NEW! 











v 
TEMPO STENCIL ART SERVICE 


If you believe in the old Chinese maxim—“One picture 
is worth more than a thousand words” then you will 
believe in the service that Tempo’s Photographic Art 
Inserts can render you. To enhance your duplicating 
effort, you have only to select your design—clip it from 1 
the page and transfer it to your regular stencil with 
surprising ease. Now, that art work with stencils has 
grown so tremendously—every dealer and every stencil 
user will welcome this greatly needed service. Proof 
sheets of seasonal and practical ideas are available. 
For complete details, mail coupon. 


MILO HARDING CO., LTD. | 


Manufacturers of Tempo Duplicators, Stencils, Ink, etc. 














—— MAIL TODAY *= 


MILO HARDING CO.., Ltd 
617 Commonwealth Annex, Pittsburgh, Penna 


Pittsburgh and Los Angeles | 





Send details on Insert Service Also, Dealer Plan 
Send Samples Tempo Stencils for Duplicator. 
(Please pin to your letterhead) 3-39 3 | 
ee — 
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Dealers! This PROPOSITION 
MEANS MONEY - TO - YOU! 





GRAND§ RAPIDS LOOSE LEAF BINDER CO., 


Cash in on this Profitable Big Replacement 


’” 


Business. Now you can match “sold-direct 
binders—binders to fit any type punching 
including “Strap” and “Band” Binders. 


Write for complete information and details, 

no obligation. 

GRAND RAPIDS 
MICHIGAN 















Cerd-cases, any size, loese-ieat envelopes, punched 
menu covers, factory record protectors, eg holders, 
bill-fold envelopes, stamp containers, etc. Made of 
ecetate (slow-burning) transperen’ cellulose. We 
build to fit your particular need. Write us for details 


MARKILO COMPANY, Mfrs. 
3633c S. Racine Ave . Chicago, U.S A. 





When customers keep coming 
back for more—you have 
something! 








La ial 

| hat's exactly what happens when they get the habit 
of ordering business cards from you, done on Wiggins 
Book Form Card Stock—which fits perfectly in a Com- 
pact Binder. They zip out with perfect edges, and there 
is no waste from pocket wear. 

You will be business ahead if you insist on your 
h Cc printer or engraver using Wiggins Book Form Card Stock 
on your business card orders. Ask any of these paper 





New York City 


Richard C. I 


Cc} ohne Wels Co merchants for samples of these cards or cases, or write 
' . : to us direct 
Cincinnati 
rhe Chatfield Paper C¢ 
Detroit The John B. 
Seaman-Patrick Paper (« 


Grand Rapids 
Carpenter Paper Co 
Houston 
L. S. Bosworth Co., Inc 
St. Louis 
Tobey Fine Papers, Inc 


WwW l (> (; | N S Compan) 


1162 Fullerton Avenue, Chicago 


Book Form Cards Compact Binders 





FOR EVERY DESK 


Home, Office or Factory 


Protected by U.S. Patents 
No. 1,738,139 — 1,452,537 


Beware of Infringements 


Makes repeat 
Olive Green Fir 
Retail $1 wit 
eral Dealer 


CURRIER MFG. CO. 


Terminal 22 Minneapolis, Minn 














=—5\IN 1939 


Business men will keep more 
records than ever before! 
TRAVELING EXPENSES to 
be charged off on income 
and payroll tax returns, as 
well as those allowed on 
expense accounts, must be 
carefully recorded. 


BEACH'S 


"Common Sense" 


EXPENSE BOOKS 


are best. See that your cus 
—| | tomers realize the advantage 


= : J of using such a complete 


convenient, durable book 


BEACH PUBLISHING COMPANY 























7338 WOODWARD AVENUE DETROIT, MICHIGAN 








MANIFOLD BOOKS 


STANDARD AND SPECIAL 





Order Books—Receipt Books—Bill Books 
Purchase Books 


IN 
DUPLICATE — TRIPLICATE — QUADRUPLICATE 
—__———— AL£O 
The PREMIER Line of stock Order Books. 


Duplicate and Triplicate. 


STATIONERS MANUFACTURING CO. 


Dayton, Ohio 





6 popular sizes in 


800 East Monument Avenue 


DR. SCAT 
A DEALERS PRODUCT 


Sold from Coast to Coast 














Removes ridges from platens. 
Polishes enamel and nickel. 
Cleans Type instantly. 
Stops paper slipping. 
Prevents rusting. 





A good product with a good profit 














Manufactured By 


DR. SCAT CHEMICAL CO. -*=rssex 


. U. S. Pat. Off. 
178 North Franklin St., Chicago, Illinois ” 3 
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1000 DEALERS 
UN Have Established 
oe! 


One Million Users 
TOWN LIST 


Send for sample and sales 


LOOSELEAF """ 


THE HEVENOR MAP COMPANY 
Buffalo, N. Y. 





Dealer profits are big be- 


cause, sales are for several 





counties or several states, 
rot just one map. The 


price ten cents. 





Lincoln Building 
















LEATHER OFFICE 


FURNITURE 
OF 


DISTINCTION 


PRICED WITHIN THE 
RANGE OF EVERY 
BUYER 


Get Our Catalog and Prices Today! 


RAPHAEL SHOPS, Inc. 


125 Prince Street, New York, N. Y. 














SHELBYVILLE 


ANNOUNCES 
A COMPLETE NEW LINE OF 


DIRECTORS' TABLES 


os 
WRITE FOR INFORMATION 


SHELETVILLE DESK CO. 


SHELBYVILLE. INDIANA 

















JUST == JUST es 


CONVERTIBLE 
A Fast Moving 
Item, Reasonably 

Priced 


Fillers used in 
PERFECT 
CUSHIONS 








are of one 
piece sponge 


bd rubber, cov- 
ered with 

The fine qrades 
‘PERFECT of soft ma- 


terials to 
prevent shine on 
clothes. Write for 
particulars 


Sponge Rubber 
Chair Cushions 


A Wide and Varied Line 


THE PERFECT RUBBER SEAT CUSHION CO. 


1412 UNITY ST PHILADELPHIA, PA. 














“DARNELL CORPORATION, Lro. 


BOX 4027, STA. B, LONG BEACH, CALIF 
36 N. CLINTON STREET, CHICAGO, ILL 
24 E. 22nd STREET, NEW YORK, N. Y 





| Step Up Your Filing Cabinet 
i] Business 






featuring these time 















saving improvements 
& 


Natural Touch Handle 
(replaces old thumb latch) 
Synchronized al! ball bear- 
ing roller extension slides. 
Fleating Feiiewer Block 


and many others. 


Browne-Morse Company 
Muskegon Michigan 


bstertrvuk 


WORLD'S GREATEST PEN MAKERS SINCE 1858 


RE-NEW-POINT FOUNTAIN PEN 


Nationally advertised. Instantly replaceable 
Esterbrook Points styled for every particular 
writing. Retail price $1.00 and up. 


THE ESTERBROOK PEN CO., Camden, N. J. 


"I 
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Revolutionizing 
the 
Posture Chair 


Indust ry 





Executive Model 
For Particulars W rite: Dept. ¢ with “Roll-Tilt” 


Cramer Air-Flow All Steel Posture Chairs 
1417 McGee Street Kansas City. Missouri 


Fastest Growing Chair Factory in U.S.A. 












OFFICE MACHINES 





points your way to TOP PROFITS on 
| Addressographs, Mimeographs, Multi- 
J graphs, etc 


~ ro 


Write Pruitt, 41 Pruitt Bldg., Chicage 
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Exclusive Distribution. 
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/ Quality Products. 


TYPEWRITER RIBBONS for all machines. 
CARBON PAPERS for all purposes. 


Send for samples and full particulars. 


CROWN RIBBON & CARBON MFG. CO. 
Rochester, New York, U. S. A. 
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INK ERADICATOR 


Removes ink from paper and 


white clothing. 


For Sale by 
Leading Stationers 


H. A. Ink Eradicator Co. 


1707 Zerega Ave. New York, N. Y 


Cable: ERADICATOR 











GET DEALER PROPOSITION 


~~ ‘ The ELLIOTT ENVELOPE SEALER 
\ 


is the fastest office appliance in the 
\ \ world and easily automatically 
\a feeds, seals and delivers 400 


ADA envelopes per minute with an 
’ . 
Le average thickness of 
“A iS _contents. It was greatly 


4 as. changed and im- 


\J 
_\ ( proved in 1937 
~~ < \. F and is a desirable 
\ ~ : 












(Se => item for station- 
~\y Y, ery stores. 
THE ELLIOTT ADDRESSING MACHINE CO. (2M Aigar, st... 
<! 
ROLLING UP PROFITS FOR YOU 


f\ fj No. 2479 Double Ball Bearing Caster is in 
use in most of the country’s leading indus- 
trial and professional offices and institutions. 
It is a leader to sales of other Faultless floor 
protection equipment shown. Write for Cata- 
1} log ind facts about this profit-earning line. 
“” FAULTLESS CASTER CORPORATION 
Evansville, Indiana 













Wheel 





] 7 
(odes are mounted in live TUDDer 


FAULTLESS CASTERS 
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NEW 


7 “= RUBBER-COVERED 
Fame ‘“KOIL-O-MATIK" 





AUTOMATICALLY Coils Cord Out of the Way 


RUBBER COVER prevents scratching of ———-— 
desks and furniture and abolishes dangerous 
“shocks” and “shorts”. 

“KOIL-O-MATIK”™ is the only RUBBER +3 
COVERED device that actually coils the cord = 
out of the way. It prevents Kinks and Snarls 
and saves Time and Temper. Fits all cords qgegemgagiey 
and makes full length always available 
Packed in very attractive individual bex 

Colorful Display Card free. FULLY GUAR ANTEED 

Write at once for very liberal prices and FREE 


SAMPLE. 


THE NEVERKNOT CO.., DEPT. 3-K 


4525 Ravenswood Ave., Chicago, Ill. 
WONDERFUL FOR IRONS, TOASTERS, DESK LAMPS, ETC 
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200 

series 

$7.50 | 
list 


TWIRLIT 
DRILLS 


eeeeeee 
CAPACITY 


150 


SHEETS AT 
ONE 
OPERATION 






The 200 series 
shown here has 
two drill heads 
adjustable from 15@ inch minimum center 
to enter distance to ls nch maximum 


Etched scale ith side guide facilitates 


exact register. TWIRLIT is also made in Mitchell Binder Co. 


© series with three adjustable 


the 3 
at $12.50 and the 100 series (without 
guide and scale) at $2.50 Ask about 106 BOWER AVE 
TWIRLIT counter display demonstrator or 
MARYLAND 


write for descriptive folder 





HAGERSTOWN 
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MAIL BAGS " " 
L‘E-B 


cot ae BINDER 
CLIP 


Small, Medium and Large 


and Libera 
Canvas Products Corporation THE CLIP WITH A _ VISE-LIKE GRIP 
FOLDING AND REMOVABLE HANDLES 


Specialties 
Canvas and Leather 
n >. i ton ONE WITH HANDLES REMOVED A PERMANENT BINDER 


ONSIN 
FOND DU LAC, WISC CUSHMAN & DENISON MFG. CO., 241 W. 23rd St., N. Y. 
CADO CARD HOLDER ® NIAGARA PAPER CLIPS 
DELUXE THUMB TACKS ® KONTROL BOARD CLIPS 





— 


_——— 


escriptive C ircular 
1 Dealer Discounts. 





a, 
Send for D 

















BE SURE OF THE SECOND ORDER | Stock certiricates 


eee 
You make your profits on repeat sales. That is why it pays CORPORATION RECORD 


you double to sell Clarotype. It repeats because Clarotype 
eliminates brushing and makes the cleaning of typewriter BOOKS 

type quick and simple. More than 4500 dealers sell Clarotype : : a 

because it gives satisfaction to the stenographer and outsells Goes Stock C ertificates yy ate 
the one-time type cleaners. Order today from your jobber or ried in stock in Regular Litho, 


direct from Clarotype Co. Inc., 16-C Hudson St., New York — Steel Litho and 
i Steel Engraved de 





Goes New Regular Litho Certificate 


sign for all classe 


f een No. 44%, Black Border and Gold 
& ® ——? ary spe Vint, beautifully designed, exquisitely 
lines of business. lithographed on high grade Bowed 


e Goes Corporation Records prov ide forms lor com 


‘ 


plet record ol 


THE MODERN TYPE CLEANER 
THE BEST KNOWN—KNOWN AS THE BEST 


corporation Organization 


riptive Record Book Folder 


REMEEEEE os vie cx Seeee caus or COMPANY bad @ 
49 West 6let Street, Chicago @ @ SIA Par Nace, New York 


SPRING CUSHION KEYS 


For Typewriters 


MASTER 
SPEED KEYS 


THE STENOGRAPHER'’S 
IDEAL KEY 























You can sell them profitably. 
[LmOK for the Gheen LINE. WRITE OR TYPE SUBJELT ON INSERT- : ‘ ee 
|_LOOK for the CREEN LINE | CUT TO SIZE - MOISTEN ano Pe na Write for interesting proposition. 


CEL-U-DEX CORP YOKLYN, N SPEED KEY MFG. CO. 


ROOKLYN, N. Y. 
“p Seer, 30 COLUMBUS PL. BROOKLYN, N. Y. 




















“The ae ‘SDE LUXE”’ 


ADAMS | | Rott memo pap/ 





| Ideal BOOK RING Fills a Long Felt Need 
THAT FLATTENED JOINT is there 
for a purpose—to keep the ring al « * © .s 
PATENTED ways right side up. No need to hunt No 
eta yt el Heavy metal base. Dis- 2207 
mov oe the ring opens, if it’s ar Adan s ring tinctive “Crackle” finish. RETAIL 
Eight Sizes Here is the simplest, quickest-operat Uses standard adding PRICE $1.45 
a a ones ae oe machine rolls, 3 7/16” in diameter. Paper rolls easily, 
No. 00, % in. No. 2, 1% in binders of all sorts. Allows binder or due to improved construction. Top lifts up permitting 
No. 0, % in. WNe.3,2 In sheets to lie flat when open at any handy filing of memorandums in base. Each “De Luxe 
No. 01,1 in. No. 4, 2% in. tem ge ot “a ym Roll Memo Pad is packed in individual carton. 
Me. 1.1% in Ne 6.8 te. right side up in position to be in Also “Economy” style, No. 235P, to retail at 65c. 
ea ee ORDER THROUGH YOUR JOBBER OR WRITE 
in seven sizes. Order through your wholes r We als 
a Bion scare MAYER MANUFACTURING CORPORATION 











Henry T. Adams Mfg. Co. %),5° fiicr * 1436-1442 W. Randolph St. Dept. A. Chicago. Ill. 
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COPYHOLDERS WITH PROFIT 


N MANUFACTURING CORPORATION 


ter” “MALL - WELTER Na 


(781 ST. PAUL STREET, ROCHESTER, MEW YORK . 








NATIONAL 


SPONGE RUBBER CUSHIONS 


ALL COLORS ALL SIZES 
The Complete Quality Line at Popular Prices 
ECONOMY LINE—Velvet Corduroys—Rich Pile Velours. 
CONVERTIBLE LINE—Woven Cane—Corduroy other side. 
DE LUXE LINE—Corded Boxed Edges—Upholstered with 


Rich Pile Velour. 


Attractive Discounts—Write for Descriptive Circular. 


NATIONAL OFFICE CUSHION CO. 
110 GRAND ST. 


NEW YORK CITY 











A, ew MAILBOY 











Moistens ENVELOPES, 
STAMPS, LABELS, ETC. 
ONLY $2.25 
SENSATIONAL new brush- 4 
moistener makes gummed sur- 
faces stick tight, fast! Speeds 
up mailing! Neater! Cleaner! 
Sanitary! Stream-lined, nickel 
plated, enameled. Sells on Manufactured by 
sight at unheard of low price Better Packages, Inc. 
Sele Distributor: 
A. W. KELLOGG SALES CO., Waltham, Mass. 
DEALERS: Write for liberal discounts! 
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Now Appointing Dealers For 
A PROFITABLE BEST SELLER 


CYCLONE SLIP SHEETER 


FOR ROTARY STENCIL DUPLICATORS 


Get complete details of our money-making dealer proposition 
on our new Cyclone Slip Sheeter. An immediate profit-maker 
that sells practically on demonstration! Mimeograph users every- 
where are going for it in a big way. 

Our national direct-mail advertising campaign is turning up 
red-hot leads all over the country. Get your share of the steadily- 
mounting sales of Cyclone Slip Sheeters. 

Attach this ad to your business letterhead for details. 


DEPT. A 


ADDRESSING MACHINE & EQUIPMENT CO. 


326-330 Broadway New York, N. Y. 











gt DIAL Dis ee 

w RA TRig 

$1 70 
®s 


ee 










Efficient and economical. 
Will keep  correspond- 
ence and papers always 
on hand and properly 
arranged. The most ef- 
ficient desk file on the 
market. Made in four 
sizes. A very profitable 
item for stationers. 





Stanley R. Bristow 
24 Central Ave.West Orange.N. J. 









SELL MEILICKE CALCULATORS 
The Modern Method of Figuring 


PAYROLL, INTEREST, DISCOUNT, LUMBER, COAL, FREIGHT 
AND MANY OTHER CALCULATIONS 


No levers to pull. No 
keys to punch. No tedi- 
ous figuring. No errors 
Just copy the answers 
tabulated in convenient 
form. Sold on 10 day 
free trial basis. Nation- 
ally advertised| Write 
for details nowl 


Simply tip 
the card 
and copy 





3468 N. Clark St. 


Meilicke. Systems, Inc. Chicago, Ill. 














ARTILITY 


POSTURE CHAIRS 
INCREASE 
DEALER PROFITS 


a 
WRITE FOR CATALOG 
o 


ARTILITY METAL PRODUCTS, INC. 
1101 MONGER BLDG. 
ELKHART, INDIANA 




















REPLACEMENT 


ADDING & BOOKKEEPING MACHINE 
TYPE 


IMPROVED FINISH—CLEAR IMPRESSIONS 


38-39, 39-40, 40-41 Double Type in 10 and 16 Pitches 
and 39, 40, 41, 42 Single Type Now Available from 
Stock. 

Guaranteed to Fit and Function Properly. 


Wnite for Catalog 


CLOYES GEAR WORKS 


17214 Roseland Road, N. E., Cleveland, Ohio, U. S. A. 
Cable Address ‘‘CLOYESGEAR”’ 
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Better Protection 
EILIN 





HOME SAFE DEPOSIT BOX 


Furnace tested for one hour and 
bears Safe Manufacturers Nationa! 
Association One Hour Label. 


aste 
that never wrinkles paper 


not even the thinnest tissue. Scrapbooks never bulge, tracing 


Outside 6%" high 65%” wide 12%” 
Inside 1%” high 444” wide 1014” 
Weight 24 


Ibs. $7.50 


Liberal Dealers Discounts 





papers never pucker; extended charts and forms can be typed or 


penned on immediately, smoothly . . . Write for Free Tube and MEILINK STE EL SAFE CO 


Profit Story to Harriman-Welts Products Co., 200 Summer St., Boston TOLEDO, OHIO 


IT’S VERSATILE! 


THE AMERICAN 
“5 IN T 


MODEL 110 
5 MOVEMENTS IN 1 MACHINE 
PRICE $9.00 RETAIL 
WRITE FOR DISCOUNTS 


AMERICAN NUMBERING MACHINE CO. 
BROOKLYN, NEW YORK 


























You Can BOOST 
Waste Basket PROFITS 


with VWUL-COT 


VUL-COTS give you steady waste basket sales 
because they are well known. They are asked 
for by name. Made of durable, lightweight, 
hard fibre, VUL-COTS are fully guaranteed for 
five years. They are available in a wide range 
of handsome styles, finishes and colors to 
match furniture and room decorations. You 
can take pride in offering VUL-COT baskets 
to your customers, for VUL-COTS are the 
waste baskets used by leading businesses. 

Write today for complete descriptive literature 
and discounts. 


NATIONAL VULCANIZED FIBRE CO. 
WILMINGTON, DELAWARE 
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FREE HAND 


Reg. U. S. Pat. Off. 


sas ad 








ALLEN W WALES 


ADDING MACHINE 


— eee 


It Can’t Slip Out Until 
You Release It. That’s the 
Free Hand binder—a handy 
little device, requiring only 
one hand. Papers are held 
securely until wanted, then 
released at a touch. The 
Free Hand is_ thoroughly 
practical and needed in 
every office. Ask for de- 
scriptive price list and sizes. 


FREE HAND BINDER COMPANY 


43 FULTON STREET, NEW YORK, N. Y. 
SS.GLel8° 8.8.0.8. 8lel82 828.8826 28.88.6282 ele 8 ete 8 ele lee lel eee lee 


NEW PRICES 
adding + billing + 
bookkeeping + 


calculating machines 


TYPEWRITERS CHECKWRITERS 


MIMEOGRAPHS DICTAPHONES 
AND OTHER OFFICE DEVICES 


CORPORATION 


515 Madison Avenue ’ NEW YORK CITY 


POSSESS LOLS 0 S282 8 28.8 le 1858.8 i8 le lela lalate lela 8 
(RIEIELOLELOLELS LSE S Lele e le lela le le lee ele ee 


ca 


? 
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Sell More 
Hanson 


There is a wide market for 
shipping, postal ani air 
mail seales—and there is a 
Hanson for every scale use. 

Hanson scales are me- 
chanically perfect and the 
Hanson merchandising plan 
helps the dealer build 








No. 1577 


Rough and Rebuilt Write for Latest Price List Hare ay Se 
° —— Post 
| S ‘ 
Reliable TYPEWRITER & ADDING MACHINE CORP. aT HANSON SCALE © 


Est. 1888 
303 W. MONROE ST. CHICAGO, ILL. $17.50 mS N. Ads St. CAlcoge 























a ae on A Rca 


Sp ih 8 ey mane nat ars apnea 





Antena bs 











144 


OFFICE APPLIANCES 














Seticeenee: 





“The Best Steel Posture Chair 
on the larket” 


That’s what dealers 


say about our new 


line. They know from 
profitable experience 
that Eff & C Chairs 
win in competition 
because they are 
Better Built. 

Write for full details 
of our dealer propo- 


sition. 





The Fritz-Cross Company 


304 E. 4th St. St. Paul, Minn. 











BOSTON SELF FEEDER NO. 4 


BOSTON } 
' SELF FEEDER 
NO4 





WINS ON POINTS! 


There is real selling punch back of the BOSTON Self 
Feeder No. 4. Demonstrate this more profitable model and 





see how well it clicks with your customers. They are invari- | 
a 


ably fascinated by the efficient way it feeds the pencil itself 
directly in the center, a guarantee against waste. 
BOSTON Self Feeder No. 4 is the ORIGINAL popular 4 
priced self feeder. It has been imitated but never equalled. 
Stock this BOSTON Pencil Sharpener—today’s biggest profit 


earner among pencil sharpeners—it wins on points, 





C. HOWARD HUNT PEN CO., CAMDEN, N. J. | 
LOMO} 
PENCIL SHARPENERS | 





Are You 


interested in 
trade doings in 


GREAT 
BRITAIN 


q 


If so, there is only one way of keeping 
abreast of the times and that is by the 
regular monthly receipt and perusal 


of the 


BRITISH 
OTATIONER 


—a monthly journal for the Stationery 
and Allied Trade whose editorial pages 
are unique for news, instruction, orig- 


inality and general interest. 


------- SEND US THIS COUPON -=~---=- 


To the Proprietors THE BRITISH STATIONER. 

Grand Bldg., Trafalgar Square. 

LONDON, ENG. 

Send to the address below FREE SPECIMEN COPY of ‘The 


British Stationer’’ for examination. 


Name 

(Please attach your business card or letter-head) 
Address 
Date 

















MARCH, 1939 











IN EVERY COUNTRY 


You will find ONE leading office equip- 


ment trade journal of national importance. 


IN FRANCE 





First and foremost office equipment maga- 
zine dealing with office and factory manage- 
ment and efficiency is the ideal advertising 
medium for U. S. Manufacturers desiring to 
increase their export trade, particularly with 


FRANCE 
BELGIUM 
SWITZERLAND 
ETC. 


, 
Include **METHODES” in your ad- 
vertising appropriation: It pays. 
Send for free copy today. 





‘“METHODES"” 
SUBSCRIPTION RATES 


To France, Colonies, Belgium and Luxem- 


BUN 5 6:bs adder ctabcasacapecaventns 50 Francs 
Countries adhering to the Stockholm Con- 
Git hatin cen awardee 55 Francs 


Countries not adhering to the Stockholm 
Convention (including the U.S.)....... 60 Francs 











METHODES 


27 rue des Petites Ecuries 


Paris X° France 





Graphic Economy Duplicator: 


With Advantages of Expensive Machines 


Gelatin Rolls and Films for All 
Makes of Duplicators 


HEKTOGRAPHS AND REFILL COM- 

POSITION IN ATTRACTIVELY LITH- 
1 OGRAPHED CONTAINERS. TWO 
= AND FOUR SURFACE OAK FRAME 
= DUPLICATORS IN FIVE SIZES. 


148 LAFAYETTE ST. NEW YORK 




















Prepared! 


People ask for BUSHNELL’S Paperoid Wallets, 
File Folders and Pockets. Known because of 
their many years on the market and continuous 
advertising—-preferred because of their perfect 
service. Made in all standard styles and sizes, 
of long fibred hemp rope. 


Better known goods 







are always easier sold. 


Alvah Bushnell Co. 


925 Filbert St. 
Philadelphia, 


Penna. 




















ROYAL PORTABLE TYPEWRITERS 
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LIST PRICE 





Cr0veOU CEG V/2€ 


LET TERGRAPH CABINET 


@ Here's the cabinet you've been waiting for! Clean, modern design 
without frills, a thing of beauty, a joy forever,—that’s the Lettergraph 
Cabinet. 


This delightful new cabinet was designed primarily as a duplicator 
stand but a strong secondary consideration led us to combine modern 
beauty with function and utility. That consideration was to make 
this a smart and useful cabinet by itself, one that could be used as a 
storage or liquor cabinet and be right at home in the smartest offices. 


And so we did, and built it generously large and strong, too. All- 
steel welded construction with an especially heavy 16 gauge top, 
modern ‘‘kickplate’’ base in place of legs (to give maximum storage 
space), beautiful bronze handles on door and pull-out shelves are a 
few of the points of quality that will impress you. Finished in the beau- 
tiful new Lettergraph Color—rich metallic brown crackle it measures 
30% in. high, 29 in. long, 16% in. wide—a truly beautiful, generous 
sized office cabinet—you'll fall for it when you see it! 


*Slightly higher west of the Rockies. 


Just look at the storage space in this j 
new cabinet ae room for paper 
inks, stencils and all duplica oF 


plies. It's a good veda tc 


can always 7 used as a smar ity 
cabinet. (Shown above with Model C iH ~ \ C| ue IES | ' a [ HIE AGU, IT, & 


Lettergraph 





“Thanks 
for the new 


UNDERWOOD 


Iypemaster Portables,” 


Underwood Typemaster Portable 
Champion Model, retailing at $64.50 


Underwood Typemaster Portable 
Universal Model, retailing at $54.50 








DEALERS FIRST 


In the Underwood Portable 
sales policy the Dealer a/ways 
comes first. 

Underwood Portables are 
sold “over the counter” through 
Authorized Underwood Port- 
able Dealers. All Underwood 
promotional activity is designed 
to send customers into the 
Dealer's store. 








OF THE 


a Dealers enthusiastic 
about the new Underwood 
Typemasters? Well, read what 
Jack Kindred says about them 
and rest assured while you're 
doing it that his statement re- 
flects the opinion of responsible 
Dealers who have seen and tried 
these new Underwood Porrt- 
ables. 

‘The ease and speed of opera- 

tion, high quality print work, 

new modern design, and de- 


pendable service make them 


by far easier to sell than any 
other portable typewriter on 
the market today. Both the 
Champion and the Universal 
models are mighty fine type- 
writers.” 


If you are not already stocking the 
complete Underwood Portable line, 
write headquarters at once: There's 
an Underwood Portable Typewriter 
for every purse and purpose, each 
representing the same high standard 
of Underwood quality, each supreme 
in sturdiness, writing qualities and 


ease of Operation. 


SAYS JACK KINDRED 


ADA TYPEWRITER CO., 


ADA, OKLAHOMA. 





SEVEN BIG 
TALKING POINTS 


1 New Sealed Action Frame 
providing quieter operation 
and maximum protection 
against dust. 


2 The Champion Keyboard 
... kinder to typing finger-tips 
... saves broken fingernails. 


3 “Tuned to the Fingertips” 
...two adjustment features as- 
sure supreme ease of touch. 


4 100 per cent Typing Visi- 
bility. 

5 Complete accessibility to 
type-bars and ribbon spools. 
6 Keyboard Controlled Rib- 
bon Shifting Device. 


7 Back Spacer on left hand 
side—normal typing position. 











Portable Typewriter Division 
UNDERWOOD ELLIOTT FISHER 
COMPANY 

Typewriters. . Accounting Machines. . 
idding Machines .. Carbon Paper. . 
Ribbons and other Supplies 
One Park Ave New York, N. Y. 
Sales and Service Everywhere. 


Underwood Filiott FisherSpeedstheW orld's Business 








